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Key Financial & Operating Metrics (Consolidated)  
In INR mn Operating Income YoY (%) PAT EPS ROE ROA  PBIDTM (%) 

FY21 15753.30 13.52 3401.30 8.37 13.52 2.62 79.96 

FY22 17282.70 9.71 4448.50 10.93 15.29 3.18 77.64 

FY23 20432.30 18.22 5447.60 12.77 16.00 3.52 75.20 

Aadhar Housing Finance Limited 
May 08, 2024 

Aadhar Housing Finance Ltd. (AHF) is a HFC focused on the low-income housing 
segment (ticket size less than INR 1.5 million) in India, and the company had the 
highest AUM and net worth among its analyzed peers in FY21, FY22, FY23, and 
9MFY23. AHF offers a range of mortgage-related loan products, including loans for 
residential property purchase and construction; home improvement and extension 
loans; and loans for commercial property construction and acquisition. AHF has an 
extensive network of 487 branches, including 109 sales offices, as of 9MFY24. The 

branches and sales offices are spread across 20 states and union territories, operating in approximately 
10,926 pin codes across India, as of 9MFY24.      
 
Investment Rationale: 
AHF focused on low income housing segment:  

 The Gross AUM increased from INR 165,664.6 million as of 9MFY23 to INR 198,651.6 million as of 
9MFY24, and grew at a CAGR of 17.3% between FY21 to 9MFY24. The branch and sales office 
network is widely dispersed, with no state accounting for more than 14% of Gross AUM, and the top 
two states accounting for 27.6% of the Gross AUM as of 9MFY24.  

 The low-income housing segment benefits from various government and regulator initiatives to 
promote the construction of affordable housing projects as well as enabling financing for the 
customers of such projects.  

 The Government's PMAY scheme provided credit-linked subsidies to stimulate demand. Various 
other initiatives, such as special financing windows for stalled housing projects, tax benefits to home 
loan borrowers and developers, the NHB refinancing schemes to help lower the cost of borrowing of 
HFCs, and risk weight rationalization on housing loans to improve sentiment for the real estate 
sector, have also been undertaken to act as an enabler to the segment.  

 

Diversifying funding sources to reduce borrowing costs:  

 AHF's cost of borrowing declined from FY21 to FY22 and thereafter increased at a slower pace in 
9MFY24 compared to the increase in the India repo rate during the same period, which AHF believes 
is due to its proactive and flexible fundraising strategy.  

 AHF intends to continue diversifying its funding sources, identifying new sources and pools of 
capital, and implementing robust asset liability management policies with the aim of further 
optimizing its borrowing costs and helping sustain its NIM.  

 In line with its strategy, AHF has increased the share of NHB refinancing in its Total Borrowings and 
has also availed international sources of funding in the past to reduce its overall cost of borrowings 
and diversify the funding mix.    

 

Ability to maintain operational efficiencies and low cost to income ratios:   

 AHF's business has grown significantly in FY21, FY22, FY23, and for 9MFY23, and 9MFY24. The 
company's Retail AUM grew from INR 133,252.2 million as of March 31, 2021, to INR 165,664.6 
million as of 9MFY23 and INR 198,651.6 million as of 9MFY24.  

 Along with the growth in its AUM and revenues, the company has been able to control its operating 
expenses. The cost to income ratio was 35.8%, 36.3%, 38.1%, 36.7%, and 36.2% for FY21, FY22, FY23, 
and the 9MFY23, and 9MFY24, respectively.   

 
Valuation and Outlook: The overall size of the housing finance market is projected to touch INR 5.4-5.7 
trillion by March 2026, translating into an 8-10% CAGR between FY23 – FY26. AHF is the largest 
affordable HFC amongst peers as per AUM and net worth focused on the low-income housing segment. 
The company has a presence in 20 states and UTs which is highest among the peers as of FY23 thus 
reducing concentration risk. AHF's cost of borrowing declined from FY21 to FY22 and thereafter 
increased at a slower pace in 9MFY24. The company has availed international sources of funding in the 
past to reduce its overall cost of borrowings and diversify the funding mix for FY25. The company’s NIMs 
have been improving largely due to reduction in cost of borrowing and AUM mix change. The company’s 
NIM is currently standing at 8% in FY23 compared with 6.90% in FY22. AHF’s AUM increased at a CAGR 
of 17.3% to INR 198,651.6 million in 9MFY24 which is the highest compared to its peers. The company’s 
interest income in FY23 was INR 17,762.80 million which grew 15.48% YoY. AHF’s PAT was reported at 
INR 5447.60 million which grew 22.46% YoY. Its’ GNPA and NNPA as of FY23 are 1.20% and 0.80% in 
FY23 respectively. Aadhar’s ROE and ROA was 16% and 3.52% in FY23 which is the second highest 
amongst peers.  We recommend a subscribe to the issue due to healthy growth prospects, strong asset 
quality and reasonable valuations. 
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Issue Snapshot 

Issue Open 08-May-24 

Issue Close 10-May-24 

Price Band INR 300 - 315   

Issue Size (Shares) 9,52,38,095 

Market Cap (mln) INR 191072 

Particulars 

Fresh Issue (INR mln) INR 10000 

OFS Issue (INR mln) INR 20000 

QIB 50% 

Non-institutionals 15% 

Retail 35% 

Capital Structure 

Pre Issue Equity 39,47,54,970 

Post Issue Equity 42,65,01,002 

Bid Lot 47 shares 

Minimum Bid amount @ 300 INR 14100 

Maximum Bid amount @ 315 INR 14805 

Share Holding Pre Issue Post Issue 

Promoters  98.72% 76.48% 

1.28% 23.52% Public  

Particulars 

Face Value INR 10 

Book Value INR 110.14 

EPS, Diluted INR 12.77 

Objects of the Issue 

1. Meet future capital requirements for 

lending  

2. General corporate purposes  
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Aadhar Housing Finance Ltd. (AHF) is a HFC focused on the low-income housing segment (ticket size less than INR 1.5 million) in India, and the company had the 
highest AUM and net worth among its analyzed peers in FY21, FY22, FY23, and 9MFY23. The average ticket size of the company’s loans was INR 0.9 million and 
INR 1 million with an average loan-to-value of 57.7% and 58.3%, as of 9MFY23 and 9MFY24, respectively. AHF offers a range of mortgage-related loan products, 
including loans for residential property purchase and construction; home improvement and extension loans; and loans for commercial property construction and 
acquisition. AHF has an extensive network of 487 branches, including 109 sales offices, as of 9MFY24. The branches and sales offices are spread across 20 states 
and union territories, operating in approximately 10,926 pin codes across India, as of 9MFY24.  
 
Industry Overview:  
The overall size of the housing finance market 
focusing on low-income housing loans in India 
was around INR 4.4 trillion as of December 2023, 
constituting around 14% of the overall housing 
finance market. The industry is expected to pick 
up steam gradually, and the loans outstanding in 
housing finance focused on the low-income 
housing segment are projected to touch INR 5.4-
5.7 trillion by March 2026, translating into an 8-
10% CAGR between FY23 – FY26. 
 
Key growth drivers: 
 
India has the world’s largest population: India’s population was approximately 1.25 billion, comprising nearly 245 million households. It is expected to increase to 
1.52 billion by 2031, with the number of households reaching approximately 376 million over the same period. 
 
India’s demographic profile is expected to favour the housing industry, leading to growth in the housing finance market:  
Increasing per capita GDP to support economic growth: In FY24, India’s 
per capita net national income expanded by 6.8% reflecting robust growth 
of the Indian economy and the government’s continued efforts to make 
India an upper middle-income economy. 
 
Rising Middle India population to help sustain growth for the country: 
The proportion of Middle India (defined as households with annual 
incomes between INR 0.2 to INR 1 million) has been on the rise over the 
last decade and is expected to grow further with continuous increases in GDP and household incomes. It is estimated that there were 41 million middle-income 
households in India as of FY12. By FY30, this number is projected to increase to 181 million households. A significant portion of these households, which have 
entered the Middle-Income bracket in recent years, are likely to be from semi-urban and rural areas. The improvement in literacy levels, increasing access to 
information and awareness, improvements in the availability of necessities, and better road infrastructure are believed to have led to an increase in the 
aspirations of Middle India. This is likely to translate into increased opportunities for financial service providers. 
 
Higher affordability: Per capita income will gradually improve with a pick-up in GDP growth and sustained low inflation. This is expected to be an enabler for 
domestic consumption leading to rise in demand for housing. Further, increase in household savings over the last decade coupled with availability of underwrite 
and provide credit to the vulnerable or informal segment owing to advancement in technology has also led to higher demand for housing.  
 
Rural India –Under penetration and untapped market presents a huge opportunity for growth for financiers: Although the majority of Indian households are 
located in rural areas, the banking infrastructure investment in these regions is relatively low and thus there is a gap in the demand and supply of financial 
services in the backward regions of the country. Despite a significant contribution of nearly 47% to India's GDP, rural areas have only 9.3% share of total credit 
outstanding as at March 31, 2023. The loans share of SFBs in rural region is lower at 6.9% share of total credit outstanding as at March 31, 2023. Further, rural 
areas in India have lower financial inclusion compared to urban areas. This presents significant growth opportunities for small finance banks in rural and unserved 
areas. Particularly, bank credit and deposit penetration are low in the northern and eastern zones of India. In addition, the pace of opening new branches by 
scheduled commercial banks in these regions has slowed down in recent times. Majorly, banks focus on reducing the costs associated with physical branches and 
avoid opening branches in the rural areas. This provides ample headroom for SFBs and NBFCs to take the banking services to the remotest locations of the 
country. 
 
NBFC credit to grow faster than systemic credit between Fiscals 2023 and 2025 
NBFC credit to grow at 12%-14% between FY23 and FY25. The credit growth is expected to be driven by the retail vertical, including housing, auto, and 
microfinance segments. Rapid revival in the economy is expected to drive consumer demand in Fiscal 2024, leading to healthy growth of NBFCs. Moreover, 
organic consolidation is underway with larger NBFCs gaining share. Further, growth of the non-banking industry is expected to be driven mainly by NBFCs with 
strong parentage who have funding advantage over other NBFCs.  
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Indian household investment in real estate: According to the Household 
Finance Committee report issued by the RBI in 2017, the average Indian 
household holds 77% of its total assets in real estate. This includes residential 
buildings, buildings used for farm and non-farm activities, constructions such 
as recreational facilities, and rural and urban land. 

Estimated shortage and requirement of approximately 100 million houses: 
The housing shortage in India has only increased since the estimates during 
the twelfth five-year plan. According to the report of the RBI-appointed 
Committee on the Development of the housing finance securitization market 
(September 2019), the housing shortage in India was estimated to increase 
to 100 million units by 2022. The majority of the household shortage is for 
LIG and EWS, with a small proportion (5-7%) of the shortage coming from 
MIG or above. The total incremental demand for housing loans, if this entire 
shortage is to be addressed, is estimated to be in the region of INR 50 trillion 
to INR 60 trillion, as per the Committee report. In comparison, the overall 
outstanding housing loans (excluding Pradhan Mantri Awas Yojana or PMAY 

loans) as of March 2023 were around INR 31.1 trillion. This indicates the immense 
latent potential of the market if concrete action is taken to address the shortage of 
houses in India. 

Opportunity for financiers well established in Affordable Housing segment: As per 
the report of the RBI-appointed Committee on the development of the housing 
finance securitization market (September 2019), the total value of units to fulfill the 
entire shortage is estimated at INR 149 trillion, out of which INR 58 trillion is 
estimated to be the aggregate loan demand for housing.  

Indian housing finance market 

Investment rationale:  

AHF focused on low income housing segment: AHF is an HFC focused on the low-income housing segment (ticket size less than INR 1.5 million) in India, and the 
company had the highest AUM and net worth among its analyzed peers in FY21, FY22, FY23, and 9MFY24. The Gross AUM increased from INR 133,271 million in 
FY21 to INR 147,777.9 million in FY22 and INR 172,228.3 million in FY23. The Gross AUM increased from INR 165,664.6 million as of 9MFY23 to INR 198,651.6 
million as of 9MFY24, and grew at a CAGR of 17.3% between FY21 to 9MFY24. The branch and sales office network is widely dispersed, with no state accounting 
for more than 14% of Gross AUM, and the top two states accounting for 27.6% of the Gross AUM as of 9MFY24. As of 9MFY23 and 9MFY24, no state accounted 
for more than 14.3% and 14.0% in terms of Gross AUM, respectively, and the top two states accounted for 28.6% and 27.6% of the Gross AUM, respectively. Due 
to its scale and diversified reach, AHF is well-positioned to meet the specific needs of its target customers across geographies, in urban and semi-urban areas. 
Housing financiers focused on the low-income housing segment typically serve the underserved category of low-income or mid-income customers who may be 
salaried, working in the informal sector, or self-employed running a small business. This presents a unique opportunity for AHF to leverage its position as the 
leading HFC focused on the low-income housing segment in terms of AUM and net worth to be the lender of choice for customers from this segment. 
Furthermore, the low-income housing segment also benefits from various government and regulator initiatives to promote the construction of affordable housing 
projects as well as enabling financing for the customers of such projects. The Government's PMAY scheme provided credit-linked subsidies to stimulate demand. 
Various other initiatives, such as special financing windows for stalled housing projects, tax benefits to home loan borrowers and developers, the NHB refinancing 
schemes to help lower the cost of borrowing of HFCs, and risk weight rationalization on housing loans to improve sentiment for the real estate sector, have also 
been undertaken to act as an enabler to the segment.  

Seasoned business model with strong resilience through business cycles: Through various business cycles, AHF has been able to leverage (i) the inherent 
strength of its customer-centric business model, (ii) its extensive branch and sales office network, and (iii) the expertise of its professional management team to 
maintain its status as the HFC focused on the low-income housing segment. AHF's financial performance has remained consistent and resilient through various 
external events in the Indian economy. Despite adverse events such as demonetization, the introduction and rollout of a nationwide GST, defaults involving large 
non-bank finance companies, and various waves of the COVID-19 pandemic, AHF has demonstrated overall growth, portfolio performance, asset quality, and 
continued profitability.  The company's resilience in the low-income housing segment is based on its customer-centric business model, offering products with 
practices and policies developed to address specific issues faced in the low-income housing segment and to meet customers' needs to access funds, while 
ensuring robust credit, underwriting, and collections policies.  
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Housing loans accounts for 46% of overall retail loans as of March 31, 2023 
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AHF's resilience in the low-income housing segment is also based on its credit evaluation capabilities, distinguished by its credit underwriting, risk management, 
and fraud detection teams utilizing an objective cognitive rule-based policy to make credit decisions. These teams are supported by AHF's internally developed 
four-pronged credit assessment model. AHF's diversified product offering allows it to cater to its retail customer base, comprising salaried and self-employed 
customers in both formal and informal segments. As of March 31, 2023, and December 31, 2023, 58.6% and 57.2% of AHF's customer base comprised salaried 
customers, respectively. The mix of customers in both formal and informal segments enables AHF to be better positioned to remain resilient through business 
cycles, by serving both the salaried customers, who are typically more resilient to economic cycles, and the self-employed customers, whose loans usually have a 
higher overall risk-adjusted spread. The average ticket size of AHF's loans has remained stable at INR 0.9 million from March 31, 2021, to March 31, 2023, and 
increased to INR 1.0 million as of December 31, 2023, with an average loan-to-value of 57.8% and 58.3%, as of March 31, 2023, and December 31, 2023, 
respectively. AHF believes that this is an attractive range for low-income housing segment loans. AHF's loan products are designed to meet the capital needs of its 
target customers. Within the salaried customer segment, the formal segment (customers who have a documented monthly salary typically credited directly to 
their bank accounts) contributed 81.6% and 81.5% to AHF's Gross AUM as of March 31, 2023, and December 31, 2023, respectively. The remaining 18.4% and 
18.5% of AHF's Gross AUM as of the same periods are derived from the informal segment (customers who receive a monthly salary that is not supported by 
documentation and may be paid in cash). In the self-employed customer segment, 25.4% and 20.1% as of March 31, 2023, and December 31, 2023, respectively, 
of AHF's customers belonged to the formal segment (customers that have income tax returns or bank accounts), and 74.6% and 79.9% as of the same periods 
belonged to the informal segment (customers that do not have formal income documentation). 

Diversifying funding sources to reduce borrowing costs:  AHF's cost of borrowing declined from FY21 to FY22 and thereafter increased at a slower pace in 
9MFY24 compared to the increase in the India repo rate during the same period, which AHF believes is due to its proactive and flexible fundraising strategy. AHF 
intends to continue diversifying its funding sources, identifying new sources and pools of capital, and implementing robust asset liability management policies 
with the aim of further optimizing its borrowing costs and helping sustain its NIM. In line with its strategy, AHF has increased the share of NHB refinancing in its 
Total Borrowings and has also availed international sources of funding in the past to reduce its overall cost of borrowings and diversify the funding mix. AHF 
intends to maintain a healthy mix of NHB refinance in its Total Borrowings and expand its lender base. For instance, AHF received sanction letters from NHB in 
December 2020, December 2021, October 2022, and October 2023 for loans up to INR 10 billion, INR 12.5 billion, INR 15 billion, and INR 10 billion, respectively. 
The company's fully built-out distribution and collections infrastructure is a key source of operating leverage and will help reduce its operating expenses. 
Furthermore, AHF expects that its strategic investments in technology and digitization across its business will further reduce its operating expenses and credit 
costs over time. AHF will continue to review and identify means to improve its revenue-to-operating expenses ratio and overall NIM from current levels. AHF 
believes that as a result of these various initiatives, it would be in a position to continue to maintain its low NPA levels and reduce them further, improve its credit 
ratings for new fundraising, borrow at competitive rates, and sustainably deliver superior return ratios. With a strategy to leverage its distribution network and 
widen its sources of funds, AHF signed co-lending agreements with two public sector banks and one private sector bank in FY22 and FY23. The partnerships with 
the two public sector banks have been operationalized. AHF may also enter into such arrangements with other private and public sector banks to increase the 
number of its co-lending partners. AHF believes co-lending presents a unique opportunity through the combination of the banks’ availability of low-cost funds, 
coupled with an NBFC's (including HFC's) ability to source retail customers efficiently as well as manage these customers, including collections. This model allows 
NBFCs or HFCs to cater to a larger customer base with lesser capital by leveraging the larger balance sheet of their partner banks. RBI had amended the co-lending 
framework in November 2020 to improve the flow of credit to the unserved and underserved sectors of the economy and make funds available to the ultimate 
beneficiary at an affordable cost, considering the lower cost of funds from banks and wider reach of the NBFCs. Under the terms of the revised Co-Lending Model 
(CLM), banks are now also permitted to co-lend with all registered NBFCs (including HFCs) based on a prior agreement in a manner akin to bilateral assignment. 
The co-lending banks will take their share of the individual loans on a back-to-back basis in their books. However, NBFCs will be required to retain a minimum of 
20% share of the individual loans on their books. In view of CLM, AHF strategically partnered with two public sector banks and one private sector bank to take 
advantage of this new framework. Under its arrangement with these banks, AHF will source and disburse loans in its usual course of business in accordance with 
its existing policies and subsequently may request these banks to participate in the specific home loans or loans against property with pre-agreed parameters. The 
partnering co-lending banks, after completing their internal due diligence, may agree to participate by transferring an 80% share of the loan to AHF through an 
escrow account. The company will continue to service the loan as a servicing agent, have interface with the customers, and share the collections with these banks.  

Ability to maintain operational efficiencies 
and low cost to income ratios: AHF's business 
has grown significantly in FY21, FY22, FY23, and 
for 9MFY23, and 9MFY24. The company's Retail 
AUM grew from INR 133,252.2 million as of 

March 31, 2021, to INR 165,664.6 million as of 9MFY23 and INR 198,651.6 million as of 9MFY24. Along with the growth in its AUM and revenues, the company has 
been able to control its operating expenses. The cost to income ratio was 35.8%, 36.3%, 38.1%, 36.7%, and 36.2% for FY21, FY22, FY23, and the 9MFY23, and 
9MFY24, respectively. AHF has also taken steps to improve the productivity of its employees and branches, which has led to the improvement in the Gross AUM 
per branch (excluding sales offices) from INR 429.9 million as of March 31, 2021, to INR 445.1 million as of March 31, 2022, and as of March 31, 2023, was INR 
437.1 million. The Gross AUM per branch (excluding sales office) also improved from INR 399.2 million as of 9MFY23 to INR 503.3 million as of 9MFY24. AHF 
continues to identify and implement measures that it believes will enable it to sustain and further decrease its operating expense ratio. Further, as its operations 
expand, the company also expects to derive benefits from economies of scale, which it believes will assist in optimizing its operating expenses. In addition, AHF 
also continues to invest in its technology platform and technology-enabled operating procedures to increase operational and management efficiencies. The 
company’s business is dependent on its ability to raise funds at competitive rates, which in turn, depends on various factors including its credit ratings. 
Considering that the higher CRWAR would positively impact the credit ratings of the company, thereby lowering the borrowing costs and positively impacting the 
interest margins and financial condition, the company accordingly proposes to utilize an amount aggregating to INR 7,500 million out of the Net Proceeds towards 
maintaining higher Tier 1 capital in light of its onward lending requirements. The company believes that maintaining higher Tier 1 capital will help it remain 
competitive with its industry peers. AHF anticipates that the portion of the Net Proceeds allocated towards this object (INR 7500 million) will be sufficient to 
satisfy its future capital requirements, which are expected to arise out of the growth of its business and assets. 

Valuation and outlook: The overall size of the housing finance market is projected to touch INR 5.4-5.7 trillion by March 2026, translating into an 8-10% CAGR 
between FY23 – FY26. AHF is the largest affordable HFC amongst peers as per AUM and net worth focused on the low-income housing segment. The company has 
a presence in 20 states and UTs which is highest among the peers as of FY23 thus reducing concentration risk. AHF's cost of borrowing declined from FY21 to FY22 
and thereafter increased at a slower pace in 9MFY24. The company has availed international sources of funding in the past to reduce its overall cost of borrowings 
and diversify the funding mix for FY25. The company’s NIMs have been improving largely due to reduction in cost of borrowing and AUM mix change. The 
company’s NIM is currently standing at 8% in FY23 compared with 6.90% in FY22. AHF’s AUM increased at a CAGR of 17.3% to INR 198,651.6 million in 9MFY24 
which is the highest compared to its peers. The company’s interest income in FY23 was INR 17,762.80 million which grew 15.48% YoY. AHF’s PAT was reported at 
INR 5447.60 million which grew 22.46% YoY. Its’ GNPA and NNPA as of FY23 are 1.20% and 0.80% in FY23 respectively. Aadhar’s ROE and ROA was 16% and 3.52% 
in FY23 which is the second highest amongst peers.  We recommend a subscribe to the issue due to healthy growth prospects, strong asset quality and reasonable 
valuations. 
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Peer Comparison 

Aadhar Housing Finance Limited 
May 08, 2024 

Particulars Total Revenue P/E P/B EPS (Diluted) RONW 

Aadhar Housing Finance Ltd. 20,432.30 24.67 2.86 12.77 16.5 

Listed peers      

Aptus Value Housing finance Ltd. 10,933.60 31.3 4.7 10.1 16.1 

Aavas Financiers Ltd. 16,087.60 28.1 3.7 54.3 14.1 

Home First Finance company India Ltd. 7,909.90 34.9 4.3 25.2 13.5 

India Shelter Finance Corporation Ltd. 5,845.30 33.1 4.1 17.5 13.4 

 
Aadhar Housing Finance Ltd. Aavas Financiers Ltd. Aptus Value Housing Finance Home First Finance Company  India Shelter Finance  

Particulars FY21 FY22 FY23 FY21 FY22 FY23 FY21 FY22 FY23 FY21 FY22 FY23 FY21 FY22 FY23 

Financial                

Asset Under Management (AUM) 1,33,271.00 1,47,777.90 1,72,228.30 94,542.90 1,13,502.10 1,41,667.00 40,677.50 51,796.00 67,383.10 41,410.70 53,803.30 71,980.00 21,985.30 30,732.90 43,594.30 

Disbursements 35,447.10 39,919.30 59,026.10 26,568.50 36,022.40 50,245.40 12,980.00 16,410.00 23,950.00 10,966.10 20,305.30 30,129.10 8,948.80 12,952.60 19,643.80 

Profit After Tax 3,401.30 4,448.50 5,643.30 2,889.20 3,551.80 4,296.40 2,669.40 3,701.40 5,030.10 1,001.40 1,861.00 2,282.90 873.9 1,284.50 1,553.40 

Average yield on Loan Book (%) 13.20% 12.80% 12.80% 13.10% 12.80% 12.60% 17.20% 17.20% 17.70% 12.80% 12.50% 13.30% 14.80% 15.30% 14.90% 

Average cost of borrowings (%) 8.20% 7.20% 7.00% 7.80% 6.70% 6.60% 9.10% 8.00% 8.50% 7.80% 6.60% 7.30% 8.70% 8.30% 8.30% 

Spread (%) 5.00% 5.60% 5.80% 5.30% 6.20% 6.00% 8.10% 9.20% 9.20% 5.00% 5.90% 5.90% 6.10% 7.00% 6.60% 

Operating Expenses / Average Total Assets % 2.10% 2.50% 3.10% 3.10% 3.50% 3.80% 2.40% 2.30% 2.60% 2.60% 2.70% 2.90% 4.00% 4.70% 4.80% 

Cost to Income Ratio (%) 35.80% 36.30% 38.10% 39.80% 42.60% 45.00% 22.30% 18.50% 19.40% 38.90% 33.90% 35.50% 38.90% 42.60% 45.50% 

Return on Total Assets (%) 2.60% 3.20% 3.60% 3.50% 3.60% 3.50% 6.50% 7.30% 7.80% 2.50% 3.90% 3.90% 4.10% 4.50% 4.10% 

Return on Equity (%) 13.50% 15.20% 16.50% 12.80% 13.60% 14.10% 14.50% 15.10% 16.10% 8.70% 12.60% 13.50% 9.80% 12.80% 13.40% 

Gross NPA to AUM (%) 1.10% 1.50% 1.20% 1.00% 1.00% 0.90% 0.70% 1.20% 1.20% 1.80% 2.30% 1.60% 1.90% 2.10% 1.10% 

Net NPA to AUM (%) 0.70% 1.10% 0.80% 0.70% 0.70% 0.70% 0.50% 0.90% 0.90% 1.20% 1.80% 1.10% 1.40% 1.60% 0.80% 

Net worth 26,927.60 31,466.30 36,976.00 24,008.10 28,064.30 32,696.60 19,794.50 29,161.60 33,393.30 13,805.40 15,736.90 18,173.40 9,372.70 10,761.30 12,405.30 

Debt to Net worth ratio 3.9 3.4 3.3 2.6 2.8 3 1.3 0.9 1.1 2.2 2.2 2.6 1.6 1.9 2.4 

CRWAR (%) 44.10% 45.40% 42.70% 54.40% 51.90% 47.00% 73.60% 85.60% 77.40% 56.20% 58.60% 49.40% 71.50% 55.90% 52.70% 

Operational                

Number of branches 310 332 469 280 314 346 190 208 231 72 80 111 115 130 183 

Number of States 20 20 20 11 13 13 4 5 5 12 13 13 15 15 15 
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Key Ratios  

Y/E (INR cr) FY21 FY22 FY23 

Growth Ratio    

Net Sales Growth(%) 13.52 9.71 18.22 

EBITDA Growth(%) 21.59 6.52 14.51 

PAT Growth(%) 79.60 30.79 22.46 

Margin Ratios    

PBIDTM (%) 79.96 77.64 75.20 

NIM (%) 5.80 6.90 8.00 

Performance Ratios    

ROA  2.62 3.18 3.52 

ROE 13.52 15.29 16.00 

Efficiency Ratios    

Fixed Capital/Sales(x) 0.04 0.05 0.05 

Tier 1 Capital (%) 42.60 44.20 41.70 

Tier 2 Capital (%) 1.50 1.20 1.10 

Financial Stability Ratios    

Gross NPA (%)  1.10 1.50 1.20 

Net NPA (%) 0.70 1.10 0.80 

Cash Flow  

Y/E (INR mln) FY21 FY22 FY23 

Profit Before Tax 4325.10 5673.60 6958.20 

Adjustment 659.40 492.90 427.50 

Changes In working Capital 1533.30 -1154.80 1753.20 

Cash Flow after changes in Working 651.78 501.17 9138.90 

     Tax Paid -998.70 -1153.90 -1417.10 

Cash From Operating Activities -12022.90 -9067.50 -11556.90 

Cash Flow from Investing Activities -480.48 822.57 -476.53 

Cash from Financing Activities 7013.90 2748.50 14631.90 

Net Cash Inflow / Outflow -9813.80 1906.70 -1690.30 

Opening Cash & Cash Equivalents 13648.80 3835.00 5741.70 

Closing Cash & Cash Equivalent 3835.00 5741.70 4051.40 

Balance Sheet  

Y/E (INR mn) FY21 FY22 FY23 

Source of funds    

Equity Share Capital 3947.60 3947.60 3947.60 

Reserves 22908.60 27370.60 32824.00 

Total Share holders funds 26928.20 31466.90 36976.60 

Secured Loans 102507.20 105082.60 120848.60 

Unsecured Loans 1237.50 913.30 685.90 

Total Liabilities 136300.50 143755.30 166176.10 

    

Application of funds    

Fixed Assets 531.30 550.70 633.20 

Housing and other loans 106132.60 119603.40 138514.50 

Investments 4970.90 3380.20 4594.00 

Other financial assets 2153.20 2453.40 2588.50 

Total Assets 136300.50 143755.30 166176.10 

Income Statement  

Y/E (INR mn) FY21 FY22 FY23 

Interest income 14,269.40 15,382.90 17,762.80 

Operating Income 15753.30 17282.70 20432.30 

EXPENDITURE :    

Employee Cost 1888.10 2481.90 3220.10 

Finance costs 8159.70 7612.00 7991.90 

Total Expenditure 11430.40 11612.00 13227.00 

PBT 4325.10 5673.60 6958.20 

PBT Margin 27.46% 32.83% 34.05% 

PAT 3401.30 4448.50 5447.60 

EPS 8.37 10.93 13.39 

Aadhar Housing Finance Limited 
May 08, 2024 
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Analyst Certification:  

I, Sharad Avasthi Vice President – PCG of SMIFS Limited (in short “SMIFS / the Company”), authors and the names subscribed to this Research Report, hereby certify 

that all of the views expressed in this Research Report accurately reflect our views about the subject issuer(s) or securities and distributed as per SEBI (Research 

Analysts) Regulations 2014. I also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in 

this Research Report. It is also confirmed that I, the above mentioned Research Analyst(s) of this Research Report have not received any compensation from the subject 

companies mentioned in the Research Report in the preceding twelve months and do not serve as an officer, director or employee of the subject companies mentioned 

in the Research Report . 

Terms & Conditions and Other Disclosures: 

SMIFS Limited is engaged in the business of Stock Broking, Depository Services, Portfolio Management and Distribution of Fina ncial Products. SMIFS Limited is registered as 

Research Analyst Entity with Securities & Exchange Board of India (SEBI) with Registration Number – INH300001474.  

SMIFS and our associates might have investment banking and other business relationship with a significant percentage of companies covered by our Research Analysts. SMIFS 

generally prohibits its analysts, persons reporting to analysts and their relatives from maintaining a financial interest in the securities or derivatives of any companies that the 

analysts cover. 

The information and opinions in this Research Report have been prepared by SMIFS and are subject to change without any notice. The Research Report and information 

contained herein is strictly confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in 

whole, to any other person or to the media or reproduced in any form, without prior written consent of SMIFS Limited. While we would endeavour to update the information 

herein on a reasonable basis, SMIFS is under no obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may 

prevent SMIFS from doing so. Non-rated securities indicate that rating on a particular security has been suspended temporarily and such suspension is in compliance with 

applicable regulations and/or policies of SMIFS, in circumstances where SMIFS might be acting in an advisory capacity to this  company, or in certain other circumstances. 

This Research Report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its 

accuracy or completeness guaranteed. This Research Report and information herein is solely for informational purpose and shall not be used or considered as an offer 

document or solicitation of offer to buy or sell or subscribe for securities or other financial instruments. Securities as defined in clause (h) of section 2 of the Securities 

Contract Act, 1956, includes Financial Instruments, Currency and Commodity Derivatives. Though disseminated to all the customers simultaneously, not all customers may 

receive this Research Report at the same time. SMIFS will not treat recipients as customers by virtue of their receiving this Research Report. Nothing in this Research Report 

constitutes investment, legal, accounting and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The 

securities discussed and opinions expressed in this Research Report may not be suitable for all investors, who must make their own investment decisions, based on their own 

investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The 

recipient should independently evaluate the investment risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or 

any other reason. SMIFS accepts no liabilities whatsoever for any loss or damage of any kind arising out of the use of this Research Report. Past performance is not necessarily 

a guide to future performance. Investors are advised to see Risk Disclosure Document to understand the risks associated before investing in the securities markets. Actual 

results may differ materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice. The 

information given in this report is as of date of this report and there can be no assurance that future results or events wil l be consistent with this information. The information 

provided in this report remains, unless otherwise stated, the copyright of SMIFS. All layout, design, original artwork, concepts and intellectual Properties remains the property 

and copyright of SMIFS and may not be used in any form or for any purpose whatsoever by any party without the express written permission of the SMIFS. 

SMIFS shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason including network (Internet) reasons or snags in the 

system, breakdown of the system or any other equipment, server breakdown, maintenance shutdown, breakdown of communication services or inability of SMIFS to present 

the data. In no event shall SMIFS be liable for any damages, including without limitation direct or indirect, special, incidental, or consequential damages, losses or expenses 

arising in connection with the data presented by the SMIFS through this report. 

Participants in foreign exchange transactions may incur risks arising from several factors, including the following: (a) Exchange Rates can be volatile and are subject to large 
fluctuations; (b) the value of currencies may be affected by numerous market factors, including world and notional economic, political and regulatory events, events in Equity & 
Debt Markets and changes in interest rates; and (c) Currencies may be subject to devaluation or government imposed Exchange Controls which could affect the value of the 
Currency. Investors in securities such as Currency Derivatives, whose values are affected by the currency of an underlying security, effectively assume currency risk.  

 

Since associates of SMIFS are engaged in various financial service businesses, they might have financial interests or beneficial ownership in various companies including the 

subject company/companies mentioned in this Research Report. 

SMIFS and its Associates, Officers, Directors, Employees, Research Analysts including their relatives worldwide may: (i) from time to may have long or short positions in, and 

buy or sell the Securities, mentioned herein or (ii) be engaged in any other transaction involving such Securities and earn brokerage or other compensation of the Subject 

Company/ companies mentioned herein or act as  an Advisor or Lender/Borrower to such Companies or have other potential/material Conflict of Interest with respect to any 

recommendation and related information and opinions at the time of the publication of the Research Report or at the time of Public Appearance.  

SMIFS does not have proprietary trades but may at a future date, opt for the same with prior intimation to Clients/ Investors  and extant Authorities where it may have 

proprietary long/short position in the above Scrip(s) and therefore should be considered as interested.  
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The views provided herein are general in nature and do not consider Risk Appetite or Investment Objective of any particular Investor; Clients/ Readers/ Subscribers of this 

Research Report are requested to take independent professional advice before investing, however the same shall have no bearing whatsoever on the specific 

recommendations made by the analysts, as the recommendations made by the analysts are completely independent views of the Associates of SMIFS even though there 

might exist an inherent conflict of interest in some of the stocks mentioned in the Research Report. 

The information provided herein should not be construed as invitation or solicitation to do business with SMIFS.   

SMIFS or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities  of the Company mentioned in the Research Report 

as of the last day of the month preceding the publication of the Research Report.  

SMIFS encourages independence in Research Report preparation and strives to minimize conflict in preparation of Research Report. Accordingly, neither SMIFS and their 

Associates nor the Research Analysts and their relatives have any material conflict of interest at the time of publication of this Research Report or at the time of the Public 

Appearance, if any.  

SMIFS or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for 

any other assignment in the past twelve months. 

SMIFS or its associates might have received any compensation from the companies mentioned in the Research Report during the period preceding twelve months from the 

date of this Research Report for services in respect of managing or co-managing public offerings, corporate finance, investment banking, brokerage services or other advisory 

service in a merger or specific transaction from the subject company. 

SMIFS or its associates might have received any compensation for products or services other than investment banking or brokerage services from the subject companies 

mentioned in the Research Report in the past twelve months. 

SMIFS or its associates or its Research Analysts did not receive any compensation or other benefits whatsoever from the subject companies mentioned in the Research Report 

or third party in connection with preparation of the Research Report. 

Compensation of Research Analysts is not based on any specific Investment Banking or Brokerage Service Transactions.  

The Research Analysts might have served as an officer, director or employee of the subject company. 

SMIFS and its Associates, Officers, Directors, Employees, Research Analysts including their relatives worldwide may have been engaged in market making activity for the 

companies mentioned in the Research Report. 

SMIFS may have issued other Research Reports that are inconsistent with and reach different conclusion from the information presented in this Research Report.  

A graph of daily closing prices of the securities/commodities is also available at www.nseindia.com and/or www.bseindia.com, www.mcxindia.com and/or www.icex.com.  

SMIFS submit’ s that no material disciplinary action has been taken on the Company by any Regulatory Authority impacting Equity Research Analysis activities in last 3 years.  

This Research Report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or 

other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject SMIFS and affiliates to any registration 

or licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all  jurisdictions or to certain category of investors. 

Persons in whose possession this document may come are required to inform themselves of and to observe such restriction.  
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Specific Disclosures 

1. SMIFS, Research Analyst and/or his relatives does not have financial interest in the subject company, as they do not have equity holdings in the subject company. 

2. SMIFS, Research Analyst and/or his relatives do not have actual/beneficial ownership of 1% or more securities in the subject company. 

3. SMIFS, Research Analyst and/or his relatives have not received compensation/other benefits from the subject company in the past 12 months. 

4. SMIFS, Research Analyst and/or his relatives do not have material conflict of interest in the subject company at the time of publication of research report. 

5. Research Analyst has not served as director/officer/employee in the subject company  

6. SMIFS has not acted as a manager or co-manager of public offering of securities of the subject company in past 12 months. 

7. SMIFS has not received compensation for investment banking/ merchant banking/brokerage services from the subject company in the past 12 months 

8. SMIFS has not received compensation for other than investment banking/merchant banking/brokerage services from the subject company in the past 12 months. 

9. SMIFS has not received any compensation or other benefits from third party in connection with the research report.  

10. SMIFS has not engaged in market making activity for the subject company 

 

Analyst holding in stock: NO  

 
 
 

Disclaimer 

Key to SMIFS Investment Rankings  

Buy: Return >15%, Accumulate: Return between 5% to 15%, Reduce: Return between -5% to +5%, Sell:  Return < -5% 

 

Contact us: 

SMIFS Limited. (https://www.smifs.com/) 

Compliance Officer:  

Sudipto Datta,  

5F Vaibhav, 4 Lee Road, Kolkata 700020, West Bengal, India. 

Contact No.: +91 33 4011 5401 / +91 33 6634 5401 

Email Id.: compliance@smifs.com 

 
Mumbai Office:  

206/207, Trade Centre, Bandra Kurla Complex (BKC), Bandra East, Mumbai – 400051, India  

Contact No.: (D) +91 22 4200 5508, (B) +91 22 4200 5500 

Email Id: institutional.equities@smifs.com 

 
Kolkata Office:  

Vaibhav, 4 Lee Road, Kolkata 700020, West Bengal, India. 

Contact No.: (D) +91 33 6634 5408, (B) +91 33 4011 5400 

Email Id: smifs.institutional@smifs.com 
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