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Dev Accelerator Ltd.

About the Company:

• DevX operates flexible workspaces – primarily enterprises/managed offices and bespoke
“built-to-suit” solutions—across Tier-1 and Tier-2 Indian cities. As of May 31, 2025, it had 28

centres (21 straight-lease, one revenue-share, and six furnished by landlord). The GIFT City
centre runs on a revenue-share with a 60% share and a minimum guarantee.

• The company highlights a pan-India presence across 11 cities with SBA around 860,522 sq ft
under management (as of May 31, 2025).

• As per Jones Lang LaSalle, a global real estate services and investment management firm
headquartered in Chicago, DevX is one of the largest Tier–2 managed space operators with
around 0.6 mn. Sq. ft. and around 9000 seats, averaging the occupancy level of around 87-

88% across Tier–2 locations.

Industry Outlook:

India’s flexible workspace industry is set for rapid growth, with supply expected to rise from 80 mn

sq. ft. in 2024 to around 125–126 mn sq ft by 2027–28, taking the market to USD 9 billion.

Leasing momentum is strong, with demand up 57% in 2024 and continuing into 2025, led by tech

and large enterprises. Occupancy remains high at 80–90% in key cities, while flex’s share of

office stock is projected to nearly double to around 13% by FY27. Growth is spreading beyond

Tier-1 to Tier-2 cities, positioning India as one of APAC’s fastest-growing flex markets, supported

by hybrid work and corporates’ need for scalable, cost-efficient offices.

Expansion into Tier-2 markets:

DevX’s strongest lever lies in its Tier-2 city strategy, where it is already a market leader. Flex

stock in Tier-2 markets has grown nearly ninefold since 2018, with demand driven by cost

advantages, growing corporate presence, and hub-and-spoke workplace models. DevX’s deep

penetration, strong occupancy (around 87–88%), and first-mover positioning in these cities give it

a structural edge as larger enterprises increasingly look beyond Tier-1 metros for managed

space solutions.

Scaling Pan-India Footprint:

The company’s 28 centers across 11 cities and its expansion pipeline signal a deliberate strategy

to scale capacity in both Tier-1 and Tier-2. Planned additions under straight-lease and furnished

by landlord models provide flexibility to accelerate growth while balancing capital intensity. A

wider geographic spread also reduces reliance on a single region, allowing DevX to capture

demand from multiple corporate clusters.

Scaling Par-India Footprint:

The company’s 28 centers across 11 cities and its expansion pipeline signal a deliberate strategy

to scale capacity in both Tier-1 and Tier-2. Planned additions under straight lease and furnished

by landlord models provide flexibility to accelerate growth while balancing capital intensify. A

wider geographic spread also reduces reliance on a single region, allowing DevX to capture

demand from multiple corporate clusters.

Managed Office Model Momentum:

Globally and in India, managed office solutions are growing faster than conventional coworking.

Post-COVID, enterprises prefer customized, turnkey managed spaces that allow flexibility without

large upfront capital outlay. The company’s enterprise-grade focus positions it squarely in this

growth pocket. Its ability to offer built-to-suit solutions and long-term managed contracts

enhances client stickiness and ensures recurring revenues.

Diversified Business Models:

DevX’s use of straight-lease, revenue-share, and furnished-by-landlord models is a competitive

advantage. This multi-model approach enables the company to scale quickly without incurring

significant CAPEX. The revenue-share format, especially with minimum guarantees, reduces

upfront risks while enhancing partnership-driven expansion in premium locations. This diversified

procurement model can become a key driver of faster growth at optimized returns.

Upcoming International Expansion:

DevX has signed a Letter of Intent for a Sydney center, expected to go live in FY26. This step

signals entry into international markets, which not only diversifies revenue streams but also

enhances brand equity. If executed well, this move could open opportunities in other global hubs,

supporting long-term growth beyond India.

Improving Occupancy and Utilization:

Sustained around 85–90% occupancy rates in core Tier-2 markets reflect resilient demand.

Higher utilization directly boosts revenue productivity from existing assets and strengthens fixed

asset turnover. As more centers ramp up to optimal occupancy, operating leverage improves,

aiding profitability growth in tandem with top-line expansion.

Valuation and view:

DevX has carved a niche as a Tier-2 market leader in managed workspaces with strong

occupancies and enterprise-focused solutions. Its multi-model approach balances growth and

capital efficiency, while revenue and ROCE have improved sharply. Expansion into Tier-1 and an

upcoming overseas foray add long-term potential. Owing to such developments, we recommend

to Subscribe.
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Object of the Issue

• CAPEX for fit-

outs in the 

centres and for 

security deposits 

of the new 

centres

• Repayment 

and/or pre-

payment, in full 

or part, of 

certain 

borrowings

IPO Details

Price Band (INR) INR 56 – INR 61

Face Value (INR) 2

Issue Open/Closing 

Date

Sept 10, 2025 to 

Sept 12, 2025

Fresh Issue (in INR 

crores)

143.4

OFS (in INR crores) -

Total Issue (in INR 

crores)

143.4

Implied Market Cap 

(in INR crores; at 

higher band)

550.14

Strengths

Tier-2 leadership and strong occupancy

Positioned to benefit from structural flex 

growth

Pan-India network with multi-model 

procurement

Enterprise-grade solutions

Risk

Lease obligations and model risk

Occupancy and client concentration sensitivity

Competitive intensity

Particular  

(in INR 

crores)

FY23 FY24 FY25

Revenue
69.91 108.09 158.88

EBITDA
21.59 43.25 62.27

EBITDA Margin
30.9% 40.0% 39.2%

PAT -12.83 0.44 1.77

PAT Margin -18.35% 0.40% 1.12%

EPS (in INR) -47.49 0.15 0.62

ROE (in %) -1049.9% 1.5% 3.2%

ROCE (in %) 3.7% 17.3% 26.0%

Fixed Asset T/O 2.21 1.94 2.62



Disclaimer 

ANALYST CERTIFICATION:

Pritam Deuskar of Wealthyvia.com (PGP Portfolio Management and SEBI registered Research Analyst, author

and the name subscribed to this report, hereby certifies that all of the views expressed in this research report

accurately reflect my views about the subject issuer(s) or securities. I also certify that no part of our

compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this

report.

Terms & Conditions and other disclosures:

Pritam Deuskar is a registered Research Entity vides SEBI Registration No. INH000005397 under SEBI

(Research Analyst) Regulations, 2014.

Pritam Deuskar has no stock ownership in the company. He or his family does not own any shares in the

mentioned company.

The information and opinions in this report have been prepared by Pritam and are subject to change without any

notice. The report and information contained herein is strictly confidential and meant solely for the selected

recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other

person or the media or reproduced in any form, without prior written consent of Pritam Deuskar While we would

endeavour to update the information herein on a reasonable basis, I am not under any obligation to update the

information. Also, there may be regulatory, compliance or other reasons that may prevent Pritam Deuskar from

doing so.

This report is based on information obtained from public sources and sources believed to be reliable, but no

independent verification has been made nor is its accuracy or completeness guaranteed. This report and

information herein are solely for informational purposes and shall not be used or considered as an offer

document or solicitation of an offer to buy sell or subscribe for securities or other financial instruments. Though

disseminated to all the customers simultaneously, not all customers may receive this report at the same time.

We do not treat recipients as customers by they receive this report. Nothing in this report constitutes investment,

legal, accounting or tax advice or a representation that any investment or strategy is suitable or appropriate to

your specific circumstances. The securities discussed and opinions expressed in this report may not be suitable

for all investors, who must make their own investment decisions, based on their investment objectives, financial

positions and needs of specific recipients. This may not be taken in substitution for the exercise of independent

judgment by any recipient. The recipient should independently evaluate the investment risks. The value and

return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason.

I Pritam Deuskar accept no liabilities whatsoever for any loss or damage of any kind arising out of the use of this

report. Past performance is not necessarily a guide to future performance. Investors are advised to see the Risk

Disclosure Document to understand the risks associated with investing in the securities markets. Actual results

may differ materially from those outlined in projections. Forward-looking statements are not predictions and may

be subject to change without notice. Our employees in the sales and marketing team, dealers and other

professionals may provide oral or written market commentary or trading strategies that reflect opinions that are

contrary to the opinions expressed herein. In reviewing these materials, you should be aware that any or all of

the foregoing, among other things, may give rise to real or potential conflicts of interest.

Pritam Deuskar has not managed any public offering of securities for the subject company in the past twelve

months.

Pritam Deuskar is not a director in the company or in any managerial role in the company. He is not an employee

of the company or has any contract with the company. Pritam has not entered into any trade of goods or supplies

to the company and also has any business with the company. Pritam Deuskar has not received any kind of

compensation or stock from the Company for this research report.

Email: pritamdeuskar@gmail.com

Registered Office: C601, Link Palace, Mohan Gokhale Road, Goregaon East, Mumbai, Maharashtra –

400063

Wealthyvia.com

Disclaimer: https://bit.ly/3UwBUjc

mailto:pritamdeuskar@gmail.com
file:///C:/Users/Pritam/Downloads/Wealthyvia.com

