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SECTIIOBENERAL
DEFI NI TI ONS AND ABBREVI ATI ONS

This Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise indicates or
implies, or unless otherwise specified, shall have the meaning as assigned below. References to any legislatiors,act, statute
rules, egulations, guidelines, policies, circulars, and notifications or clarifications will, unless the context otherwise
requires, be deemed to include all amendments, modifications, supplemesriactments and replacements notified
thereto, as of the date this Red Herring Prospectus, and any reference to a statutory provision shall include any
subordinate legislation made from time to time under that provibiorase of any inconsistency between the definitions

given below and the definitions contained in the General Information Document (as defined below), the definitions given
below shall prevail.

The words and expressions used in this Red Herring Prospectus but not defined herein, shall have, to the extent applicable,
the meanings ascribed to such terms under the Companies Act, the SEBI Act, the SEBI ICDR Regulations, the SEBI Listing
Regulationsthe SCRA, the Depositories Act or the rules and regulations made thereunder.

The terms not def iObjects oftthe Ofééi, Histiioyuahd Cerwir Gorporate Miatteds, indnétal
I ndebtednesso, fABasis of Offer Pricebo, AStatement of Sy
Policieso, AFi nanci al I nformationo, i Out sitCaf nf deirn gP rloicteidg

Ot her Regul atory an@adfiB¢eaduitpriyoiecl BguiregodShares and
on paged 21, 275, 381, 143 150 153 267, 311, 383 425, 393 and463respectively, will have the meaning ascribed to
such terms in those respective sections.

General Terms

Term Description

our Company / the Company Methodhub Software Limited, a public limited company incorporated undel

the 1 ssuer/ A Companies Act, 2013 and having its Registered Office at Unit No. 109, 1st |
Prestige Meridianl No. 29, M.G. RoadBengalurui 560 001, Karnataka India.

We /us/our Unless the context otherwise indicates or implies, refers to our Company togethi
our Subsidiaries, on a consolidated basis as on the date of this Red Herring Pro:
MethodHub Group Collectively, our Company and our Subsidiaries

Company Related Terms

Term Description

Accounting Standards  Accounting Standards as laid down by ICAI

Articles of Association / Articles of association of our Company, as amended from time to time

Articles / AoA

Audit Committee The audit committee of our Company, constituted in accordance with the appl
provisions of the Companies Act, 2013 and the SEBI Listing Regulations and as de:
in AOQOur MiaGoargpeomeantte Gov e@%lnanced on pag

Auditors / Statutory Statutory auditors of our Company, currently being M/s. N R Krishnamoorthy and
Auditors Chartered Accountants
Board / Board of Board of Directors of our Company, as constituted from time to time or any duly const

Directors/BOD/Our commi ttee thereof and asBdarsdraofbeli ri380c
Board

Chairman/ Non Chairman and the Independent Director of our Company, beingafadayaramakrishnar
Executive Independent For d et @ur Masagemerié Board of Director®8 o n 3Q@la g e

Director

Chief Financial Officer/ Chi e f Financi al Oof ficer o f our C o mQuia

CFO Management Key Managerial Personn@l o n 3Q0a g e

CIN Corporate Identification Number being U74900KA2016PLC085743

Company Secretary and Company Secretary and Compliance Officer of our Company, being Muthukris

Compliance Officer Shanmuga Thevar Our Managenkef tkayi Marsageriab Remsonri@l ¢
page300

Committee(s) Duly constituted committee(s) of our Board

Corporate Social The Corporate Social Responsibility committee of our Board, constituted in accor

Responsibility with applicable provisions of t he O@c

Management Corporate Governange o n 291ag e

1



Term Description

Committee / CSR

Committee

DIN Directorbés Il dentification Number

Director(s)

Directors of Boar d, as

beginning on pag285

our a p Pw Mamagenterit f

Equity Shares The equity shares of our Company of fe&
specified in the context thereof
Equity Shareholders/ Persons/ Entities holding Equity Shares in our Company

Shareholders

Executive Director(s)

Executive director on our Board, beighobilamNagasundaram. For further details of t
Executi ve DirManagement, one@gafy e

Face Value

Equity Shares of our Company of face

context thereof

Group Companies

As on the date of this Red Herring Prospectus our Company does not have any
CompaniesF or d e tQuiGrogp Companieg o n 309a g e

HUF Hindu Undivided Family

IFRS International Finance and Reporting Standards
Ind AS Indian Accounting Standards

Indian GAAP Generally Accepted Accounting Principles of India

Independent Director(s)

Independent directors on our Board, and who are eligible to be appointed as indef
directors under the provisions of the Companies Act and the SEBI Listing Regulatior

details of our | nOwhaagdneent o BDi2fbageor s,
IPO Committee The | PO Committee of @uManaBemant dommiteesdotos!
Boardd on29age

ISIN

International Securities Identification Number beiNgE0QZR01017

Key Managerial
Personnel / KMP

Key Managerial Personnels of our Company in terms of Regulation 2(1)(bb) of the
ICDR Regulations and Section 2(51) of the Companies Act, 2013 as applicable
further ddusMahagemenidKey Manafierial Personnél on 300a g e

Material Subsidiar/
Material Subsidiaries

Wholly-Owned Subsidiary of our Company, namely MethodHub Consulting Inc. (L
and our Stelown Subsidiary, namely ZORTech Solutions Inc. (Canada), as descrit
fiHistory and Certain Corporate MatteBubsidiaresof our Compang o n 28ia g e

Materiality Policy

The policy adopted by our Board pursuant to a resolution of our Rizdedi August 22
2025 for identification of the material outstanding material litigation of our Company
Promoters, our Directors, Subsidiaries, Key Managerial Reed@nd Senior Managemer
and policy for adopted by our Board on November 18, 2025, 2025 for identificati
Group Companies; and outstanding dues to material creditors, pursuant to the requi
of the SEBI ICDR Regulations and for the purposes of disclosutbeifiRed Herring
Prospectushis Red Herring Prospectus and the Prospectus.

Memorandum of
Association /
Memorandum/ MoA

The Memorandum of Association of our Company, as amended from time to time

Nomination and
Remuneration
Committee / NRC
Committee

The Nomination and Remuneration Committee of our Company constituted in acco
with the Companies Act, 2013 and the
Management Co mmi t t ees of ®@ar Boardodo on pag

Noni Executive
Director Non

Independent Director(s)

A Director, not being an Executive Director and not being an Independent Directo
further details of the NerExecutive NorindependenD i r e ¢ t @ur Manageneeni f
Board of Director®8 o n 28ba g e

Non-residengs)

A person resident out of India, as defined under Foreign Exchange Management Ac
as amended from time to time.

Promoter(s)

The Promoters of our Company being, Ahobilam Nagasundaram and Jaya
Ammasai kutty. ©OuwPronbtertardiPiorsotes @aip iom 3fgla g e

Promoter Group

Such individuals and entities constituting the promoter group of our Company, purst
Regulation 2(1)(pp) of the SEG®U PronmotBsRndF
Promoter Group o n 3Qdtag e

Registered Office

The registered office of our Company, located at Unit No. 109, 1st Floor, Prestige Me
-1 No. 29, M.G. RoadBengalurui 560 001, Karnataka India

Registrar of Companies Registrar of Companies, Karnataka at Bengaluru

RoC




Term

Description

Restated Financial
Statements/ Restated
Financial Information/

The restated financial information of Methodhub Software Limited and its Subsid
(collectively r ddrtesixednthpesoddndied Sefit@nber ARP2D
and for the financial years ended March 31, 2025, March 31, 2024 and March 31,
comprising the restated consolidated staternéassetandliabilities asat September 30
2025 March 31, 202@mndMarch 31, 2024 and restated standalone stateaiessetsand

liabilities at March 31, 2023, the restated consolidated statemeptodt and loss

(including other comprehensivencome), the restatedconsolidated statement of chang
in equity and the restated consolidated cash flow statement feixthrnths periogénded
September 30, 202%inancial years endeMarch 31, 2025 and March 31, 2024 and -
restated standalone statement of profit &g$ (including other comprehensivéncome),
the restated standalone statement of changes in equity and the restated standaloi
flow statement for the financial years ended March 31, 2023suhenary statement ¢
significant accounting policiesand other explanatory information, as approved by
Board ofDirectorsat their meetingheld on November 112025and preparedn termsof

the requirements of Section 26 of Part | of Chapter Ill of the Companies Act, 20:
amendedSEBI ICDR RegulationsasamendedGuidanceNote on Reportsin Company
Prospectuses (Revised January, 2019) issued by the ICAI, as amended

SEBI

Securities Exchange Board of India constituted under the SEBI Act, 1992

Senior Management

Senior Management of our Company in accordance with Regulation 2(1)(bbbb) of the
| CDR Regul ati ons an@urMasagémernit Sehier Mandgerseat! «
page300

Selling Shareholder

The selling shareholder being, K. Chandrasekaran

Shareholder(s)/ Equity
Shareholder(s)

The holder(s) of the Equity Shares from time to time

Stakeholders
Relationship Committee

Stakeholdersé relationship committee
applicable provisions of the Companies Act, 2013 and the SEBI Listing Regulations
described i n HGQwrrpdtaantagg e@Gewn@9lnanced on

Stepdown Subsidides

ZORTech Solutions Inc. (Canada)d Zortech Solutions Inc. (USA), beingr stepdown
subsidiares as di #istbnoamd Certain Corgorate Matter§Subsidiariesof our
Compang on?28age

Subsidiaries

MethodHub Consulting Inc. (USA), ZORTech Solutions Inc. (Canada) and Zo
Solutions Inc. (USA), being ousubsi di ar i es, History ahd Sarthin
Corporate Matters Subsidiarieof our Company o n 28lag e

Wholly-Owned
Subsidiary / WoS

MethodHub Consulting Inc. (USA), being our whoebbwned subsidiary, as disclosed
fiHistory and Certain Corporate MatterSubsidiarieof our Company o n 28la g €

Wilful Defaulter(s) or a
Fraudulent Borrower

A person or an offer or/ issuer who or which is categorised as a wilful defaultel
fraudulent borrower by any bank or financial institution (as defined under Companie
2013) or consortium thereof, in accordance with the guidelines on wilful tefaigsued
by the Reserve Bank of India, as defined under RegulationllP(19f SEBI ICDR
Regulations

Offer Related Terms

Term

Description

Abridged Prospectus

A memorandum containing such salient features of a prospectus as may be specified
in this regard

Acknowledgement Slip

The slip or document issued by the relevant Designated Intermediary(ies) to a Bic
proof of registration of the Bid cum Application Form

Allot /Allotted/
Allotment of Equity
Shares

Unless the context otherwise requires, allotment of Equity Shares pursuant to the Fre:
to the successful Bidders, including transfer of the Offered Shares by the Selling Shar
pursuant to the Offer for Sale to the successful Bidders

Allotment Advice

Note or advice or intimation of Allotment sent to all the Bidders who have bid in the
after approval of the Basis of Allotment by the Designated Stock Exchange

Allottee(s)

A successful Bidder to whom the Equity Shares are Allotted

Anchor Investor(s)

A Qualified Institutional Buyer, applying under the Anchor Investor Portion in accord
with the requirements specified in the SEBI ICDR Regulations and the Red H
Prospectus and who has Bid for an amol

Anchor Escrow
Account/ Escrow
Account(s)

Account opened with Anchor Escrow Bank for the Offer and in whose favour the Al
Investors will transfer money through direct credit or NEFT or RTGS in respect of th
Amount when submitting a Bid

3



Term

Description

Anchor Investor
Allocation Price

The price at which Equity Shares will be allocated to Anchor Investors during the A
Investor Bid/Offer Period in terms ofigRed Herring Prospectus and the Prospectus, w
will be decided by our Company in consultation with the BRLM

Anchor Investor
Application Form

Application form used by an Anchor Investor to make a Bid in the Anchor Investor P«
and which will be considered as an application for Allotment in termsi®Ribd Herring
Prospectus and the Prospectus

Anchor Investor
Bid/Offer Period or
Anchor Investor
Bidding Date

The day, being one Working Day prior to the Bid/Offer Opening Diagééng Thursday
December 4, 202%n which Bids by Anchor Investors shall be submitted, prior to and
which the BRLM will not accept any Bids from Anchor Investors, and allocation to An
Investors shall be completed

Anchor Investor Offer
Price

Final price at which the Equity Shares will be offered and Allotted to Anchor Investc
terms of tlis Red Herring Prospectus and the Prospectus, which price will be equal
higher than the Offer Price but not higher than the Cap Price.

The Anchor Investor Offer Price will be decided by our Company in consultation wit
BRLM

Anchor Investor Payn
Date

With respect to Anchor Investor(s), it shall be the Anchor Investor Bidding Date, and
event the Anchor Investor Allocation Price is lower than the Offer Price, not later tha
Working Days after the Bid/Offer Closing Date

Anchor Investor Portion

Up to 60% of the QIB Portion which may be allocated by our Company in consultatiot
the BRLM, to Anchor Investors on a discretionary basis, in accordance with the SEBI
Regulations.

Onethird of the Anchor Investor Portion shall be reserved for domestic Mutual Fi
subject to valid Bids being received from domestic Mutual Funds at or above the A
Investor Allocation Price, in accordance with the SEBI ICDR Regulations

Applicant/ Investor

Any prospective investor who makes application pursuant to the terms of the Red +
Prospectus and Application Form

Application

An indication to make an offer during the Offer Period by an applicant, pursue
submission of Application Form, to subscribe for or purchase our Equity Shares at ths
Price including all revisions and modifications thereto, to the extent pertaissider the
SEBI ICDR Regulations

Application Amount

The number of Equity Shares applied for and as indicated in the Application Form mul
by the price per Equity Share payable by the Applicants on submission of the Appli
Form

Application Form

The Form in terms of which an Applicant shall make an Application and which sh:
considered as the application for the Allotment pursuant to the terms of this Red F
Prospectus

Application Supported
by Blocked Amount /
ASBA

An application, whether physical or electronic, used by ASBA Bidders to make a Bi
authorize an SCSB to block the Bid Amount in the ASBA Account and will incl
applications made by Rlls using the UPI Mechanism where the Bid Amount will be bl
upon acceptance of UPI Mandate Request by Rlls using the UPI Mechanism

ASBA Account

A bank account maintained by ASBA Bidders with an SCSB and specified in the /
Form submitted by such ASBA Bidder in which funds will be blocked by such SCSB 1
extent of the specified in the ASBA Form submitted by such ASBA Bidder and inclu
bark account maintained by an Individual Investor linked to a UPI ID, which will be blo
by the SCSB upon acceptance of the UPI Mandate Request in relation to a Bid
Individual Investor Bidding through the UPI Mechanism

ASBA Bid

A Bid made by an ASBA Bidder

ASBA Bidders

All Bidders except Anchor Investors

ASBA Form

An application form, whether physical or electronic, used by ASBA Bidders to submit
which will be considered as the application for Allotment in terms i3f Red Herring
Prospectus and the Prospectus

ASBA Application
Location(s)/ Specified
Cities

Such branches of the SCSBs which shall collect the Application Forms used |
Applicants applying through the ASBA process and a list of which is availabl
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedsyassuch othel
website as may be prescribed by SEBI from time to time.

Banker to the Offer

Collectively, the Escrow Collection Bank, Refund Bank, Sponsor Bank and Public
Account Bank, Share Escrow Bartlging Axis Bank Limited

Basis of Allotment

Basis on which Equity Shares will be Allotted to successful Bidders under the Off
descr iQffer@®rodeduréfi on 425ag e
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Term

Description

Bid(s)

An indication to make an offer during the Bid/Offer Period by an ASBA Bidder pursug
submission of the ASBA Form, or during the Anchor Investor Bidding Date by an Ar
Investor, pursuant to submission of the Anchor Investor Application Form, torgebse
or purchase the Equity Shares at a price within the Price Band, including all revisio
modifications thereto as permitted under the SEBI ICDR Regulations.

The term ABiddingd shall be construed

Bid Amount

The highest value of optional Bids indicated in the Bid cum Application Form and, i
case ofindividual InvestorsBidding at the Cut off Price, the Cap Price multiplied by
number of Equity Shares Bid for by such Individual Bidder and mentioned in the Bic
Application Form and payable by the Bidder or blocked in the ASBA Account of the Bi
as the case maybupon submission of the Bid in the Offer.

Bidding Centres

Centres at which the Designated Intermediaries shall accept the ASBA Form:
Designated Branches for SCSBs, Specified Locations for the Syndicate, Broker Cen
Registered Brokers, Designated RTA Locations for RTAs and Designated CDP Loc
for CDPs

Bid cum Application
Form

Anchor Investor Application Form or the ASBA Form, as the context requires

Bid Lot

[ 6] Equity Shares of face value of 1
value of 10 each thereafter

Bid/Offer Closing Date

Except in relation to any Bids received from the Anchor Investors, the date after whi
Designated Intermediaries will not accept any Biolsing, Tuesday, December 9, 20:
which shall be notified in all editions dfinancial Expresga widely circulated Englist
national daily newspaperdJl editions ofJansattda widely circulated Hindi national dail
newspaper) and@engalurueditions of Vishvavani (a widely circulated Kannada dail
newspaper, Kannada being the regional language of Karnataka, where our ReQifieze
is located), and in case of any revision, the extended Bid/Offer Closing Date shall ¢
widely disseminated by notification to the Stock Exchange hyirigsa press release at
also by indicating the change on the website of the BRLM and at the terminals
Members of the Syndicate and by intimation to the Designated Intermediaries and S
Bank(s), as required under the SEBI ICDR Regulations.

Our Company in consultation with the BRLM, may consider closing the Bid/Offer P
for QIBs one Working Day prior to the Bid/Offer Closing Date, in accordance with the .
ICDR Regulations.

Bid/ Offer Opening Date

Except in relation to any Bids received from the Anchor Investors, the date on whi
Designated Intermediaries shall start accepting Bid$ng, Friday, December 5, 202
which shall be notified in all editions dfinancial Expresg¢a widely circulated Englist
national daily newspaperl editions ofJansattga widely circulated Hindi national dail
newspaper) andengauluruedition of Vishvavani (a widely circulated Kannada dalil
newspaper, Kannada being the regional language of Karnataka, where our Registere
is located), and in case of any revision, the extended Bid/ Offer Period also be -
disseminated by notification to the StockdBange by issuing a @® release and also t
indicating the change on the website of the BRLM and at the terminals of the Memt
the Syndicate and by intimation to the Designated Intermediaries and Sponsor Ban
required under the SEBI ICDR Regulations.

Bid/ Offer Period

Except in relation to Anchor Investors, the period between the Bid/ Offer Opening.Ba
Friday,December 5, 202&nd the Bid/ Offer Closing Datee. TuesdayDecember 9, 2025
inclusive of both days, during which Bidders (excluding Anchor Investors) can submi
Bids, including any revisions thereof in accordance with the SEBI ICDR Regulation
the terms of the Red Herring Prospectus.

Provided that the Bidding shall be kept open for a minimum of three Working Days 1
categories of Bidders, other than Anchor Investors.

Bidding

The process of making a Bid

Bidder / Applicant

Any prospective investor who makes a Bid pursuant to the terms of the Red H
Prospectus and the Bid cum Application Form and unless otherwise stated or ir
includes an ASBA Bidder and an Anchor Investor.

Bidding Centres

Centres at which the Designated Intermediaries shall accept the Bid cum Application
i.e. Designated SCSB Branch for SCSBs, Specified Locations for members of the Syr




Term

Description

Broker Centres for Registered Brokers, Designated RTA Locations for RTAs
Designated CDP Locations for CDPs

Book Building Process

The book building process as described in Part A, Schedule Xl of the SEBI |
Regulations, in terms of which the Offer is being made.

Book Running Lead
Manager/BRLM

The book running lead manager to the Offer, being Horizon Management Private Lin

Broker Centre

Broker centres notified by the Stock Exchange where ASBA Bidders can submit the
Forms, provided thalndividual Investoramay only submit ASBA Forms at such brok
centres if they are Bidding using the UPI Mechanism, to a Registered Broker and de
which are available on the websites of the respective Stock Exchange. The details
Broker Centres, along with themes and the contact details of the Registered Broker
available on the websites of the Stock Exchamgex.bseindia.comand updated from time
to time.

Business Day

Monday to Saturday (except 2nd and 4th Saturday of a month and public holidays)

BSE

BSE Limited

BSE SME

SME Platform of BSE Limited as per thdes andegulations laid down by SEBI for listin
of equity shares.

CAN or Confirmation of
Allocation Note

The Note or advice or intimation of allocation of the Equity Shares sent to Anchor Inv
who have been allocated Equity Shares on / after the Anchor Investor Bidding Date.

Cap Price

The higher end of the Price Band, i . e
and the Anchor Investor Offer Price will not be finalised and above which no Bids w
accepted. The Cap Price shall be less than or equal to 120% of the keor Pr

Client ID

Client identification number maintained with one of the Depositories in relation t
Bidder s beneficiary account.

Collection Centres

Centres at which the Designated Intermediaries shall accept the ASBA account.

Collecting Depository
Participant or CDP

A depository participant as defined under the Depositories Act, 1996 registered with
and who is eligible to procure Bids at the Designated CDP Locations in terms of circu
CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI, disepkst
available on the websites of BSE and NSE, as updated from time to time.

Controlling Branches of
SCBs

Such branches of SCSBs which-aalinate Applications under this Offer made by 1
Applicants with the Lead Manager, the Registrar to the Offer and the Stock Exchang:
of which is provided omttp://www.sebi.govor at such other website as may be prescri
by SEBI from time to time

Cut-off Price

The Offer Price, as finalised by our Company, in consultation with the BRLM which
be any price within the Price Band. Only Individual Investors who applies for mini
application size are entitled to Bid at the Cut off Price

QIBs (including Anchor Investors) and Ndmstitutional Bidders are not entitled to Bid
the Cutoff Price

Cut-Off Time

For all pending UPI Mandate Requests, the Sponsor Bank(s) shall initiate reque
blocking of funds in the ASBA Accounts of relevant Bidders with a confirmatioroffu
time of 5:00 pm on after the Bid/Offer Closing Date.

Demographic Details

Details of the Bidders including the I
investor status, occupation, PAN, DP ID, Client ID and bank account details and U
where applicable.

Depository/
Depositories

A depository registered with SEBI under the SEBI (Depositories and Partici
Regulations,1996, as amended from time to time, being NSDL and CDSL

Depository Participant/
DP

A depository participant as defined under the Depositories Act, 1996

Designated CDP
Locations

Such locations of the CDPs where Bidders can submit the ASBA Forms, a list of \
along with names and contact details of the Collecting Depository Participants elig
accept ASBA Forms are available on the websites of the Stock Excl
(www.bseindia.comas updated from time to time.

Designated Date

The date on which funds are transferred from the Escrow Account to the Public
Account or the Refund Account, as appropriate, or the funds blocked by the SCS
transferred from the ASBA Accounts to the Public Offer Account, as the case may
terms of tlis Red Herring Prospectus and the Prospectus, after the finalisation of the
of Allotment in consultation with the Designated Stock Exchange, following whick
Board of Directors or IPO Committee may Allot Equity Shares to successful Bidders
Offer.



http://www.bseindia.com/
http://www.sebi.gov/
http://www.bseindia.com/

Term

Description

Designated
Intermediary(ies)

SCSBs, Syndicate, st®yndicate, Registered Brokers, CDPs and RTAs who are authc
to collect ASBA Forms from the ASBA Bidders, in relation to the Offer

In relation to ASBA Forms submitted by only Individual Investors who applies for minir

application size and Nelmstitutional Bidders Bidding with an application size of up
0.50 million (not using the UPI meeBidh

Amount in the ASBA Account, Designated Intermediaries shall mean SCSBs.

In relation to ASBA Forms submitted by UPI Bidders where the Bid Amount will be blo
upon acceptance of UPI Mandate Request by such UPI Bidders using the UPI Mect
Designated Intermediaries shall mean Syndicatesgnticate/agents, Registered Beos,
CDPs, SCSBs and RTAs.

In relation to ASBA Forms submitted by QIBs and Nostitutional Bidders, Desighate
Intermediaries shall mean Syndicate, Symdicate/ agents, SCSBs, Registered Brok
the CDPs and RTAs.

Designated RTA
Locations

Such locations of the RTAs where Bidders can submit the ASBA Forms to RTAs, a
which, along with names and contact details of the RTAs eligible to accept ASBA F
are available on the website of the Stock Exchangenbseindia.comand updated fron
time to time.

Designated SCSB
Branches

Such branches of the SCSBs which shall collect ASBA Forms, a list of which is ave
on the website of the SEBI é
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intml
and updated from time to time, and at such other websites as may be prescribed t
from time to time.

Designated Stock
Exchange

SME Platform of BSE Limited

Draft Red Herring
Prospectus or DRHP

The Draft Red Herring Prospectus dateeptember 12, 2028sued in accordance with tt
SEBI ICDR Regulations, whictid not contain complete particulars of the Offer, includi
the price at which the Equity Shares will be Allotted and the size of the @féefwith the
addendum dated October 17, 2025 to the DRHP

Eligible FPIs

FPIs that are eligible to participate in the Offer in terms of applicable law and from
jurisdictions outside India where it is not unlawful to make an offer/ invitation unde
Offer and in relation to whom the Bid cum Application Form and the Rediid) Prospectus
constitutes an invitation to purchase the Equity Shares offered thereby.

Eligible NRIs

NRI(s) eligible to invest under the relevant provisions of the FEMA Rules, on a
repatriation basis, from jurisdictions outside India where it is not unlawful to make an
or invitation under the Offer and in relation to whom the Bid cum Applicatanm and the
Red Herring Prospectus will constitute an invitation to purchase the Equity Shares

Electronic Transfer of
Funds

Refund through ECS, NEFT, Direct Credit of RTGS as applicable.

Escrow Account(s)

Accounts opened with the Escrow Collection Bank(s) and in whose favour Anchor Inv
will transfer money through direct credit/ NEFT/ RTGS/NACH in respect of Bid Amo
when submitting a Bid

Escrow Collection Bank

The banks which are clearing members and registered with SEBI as Bankers to a
under theSEBI Bankers to thelssue Regulations1994 and with whom the Escrov
Account(s) will be opened, in this case befds Bank Limited

Foreign Institutional
Investors/ FlI

Foreign Institutional Investor (as defined under SEBI (Foreign Institutional Inves
Regulations, 1995, as amended) registered with SEBI under applicable laws of India

First Bidder

The Bidder whose name shall be mentioned in the Bid cum Application Form or the Re
Form and in case of joint Bids, whose name shall also appear as the first holder
beneficiary account held in joint names

Fraudulent Borrower

Fraudulent borrower as defined under Regulation 2(1)(lll) of the SEBI ICDR Regulati

Fugitive Economic
Offender

A fugitive economic offender as defined under the Fugitive Economic Offenders Act,

Floor Price The | ower end of the Price Band, i . e.
which the Office Price and the Anchor Investor Offer Price will be finalised and below v
no Bids, will be accepted

Fresh Issue The fresh issue component of t h e&quidyShaees

of face val Ued] pled eaqah tayt Share (i ncl
Shar e) aggr8&yillion by gqur Gompany o
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Term

Description

Foreign Venture Capital
Fund

Foreign Venture Capital Investors registered with SEBI under the SEBI (Foreign V¢
Capital Investor) Regulations, 2000.

FPI/ Foreign Portfolio
Investors

A Foreign Portfolio Investor who has been registered pursuant to the Securitie
Exchange Board of India (Foreign Portfolio Investors) Regulations, 2014, provided th
FIl who holds a valid certificate of registration shall be deemed to be a fqueitfiolio
investor till the expiry of the block of three years for which fees have been paid as |
SEBI (Foreign Institutional Investors) Regulations, 1995, as amended

General Information
Document or GID

The General Information Document for investing in public offers, prepared and isst
accordance with the SEBI circular no. SEBI/HO/CFD/DIL1/CIR/P/2020/37 dated Marc
2020 and the UPI Circulars, as amended from time to time. The General Inforr
Document shall be available on the websites of the Stock Exchange and the BRLM

Individual Investors

Individual investors who applies for minimum application size

Individual Investor
Portion

The portion of the Offer being not | e
Shares of face value of [ 0] million
Investors who applies for minimum application size in accordance witlSEd ICDR
Regulations, subject to valid Bids being received at or above the Offer Price.

IPO

Initial Public Offering

KPI

Key Performance Indicators

Market Makef Market
Makers

Market Makes to the Offer, beindRikhav Securities Limited and Giriraj Stock Brokir
Private Limited

MarketMaking
Agreement

The agreement datddovember 18, 2028ntered amongst our Compariarket Makes
and theBRLM in relation to the Offer.

Market Maker
Reservation Portion

[ 6GBqui ty Shares|[ 6der 1BEqueiatcyh Sahtar e ( iOperc
Equity Shar e) 6d g greseded torrsabgcrigtian by the Market Maker

Minimum Application

The minimum application size shall be two lots provided that the minimum applicatiol

Size shall be nmilloove 0.20

Monitoring Agency Brickwork Ratings India Private Limite
Monitoring Agency The agreement dated November 10, 202!
Agreement Monitoring Agency

Mutual Fund Mutual funds registered with SEBI under the Securities and Exchange Board of

(Mutual Funds) Regulations, 1996

Mutual Fund Portion

Up to 5% of t he Net QI B Portion, or
allocation to Mutual Funds only, on a proportionate basis, subject to valid Bids
received at or above the Offer Price.

Net Proceeds

The Gross Proceeds | ess gdatedepemeapplcdbe
the Fresh Issue. For further details about use of the Net Proceeds and the Offer
expens Objectsaf theOffdr on 12 age

Net QIB Portion

QIB Portion, less the number of Equity Shares Allotted to the Anchor Investors

Non-Institutional

All Bidders, that are not QIBs or Individual Invest@msd who have Bid for Equity Share

Investors or NII(s) or for an amount of more than 200, 000
NorInstitutional

Bidders or NIB(s)

NorInstitutional The portion of the Offer being not | e:

Portion

Shares which shall be available for allocation to Nlls in accordance with the SEBI
Regulations, to No#nstitutional Bidders, subject to valid Bids being reeeiat or above
the Offer Price.

The allocation to the NllIs shall be as follows:
Onethird of the Nonlinstitutional Portion shall be reserved for applicants with

application size of more than 200, 00¢(
Two-thirds of the Nornstitutional Portion shall be reserved for applicants with
application size of more than 1,000, (

Provided that the unsubscribed portion in either of thecsitibgories specified in clauses |
or (b), may be allocated to applicants in the othercatbgory of nofinstitutional investors

Non-Resident or NR

A person resident outside India, as defined under FEMA

OCB Overseas Corporate Body

Offer The initial publicof f er i ng of up to [ 0] Equity Sl
price of [ 6] per Equity Share (inc
aggregating up to [ 6] million.
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Term Description

Offer Agreement The agreement dat&eptember 8, 202smongst our Companthe Selling Shareholdand
the BRLM, pursuant to the SEBI ICDR Regulations, based on which certain arrange
are agreed to in relation to the Offer

Offer Price [ 6] per Equity Share, being the fin

Shares will be Allotted to successful Bidders other than Anchor Investors. Equity ¢
will be Allotted to Anchor Investors at the Anchor Investor Offer Price ims$enf ths Red
Herring Prospectus.

The Offer Price will be decided by our Company in consultation with the BRLN
accordance with the Book Building Process on the Pricing Date and in termis Beth
Herring Prospectus.

Offer Proceeds

The proceeds of the Fresh Issue which shall be available to our Company and the p
of the Offer for Sale which shall be available to the Selling Shareholder.

For further informati on ab oQbjectstofithe Offes ec
pagel2l
Offered Shares/ The Offer for sale of upt800,000Equi ty Shares of face v
Shareholder Offered Sharehol der at the Offer Price aggreg:
Shares/ Offer for Sale

Other Investors

Investors other than Individual Investors. These include individual applicants othe
individual investors and other investors including corporate bodies or institL
irrespective of the number of specified securities applied for.

Price Band

[ ©
(Cap

Price band of a minimum price of
price of [ 6] per Equity Share

The Price Band and the minimum Bid Lot for the Offer will be decided by our Compa
consultation with the Book Running Lead Manager, and will be advertised in all editic
English national daily newspapdfinancial Expressall editions of Hindi national daily
newspaper,Jansatteand Bengaluruedition of theKannadadaily newspapeWishvavani
(Kannada being the regional language of Karnataka, where our Reg@3féiceds located),
each with a wide circulation, at least two Working Days prior toBit# Offer Opening
Date, with the relevant financial ratios calculated at the Floor price and at the Cap Pri
shall be available to the Stock Exchange for the purpose of uploading on their res
websites

Pricing Date

The date on which our Company in consultation with the BRLM, will finalise the Offer |

Prospectus

The prospectus to be filed with the RoC, in accordance with the Companies Act, 20
the SEBI ICDR Regulations containing, amongst other things, the Offer Price t
determined at the end of the Book Building Process, the size of the Offer and otréai
information, including any addenda or corrigenda thereto

Public Offer Account
Bank

The banks which are clearing members and registered with SEBI under the BTI Regu
with whom the Public Offer Account(s) will be opened for collection of Bid Amounts f
Escrow Account(s) and ASBA Accounts on the Designated Date, in this caseAésn
Bank Limited

Public Offer Account(s)

Bank account to be opened in accordance with the provisions of the Companies Acl
with the Public Offer Account Bank(s) to receive money from the Escrow Account:
from the ASBA Accounts on the Designated Date

Public Offer Account
and Sponsor Bank
Agreement

Agreementlated November 19, 202htered into and amongst our Company, the Regi:
to the Offer, the BRLM, th&elling Shareholdethe Escrow Collection Bank, Publffer
Bank, Sponsor Bank and Refund Bank in accordance with UPI Circulars, for inter al
appointment of the Sponsor Bank in accordance, for the collection of the Bid Amount
Anchor Investors, transfer of funds to the Public Offer Account(s) and vépgiécable,
refunds of the amounts collected from Bidders, on the terms and conditions thereof

QIB Category/ QIB
Portion

The portion of the Offer (including the Anchor Investor Portion) being not more than
of the Offer, consisting of [06] Equit)
Anchor Investors (which allocation shall be on a discretionary basiktasmined by oul
Company in consultation with the BRLM up to a limit of 60% of the QIB Portion) sul
to valid Bids being received at or above the Offer Price or Anchor Investor Offer Pric

Qualified Institutional
Buyers/ QIBs/ QIB
Bidders

A qualified institutional buyer, as defined under Regulation 2(1)(ss) of the SEBI |
Regulations. However, nemsidents which are FVCls and multilateral and bilate
development financial institutions are not permitted to participate in the Offer




Term

Description

QIB Bid/ Offer Closing
Date

In the event our Company in consultation with the BRLM, decide to close Bidding by
one day prior to the Bid/Offer Closing Date, the date one day prior to the Bid/Offer Cl
Date; otherwise, it shall be the same as the Bid/Offer Closing Date

Red Herring Prospectus
or RHP

This red herring prospectugatedNovember 27 2025 to be issued in accordance wi
Section 32 of the Companies Act, 2013 and the provisions of SEBI ICDR Regulations,
will not have complete particulars of the price at which the Equity Shares will be of
and the size of the Offer, including anyd@nda or corrigenda thereto

This red herring prospectusas beeffiled with the RoC at least three working days befi
the Bid/ Offer Opening Date and will become the Prospectus upon filing with the RoC
the Pricing Date.

Refund Account(s)

The -lg6ineon 6 -aentledaeash bearingd account to
which refunds, if any, of the whole or part, of the Bid Amount to the Anchor Investors
be made

Refund Bank

The Banker to the Offer with whom the Refund Account will be opened, in this case
Axis Bank Limited

Registered Broker

Stockbrokers registered with the Stock Exchange having nationwide terminals othe
the members of the Syndicate, and eligible to procure Bids in terms of the circul:
CIR/CFD/14/2012 dated October 4, 2012 issued by SEBI

Registrar Agreement

The agreement dateSeptember 8, 202&ntered amongst our Companthe Selling
Shareholdeand the Registrar to the Offer in relation to the responsibilities and oblige
of the Registrar to the Offer pertaining to the Offer.

Registrar and Share
Transfer Agents/ RTAs

Registrar and share transfer agents registered with SEBI and eligible to procure Bid
Designated RTA Locations as per the lists available on the website of BSE, and tl
Circulars

Registrar/ Registrar to
the Offer

The Registrar to the Offer being Maashitla Securities Private Limited.

Resident Indian

A person resident in India, as defined under FEMA

Reserved Category/
Categories

Categories of persons eligible for making applications under the Reservation Portion

Revision Form

Form used by the Bidders to modify the quantity of the Equity Shares or the Bid Amc
in any of their ASBA Form(s) or any previous Revision Form(s), as applicable

QIB Bidders and Noinstitutional Bidders are not allowed to withdraw or lower their B
(in terms of quantity of Equity Shares or the Bid Amount) at any stage. Individual Bi
Bidding in the Retail Portion can revise their Bids during the Bid/OffepnBand withdraw
their Bids until Bid/Offer Closing Date

SCORES

Securities and Exchange Board of India Complaints Redress System, a centralize
based complaints redressal system launched by SEBI vide circular ni
CIR/OIAE/1/2014 dated December 18, 2014

Self-Certified Syndicate
Bank(s) or SCSB(s)

The banks registered with SEBI, offering services: (a) in relation to ASBA (other than
the UPI Mechanism), a list of which is available on the website of SEB
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34and
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=s&5
applicable or such other website as may be prescribed by SEBI from time to time; an
relation to ASBA (using the UPI Mechanism), a list of which is available on the webs
SEBI at https://iwww.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmIde#(
such other website as may be prescribed by SEBI from time to time.

Applications through UPI in the Offer can be made only through the SCSBs n
applications (apps) whose name appears on the SEBI website. A list of SCSBs and
application, which, are live for applying in public issues using UPI Mechanism is pdo
as Annexure O0AO6 to the SEBI circul ar
July 26, 2019. The said list is available on the website of SEBI
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intml«
as updated from time to time.

Specified Locations

The Bidding centres where the Syndicate shall accept Bid cum Application Forms
relevant Bidders, a list of which is available on the website of S&®\W sebi.gov.if and
updated from time to time.

Share Escrow Agent

Escrow agent appointed pursuant to the Share Escrow Agreebeiny Maashitla
Securities Private Limited
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Term

Description

Share Escrow
Agreement

The agreemerdatedNovember 19, 202%ntered into among the Selling Shareholder,
Company and the Share Escrow Agent in connection with the transfer of the Offered
by the Selling Shareholder and credit of such Equity Shares to the demat accoun
Allottees.

Sponsor Bank

The Banker to the Offer registered with SEBI which is appointed by the Company to
a conduit between the Stock Exchange and the National Payments Corporation of |
order to push the UPI Mandate Requests and / or payment instructionsloélithéual

Investorsusing the UPI Mechanism and carry out any other responsibilities in terms

UPI Circulars, in this case beidgis Bank Limited

Stock Exchange

Unless the context requires otherwise, stock exchange refers to SME Platform ¢
Limited

Syndicate Agreement

Agreement to be entered into among our Company, the BRLM, and the Syndicate M
in relation to collection of Bid cum Application Forms by Syndicate

Syndicate/ members of
the Syndicate

Together, the BRLM and the Syndicate Members

Systemically Important
Non- Banking Financial
Company

Systemically important nonbanking financial company as defined under Regulatior
2(2)(iii) of the SEBI ICDR Regulations

Underwriters

Underwrites to the Offer beingGiriraj Stock Broking Private Limitedand Horizon
Management Private Limited

Underwriting

The agreement datétbvember 18, 2028ntered into amongst the Underwritate Selling

Agreement ShareholderBRLM and our Company
UPI Unified Payments Interface, which is an instant payment mechanism developed by M
UPI Bidders Collectively, individual investors applying as IBs in thmlividual InvestorPortion, and

individuals applyingasNeh nst i t ut i onal l nvestors wi
the Nonlnstitutional Portion and Bidding under the UPI Mechanism through ASBA For
submitted with Syndicate Members, Registered Brokers, ColleDgpgsitory Participant:
and Registrar and Share Transfer Agent.

Pursuant to SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated April 5, 2
all individual investors applying in public issues where the application amount is

500,000 shall use UPI and sumapplicatign rfomv
submitted with: (i) a syndicate member, (ii) a stock broker registered with a recognizec
exchange (whose name is mentioned on the website of the stock exchange as eli
such activity), (iii) a depository participant (whose name is mentiondtie website of the
stock exchange as eligible for such activity), and (iv) a registrar to an issue and share
agent (whose name is mentioned on the website of the stock exchange as eligible
activity).

UPI Circulars

Collectively, SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2018/138 dated Nover
1, 2018, SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2019/50 dated April 3, 2
SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019, .
circular numbe SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, SEBI circl
number SEBI/HO/CFD/DCR2/CIR/P/2019/133 dated November 8, 2019, SEBI cir
number SEBI/HO/CFD/DIL2/CIR/P/2020 dated March 30, 2020, SEBI circular nui
SEBI/HO/CFD/DIL2/OW/P/2021/2481/8 dated March 16, 2021, SEBI circular numk
SEBI/HO/CFD/DIL2/CIR/P/2021/47 dated March 31, 2021 SEBI circular nun
SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 2, 2021 SEBI circular
SEBI/HO/CFD/DIL2/CIR/P/2022/45 dated April 5, 2022, SEBI circular .
SEBI/HO/CFD/DIL2/CIR/P/2022/51 dated April 20, 2022, SEBI circular
SEBI/HO/CFD/DIL2/P/CIR/2022/75 dated May 30, 2022, the RTA Master Circular
SEBI master circular number SEBI/HO/CFD/RoR2/P/CIR/2023/00094 dated June :
2023 SEBI circulaBEBI/HO/CFD/TPD1/CIR/P/2023/140 dated August 9, 2023, along"
the circular issued by the National Stock Exchange of India Limited having refe
number. 25/2022 dated August 3, 2022 and the circular issued by BSE Limited |
reference number 20220840 dated August 3, 2022, and any subsequent circula
notifications issued by SEBI and Stock Exchange in this regard.

UPI ID

ID created on UPI for singleindow mobile payment system developed by the NPCI

UPI Mandate Request

A request (intimating the UPI Bidder by way of a notification on the UPI applicatior
way of a SMS directing the UPI Bidder to such UPI application) to the UPI Bidder init
by the Sponsor Bank to authorise blocking of funds on the UPI applicatibratsnt to Bid
Amount and subsequent debit of funds in case of Allotment
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Term

Description

UPI Mechanism

The Bidding mechanism that may be used by a UPI Bidder to make a Bid in the O
accordance with the UPI Circulars

UPI PIN Password to authenticate UPI transaction
Wilful Defaulter A wilful defaulter, as defined under the SEBI ICDR Regulations
Working Day All days, on which commercial banks in Mumbai are open for business; provided hoy

with reference to (a) announcement of Price Band; and (b) Bid/Offer Period, Workin
shall mean all days except all Saturdays, Sundays and public holidays on whiokroal
banks in Mumbai are open for business and (c) the time period between the Bic
Closing Date and the listing of the E
shall mean all trading days of Stock Exchange, excluding Sundays and bialaysiin
India, as per the circulars issued by SEBI, including the SEBI UPI Circulars

Conventional and General Terms or Abbreviations

Term Description

Alc Account

ACV Annual Contract Value

AGM Annual general meeting

AlF An alternative investment fund as defined in and registered with SEBI under the SEE
Regulations

APAC Asia-Pacific

ASEAN The Association of Southeast Asian Nations

B2B Businesgo-Business

Bn Billion

BRICS Brazil, Russia, India, China, and South Africa

BSE BSE Limited

CAGR Compounded Annual Growth Rate

Calendar Year/CY/yea Unless the context otherwise requires, shall refer to the twebmgh period ending
December 31

CDSL Central Depository Services (India) Limited

CIN Corporate Identity Number

Companies Act, 1956

Companies Act, 1956, and the rules, regulations, notifications, modifications
clarifications made thereunder, as the context requires

Companies Act, 2013
Companies Act

Companies Act, 2013 and the rules, regulations, notifications, modifications
clarifications thereunder

Consolidated FDI Policy

The consolidated FDI Policy, effective from October 15, 2020, issued by the DPIIT
any amendments or substitutions thereof, issued from time to time

CSA Cyber Security Agency of Singapore

CSR Corporate social responsibility

Demat Dematerialised

Depositories Act Depositories Act, 1996 read with the rules and regulations thereunder

Depository / NSDL and CDSL

Depositories

DIN Director Identification Number

DP ID Depository Participantdés I dentificati

DP / Depository A depository participant as defined under the Depositories Act

Participant

DPI Framework Device Platform Interface Framework

DPIIT The Department for Promotion of Industry and Internal Trade, Ministry of Commerce
Industry, Government of India

EBITDA Earnings before interest, tax, depreciation and amortisation

EGM Extraordinary general meeting

EMDE Emerging Markets and Developifigconomies

EPS Earnings per share

EUR Euro

FAQs Frequently asked questions

FCNR Foreign currency nenesident account

FDI Foreign direct investment
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Term

Description |

FDI Circular

or The Consolidated Foreign Direct Investment Policy bearing DPIIT file number 5(2)/2

Consolidated FDI Policy FDI Policy dated October 15, 2020, issued by the Department of Promotion of Indust

Internal Trade, Ministry of Commerce and Industry, Government of India, and
modifications thereto or substitutions thereof, issued from time to time

FEMA

Foreign Exchange Management Act, 1999, including the rules and regulations there

FEMA Regulations

Foreign Exchange Management (Transfer of Issue of Security by a Person Resident
India) Regulations, 2017

FEMA Rules

Foreign Exchange Management (Ndebt Instruments) Rules, 2019

Financial Year / Fiscal .

Period of twelve months ending on March 31 on that particular year, unless stated ott

FY/FE.Y.

FI Financial institutions

FPI(s) A foreign portfolio investor who has been registered pursuant to the SEBI FPI Regul
FVCI Foreign Venture Capital Investors (as defined under the Securities and Exchange B

India (Foreign Venture Capital Investors) Regulations, 2000) registered with SEBI

FVCI Regulations

Securities and Exchange Board of India (Foreign Venture Capital Investor) Regule
2000

Fugitive An individual who is declared a fugitive economic offender under Section 12 o
Offender Fugitive Economic Offenders Act, 2018.
GDP Gross domestic product

Central Government

Government of India

Gol

GST Goods and service tax

HUF Hindu undivided family

HR Human Resources

IEC International Electrotechnical Commission

ISO International Organisation for Standardisation

IT Act The Information Technology Act, 2000

I.T. Act The Income Tax Act, 1961

ITO IT Offshoring

ICAI The Institute of Chartered Accountants of India

IFRS International Financial Reporting Standards of the International Accounting Stan
Board

Ind AS Accounting Standards notified under Section 133 of the Companies Act, 2013 read w
Companies (Indian Accounting Standards) Rules, 2015, as amended and other r
provisions of the Companies Act, 2013

Ind AS Rules Companies (Indian Accounting Standards) Rules, 2015

Indian GAAP Generally Accepted Accounting Principles in India, being, accounting principles gen
accepted in India including the accounting standards specified under Section 133
Companies Act, 2013 read with Rule 7 of the Companies (Accounts) Rules, 80:
amended

IPO Initial public offering

IRDAI Insurance Regulatory and Development Authority of India

IT Information technology

IIT KGP Indian Institute of Technology, Kharagpur

KYC Know Your Customer

MCA Ministry of Corporate Affairs, Government of India

MCLR Marginal cost of funebased lending rate

MEA Ministry of External Affairs

Mn / mn Million

MoU Memorandum of Understanding

N.A/NA Not applicable

NACH National Automated Clearing House

National Investment National Investment Fund set up by resolution F. No. 2/32MD81 dated November 23,

Fund 2005 of the Gol, published in the Gazette of India

NAV Net asset value

NBFC Non-Banking Financial Companies

NBFC- SI Systemically important nebanking financial company as defined under Regulat
2(2)(iii) of the SEBI ICDR Regulations.

NCLT National Company Law Tribunal

NDA Non-Disclosure Agreement
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Term

Description

NEFT

National electronic fund transfer

Negotiable Instrument:
Act

The Negotiable Instruments Act, 1881

Non-Resident

A person resident outside India, as defined under FEMA

NPCI National payments corporation of India
NPST Network People Services Technologies
NRE Account Non-resident external account established in accordance with the Foreign Exc

Management (Deposit) Regulations, 2016

NRI/ Non-Resident
Indian

A person resident outside India who is a citizen of India as defined under the F
Exchange Management (Deposit) Regul at
cardholder within the meaning of section 7(A) of the Citizenship Act, 1955

NRO Account Nonrresident ordinary account established in accordance with the Foreign Exc
Management (Deposit) Regulations, 2016

NSDL National Securities Deposit Limited

NSE National Stock Exchange of India Limited

ocs/ Overseas A company, partnership, society or other corporate body owned directly or indirectly

Corporate Body

extent of at least 60% by NRIs including overseas trusts in which not less than 60%
beneficial interest is irrevocably held by NRIs directly or indirectld avhich was in
existence on October 3, 2003, and immediately before such date had taken benefit
the general permission granted to OCBs under the FEMA. OCBs are not allowed to
in the Offer

p.a. Per annum

P/E Ratio Price/earnings ratio

PAN Permanent account number allotted under the I.T. Act
PAT Profit After Tax

R&D Research and development

RBI Reserve Bank of India

Regulation S Regulation S under the U.S. Securities Act
ROCE Return on Capital Employed

ROE Return on Equity

Rol Return on Investment

RONW Return on net worth

Rs. | Rupee

Indian Rupees

RTGS

Real time gross settlement

SAARC South Asian Association for Regional Cooperation

SCORES SEBI Complaints Redress System

SCRA Securities Contracts (Regulation) Act, 1956

SCRR Securities Contracts (Regulation) Rules, 1957

SEBI Securities and Exchange Board of India constituted under the SEBI Act
SEBI Act Securities and Exchange Board of India Act, 1992

SEBI AlF Regulations

Securities and Exchange Board of India (Alternative Investment Funds) Regulations

SEBI BTI Regulations

Securities and Exchange Board of India (Bankers to an Issue) Regulations, 1994

SEBI FPI Regulations

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2!

SEBI FVCI Regulations

Securities and Exchange Board of India (Foreign Venture Capital Investors) Reguli
2000

SEBI ICDR Regulations

Securities and Exchange Board of India (Issue of Capital and Disclosure Requirel
Regulations, 2018

SEBI Insider Trading
Regulations

Securities and Exchange Board of India (Prohibition of Insider Trading) Regulations,

SEBI Listing Securities and Exchange Board of India (Listing Obligations and Disclosure Requirer
Regulations Regulations, 2015

SEBI Merchant Banker¢ Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992
Regulations

SEBI Mutual Funds Securities and Exchange Board of India (Mutual Funds) Regulations, 1996
Regulations

SEBI Takeover Securities and Exchange Board of India (Substantial Acquisition of Shares and Take
Regulations Regulations, 2011

SEBI SBEB Regulations

Securities and Exchange Board of India (Share Based Employee Benefits and
Equity) Regulations, 2021
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Term Description |
SEBI VCF Regulations Securities and Exchange Board of India (Venture Capital Fund) Regulations, 19
repealed pursuant to SEBI AIF Regulations
System and Organisation Controls 2
Equity shares and/or convertible securities
Government of a state of India
Unless the context requires otherwise, refers to SME platform of the BSE Limited.

SOC2

Specified Securities
State Government
Stock Exchange

STT Securities transaction tax
TAN Tax deduction account number
TDS Tax deducted at source

U.S. Securities Act United States Securities Act of 1933, as amended

US GAAP Generally Accepted Accounting Principles in the United States of America
USA/U.S/US The United States of America

USD/ US$/ $ United States Dollars

VAT Value added tax

VCFs Venture capital funds as defined in, and registered with SEBI under, the SEBI

Regulations
Wilful  Defaulter or Wilful defaulter or a fraudulent borrower as defined under Regulation 2(1)(11l) of the ¢
Fraudulent Borrower ICDR Regulations.
YoY Year on Year

Technical/ Industry Related Terms

Term Description
Al Atrtificial Intelligence
ASG Application Support Group
AWS Amazon Web Services
BFSI Banking, financial services and insurance
BPM Business Process Management
BPO Business Process Outsourcing
CERT-In Indian Computer Emergency Response Team
Cl/ CD Continuous Integration/ Continuous Delivery
CRM Customer Relationship Management
COE Center of Excellence

Data Centre

A dedicated physical infrastructure used to house computer systems, related storage
and associated components, which serves as the repository for IT equipment,
physical servers, storage subsystems, networking switches, routers and firmsvakdl as
the cabling and physical racks used to organize and interconnect the IT equipment, ¢
comprises supportive infrastructure, such as power distribution and supplemental
subsystem

ERP Enterprise Resource Planning

ER&D Engineering and R&d

GB Giga byte

GCC Global Capability Center

GIC Global Innovation Center

Gll Global Innovation Index

GPTW Great Place To Work

GPU Graphic Processing Unit

I/A Incubator/Accelerator

laaS Infrastructure as a Service

loT Internet of Things

IP Internet Protocol

IT Information Technology

ITeS/ ITES Information Technology Enabled Services
LLM Large Language Model

MDM Mobile Device Management

MietY Ministry of Electronics and Information Technology
ML Machine Learning

MVP Minimum Viable Product

NASSCOM National Association of Software and Service Companies
OoTC Opportunityto-cash
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Term

Description

PaaS Platform as a Service

POs Purchase Orders

RPA Robotic Process Automation

RTS RealTime Systems

R&D Research and Development

SAP Systems, Applications and Products in Data Processing
SCM Supply Chain Management

SMB Small and Mediumsized Businesses
STPI Software Technology Park of India
SOW Statement of Work

TCS Tata Consultancy Services Limited

Ul Improvements

User Interface Improvements

QA

Quality Assurance

QMS

Quality Management System

WAN

Wide- area Network
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SUMMARY OF THE OFFER DOCUMENT

The following is a general summary of the terms of the Offer included in this Red Herring Prospectus and is neither
exhaustive, nor does it purport to contain a summary of all the disclosures in this Red Herring Prospectus when filed, or
all details relevat to prospective investors. This summary should be read in conjunction with, and is qualified in its entirety
by, the more detailed information appearing el sRisgkhere |
Factor® , ThefOffed fiCapital Structuré ,Objécts of the Offér , Industry Overview ,OurfBusiness , OurfPromoters

and Promoter Grou , Findncial Informatiom , Outftanding Litigation and Other Material Developments afi®ffibr

Procedur® o n 3@, 36998, 21, 153 232 304, 311, 383and425respectively of this Red Herring Prospectus.

Summary of Primary business of our Company

Our Company is an IT service provider with offices in four Indian cities and Subsidiaries in USA and Canada, serving
around 40 customers. We offer IT and Consulting Services including Cloud Services, Data & Al Services, Cybersecurity,
ERP/CRM IntegrationlT Infrastructure, Recruitment Delivery Services and Combined Offerings to provide bespoke IT
solutions supported by dedicated I T team to ensure cont
Core verticals include BFSI, Oil & Gd&3tergy, Healthcare and Lifesciences, Telecom & Tech Infrastructure, Automotive

& Transport, IT Consulting, and others allowing us to deliver targeted, indssdgific solutions that meet desired needs

of each sector.

For further details please refer to the chapter titedr Business on page232

Summary of the Industry in which our Company operates

India is the topmost offshoring destination for IT companies across the world. Having proven its capabilities in delivering
both onshore and ofthore services to global clients, emerging technologies now offer an entire new gamut of
opportunities for topT firms in India. IT spending in India is estimated to record a dedigi growth of 11.1% in 2024,
totalling US$138.6 billion up from US$124.7 billion last yeéBource: https://www.ibef.org/industry/informatien
technologyindia)

India's IT exports are projected to reach Rs.17,95,920 crore (US$ 210 billion) in FY25, with US market recovering,
European demand weakening, and-8% growth anticipated in FY26, alongside opportunities and challenges posed by
generative Al(Source: National Association of Software and Service Companies (NASSCOM)

For further details please refer to the chapter tiladustry Overview on pagel53

Our Promoters

As on the date of this Red Herring Prospeciimbilam Nagasundaram and Jayakumar Ammasaikutty are the Promoters
of our Company. F ©ur Prdmoters ameeRromdter Gradp| sn 30k gee A

Offer Size

The Offer size comprises of issuance of-upfoddashBt@upricdof Sha
[ 6] per EGQffeiPricedo )Shagegr ddiati ng up to [ 6] million compr
aggregat i8tbgni Ubi ¢ by dneshlisshi® npamyd @i of fer for sale wup

aggregating up to [ 0] million by the Selling Svidear ehol
resolution passed at its meeting held on July 16, 2025 and approved by the Shareholders of our Company vide a special
resolution at the Annual General Meeting held on August 18, 2025 pursuant to section 62(1)(c) of the Companies Act,
2013.

Offer ™ Up t&qudry Shares of face val
[ 6] million.

Consisting of:

Fresh Issu&) Up to [06] Equity Shares of 8%«
million.

Offer for Saleg®® Up to 800,000 Equity Shares o
[ 6] million by the Selling .

Out of which:

Market Maker Reservation Portion Up to [06] Equity Shares of f a:
million.
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Net Offer to the Public Up to [O0] Equity Shares of f a«

million.
(1)The Offer is being made in terms of Chapter | X of thge SEBI
made by our Company in terms of Regulation 229 (2) and 253(
(2)The Offer has been authorised by a resolution of ouwr 1Bogar d

2025 and by the Shareholders of our Company, vVvide a ctpeci al
2013 Annudale MBeaoteirrad hel d on August 18, 2025. Further, our E
Sharehol der by a resolution of our Board dated August 22, 2
(3)The Selling Shareholder has confirmed that the OffetedyShar
preceding ¢hreafdtatRedofHerhri ng Prospectus and are accordingl:
compliance with the SEBI | CDR Regul ations and amendments t
Of fered Sharedr @&Rregud amp loina Bt amidt 8 A of t he SEBI | CDR Regul at
( Amemd me Regul ati ons, 2025. For details on the consent of t
Of fero and fAOther Regul atory7@mi9,3Staspeotyv®i gclosureso on
(4he size of Offer for Sale by the Selling Sharehol deceades

fifty percent of tOfd eSelslhiarge h®H arientgolothera grud |y diluted basi
The Of fer and the Net Off er sOfferpdid urEmuityShard capitatof qudCortpargy.n d |
The above table summari ses the det ai TheOffed o @idr Stiddturéeer . F c
on page¥ 6 and420, respectively.
Objects of the Offer

The Net Proceeds are proposed to be used by our Compaogoirdance with the details set forth below:

(7 in milli
S. No. Particulars Estimated
Amount
1. Repaymentand/ or prepayment, in full, of certain outstanding loans (including Upto 13.00
foreclosure charges, if any) availed by our Company
2 . Augmentation of longerm working capital requirements of our Company Upto 50.00
3 . Investment in our wholly owned subsidiary MethodHub Consulting(logA) for Upto 40.00
augmentation of longerm working capital requirements in MethodHub Consulting
Inc. (USA)
4 . Unidentified inorganic acquisitions and General Corporate Purfoses [ O

5. Net Proceed®®
(1)To be finalised upon determination otothel Ohigéwi BbimpbeaRa €u

the SEBI | CDR Regul ations, the cumul ative amount to gbhe util
initiatives and gener al corporate purposes shallli zredt fexc oad
ofunibdenti fied inorganic acquisitionso6 shall not exceed 25%

(2)To be finalized OMfPa®tcer mndauipadmte@efd t methe Prospectus prior
For f urt heO®bjedseoftleiOffés , 0 rs Jka die

Aggregate PreOffer shareholding of our Promoters, the members of the Promoter Group (other than our
Promoter) and the Selling Shareholder as a percentage of the p@ffer paid-up Equity Share Capital

The aggregate pr®ffer shareholding of our Promoters, members of our Promoter Group and Selling Shareholder as a
percentage of the pi@ffer paidup Equity Share capital of our Company is set out below:

Sr.
No Name of the Shareholder

Percentage of preOffer
paid-up equity share
capital (%)

Equity Shares of face
val ue of

Promoters
1. AhobilamNagasundaram 3,013,907 21.01
2. Jayakumar Ammasaikutty 1,973,000 13.76
Sub Total (A) 4,986,907 34.77
Promoter Group
3. Nagasundaram A. 30,927 0.22
4. Rajalaxmi Ramamirtham 44,051 0.31
Sub Total (B) 74,978 0.52
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Sr. Equity Shares of face Pe_rcentage of preOffer
No Name of the Shareholder quity paid-up equity share
val ue of .
capital (%)
Promoters
Selling Shareholder
5. K. Chandrasekaran 2,432,500 16.96
Sub Total (C) 2,432,500 16.96
Total (A+B+C) 7,494,385 52.26
For f ur t heCapitdl&Sttueturd sh e giereni®hg on page

Shareholding of our Promoters, members of our Promoter Group and additional top 10 Shareholders of our
Company

The aggregate pr@ffer and postOffer shareholding, of each of our Promoters, members of our Promoter Group and
additional top 10 Shareholders (apart from our Promoters and Promoter Group) as on the date of this Red Herring

Prospectus is set forth below:

Sr.  Name of the Pre-Offer shareholding as PostOffer shareholding as at Allotment®
No. Shareholders on date of this Red Herring
Prospectus
Number % of the pre- At the lower end of the At the upper end of
of Offer price banithe price
Sq“' E‘;‘Siw UP "No.  of % of Number % of the
Shar Share tEqw SIZgreg of post
. y olding Equ Offer
es of capital® Shar ) ity paid up
face ed? Sha Equity
valu res  Share
e of of  capital®
ea%:Ho face
2) valu
e of
1
each
@
Promoters
1. AhobilamNagasundaranr 3,013,907 21.01 [ © [ © [ © [ ©
2. Jayakumar Ammasaikutt 1,973,000 13.76 [ © [ © [ © [ ©
Sub Total (A) 4,986,907 34.77 [ O [ 6 [ 6 [ 6
Promoter Group
1. Nagasundaram A. 30,927 0.22 [ © [ © [ © [ ©
2. Rajalaxmi Ramamirtham 44,051 0.31 [ © [ © [ © [ ©
Sub Total (B) 74,978 0.52 [ O [ 6 [ 6 [ 6
Additional top 10 Shareholders
1. K Chandrasekaran 2,432,500 16.96 [ © [ © [ © [ 6
(Selling Shareholder)
2. Aster Capital Advisory 875,000 6.10 [ © [ © [ © [ ©
Services Private Limited
3. Invicta Capserv 437,500 3.05 [ © [ © [ © [ ©
4. Chhattisgarinvestments 370,119 2.58 [ © [ © [ © [ ©
Limited
5. RPV HoldingsPrivate 360,824 2.52 [ © [ © [ © [ ©
Limited
6. Hemant Gadodia 350,000 2.44 [ © [ © [ © [ ©
7. Lalit Dua 340,728 2.38 [ O [ 6 [ 6 [ &
8. Abundantia Capital €C 308,835 2.15 [ © [ © [ © [ ©
Abundantia Capital Ill
9. DhivyaPrasanna 297,500 2.07 [ © [ © [ © [ ©
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Sr.  Name of the Pre-Offer shareholding as PostOffer shareholding as at Allotment®

No. Shareholders on date of this Red Herring
Prospectus
Number % of the pre- At the lower end of the At the upper end of
of Offer price banithe price
e paid up "No T of 9 of Number % of the
ty Equity Equi Shareh of  post
Shar Share ty olding® Equ Offer
es of capital® Shar ) ity pad up
face ed? Sha Equity
valu res  Share
e of of  capital®
10 face
eacH vl
2 e of
1¢C
each
@)
10. Roma Rudolph Dsouza 297,500 2.07 [ © [ © [ © [ ©
Sub Total (C) 6,070506 42.32 [ O [ O [ O [ ©
Total (A+ B+ C) 11,132,39 77.61 [ O [ © [ © [ ©
1
(1)Based on the Offer price of ~[06] per Equity Share and subj e
(2)This will include any transfer of Equity Shares by existing

Note:Based on the beneficiary positistatement dateNovember 202025

Summary of Restated Financial Information:

(in 7 millions excep
For the six months As at and for the As at and for the As at and for the
Particulars period endec Fiscal ended March Fiscal ended March Fiscal ended March
September 302025 31, 2025 31, 2024 31, 2023
(consolidated) (consolidated) (consolidated) (standalone)
Equity Share Capital 143.4: 67.62 33.40 13.60
Net Worth 577.4 427.17 113.18 39.30
Total Borrowings 391.71 321.58 288.32 255.01
Total Income 802.19 1,360.14 575.89 359.17
Profit After Tax 10348 115.01 54.08 13.44
Earnings per share 8.3¢ 9.93 6.04 1.51
(basic)
Earnings per share 8.3¢ 9.35 6.04 151
(diluted)
Adjusted NAV per 40.2¢ 36.10 10.42 4.42
equity share
Notes:

1. Net Worth shald/l mean t-bp sbgregatpi valuandfatheresae
securities premium account and debit or ceagdirteghaka
value of the accumul ated | osses, deferred expendit.
Restated Financi al I nformati on, but does nétaciknolfud
depr eci ama logna naantdi oan .

2.Tot al borrowings is calculated as a sum of | ong ter
l ong term borrowings

3.PAT represents total profit for the year/ period as

Restated profit for the year attrib
y shar égsrdawtdst anding during the year
= Restated profit for the year attr
ed equity shares and all /erubdve po
(NAV) [/ Book Value per Share (Rs.)

4. Basic EPS (7)) =
number of equi't
5.Diluted EPS (7))
number of dil ut
6. Net Asset Value
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The financial performance comparison between Fiscal 2025 and Fiscal 2023 highlights significant metamorphosis in
structural and operational aspect of our Company. I n F
operations as a staradone entity sans subsidiaries.

In Fiscal 2024, our Company embarked on a strategic expansion by acquiring almost the entire stake in BrainCapitol
Technologies, an Indian partnership firm which was a vendor to a systems integrator. This acquisition marked a pivotal
shift and set the cose approach towards expansion, operational scale and scope. Building on this momentum, Fiscal 2025
saw a paradigm shift towards onsite presence for project execution, with the acquisition of Methodhub Consulting Inc.,
USA, as a wholly owned subsidiary. Dng the same fiscal year, our Company acquired majority (51% equity interest) in
ZorTech Solutions Inc., a Canadian company. This resulted in4dnomear growth iin the comp
consolidation.

These above measures enhanced our Companybs presence i
introduced new industry verticals. The Revenue from Operations of Methodhub Software Limited on a standalone basis
also recorded a significantncr ease of 64. 14% from 354. 90 million in F

The financial performance of Fiscal 2025 reflects the combined impact of these strategic acquisitions and the robust
standalone growth of the company. This performance differs substantially from the standalone operations of Fiscal 2023,
showcasing the tranf or mat i ve effect of the companyds strategic ir

The sharp rise in PAT in FY 2025 is primarily due to:

-Substanti al revenue growth due to the reasons stated u
- Improved gross margins due to controlled CoGS, no substantial incremental selling, general & administrative overheads
- Growth in Other Income

- Efficient cost management, especially in administrative and employee expenses

- Higher operating leverage, leading to better EBITDA and EBIT

For f ur t h eFinantial tnfarmétisni Restateel Fifancidhformatiod o n 3ldla g e
Qualifications of the Auditors which have not been given effect to in the Restated Financial Information

There are no qualifications from the Statutory Auditors in the examination report that have not been given effect to in the
Restated Financial Information.

Summary of Outstanding Litigation and Material Developments

A summary of outstanding litigation proceedings on date of this RHRyf our Company, Directors, Promoters,
Subsidiaries, KeyManagerialP e r sonn el and Seni or |Qatstanding hitgation arsd Materials ¢ | 0 s
Developments o n 3§8adngezms of the SEBI ICDR Regulations and the materiality policy approved by our Board
pursuant to resolution datédigust 22, 202%s set forth below:

(in - millions, unless
Name of Criminal Tax Statutory/ Disciplinary ~ Material Aggregate
Entity Proceedings proceedings  Regulatory actions by the civil amount
proceedings  SEBI or litigation** involved
stock
Exchanges million)*

against our
Promoters in

last five

financial

years
Company
By our Nil 1 Nil Nil Nil 19.60
Company
Against our Nil Nil Nil Nil Nil Nil
Company
Subsidiaries
By our Nil Nil Nil Nil Nil Nil
Subsidiaries
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Name of Criminal Tax Statutory/ Disciplinary ~ Material Aggregate

Entity Proceedings proceedings  Regulatory actions by the civil amount
proceedings  SEBI or litigation** involved

stock
Exchanges million)*

against our
Promoters in

last five

financial

years
Against our Nil Nil Nil Nil Nil Nil
Subsidiary
Directors (Other than Promoters)
By our Nil Nil Nil Nil 1 354.71
Directors
Against our Nil Nil Nil Nil 1 29.53
Directors
Promoters
By our 2 Nil Nil Nil Nil Nil
Promoters
Against our 1 Nil Nil Nil Nil 32.60#
Promoters
Key Managerial Personnel (Other than Promoters)
By our KMP Nil Nil Nil Nil Nil Nil
Against our Nil Nil Nil Nil Nil Nil
KMP
Senior Management
By our Senior Nil Nil Nil Nil Nil Nil
Management
Against our Nil Nil Nil Nil Nil Nil
Senior
Management

* Amount to the extent quantifiable.

™ In accordance with the Materiality Policy

#The amount involved excludes the claim for interest at the rate of 18% per annum, on amount payable from the date of theuance
cheque until the date of actual payment or realization.

As on the date of this Red Herring Prospectus, our Company does not has®apZompanies.

For further details of t h e QutstarglihgalLiighiion gnd Material Deadlopnoaimts p r o C
beginning on paga33

Risk Factors

Specific attention of Investors is invitedfiRisk Factor6 , b e g i n n34to havecan infgrraeg eew before making
an investment decision

Summary of Contingent Liabilities
The summary of our contingent liabilities as g 29 for the six monthgeriod ended September 32025and the

Financial Years ended March 31, 2025 and March 31, 2024 on a consolidated basis and March 31, 2023 on a standalone
basis as indicated in the Restated Financial Statements are as follows:

(7 in milli
Particulars For the six Financial Year Financial Year Financial Year
months period ended March ended March ended March
ended 31,2025 31,2024 31,2023
September 30 (Consolidated) (Consolidated) (Standalone)

2025
(Consolidated)

Contingent Liabilities
Bill discounted and Purchased 250 198 131 -
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Particulars For the six Financial Year Financial Year Financial Year
months period ended March ended March ended March

ended 31,2025 31,2024 31,2023
September 30 (Consolidated) (Consolidated) (Standalone)
2025
(Consolidated)

Claims against the company n 25 28 25 -

acknowledged as debGST/HST

Our Company enjoys billliscounting facilities with its bankers. These bills are only specific to customers approved by the
bank and the said customers enjoy a high credit standing and till date there is not a single instance of default. The loan
agreemets executed in favour of the banks cover the entire sanctioned wardnitgl facility, including the bills
discounting sulimit. Consequently, our Company may be required to meet obligations under these arrangements in case
of default by the drawee i.the customer. The disclosure as a contingent liability is due to the facility being linked by the
loan implying potential future obligations despite no immediate liability. These facilities are secured by a first charge on
current assets. Our Company keasugh cash flows to take care of any eventuality, should there be an instance of default.

For f ur t he rResthed Rinancial Statemeiftdote26 fiContingent Liability & Commitmendss o n 338a g e
Summary of Related Party Transactions

Summary of the related party transactions of our Companthe six monthperiodended September 32025and the

Financial Years ended March 31, 2025, March 31, 2024 on a consolidated basis and March 31, 2023 on a standalone basis

derived from Restated Financial Information read with SEBI ICDR Regulations are set forth in the table below:

List of Related Party

Name of the related parties Nature of Relationship

Sakthivel PM Services LLP Enterprise in which Director is a Partner
BrainCapitol Technologies Entity in which Company Exercises Significant Influence
Methodhub Consulting Inc Wholly owned Subsidiary

Rajalaxmi Ramamirtham Spouse of Mr. Ahobilam Nagasundaram, Director
Nagasundaram A Father of Mr. Ahobilam Nagasundaram, Director
ZORTech Solutions Inc. (Canada) Stepdown subsidiary

Zortech Solutions Inc. (USA) Stepdown subsidiary

Ahobilam Nagasundaram Director

Satinder Mohan Mohindra Director

Prasanna Dhandapani Director

Jayaramakrishnan Kannan Director

Mini Sudhir Kumar Director

Ravi Sharma Key Managerial Personnel

Dhivya Prasanna Spouse of Mr. Prasanna Dhandapani, Director

S Muthukrishnan Key Managerial Personnel

Ajay Kumar Pasala Di r eccft o8toevm subsi diary
Sulaiti Maimaiti Director of Stepdown subsidiary
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Transactions with related Parties for thesix monthsperiod ended onSeptember 30, 202%n a consolidated basis:

(7 in milli
Name of Natur e Nature of RBalan TransactioBal an
Rel at ed Transact on the Peri on
01/ 04 . 30/ 09
Debi Cred
SakthivePurchase oEnterprise i 2. 32. 17. 16.
ServicesGoods/ Servis a Partner
Brain CaCurrent AcEntity in wh @.) 15. 1. 12.
Technol o Exercises Si
I nfluence
Other Transactions
Na me of Nature of Tr Nature of ReNo. of Sh. Transact.i
Rel at ed the Per
Raj al axmConversion CSpouse of Mr 44, ( 4 .
Ramamirt Convertible Nagasundaran
Shares into
Raj al axmRemuner ationSpouse of Mr 0.
Ramami rt Nagasundar an
NagasundConversion CFather of Mr 30, ¢ 3.
Convertible Nagasundaranmn
Shares into
Ahobil amlssue of BonDirector 12,75 12
Nagasund
Ahobil amConversion CDirector 38, ¢ 3
NagasundConvertible
Shares into
Ahobi |l amRemunerati onDirector 0.
Nagasund
Ajay KumRemunerati onDi r ecft oc8toevm 2.
Pasal a subsidiary
Sul ai ti RemunerationDirectodowr 2.
subsidiary
Sul ai ti Repayment of Directodowt 1.
subsidiary
S Muthuklssue of BonKey Manageri 19, 0.
S MuthukRemunerati onKey Manager.i - 1.
Ravi Shalssue of BonKey Manager. 7,5 008
Ravi ShaRemunerati onKey Manager. - 0.
Prasannal ssue of BonDirector - 0.
Dhandapa
Dhivya Plssue of BonSpouse of Mr - 0.
Dhandapani
Sul ai ti Loan repaid Directodowt - 1.
st-dpwn subsi subsidiary
Zortech Loan f rdboaorwrSt Ste€pwn subsi - 13.
Il nc (Cansubsidiary M
Consulting |
Zortech Loan fodawrSt St€dpwn subsi - 3.
Il nc (Cansubsidiary 2z
Il nc (USA)
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Transactions with Related Parties for the Financial Year ended 31st March 2025 a consolidated basis

(7 in
Name of the Nature of Nature of Balance as Transactions during the Balance as
Related Party  Transactions Relationship  on Year on
01/04/2024 31/03/2025
Debit Credit
Sakthivel PM Purchase of Enterprise in (12.92) 67.80 (63.73 2.15
Services LLP Goods/Services which Director
is a Partner
BrainCapitol Current Account Entity in (4.30) 17.42 (14.47 (1.34)
Technologies which
Company
Exercises
Significant
Influence
Other Transactions
(~ in million
Name of the Nature of Nature of Relationship No. of Shares Transactions

Related Party

Transactions

during the Year

BrainCapitol Share of Profits Entity in which Company 0.31
Technologies Exercises Significant
Influence

MethodHub Investment Wholly Owned Subsidiary 1,000 0.01
Consulting Inc.
(USA)
Rajalaxmi Salary Spouse of Mr. Ahobilam 1.50
Ramamirtham Nagasundaram, Director
Rajalaxmi Issue of Spouse of Mr. Ahobilam 4,273 4.27
Ramamirtham Compulsorily Nagasundaram, Director

Convertible

Preference Shares
Nagasundaram A Issue of Father of Mr. Ahobilam 3,000 3.00

Compulsorily Nagasundaram, Director

Convertible

Preference Shares
Ahobilam Issue of Bonus Director 700,000 7.00
Nagasundaram Shares
Ahobilam Issue of Director 3,774 0.04
Nagasundaram Compulsorily

Convertible

Preference Shares
Ahobilam Remuneration Director 0.30
Nagasundaram
Ahobilam Remuneration Loans & Advances 2.88
Nagasundaram
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Name of the Nature

Related Party

Transactions

of

Nature of Relationship

No. of Shares

Transactions
during the Year

S Muthukrishnan Issue of Right Key Managerial Personnel 15,000 0.02
Shares
S Muthukrishnan Issue of Bonus Key Managerial Personnel 10,500 0.01
Shares
S Muthukrishnan  Fee for Key Managerial Personnel 0.96
Professional
Service
S Muthukrishnan ~ Remuneration Key Managerial Personnel 1.99
Ravi Sharma Remuneration Key Managerial Personnel 0.48
Prasanna Issue of Bonus Director 87,500 0.88
Dhandapani Shares
Dhivya Prasanna Issue of Bonus Spouse of Mr. Prasanna 70,000 0,70
Shares
Sulaiti Maimaiti Loan from director Director of  Stepdown (33.39
of stepdown subsidiary
subsidiary
Ajay Kumar Pasala Loan toDirectorof Director of  Stepdown 1.98
stepdown subsidiary
subsidiary
ZORTech Solutions Loan from Loan from Stepdown 8.54
Inc. (Canada) subsidiary subsidiary
ZORTech Solutions Loan to Stepdown Stepdown subsidiary 4.34
Inc. (Canada) subsidiary
Transactions with Related Parties for the Financial Year ended 31st March 202#h a consolidated basis
(T in
Name of the Nature of Nature of Balance as Transactions during the Balance as
Related Party  Transactions Relationship  on Year on
01/04/2023 31/03/2024
Debit Credit
Sakthivel PM Purchase of Enterprise in (14.85) 108.25 95.31 (1.92)
Services LLP Goods/Services which Director
is a Partner
BrainCapitol Current Account Entity in 11.83 16.58 32.71 (4.30)
Technologies which
Company
Exercises
Significant

Influence
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Others Transactions

(T in million, exceé¢

Name of the Nature of Nature of Relationship No. of Transactions during
Related Party Transactions Shares the Year
BrainCapitol Share of Profits  Entity in which Company Exercise 0.10
Technologies Significant Influence
Ahobilam Issue of Right Director 4,56,000 4.56
Nagasundaram Shares
Prasanna Issue of Right Director 1,25,000 1.25
Dhandapani Shares
Dhivya Prasanna Issue of Right Spouse of Mr. Prasanna Dhandapi 1,00,000 1.00

Shares

Transactions with Related Parties for the Financial Year ended 31st March 2028 a standalone basis

(7 in milli
Name of the Nature of Nature of Balance as Transactions during the Balance as
Related Party  Transactions Relationship  on Year on
01/04/2022 31/03/2023
Debit Credit

Sakthivel PM Purchase of Enterprise in - 0.26 15.1C (14.85)
Services LLP Goods/Services which Director

is a Partner
BrainCapitol Current Account Entity in - 11.83 - 11.83
Technologies which

Company

Exercises

Significant

Influence

For details of the rRnamial lhfdrmaieniNotg25it RelatadsParty Disclosures, begé nii n |
on page335.

Financing arrangements

There have been no financing arrangements whereby our Promoters, members of the Promoter Group, our Directors and
their relatives (as defined in Companies Act, 2013) have financed the purchase of any securities of our Company by any
other person other than the normal course of the business of the financing entity during a period of six months
immediately preceding the date of this Red Herring Prospectus.

Weighted average price at which the Equity Shares were acquired by our Promoters and Selling Shareholder in
last one year preceding the date of this Red Herring Prospectus

Except as stated below, none of our Promoters and Selling Shareholder have acquired any Equity Shares in one year
preceding thelate of this Red Herring Prospectus.

Name of the Promoters Number of Equity Shares acquired Weighted average price at which
in one year preceding the date ol the Equity Shares were acquired in
this Red Herring Prospectus the one year preceding the date o
this Red Herring Prospectus
(i ™)
Promoters
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Name of the Promoters Number of Equity Shares acquired Weighted average price at which
in one year preceding the date ol the Equity Shares were acquired in

this Red Herring Prospectus the one year preceding the date o
this Red Herring Prospectus
(i ")
Jayakumar Ammasaikutty 817,000 Niln
Ahobilam Nagasundaram 1,313,907 2.87
Selling Shareholder
K. Chandrasekaran 1,042,500 Nil#

* As certified by M/s. N R Krishnamoorthy, Chartered Accountants, by way of their certificatéNdatdber 21, 2025
A Allotment of Equity Shares by way of bonus and transfer of Equity Shares for cash and gift
# Allotment of Equity Shares by way of bonus

For further dGCapita Stluturé pbleegai snen i8Bege ofin page
Average cost of acquisition of Equity Shares of our Promoters anithe Selling Shareholder

The average cost of acquisition of Equity Shar es held by our Promotdise@alling Shareholder as on the date of this
Red Herring Prospectus is set forth in the table below:

Name of Shareholders Number of Equity Shares held  Average cost of Acquisition per Equity
Share (in ) *

Promoters

Jayakumar Ammasaikutty 1,973,000 2.94

Ahobilam Nagasundaram 3,013,907 4.57

Selling Shareholder

K. Chandrasekaran 2,432,500 3.70

* As certified by M/s. N R Krishnamoorthy, Chartered Accountants, by way oféhtficatedatedNovember 21, 2025

For further details of the acquCaptal $tiucdurd Dethils & §hareholging 8fh ar e s
our Promoter, members of Promoter Group in our Companya t 11p a g e

Details of PrelPO Placement
Our Company has not undertaken anyIft® placement.
Issue of Equity Shares for consideration other than cash in the last one year

Ot her t han @apitaldSirustaré o s e 95 ocargcentpany has not issued any Equity Shares for consideration
other than cash in the one year preceding the date of this Red Herring Prospectus.

Split or Consolidation of Equity Shares in the last one year

Our Company has not undertaken any split or consolidation of Equity Shares in one year preceding the date of this Red
Herring Prospectus.

Exemption from complying with any provisions of securities laws

Our Company has not made any application under Regulation 300(1)(c) of the SEBI ICDR Regulations for seeking an
exemption from complying with any provisions of securities laws by SEBI as on the date of this Red Herring Prospectus.
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CERTAI N CONVENTI ONS, PRESENTATI ON OF FI NANCI AL, | NDUS"®
CURRENCY OF PRESENTATI ON

Certain Conventions

Al references to filndiad in this Red Herring Prolspect.
references to the AGovernment o, il ndi an Governmento, f
i ble. AIIl

the Governmemd f | ndi a, centr al or state, as app ca
AUSAO0O or AUnited Stateso are to the United States of An
Herring Prospectustoh e  fiath.dA .AICDNO or fiCanadao are to the Dominion
Unless stated otherwise, all references to page numbers in this Red Herring Prospectus are to the page numbers of this Rel

Herring Prospectus.
Financial Data

The restated financial information of Methodhub Software Limited and its Subsidiaries (collectively referred as the
fiGroupo Jor the six monthperiodended September 32025and for the financial years ended March 31, 2025, March

31, 2024 and March 31, 2023, comprising the restated consolidated statéassgtandliabilities for the period ended

as on September 30, 2025 amlat March 31, 2025, March 31, 2024 and restated standalone statehesgetsand
liabilities at March 31, 2023, the restated consolidated statement of profilcasd(including other comprehensive
income), the restatedconsolidated statement of changes in equity and the restated consolidated cash flow dtatement
the six monthperiodended September 3R025and thefinancial years ended March 31, 2025 and March 31, 2024 and
the restated standalone statement of profit ks (including other comprehensiveincome), therestatedstandalone
statement of changes in equity and testated standalone cash flow statement for the financial years ended March 31,
2023, thesummary statement of significant accounting policies, and other explanatory information, as approved by our
Board ofDirectorsat their meetingheldon November 112025andpreparedn termsof the requirements of Section 26 of

Part | of Chapter Il of the Companies Act, 2013, as amerBEB) ICDR RegulationsasamendedGuidanceNote on
Reportan Company Prospectuses (Revised January, 2019) issued by the ICAI, as amended.

For further iSanimary of ahe iOffem DocusnentSumimary of Restated Financial Information a n d
fiFinancial Informatio® o n 2P and3&1srespectively.

Our Companyobds financi al year commences on April 1 of t
of that particular calendar year and accordingly, all references to a particular financial year or fiscal, unless atreerwise,

to the 12month period commencing on April 1 of the immediately preceding calendar year and ending on March 31 of

t hat particular calendar year. Unl ess stated other wise
Red Herring Prospectus ared@alendar year.

The degree to which the financial information included in this Red Herring Prospectus will provide meaningful information
is entirely dependent on the readerd6s | evel Acoolintinfa mi | i
Standardsthe Companies Act and SEBI ICDR Regulations. Any reliance by persons not familiar with the aforementioned
policies and laws on the financial disclosures presented in this Red Herring Prospectus should be limited. There are
significant differences betweemdian GAAP, Ind AS, IFRS and U.S. GAAP. Our Company does not provide a
reconciliation of its financial statements with Indian GAAP, IFRS or U.S GAAP requirements. Our Company has not
attempted to explain those differences or quantify their impact on the fihdatdancluded in this Red Herring Prospectus,

and the investors should consult their own advisors regarding such differences and their impact on the financial data.
Accordingly, the degree to which the restated financial statements included in the iRed Reospectus will provide
meaningful information is entirely dependent on the reader's level of familiarity with Indian accounting practices. Any
reliance by persons not familiar with Indian accounting practices on the financial disclosures pragéet&d Herring
Prospectus should accordingly be limited.

Unless otherwise indicated, any percentage (excluding certain operational metrics), as set forth in this Red Herring
Prospectus, i ncl udRiskactord , OuriBesines® ca Mamdg eemetntedds ADi scussi o
of Financial Positionand Results of Operatiods b e g i n n i34, 832and355 esmeaively, and elsewhere in this

Red Herring Prospectus, have been derived from Restated Financial Statements of our Company.

In this Red Herring Prospectus, any discrepancies in any table between the total and the sums of the amounts listed are du
to rounding off. Except as otherwise stated, all figures in decimals have been rounded off to the second decimal and all the
percenage figures have been rounded off to two decimal places. In certain instances, (i) the sum or percentage change of
such numbers may not conform exactly to the total figure given; and (ii) the sum of the numbers in a column or row in
certain tables may nabnform exactly to the total figure given for that column or row.
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Further, any figures sourced from thjpdrty industry sources may be rounded off to other than two decimal points to
conform to their respective sources.

Non-GAAP Financial Measures

Certain noRGAAP measures such as EBIT, EBITDA, EBITDA Margin, net worth, average net worth, return on average
net worth, average borrowing, debt NondGGAAPIedsure® )r aatnido ,c enrett
other industry metrics relating to our operations and financial performance presented in this Red Herring Prospectus are a
supplemental measure of our performance and liquidity that are not required by, or presented in accordance ®jth, Ind A
Indian GAAP, or IFRS. Further, these N@RAP Measures are not a measurement of our financial performance or
liquidity under Ind AS, Indian GAAP, or IFRS and should not be considered in isolation or construed as an alternative to
cash flows, profit/ (Iss) for the year/ period or any other measure of financial performance or as an indicator of our
operating performance, liquidity, profitability, or cash flows generated by our activities derived in accordance with Ind AS,
Indian GAAP, or IFRS. In additignthese NoflGAAP Measures are not a standardised term and, therefore, a direct
comparison of similarity titted NoGAAP Measures between companies may not be possible. Other companies may
calculate the NoiGAAP Measures differently from us, limiting theisefulness as a comparative measure. Although the
Non-GAAP Measures are not a measure of performance calculated in accordance with applicable accounting standards,
our Companyds management believes that sethesyareawidely usesie f u l
measures to evaluate a companydés oper Risk FagorspSegnificantr ma n c ¢
differences exist between Ind AS and other accounting principles, such as Indian GAAP, IFRS and U.S. GAAPy which ma
be material to investorsd assessments of anddiiOtthiemameinalnc
I nf or nompagebhand352 respectively.

Currency and Units of Presentation
Al l references to ARupee(s)o6, ARs. 06, A 0 or Al NRO ar e t

Al | references to A$o0, AnUS$O, nu. S. Dol l arso or AfUSDO
States of America.

Al | refer einGCAeBOCABORNCHEAO or fiCanadi an Doll arso are to
Dominion of Canada.

Al l ref eréemae i Etuad o0 are to the official currency of th

In this Red Herring Prospectus, our Company has presented certain numerical information. All figures have been expressed
in million. One million represents O6milliond or 061, 000,
third-party industry sources are expressed in denominations other than million, such figures appear in this Red Herring
Prospectus expressed in such denominations as provided in their respective sources,

Exchange Rates
This Red Herring Prospectus contains conversion of certain other currency amounts into Indian Rupees that have been
presented solely to comply with the SEBI ICDR Regulations. These conversions should not be construed as a representation

that these currenamounts could have been, or can be converted into Indian Rupees, at any particular rate or at all.

Unless otherwise stated, the exchange rates referred to for the purpose of conversion of foreign currency amounts into
Indian Rupee, are as follows:

(in 7))
Currency Exchange Rate as on |
September 30, March 31, March 31, March 31,
2025 2025 2024 2023
1 USD 88.79 85.58 83.37 82.22
1 EUR 104.22 92.32 90.22 89.61

Source: www.fbil.org.in
Note: If the reference rate is not available on a particular date due to a public holiday, exchange rates of the prekiogDa&phas
been disclosed. The reference rates are rounded off to two decimal places.
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Time

Unless otherwise specified, all references to time in this Red Herring Prospectus are to Indian Standai&Tdnme
Unless indicates otherwise, all references to a year in this Red Herring Prospectus are to a calendar year.

Industry and Market Data

This Red Herring Prospectus includes information derived from third party industry sources and from publicly available
information as well as industry publications and sources. We have taken extracts from the report titled 'Mordor Intelligence
Report Market Assessment of Indian IT Services and BPM Exports to North America' issued by Mordor Intelligence,
'Strategi c iBsaedbyeNasscdrd, 2BEBT & BPM Industry Report' issued by IBEF, respectively, and have
taken their consent for inclusion of ddtom their reportsrespectively, and have taken their consent for inclusion of data
from their reports.

Industry sources generally state that the information contained therein has been obtained from sources generally believed
to be reliable, but accuracy, completeness and underlying assumptions not guaranteed, and their reliability cannot be
assured and acuatingly, investment decisions should not be based on such information. The data used in these sources
may have been relassified by us for the purposes of presentation. Data from these sources may also not be comparable.
Industry sources and publicatioaie also prepared based on information as of specific dates and may no longer be current
or reflect current trends. Industry sources and publications may also base their information on estimates, projections,
forecasts and assumptions that may prove todmrect. Such data involves risks, uncertainties and numerous assumptions
and is subject to change based on various factors, including those discuBsBd irs k  FThe infarmagion in the

Al ndustryo section i s der.iTheeedanbernoassu@mncédthat sudh fpiadiy stadistidala b | e s
financial and other industry information is complete or accurate and neither has our company independently verified the
same. Prospective investors are advised not to place undue reliancetoimfsumation as included ithis Red Herring
Prospectus, when maki nanpagé® Accordinglyyvirevestormshoutd nothseundsei rediamee 0

on or base their investment decision on this information.

The extent to which the market and industry data is used in this Red Herring Prospectus is meaningful, depends on the
readerdés familiarity with and understanding of the met!
gathering methodogies in the industry in which business of our Company is conducted, and methodologies and
assumptions may vary widely among different industry sources. Accordingly, no investment decision should be made
solely on the basis of such information. Such dia¢alves risks, uncertainties and numerous assumptions and is subject

to change based on various factors.

I n accordance with t hBasisSdEBffer PicEDR elgé g uli ®inctoces infoar@mteon

relating to our peer group companies. Such information has been derived from publicly available sources specified herein.
Accordingly, no investment decision should be made solely on the basis of such information.
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FORWARD LOOKI NG STATEMENTS

This Red Herring Prospectus contains certain statements which are not statements of historical facts and may be describec
s Af-bowhkidg st at e melookirg&tatemEriseggsnerally cam be alentfied by words or phrases such
s faiombpatiaati 6are |l ikely6, fAbelievedo, fAcontinueod,
seek too, fAshallo, fAobjectiveo, fplano, fAprojecto,
coul doffshigwlad ®,or other words or phrases of similar
tatements. Similarly, statements that describe our
financial performance or fimeial needs are also forwalmbking statements. All statements regarding our expected
financial conditions, results of operations, business plans and prospects are-fookingl statements. These forward
looking statements include statements as to aginess strategy, plans, revenue and profitability (including, without
limitation, any financial or operating projections or forecasts) and other matters discussed in this Red Herring Prospectus
that are not historical facts. However, these are not tHasixe means of identifying forward looking statements.
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These forwardooking statements are based on our current plans, estimates and expectations and actual results may differ
materially from those suggested by such forwlaking statements. All forwartboking statements are subject to risks,
uncertainties expectations and assumptions about us that could cause actual results to differ materially from those
contemplated by the relevant forwdabking statement. For the reason described below, we cannot assure investors that
the expectations reflected inese forwarelooking statements will prove to be correct. Therefore, investors are cautioned

not to place undue reliance on such forwdatking statements and not to regard such statements as a guarantee of future
performance.

Actual results may differ materially from those suggested by the forleaking statements due to risks or uncertainties
associated with our expectations with respect to, but not limited to, regulatory changes pertaining to the industry in which
our Compay operates and our ability to respond to them, our ability to successfully implement our strategy, our growth
and expansion, technological changes, our exposure to market risks, general economic and political conditions in India and
globally which have aimpact on our business activities, investments, or the industry in which we operate, the monetary
and fiscal policies of India, inflation, deflation, unanticipated turbulence in interest rates, foreign exchange rates, equit
prices or other rates or prigethe performance of the financial markets in India and globally, changes in domestic laws,
regulations, taxes, changes in competition in the industry in which we operate and incidents of any natural calamities and/or
acts of violence. Certain importardt t or s t hat could cause actual results
expectations include, but are not limited to, the following:

T We generate a significant portion of our revéouwvetheo
six mpertdhosded SeptOanbeeprr eF2e,Ml %add 3 905f% our revenue fro

respectively. Any |l oss or reduction of business from
affect our business, results of operations, cash f1l o

T We derive significant portion of our revenue from
automotive and transport, oil & gas and energy and te
i ndustries omeahanf§eomncusgoimees in these industries
revenue from operations and financial conditions.

f Our success hinges on our ability to changing custom
i nnovative solutions and services to keep pace with i
i mpact oursubusi médsopemrati ons and cash fl ows.

T We rely on our key suppliers for wvarious aspects of
accoun3d 2.d06IBoe%, 72.13% and 56.72% 6f xo upenrtétrisdhel d eeppet nesnel
30, FD8bBals 2025 and 2024 on a consolidat ednhbyadiag |amnr
on part of our suppliers to supply in a timely manne
unable to find a sdpphveranhoadeplaeeeffecttononoalur bu
operations, and cash fl ows.

T I f we fail to integrate or mange acquired companies
businesses are difficult to integrate, divwet mmgnagte
be able to realise the benefits envisioned for such
adversely affected.

For details regarding factors that coul d RskRagoe ,Quft ua l

Business aMand@égement 6s Discussion and Analysi © ofn 3gia3gersci al
and355, respectively. By their nature, certain market risk disclosures are only estimates and could be materially different
from what actually occurs in the future. As a result, actual gains or losses in the future could materially differ from those
that have ben estimated and are not a guarantee of future performance.
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There can be no assure to investors that the expectations reflected in theselfmlwagdstatements will prove to be
correct. Given these uncertainties, investors are cautioned not to place undue reliance on suclofingustatements
and not to egard such statements as a guarantee of our future performance.

Forwardlooking statements reflect the current views of our Company as of the date of this Red Herring Prospectus and
are not a guarantee of future performance. Given the uncertainties, Bidders are cautioned not to place undue reliance on
such forwarddooking statements and not to regard such statements as a guarantee of future performance. These statements
are based on our managementds beliefs, assumptions, cur
currently available informatin. Although we believe the assumptions upon which these foilmakihg statements are

based are reasonable, any of these assumptions could prove to be inaccurate, and tHedemgeiatements based on

these assumptions could be incorrect.

Neither our Company, our Directors, our Promgtéhe Book Running Lead Manager, the Selling Shareholder, the
Syndicate Members nor any of their respective affiliates or advisors have any obligation to update or otherwise revise any
statements reflecting circumstances arising after the date hereafefletd the occurrence of underlying events, even if

the underlying assumptions do not come to fruition. In accordance with SEBI requirements, our Company will ensure that
investors in India are informed of material developments pertaining to our Corapdrlye Equity Share forming part of

the Offer from the date of this Red Herring Prospectus until the time of the grant of listing and trading permission by the
Stock Exchange.

In accordance with the requirements of SEBI, the Selling Shareholder will ensure that investors are informed of material
developments in relation to the statements and undertakings specifically undertaken or confirmed by it in the Red Herring
Prospectus uit the receipt of final listing and trading approvals for the Equity Shares pursuant to the Offer. Only
statements and undertakings which are specifically confirmed or undertaken by the Selling Shareholder to the extent of
information pertaining to his akhor his respective portion of the Offered Shares, as the case may be, in this Red Herring
Prospectus shall be deemed to be statements and undertakings made by such Selling Shareholder.
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SECTI ONRIISK FACTORS

Any investment in equity shares involves a high degree of risk. You should carefully consider all the information in this
Red Herring Prospectus, including the risks, uncertainties and challenges described below, before making an investment
in our Equity ®ares. The risks described in this section are those that we consider to be the most significant to our business,
results of operations and financial conditions as of the date of this Red Herring Prospectus.

The risks set out in this section may not be exhaustive and additional risks and uncertainties not currently known to us or
that we do not deem material may arise or may become material in the future and may also adversely affect our business,
results of @erations, cash flows and financial condition. If any or a combination of the following risks, or other risks that
are not currently known or are not currently deemed material, actually occur, our business, results of operations, cash
flows and financial endition could be adversely affected, the trading price of our Equity Shares could decline, and
investors may lose all or part of their investment. In order to obtain a complete understanding of our Company and our
business, prospective investors shouslde t hi s section in , conjunction with
Overviewo, AfRestated Financi al I nformati ond Pasitighand Man ag
Results of Oper at i282153@11bnel3p5 respeactivaly, as well gs ¢hg ather financial and statistical
information contained in this Red Herring Prospectus. In making an investment decision, prospective investors must rely
on their own examination of us and our business and the terms of thénOlifieling the merits and risks involved.

Prospective investors should consult their tax, financial and legal advisors about the particular consequences of investing
in the Offer. Prospective investors should pay particular attention to the fact that our Company is incorporated under the
laws of hdia and is subject to a legal and regulatory environment, which may differ in certain respects from that of other
countries. Unless specified or quantified in the relevant risk factors below, we are not in a position to quantify tlaé financ

or other impications of any of the risks described in this section.

This Red Herring Prospectus also contains certain forwlaoking statements that involve risks, assumptions, estimates
and uncertainties. Our actual results could differ from those anticipated in these ferwakithg statements as a result

of certain factors, including the considerations described below and elsewhere in this Red Herring Prospectus. For further
informationlLos&dé nffF &St wa 88nent s0 on page

Unless otherwise indicated, the financial information included herein is based on our Restated Financial Information
included in this Red Herring Prospectus. For f31tther it

Unless otherwise indicated, industry and market data used in this section has been derived from publicly available data.
The datamay havebeencel assi fied by us for the purpose of presenta
beginningon pagel53will be available on the website of our Companiitgs://methodhub.in/industmeports/ Industry
sourcesand publicationgyenerallystatethat the informationcontainedthereinhasbeenobtainedfrom sourcegyenerally

believed to be reliable, but that their accuracy, completeness and underlying assumptions are not guaranteed and their
reliability cannot be assured. Such data involves risks, uncertainties and numerous assumptions and is subject to change
basedon various factors, incl udlme itrhfosremadtiisacru sisre dt hen MIRA ¢
from publicly available sources. There can be no assurance that suckp#hrirdstatistical, financial and other industry
information iscomplete or accurate and neither has eompany independently verified the same. Prospective investors

are advised not to place undue reliance on such informatfoimcluded in this Red Herring Prospectus, wheaking

their investment decisiod®n pagebbs.

Al so see section entitled fiCertain Conventions
Presentatioil ndustry and Ma3lket Datad on page

, Us e 0

Internal Risk Factors

1. We generate a sefgouficawmwenperfrom operations fforront hoeur
six mpetidtsded Sept embeeprr e33R, 2HREYO o f ourf rroenv enpuesr at i ¢

respectivel y. Any | oss or reduction of business fron

adversely affect our business, results of operations,
A substantial portion of our revenue is significantly
an exclusive brand | icensing agreements wunder which th
cannot asatsumwe woulthe able to maintain historic | evel
to reduce customer concentration in the future.

The table below sets forth our revenue from our top client, top five clients and top 10 clients based on their cordribution t
our revenue from operatiorier the six monthgeriodended September 32025 andor the Fiscals 2025, 2024n a
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consolidated basiand for Fiscal 2023 on a standalone basi@nd such revenue as percentage of our revenue from
operations:

Particulars For the six months As of / for the year As of / for the year  As of / For the year
period ended ended March 31, ended March 31, ended March 31,
September 302025 2025 2024 2023
(consolidated) (consolidated) (consolidated) (standalone)
Amount % to Amount % to Amount % to Amount % to
(T i Revenue (T i Revenue (T | Revenue (7 i Revenue
million) from million) from million) from million) from
operations operations operations operations
Top 1 client 256.53 32.09 419.14 31.08 160.07 28.18 112.05 31.57
Top 5 clients 666.93 83.43  949.57 70.41  418.06 73.60 281.11 79.21
Top 10 clients 734.99 91.95 1,112.67 82.51 513.58 90.42 325.09 91.60

Forthe six monthgeriodendedperiodSeptember 30, 202%hecontribution of our top 10 clients accounte®i93% of

our revenue from operations, on a consolidétesis. However we are unable to disclose the names of our top 10 clients
for the six monthsperiodended September 30, 20Fscals 2025, 2024 and Fiscal 2023, ashaeenot received their
consents for inclusion of their names in this Draft Red Herring Prospectus.

A significant portion of our revenues is derived from o
entered into an exclusive brand |licensing agreement un
business xeauntde wdelei very throuagfhf sahwerrieWUeBy sebsedbsariyn 4
arrangement has provided us with substanti al opportunit
a high degree ofn cru@®uido.nteea p ecnodnecnecnet roant iao si ngl e cust omer
changes in this relationship, -rienncelwadi,n gr ebduutc tniootn Iiinmibtuesc
in commerci al terms, finameialodidfshiuftiies ffhRheied Htyr at

We have longstanding relations with our top 10 clients and enter into exclusive agreements with them, however there can
be no guarantee that we will get continued business from them. Our contracts with our clients are typically for a period
ranging from oe to four years, and some of these contracts may not have evergreen provisions, which enable automatic
renewal upon the expiry of the initial term. Our clients havebiigationto renewtheir agreementafterthe expiry of the

initial term,andtherecan be nassurancéhat these contracts will be renewed beyond their initial term. In addition, the
exclusive nature of the licensing arrangement may restrict our ability to independently engage with other customers for a
defined duration as mutually agreed upon with respectients, under the MethodHub brand. If our engagement with our

top clients is reduced or discontinued for any reason, or if the terms of our agreement become less favourable, our business
financial condition, results of opdians and cash flows may be materially and adversely affected. Although we are actively
pursuing diversification of our customer base across geographies and verticals, there can be no assurance that such effort:
will adequately mitigate this risk.

Further, our client agreements include provisions that restrict clients from soliciting or hiring our employees during the
term of the engagement and for a period of one year thereafter. While these clauses are designed to protect our workforce
and businesinterests, their limited duration may not fully prevent clients frorsomrcing employees or IT consultants
currently deployed by us once the restriction period expires. This could potentially impact our service continuity, resource
availability, and faure revenue from such engagements.

We rely and expect that we will continue to rely on a limited number of customers for substantial portion of our revenue.
The loss of any of our top 10 customédtge to any reasons including, but not limited to, loss of, or failure tcogéihued

business; negotiate favourable terms with our key customers; change in technology, deficiencies in services, adverse
changes in the financial conditions of our customers, changes in the regulatory and government policies in the industry in
which are custmers opeate, could have a material adverse effect on our business, results of operations and financial
condition. Further, the performance of our customers, their sales network and their ability to expand their businesses are
crucial to the future growth of outubiness and directly affect our revenue and profitabilibe loss of any of our major
customers, or a significant decrease in the volume of work they outsource to us or the price at which we sell our services
to them, could adversely affect our businessh flows, financial condition and results of operations.

2. We derive significant portion of our revenue from c
nd t ¢

automotive and transport, oil & gas and energy a
these industri esnenrt sc Harmgre ciurs troenguisrd n t hese industr
our business, revenue from operations and financi al C
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Our range of customised offerings and our ability to specifically tailor solutions to the specific needs of customers have
enabled us to garner prominent customers across industries and we count leading businesses across diverse custome
industries such dsanking, finance services and insurance (BFSI), health care and life science, oil & gas and energy telecom
and tech infra, and automotive and transportiafarmation technology (IT) consultinget out below is the breakup of

our revenue from operations from the industries wise customers feixthmnths perioended September 30, 2025 and

Fiscals 2025, and 2024, on a consolidated basisoarkiscal2023, on a standalone basis:

(7 in o milli
Particulars For the six months  As of / for the year As of / for the year As of / For the year
period ended ended March 31, ended March 31, ended March 31
September 302025 2025 2024 2023
(consolidated) (consolidated) (consolidated) (standalone)

Amoun % to Amoun % to Amoun % to Amoun % to

t Revenue t Revenue t Revenue t Revenue
from from from from
operation operation operation operation
S S S S

Telecom & Tech 256.53 32.09% 427.60 31.71% 144.94 25.52% 86.80 24.46%
Infrastructure

IT Consulting 281.38 35.20% 326.16 24.19% 337.91 59.49% 185.71 52.33%
Healthcare & Life 146.64 18.34% 299.55 22.21% 50.94 8.97% 1.48 0.42%
Science

BFSI 95.93 12.00% 175.96 13.05% 4.80 0.84% 6.12 1.72%
Automotive & 11.38 1.42%  55.01 4.08% 18.13 3.19% 1.36 0.38%
Transport

Oil & Gas / Energy 6.11 0.76%  49.68 3.68% 3.95 0.70%  58.87 16.59%
Others* 1.40 0.18% 14.63 1.08% 7.35 1.29% 14.56 4.10%
Total Revenue 799.37 10000% 1,348.5 100.00% 568.02 100.00% 354.90 100.00%

8

*Others include customers across various sectors.

Our commercial success also depends to demand and requirements of our customers. Therefore, our revenue may be
adversely affected by any change in requirements, advanced technology in such industries or specifically, our customers.
Any decline in the demalfor solutions and services within these industries could have any adverse impact on our business,
results of operations, financial condition and cash flows. Our ability to provide solutions and services that align with
evolving industry requirements isucial to our success. We cannot assure you that our solutions and services will
continually meet the evolving demands of our customers. Failing to do so could impact our overall business, results of
operations and cash flows.

Further, overreliance on a limited industries exposes us to risks associated with concentration of customers to particular
industry segment and the risk associated with such industries and emerging industry trends. Any decline or slowdown in
such sectorsould adversely impact the revenue we generate from thérile we have not experienced such an instance

till date, there can be no assurance that our revenues will remain unaffected should these industries face Ehetltenges.

if we are unable to maiain our current customers or expand into new innovative solutions and offerings for customers in
other industries, it could severely impact our business, results of operation, and cash flows.

3.0ur success hinges on our ability to adapt to changin
to provide innovative solutions and services to keep
could adverseillyessmparces wlutrs baafs operations and cash f

We offer a wide range of IT and Consulting Services including Cloud Services, Data & Al Services, Cybersecurity,
ERP/CRM Integration, IT Infrastructure, Recruitment Delivery Services and Combined Offerings. In addition, we provide
bespoke IT solutions supped by a dedicated and weflanaged IT team and a team of seasoned professionals to ensure
continuous monitoring and support according to the clie

Rapid technological advances, changing delivery models and evolving standards in information technology and IT
infrastructure, changing and increasingly sophisticated customer needs and frequent new product introductions and
enhancements characterize théustry in which we operate. Digitization is driving major changes in the global business
software market, with IT leaders looking to adopt new technologies and software platforms to meet business needs,
including revenue growth driven through new solutiand services, better customer experience and delivery mechanisms,
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and growth in revenue and profits. Our success depends upon our ability to anticipate, customise, market and provide
solutions, services, and enhancements of current services in response to evolving industry requirements.

To effectively meet evolving customer demands, our Company has emboatadious innovatioas a core business
strategy. While we do not have a dedicated R&D team, we have built a dynamic and responsive approach to innovation
that allows us to stay aligned with industry trends and technological advancements. We actively monitor emerging
technolaies and market developments to identify opportunities for integrating new tools, platforms, and methodologies
into our service delivery model. This enables uddasign and implement solutions that not only meet the immediate needs

of our clients but also anticipate future business challenges. Our foaustomized solutionsnsures that we remain

flexible and responsive to the unique requirements of each ¢liewever, we recognize that the markets for such offerings

are rapidly evolving, and the level of acceptance can vary. To navigate this uncertainty, we continuously refine our services
in areas such adoud computing, cybersecurity, mobility, and platfeasa-service, among other transformative trends

in the IT industry.

While we have not faced any service delivery deficiencies in past, yet any failure to design and offer in the most efficient
manner, would reduce our margins and would materially and adversely affect our profitability. Also, ability of our
competitors to dsign innovative solutions and service in a manner which is more efficient and feasible than ours would
give our competitor the ability to offer attractive prices to the customers, without affecting their margins. We caraot assur
you that our solutions anservices will continually meet the evolving demands of our customers. Failing to do so could
impact our overall business, results of operations and cash flows.

Our ability to provide solutions and services that align with evolving industry requirements is crucial to our success. If we
are unable to provide such innovataautions and support services in a timely manner or position and price our services

to meet demand including in response to new industry standards, customers may not purchase or subscribe to our IT and
ITeS products or cloud offerings or data center stfiecture or other products and services. Renewals of these contracts

are importanfor thegrowth of our business.

Changes in technology may render our current technologies obsolete or require us to make substantial new investments.
As a result, we may be unable to successfully market our existing solutions and service offerings, innovate and provide
novel solutions ashservices to match the customer preferences and emerging industry trends on a timely basis, which could
severely impact, our business, operating results and financial condition.

4. Wer ed pukey s ufpoprbi espmbdtusnf or matcihem!| ogy i nfrastructure
accoun3 2@®6f50r94%, 72.13% and 56. 7 2% xo fmoeutehtsdie da Se e x p enb

30, Fo26als 2025 and 2024 on a consolidated bAansyi s ar
failure on part of our suppliers to supply in a timel
we were unable to find a supplier to replace it, it c
ressgl of operations, and cash fl ows.

Our suppliers provide a wide range of essential hardware and software products and services. These include core IT
infrastructure like servers, storage systems, antivirus software, andidsad computing resources. We also depend on

them for general IBolutions, enterpriskevel support, and critical security services. Additionally, they supply connectivity
services, data centre related materi al sQurBagindsOarfapda!| mai
Supplier® on 25dage

The table below set forth the cost of supplies from our top supplier, top five suppliers and top 10 suppliersthaged on
contributionto cost of purchasdsr the six monthperiodended September 30, 20Biscals2025, 20240n a consolidated
basis andFiscal2023 on a standalone bas&)d suctcostsaspercentagef our purchases:

Particulars For the six months As of / for the year As of / for the year As of / For the year
period ended ended March 31, ended March 31, 2024  ended March 31
September 302025 2025 (consolidated) 2023
(consolidated) (consolidated) (standalone)
Amount % of % of Amount % of Total Amount % of
(T i Total Amount Total (T i Purchases (T i Total
million) Purchases (=~ i Purchases million) million)  Purchases
million)
Top 1 supplier 59.28 10.57% 54.01 22.70% 80.77 36.98% 24.68 22.34%
Top 5 suppliers ~ 149.65 26.28% 124.01 52.12%  138.00 63.18% 55.08 49.86%
Top 10 suppliers  179.98 32.09% 156.90 65.94% 157.54 72.13% 62.66 56.72%
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Forthe six monthperiodended Septemb&0,2025 t he contri bution of 8O%Pofttatap 10 s
purchases, on a consolidated basis. As sucliawve beemelying on and may continue rely on our top 10 suppliers for

our hardware and software material for our business operdatfitanare unable to disclose the names of our top 10 suppliers

for the six monthperiodended September 30, 20Fscals 2025, 2024 and Fiscal 2023, as we mateeceived their

consents for inclusion of their names in this Draft Red Herring Prospectus.

We do not have any contracts with our suppliers and we purchase the products and servjpextmasa order basis.
While webelievethatwe will be ableto find alternativesupplier(s) at competitive prices if a supplier ceases to do business
with us or is unable to supply us, there can be no assuraneeethdit be ableto identify suchalternativearrangements
atimely manner.Therehavebeennoinstancesvhenwe have not been able to purchase the products and services we need
for our business in thgix monthsperiodended September 30, 2025 andRiseals 2025, 2024 and 2023. However, there
can be no assurance that this will always be the case and if any of our ttiprsupgases to sell us the products and
services we need and we are undblénd oneor moresuppliersto replacethem,it could havea materialadverseeffect

onour business, financial condition, results of operations and cash flows.

5.1 f we fail to integrate or mange acquired companies
businesses are difficult to integrate, divert manage:
not be able tbsreaViskeonhbdde benesuch acquisitions, ant¢

could be adversely affected.

In order to expand our offerings and gain new customers, we have recently acquik¥tiadyrOwned Subsidiary
namely, Metho#lub Consulting Inc(USA) effective from April 1, 2024Theserviceffered by MethodHub Consulting
Inc. (USA) consists ofT solutions, staffing services, software development and IT consulting serMegisodHub
Consulting Inc.(USA), acquired 51% of the share capital in ZORTech Solutions Inc. (Canada), making it-dowatep
subsidiary MethodHub Consulting Inc. (USAndZORTed Solutions Inc. (Canada)pth are identified as our Material
Subsidiarie®y our BoardAdditionally ZORTech Solutions Inc. (Canad#gs a wholly owned subsidiary, namely, Zortech
Solutions Inc. (USA), making it our indirect subsidiaBpth are engaged in providing IT solutions, software development
and IT consulting services.

We cannot assure you that we will be able to successfully integrate these acquired entities into our existing operations as
planned. These acquired entities may have liabilities or adverse operating issues that we may have failed to discover through
due dligence prior to the acquisition. While we have not experienced any instances where we incurred any liabilities or
faced operating issues with respect to the aforesaid entities post their acquisitions, we cannot assure you such instance:s
will not arise inthe future. In particular, to the extent that prior owners of these acquired entities failed to comply with or
otherwise violated applicable laws or regulations, or failed to fulfil their contractual obligations to customers, we, as the
successor owner, mde financially responsible for these violations and failures and may suffer financial or reputational
harm or otherwise be adversely affected. While we have not experienced any such instances with respect to the aforesaid
entities post their acquisitionge cannot assure you that such instances will not arise in the future. In addition, we may
require additional financial resources for the successful expansion of the acquired entities and integrating their operations
into our operations. Our inability Buccessfully integrate these acquired entities into our operations, may affect our growth
strategy, market share, profitability, or competitive position.

In the future, while we may acquire additional businesses that we believe could complement and expand our business,
enhanceour geographidoot print, strengthercapabilitiesand serviceofferings, integratingthe operations of acquired

entities successfully or otherwise realising any of the anticipated benefits of acquisitions, including anticipatecigsst savi

and additional revenue opportunities, involves a number of potential challenges. These integiaities are complex

and timeconsuming, aneve may encounter unexpected difficulties or incur unexpected costs, including

f our inability to achieve the operating synergies ant.i

T consolidating and rationalising administrative infr
geographic separation of the combined businesses and

T possible cash flow interruption or | oss of revenue as

T unforeseen or undi sclosed I|liabilities and integratio
infringement of intellectual property rights or ot h
i ndemni ficati on;

T generating sufficient revenues and net income to offs

T retaining key senior management and key sales and mal
those of the acquired operations;

f diversion of managgonemd khudsiemdsoncdmoer my to integrat

T integrating personnel from different corporate cultur
services;
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f demonstrating to our customers and to customers of ac

changes in customer service standards or business foc
f incurring debt, amortisation expenses-orfdlsgt ed ti® siuntna
stock that would dilute our existing stockholdersd ow
T potenti al |l oss of, or harm to, employee or customer r
T failing to realise the potenti al cost savings or oth
and
T integrating and documenting processes and control s

While we have not experienced any of the aforesaid instances with respect to the entities mentioned above post their
acquisitions, we cannot assure you that such instances will not arise in the future. If we fail to properly evaluai@acquisit

or investnents, we may not achieve the anticipated benefits of any such acquisitions, @mag iweur costsin excesof

whatwe anticipate Thefailure to successfullyntegrateheoperation®r otherwise to realise any of the anticipated benefits

of the acquigion could seriously harm our business, cash flows, financial condition and results of operations.

6. Data networks are vulnerable to attacks, unauthori se
network or dat a, including internal breaches, cyber a
create additiomalsé¢liywbaffegt aadr afli nanci al condi ti on
Additionally, |l osses or Iliabilities that are incurrec

could adversely affect owondiutsiiomresand crasdulftl ©wsf, dpeara

As our business involves processing of high volumes of data, we are significantly dependent on information technology
systems, including interndiased systems, to support our business processes. The complexity of our computer systems
may make them potemlly vulnerable to breakdown, malicious intrusion and computer viruses. While we have not faced
such instances in the past, we cannot assure you that we will not encounter disruptions to our information technology
systems in the future and any such disnmpimay result in the loss of key information or disruption of our business
processes, which could adversely affect our business and results of operations. In addition, our systems are potentially
vulnerable to data security breaches, whether by emplayeethers that may expose sensitive data to unauthorized
persons. Such data security breaches could lead to the loss of trade secrets or other intellectual property, or could lead to
the public exposure of personal information (including sensitive persdoahation) of our employees, clients and others.

Any such security breaches could have an adverse effect on our business and reputation.

Our offerings involve the transmission and processing of data, and security breaches and incidents could result in the loss
of this information, litigation, indemnityobligations,fines, penaltiesand other liability. We may becomethe targetof
cyberattacks by thirp ar t i es seeking unauthorized access to our dat
services. Theres alsoa dangerof industrialespionagemisuse theft of informationor assetgincluding sourcecode), or

damageo asets by people who have gained unauthorized access to our fadlisesms or information. As thease

many different technigues used to obtain unauthorized access to systems and data, and such techniques continue to evolve
we may be unable tanticipate attempted security breachesand incidents and proactively implement adequate
preventativemeasures.

Computer malware, viruses, soca@igineering(phishingattacks),and increasinglysophisticatechetwork attackshave
becomemore prevalentin our industry, particularly against cloud servicég may also faceyber threats such as (i)
phishing and trojandargeting our clientsyhereinfraudstersendunsolicitedmailsto ourclientsseekingaccounsensitive
informationor to infect client machines to search and attempfiktsation of account sensitive information; (ii) hacking

wherein attackers seek to hack into our website with the primary intention of causing reputational damage to us by
disrupting services; (iii) data théftvherein cyber criminals may attempt to intrude into our network with the intention of
stealing our data or information; and (iv) advanced persistent threat a network attack in which an unauthorized person gains
access to our network and remains undetected fong period of time with an intention to steal our data or information
rather than to cause damage to our network or organization.

To address these risks, we have adopted a structured framework aligned with globally recognized standards, including ISO
27001 (information security management), 1ISO 9001 (quality management), and SOC 2 Type 2 (service organization
controls). These certifations reinforce our commitment to safeguarding client data, ensuring operational resilience, and
maintaining defined quality benchmarks. We conduct-yedfrly internal audits across business functions, with- non
conformities identified, corrective actigans implemented, and progress tracked through periodic reviews. Our processes
are further validated by independe@ertified Public Accountant (CPAjirms and globally recognized standards
organizations, providing external assurance on the robustness of our internal controls.

Further, our Company utilizes a range of licensed soft\
to ensure seamless workflow across departments which i
Busi nesrsd,StBainsdianess Premi um, Azur e ActWhvd eDiwree cationr yt oP rpe
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customers with a high | evel of secwemayysthirbugbnthese
threats and attacks from hackers. Since there are many
to evolve, we may be unable to anticipate mptlteeanaptte dh dea
preventative measures. In addition, errors due to the
to our net wtoag ka cwar idetly adf security incidents. A breactl
creating disruptions or slowdowns and the information
altered, | ost, orhasvteolbeene.n Whoi lien sstiannccee st hoefr esuch br eache
you that such breaches of security may not occur in th
at our end or relatesgltoidatasweoproepssatconl, dnegatiyv
costs, and could materially and adversely affect our bl
We have not faced any instances of bugs or defecit-s as

depth strategy, incorporating neggneration firewalls with deep packet inspection at all perimeter points. These firewalls

are deployed viih dual WAN internet services to ensure continuous,-higdilability protection against evolving threats.

For further details, refdf Our Bul§l nesastruct ur e aapadei7 Moweder wd eannotrassiirey 0

you that such undetected real or perceived errors, failures, bugs or defects may occur in the future in our custoraer solution
Such issues may not be found until our customers use our services, which could result in negatitye ljpgblbf or delay

in market acceptance of our services and harm to our brand, weakening of our competitive position, claims by customers
for losses sustained by them or failure to meet the stated service level commitments in our customer agresoants. |

an event, we may be required, or may choose, for customer relations or other reasons, to expend significant additional
resources and incur additional costs in order to help correct such errors, bugs or defects. We have not received any client
complants during thesix monthsperiodended September 30, 2025 dast three Fiscals. Any real or perceived errors,
failures, bugs or defects in our customer solutions could also impair our ability to attract new customers, retain existing
customers or expand their use of our services, which would adversely affectsogsufinancial condition, results of
operations and cash flows.

Any security breach or other security incident, or the perception that one has occurred, could result in a loss of client
confidence irthe security of our offerings and damage to our brand, reduce the demand for our offerings, disrupt normal
business operations, require us to spend material resources to investigate or correct the breach and to preventtfuture securi
breaches and incident expose us to legal liabilities, including litigation, regulatory enforcement, and indemnity
obligations, and adverseaffect our revenues and operating results. A significant disruption in access to, or ability to use,
our services could damage our reputation with current and potential clients, expose us to liability, cause us to lose clients
or otherwise negatively &€t our business.

7.1 f we fail t oenaptitgryaevets mayl met ahave the necessary r esi
failure to succesefmpllloycewlstnpatdeerdf el ysuahf ect our b u s
conditions and results of operations.

As onOctober 31, 2025ve haveemployed 28 permanent employees and independent consult@atssuccess depends

largely on the contributions of our employees and our ability to attract and retain qualified employees. A significaat increa

in the attrition rate among employees with specialised skills could decrease our operating efficienogactiviy and

could lead to a decline in demand for our services. The table below sets forth the voluntary attrition rate of our employees
in the years indicated

Particulars For the six Fiscal 2025 Fiscal 2024 Fiscal 2023
months period (consolidated) (consolidated) (standalone)
ended
September 30,

2025

(consolidated)
Total employeés 196 187 159 145
Attrition rate (in %) 5.74% 5.78% 5.92% 7.91%

# All employeegxcluding consultants
* Attrition rate is calculated as a cumulative voluntary resignation divided by average number of employees during titepeieda

Further, the specialized nature of our services, requires high skilled workforce. Significant resources are required for
attracting and retainingop talent in thesefields, especiallyas demandfor healthcarelT professionals qualified
professionalgontinuesto grow. We must invest in training and development to keep our teams up to date with the latest
technologies, while ensuring that services maintain their high standards of accuracy and efficiency. Set forth below are
details of our employee benefits experisesach of the correspondipgriod and-iscals:
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Particulars For the six months As of / for the year As of / for the year As of / For the
period ended ended March 31, ended March 31, year ended March
September 30 2025 2024 312023
2025 (consolidated) (consolidated) (standalone)
(consolidated)
Amoun % of Amoun % of Amoun % of Amoun % of

t(~ Total t(~ Total t Total t Total
million) Expense million) Expense (- i Expense (7 i Expense
s s million) s million) s
Employee benefit 46.43 6.79% 69.98 5.71% 53.53 10.40%  51.22 14.96%

expenses

Our ability to maintain and renew existing engagements and obtain new business will depend, in large part, on our ability
to attract, train and retagualified Although we implement a robust employee retention strategy by constantly engaging
which gives us the insight and early warning to address root causes of attrition, proactively addressing employee issues
and creating a right environment for employee, tively structuring compensation to incentivize the right behaviour and
performance to align witbustomer satisfaction and other growth goals and constant and relevant retraining in sync with
technology trends and business needs to ensure high utilisation and low project downtimes, we cannot assure you that we
will be able to attract and retain thaalified employeewe need.

If we are unable to attract and retaiar employeesve need, we may have to forgo projects for lack of resources or be
unable to staff projects optimally. Our failure to attract, train and retaiployeeswith the qualifications necessary to

fulfil the needs of our existing and future customers or to assimilateengdoyeesuccessfully could adversely affect

our business, cash flows, financial condition and results of operations. High attrition rateplojeesvould increase

our hiring, reskilling, pskilling and training costs and could have an adverse effect on our ability to complete existing
contracts in a timely manner, meet customer objectives and expand our business.

Increased hiring by technology companies and increasing worldwide competitemfitoyeesnay lead to a shortage in
the availability of suitable personnel in the locations where we operate and hire. Failure to hire, train aghpéigees
in sufficient numbers could have an adverse effect on our business, cash flows, results of operations and financial condition

8. Our success depends substantially on the continuing
Personnel (AKMPs o) . I f we are unable to attract and r
and grow effectiveebe|] ywhfébcmapyumdbusiness, result (

condition.

Our operations are heavily depends upon the continued services of our Senior Management, and KMPs. If one or more of
our Senior Management and KMPs are unable or unwilling to continue in their present positions, it could disrupt our
business operations, @me may not be able to replace them easily or at all. While we have not experienced any instances
where the exit of any Senior Management and KMP has impacted our business oofegdtationsye cannotassure
youthatsuchinstances will not arisim thefuture.In addition,thereis extensive competition within the Indian technology

market with respect to hiring, owing to an increasing number of players and services and we may be unable to retain our
Senior Management and KMPs in the future, in which case our business may be sksrengigd, which could adversely

affect our business, cash floviancial conditionandresultsof operations.

For details regarding the changes in Senior Management and KMP th&isig monthperiodended September 30, 2025

andt he | ast t hQueManagemsert @hlarges inshe Iéey fManagerial Personnel and Senior Management in

last three yead o n 3@Ralfgapy of our Senior Management and KMP joins a competitor or forms a competing
company, we may lose customers and kimow to them which may adversely affect our business, cash flows, financial
condition andesults of operations. We cannot assure you that our competitors will not offer better compensation packages,
incentives and other perquisites to such skilled personnel. There could also be unauthorised disclosure or use of our
technical knowledge, practs or procedures by such personnel. If any dispute arises between our Senior Management and
KMP and us, any nenompetition, norsolicitation and nosdisclosure provisions in our employment agreements we have

with our Senior Management and KMP might naivpde effective protection to us.

9. The i mplementation process of solutions may 1in some
customers or perform as desired could harm our busine

Our services are complex and are deployed in a wide variety of network environments. Solution designing is a complex
and |l engthy process since we often customize our servi
A customer'slecisionto purchaseour softwareproductsor our servicesoften involvesa comprehensive implementation
processacrossthec u s t o mewvorlds3which includescustomereducation pre-purchase evaluationy a numberof
employeesnourc u s t oamganisatibnsnd,often, asignificantstrategiocor operationatiecisionby our customersOur
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salesefforts involve educatingour customersaboutthe useand benefitof our productsand solutions,including any
potentialcostsavingsachievabldyy organisationshat partner with us. We spend substantial time, effort and money on our
sales effortsvithout anyassurance¢hatour effortswill produceany sales. Additionallylicensingandimplementingour
software productandany relatedservicesmay entail a significantcommitmentof resourcesy prospectivecustomers,
accompanied by the risks and delays frequently associated with significant technology implementation projects.

Inability to meet requirements of our customers may result in customers dissatisfaction and/or damage to our reputation,
which could materially harm our business. It is possible that our services may be used by customers with smaller or less
sophisticatedT departments, potentially resulting in saptimal performance at a level lower than anticipated by the
customers. As our customers rely on our services to address important business goals and challenges, the incorrect ol
improper use or configuration olr services, or failure to properly provide implementation or analytical or maintenance
services to our clients may result in contract terminations creewals, reduced customeesyments, negative publicity,

or legal claims against us.

10wWe have had negative cash flows in the past and may h
The following table sets out our cash flows derived from the Restated Financial Statements for the period/ years indicated:
(in = millio
Particulars For the six Fiscal 2025 Fiscal 2024 Fiscal 2023
months period (Consolidated)  (Consolidated) (Standalone)
ended
September 30,
2025
(Consolidated)
Net Cash flow from operating (21.34) 50.70 41.16 70.53
activities
Net Cash used in investin (5.77) (54.21) (9.93) (23.36)
activities
Net cash (utilised in) 16.96 77.90 (20.17) (51.41)
generated from financin
activities

Net Cash Generated from/ useddperating Activities

Six monthsperiod ended September 30, 2025

Net cash f|
Restated Pr
profit befo
(1 os s }1.0&we o |

W gener at ed-21.34milion m i moathsiperigeendedSeptembet J2025. wa s

f i118.16Indidnanrsie manthsxperiadaesded September 30, 2@kfustments to reconcile

e tax to net cash f | owls8npllion, Miaority dhare oERyafits i st e «
ion, fi2h4miclel cost DHi s was parti 274mifionof f s et

(0]
0]
r

Operating cash fl ow bef oldefmilion ik sixmgnths pepod ¢éndedd Septaneber §0 2025w a s
The main adjustments isix months period ended September 30, 2Q®%marily consisted of increase in the Trade
Recei vah9leds incedse in Short Term Lognd& d v a n ¢ e€130.3% rhillion and decrease in Other Current

Liabilities 2.39 million. This was partially offset bgecreasé n cur r ent i nmilon,tincreaseersTradef ¢
Payable8moti |l i on, increase i n739miliontandTec me8ser owi tvdas B o\
million. I ncome t a50enslliopimasix dnonthsyenoendexSeptember 32025

Fiscal ended March 31, 2025

Net cash flow generated from operating activities was
before tax was 133.75 million in Fiscal ended March
flows primarilycos i st ed of depreciation expense of 2.29 mil i
Interest of 7.80 million, finance cost of 34nd1 mil
Wr i t e backlliom f 3.60 mi

Operating cash flow before working capital changes was
adjustments in Fiscal ended March 31, 2025, primarily c
Trade Receivables f 242.83, increase in Short Term Loans and A
in Trade Payables of 31.97 million, increase in Short
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4.82 million and increase in the other current hiabil
in Fiscal ended March 31, 2025.

Fiscal ended March 31, 2024

Net cash flow generated from operating activities was

before tax was 61.19 million in Fiscal ended March 31
primarilycons st ed of depreciation expense of 1.94 million,
million, This was partially offset by interest income ¢
Operating cash flow before working capital changes wa:
adjustments in Fiscal ended March 31, 2024, primarily
decrease in Trade payabt o f 16. 46 and decrease in other Current
decrease in Trade receivable of 1.08 million, increa
Provisions of ak.e23 pmii ldl iaonmo.u nlt redo me  t 7.18 million in

Fiscal ended March 31, 2023

Net cash flow generated from operating activities was

before tax was 16.81 million in Fiscal ended March 31
primarilycon$ st ed of depreciation expense of 1.44 million,
interest income of 3.83 million and Share of Profit f
Operating cash flow before working capital changes wa:
adjustments in Fiscal ended March 31, 2023, primarily c
and decrease in Proish s o f 6.27. This was partially offset by d

of 34.87, increase in Short Term Bor

in Trade Payabl
of 1.28 mil i

e
on.
Net Cash Generated from/ used in Investing Activities

Six monthsperiod ended September 30, 2025

Net cash flow generated from investing activitiesixmonths period ended September 30, 2025w a5s77) milliof.

This was partially due to pur c8hlankllon, anfl ChangeipteerDeposits2.34 ant
million.

Fiscal ended March 31, 2025

Net cash flow generated from investing activities in Fiscal ended March 31, 2025, was partially due to purchase of property,
plant & equipmentdés of 6. 06 million, Il nvest ment in W
recei v7eamilboh.

Fiscal ended March 31, 2024

Net cash flow generated from investing activities in Fi
due to purchase of property, plant & equipmentds of z
inNonCurrent I nvest ment of 1.00 and interest income recei
Fiscal ended March 31, 2023

Net cash flow generated from investing activities in Fi
due to purchase of property, plant & equipmentds of i
inNonCur ent I nvest ment of 1.00 and interest income rece

Net Cash Generated from/ used in Financing Activities
Six monthsperiod ended September 30, 2025
Net cash used in financing activities $ix months period ended September 30, 2025w al896 million. This was

primarily on account of pr o39@e ¢g ofcreerdsi &g wan o fs sd.q5u iotf y p:
million, proceeds 42.73 anchin@dase ofdleGpirr @ rrinut m La Z@nhiliioh. Thisyasedrtially 1 .
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offset by repayments of loAge r m b o r r 27A8milfiog, snterest paid on bank borrowingsicrease in Other Nen
Current Assets of 287milionand ot her b &244mitiomar ges of

Fiscal ended March 31, 2025

Net cash used in financing activities in Fiscal ended |
of proceeds from issue of equity shares of 9.67, pro
from share premu m o f 187.31, Write Back -®urr en3t. 6LOi anbiillliitoyn oaf
This was partially offset by repayments oflenger m bor r owi ngs of 80.45 million,
ot her bank chdlionges of 34. 11 mi

Fiscal ended March 31, 2024

Net cash wused in financing act i-20i17 milkos. Thismasprinardyaoh acaoumd e d |
of proceeds from issue of equi-@uwr rsehnatr elsi aobfi | i tly9 .080 a nl
partially offsetby repaymentsoflorng er m borrowi ngs of 1.23 million, inte
charges of 30. 5Qumridnrti omms samntd ®ft her9 .nodM

Fiscal ended March 31, 2023

Net cash wused in financing act i-5i41 milkos. Thismasprimnardyaoh acaoimd e d |
of proceeds from share of profit from-CRartmer dhiapifliinn
million. This was partially offset by repayments of lohge r m bor r owi ngs of 5.44 mil

borrowings and other bank chaurgresntofasseit8.®f2 mil.lli3dn art

Negative cash flows over extended periods, or significant negative cash flows in the short term, could materially impact
our ability to operate our business and implement our growth plans. As a result, our cash flows, business, prospects, results
of operatons and financial condition may be materially and adversely affected. We cannot assure you that our net cash
flow will be positive in the future.

For furtheManadeamédrrst 6 selRi ficussi on and Anal ysi si@ABH Fi nan
FLOWS on 3fbage

11We operate in a rapidly evolving industry, which make
the risk that we wil!/l not continue to be successful v
operatiows, andshhihlaoaci al conditions.

The technology services industry is competitive and continuously evolving, subject to rapidly changing demands and
constant technological developments. Because services and technologies areevapitdlg and each company within

the industry can vary greatly in terms of the services it provides, its business model, and its results of operatibas, it can
di fficult to predict how any companydst Ourewnueseaperatingnc | u
results and profitability have varied in the past and are likely to vary in the future. Factors that are likely to cause thes
variations include:

T the number, timing, scope and contractual terms of | T

T del ays in project commencement or staffing delays due
I' T professional s;

T the accuracy of esti mates of resources, ti me and fe
performance of each project;

T foreign currency exchange rate fluctuations;

T changes in pricing in response to customer demand and

T changes in the allocation of onsite and offshore staf

T the business decisions of our customers regarding the

T the ability to further grow revenues from existing cu

1T seasonal trends, primarily our hiring cycle and the b

T unexpected changes in the utilisation rate of our I T

f unanticipated contract or project terminations;

T the timing of collection of accounts receivabl e;

f the continuing financial stability of our customer s;

T gener al economic conditions

One or any combination of the above factors may cause
which our business may suffer and our results of operations, cash flows and financial condition may be adversely affected.
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Further,giventhatthe IT industryis subjectto rapidly changingdemandsand constantechnological developments, our
failure to promptly upgrade our technology or provide innovative solutions may result in disruptions to or lower quality of
our services and may adversely affect our business, results of operations, cash flows anddoratititad.

120ur profitability will suffer i f we are not able to n

Our profitability and the cost of providing our services are affected by the utilisation rates of our employees in oyr delive
locations. If we are not able to maintain appropriate utilisation rates for our employees involved in delivery of ot service
our profit margin and our profitability may suffer. Our utilisation rates are affected by a number of factors, including:

f our ability to promptly transition our employees fron

f our ability to forecast demand for our services and t

f our ability to deploy employees with appropriate skil

f our ability to manage the attrition of our employees

f our need to devote time and resources to training, pr
to our customer s.

Employee shortages could prevent us from completing our contractual commitments in a timely manner, taking up new
contracts and cause us to lose contracts or customers. Further, to the extent thasufédiack employees with lower

levels of seniority and daily or hourly rates, we may be required to deploy more senior employees with higher rates on
projects without the ability to pass on such higher rates to our customers, which could adversayaffexit margin

and profitability.

13Z0RTech Sol(Cangdaonenoaft esulmsi di ary, thassax| ment ie®r pel
September 30Fi 20215 2m25f oThere can be no assurance t|

not incur a |l oss for in the future. I f ZORTech Sol uti
continuous fiscal years,, eistpsecabaillliyt yi fo ptehrea tl eo sistess bwiesr
adversely affected, which may require it to raise ad
adversely affect our consolidatedakhnédhowal conditi on

ZORTech Solutions Inc. (Canada)ne of our Material Subsidiatyasreportedloss for the six months period ended
September 30, 2025 and fBiscal 2025. The table below sets forth ZORTech Solutions Inc. (Canadajpridks six
months period ended September 30, 2025 anth&Fiscal 2025:

(7 in milli
Particulars For six monthsperiod Fiscal 2025 Fiscal 2024 Fiscal 2023
ended September 30,
2025
ZORTech Solutions Inc. (Canada) (2.88) (8.41) - -

There can be no assurance that ZORTech Solutions Inc. (Canada) will not incur losses for the period/year in the future. If
ZORTech Solutions Inc. (Canada) weregporta loss for the year over continuous fiscal years, especially if the losses
were large, its ability operate its business as a going concern may be adversely affected, which may require it to raise
additional financing, which may not be available, and itii@aversely affect our consolidated financial condition, results

of operations and e& flows. In addition, our Company could lose its investment in ZORTech Solutions Inc. (Canada),
which would have an adverse effect on its financial condition on a standalone basis.

140ur growt h, in part, depends on our ability to maint
coll aboration partners and any breakdown of such rel
condition, resudtsaeh ®&pewsations

We enter into agreements with third party companies to

Data Centre, clou@uansumaeageidsserivversin part by our a

and solution providers. These stratteind padtunemnnlsi paidén

critical busi ness agtaipsn, tefefriedbiye day vamd s wunsntoavi nabl e gr o

certain skheiypspatrhtanterf orm an integral par tOuof BuBrube®®dlsstsi

Applicati onesh?2B@&gener s

We may alsobe held liable for breachof performanceobligationsin suchinstancesBreakdownof such relationship can
affect our business adversely, including reputational harm, loss of revenue and our inability tdioemé&dithnological
collaboration Our partnerscanterminatethe contractawith usdueto numberof reasonswhich includerepetitiveoutages

for the cloud infrastructureor networkoutagesSinceApril 1, 2023, there have been no such instances of our partners
terminating their contracts with us.
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Eveanvesuccedgs®fl bivdeoynt rsaecrtvaidadogn tti enaiend lada sed at iwoinosohri ptsechnol ¢

and business coll aboration partners, several factors ol
or revenue from our existing clients. These factors i nc
T t hbeusimfeissmacen &b Diutoenc h noih wgiyneelslsa bpoarratttidmet onomy gener al |
f a change in strategic priorities by that partner, res
T changhegeer sambnocelli wmargsee spofnrr lolce rod md mtr mat hoal ogy ser vic
whom we primarily interact, in cases where the relati
T a demand for price reductions;
f mergers, acquisitions or significant corporate restr.u
T a decision by that cl-henseoor photoee o060 sever aor &f iou
The |l oss or diminution in businesnsatferroinaédrbye vdefr eeu ro uma jk
financial condition, results of operations and cash f 1l
15Lf we are unable to collect our receivables from our

conditions could be adversely affected.

Our business depends on our ability to successfully collect payments from our customers of the amounts they owe us for
services offered.

The below table sets out details of trade receivables, trade receivables turnover days, billed days sales outstanding for the
periods indicated:

¢ in million)
Particulars For the six As of / for the As of / for As of / For the
months period year ended the year year ended
ended March 31, 2025 ended March March 31 2023
September 30  (Consolidated) 31, 2024 (Standalone)
2025 (Consolidated
(Consolidated) )
Billed Trade Receivables Turnover Rai 1.52 4.66 3.16 2.06
(no of days)
Trade Receivabl es | 61317 421.55 178.72 179.80
Daily Sales Outstanding (DSO) 119 96.31 127.28 110.63
Trade receivables, as a percentage 76.72% 31.26% 31.46% 50.66%

revenue from operations (%)

We cannot assure you that we will be able to accurately assess thewomthiihess of our customers. Weak
macroeconomiconditionsand relatedturmoil in the global financial systemcould alsoresultin financial difficulties,

including limited access to the credit markets, insolvency, or bankruptcy for our customers, and, as a result, could cause
customers to delay payments to us, request modifications to their payment arrangements that could in@egisaloles

balance, or default on their payment obligatitmas. Timely collection of customer balances also depends on our ability

to complete our contractual commitments and bill and collect our contremtedues. If we are unable to meet our
confactual requirements, we might experience delays in collection of and/or be unable to collect our customer balances,
and if this occurs, our results of operations, financial condition and cash flows could be adversely affected. Theaable belo
sets forth @tails of provision for expected credit loss and bad debt written off in the years indicated:

Particulars For the six As of / for the As of / for the As of / For the
months year ended year ended year ended
period ended March 31, March 31, March 31,
September 2025 2024 2023
30, 2025 (Consolidated (Consolidated (Standalone)
(Consolidated ) )
)
Provision for expec: - - - -
Bad debt written of" - 0.51 - -
Bad debt written off, as a Percentage of - 0.04% - -

revenue from operations (%)

46



l16We face intense competition from onshore and offshore
to compete successfully against competitors, pricing
business, cashfflopws ati®esns|l and financi al conditions.

The markets for IT services that we operate in is highly competitive, and we expect such competition to persist and intensify
in the future. A significant number of companies are offering services that currently, or in the future may, compete with
some onall the services offered by u#/e believe that the principal competitive factors in our markets are reputation and
track record, industry expertise, breadth and depth of service offerings, quality of the services offered, marketimgand sell
skils,sch abi |l ity of infrastructure, ability to address cust
in convincing the management teams of our potential clients to engage our services to enhance their operations or to prefer
our services ovethose of our competitors. In addition, our competitors include large enterprise software companies and
system integrators, and we may face competition from emerging companies as well as established companies who have
not previously entered this market.

We face competition from offshore IT services providers in emerging outsourcing destinations with low wage costs or with

a more favourable time zone for US customers as well as competition from large, global consulting and outsourcing firms
and inhouse ITdepartments of large corporations. Customers tend to engage multiple IT services providers instead of
using an exclusive IT services provider, which could reduce our revenues to the extent that customers obtain services from
other competing IT servicesquiders. Customers may prefer IT services providers that have more locations or that are
based in countries which are more ecsinpetitive or in a more favourable time zone than India.

Our ability to compete successfully also depends in part on a number of factors which are beyond our control, including
the ability of our competitors to recruit and retain higslylled IT professionals, the price at which our competitors offer
comparald services and our competitorsé responsiveness to c
may have substantially greater financial, marketing or technical resources. If our competitors develop and implement
methodologies that yield gater efficiency and productivity, they may be able to offer similar services at lower prices than

we do without adversely affecting their profit margins. Our current and potential competitors may also be able to respond
more quickly to new technologies processes and changes in customer demands; may be able to devote greater resources
towards the development, promotion and sale of their services than we can; and may also make strategic acquisitions or
establish cooperative relationships among themselv@sth third parties that increase their ability to address the needs

of our customers. Buying patterns may change if customers become more price sensitive and acceptiogsbf low
suppliers. Therefore, we cannot assure you that we will be able to oetagustomers while competing against such
competitors. Increased competition, our inability to compete successfully, pricing pressures or loss of market share could
have an adverse effect on our business, cash flows, financial condition and resutatdiop

In addition, if one or more of our competitors were to merge or partner with another of our competitors, the strength of the
combined companies could affect our competitive positiowe are unable to compete successfully against current or
future competitors, our business and results of operations may be adversely affected

17We are a company with gl obal operations and subject
Il ndAddi ti onally, international operations may expose
OQur operations may be governed by the | aws of foreig

jurisdictions magl bei wa bjj lercits dioc ttihen eof foreign court

We conduct our business across developed markets and serve clients across USA andnCGheadamonthsperiod

ended September 30, 20Z5scals 2025 and 2024 on consolidated basis and 2023 on standalone basis, revenue from
operations from clients outside India represe®ed %, 74.48%, 51.55%, and 49.01%, of our revenue from operations

in such periods, respectively. The markets in which we operate are diverse and fragmented, with varying levels of economic
and infrastructure development and distiegfal and regulatory systems, and do not operate seamlessly across borders as
a single or common market. Therefore, we may be subject to risks inherent in doing business in countries other than India,
including: risks related to the legal and regulatoryiremment in norindian jurisdictions, including with respect to

privacy and data, or in relation to taxation or repatriation of our revenues or profits from foreign jurisdictions to India;
security, and unexpectedchangesin laws, regulatory requirementsand enforcement;challengescausedby distance,

language and cultural differences; providing services that appeal to the preferences of users in multiple markets; complex
local tax regimes; higher costs associated with doing business in multiple markets; imposition of international sanctions o
one or more of the countries in which we operate; potential damage to our brand and reputation due to compliance with
local laws, including requirements to provide information to local authorities; fluctuations in currency exchange rates;
political, socal or economidnstability; difficulties in managingglobal operationsandlegal compliancecosts associated

with multiple international locations; and exposure to local banking, currency control and other finglatéal risks.

Our Subsidiaries operatesthre USA and Canada and enter into contracts that are governed by laws of these jurisdictions.
Such contracts are also subject to interpretation and adjudication, in case of any dispute, based on the governing law of
these territories and in these foreign ceu@ur clients and employees may also be located in these jurisdictions and we
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may therefore be required to comply with local laws, which we may not be historically familiaiVtlare therefore

subject to risks inherent in operating in countries we are not familiar with, such as exposure to foreign currencies and
associatedisks, including exchange rate volatility and translation risk arising from foreign currency transactions being
translated into Indian rupees for the purposes of our consolidated financial statements. We will also be subject to laws of
any other country imvhichwe may operate in future, which may differ in various respects from similar Indian or US laws
and may require us to expend additional resources and engage advisors in the relevant jurisdictions to ensure compliance
with applicable laws and the regulataggime at all times. We may not be familiar with the tax regime in the relevant
countries, and may not be able to procure expert advice in a timely manner, oW\& aly be exposed to the risk of
penalties for nortompliance with legal requirements éur day to day operations. While we have not faced any such
instances in theix monthgperiodended September 30, 2025 andldst three Fiscals, we cannot assure you that we will

be able to adequately address risks arising from operations in USA and Capadampliance with laws in these
jurisdictions may lead to negative publicity, potential action against us, and adversely affect our revenue, results of
operations and cash flows.

Further, several of our agreements with clients are governed by laws other than Indiate leannot assure you that in

the event of a dispute under such agreements, we will be able to successfully defend our position, and any adverse decisior
may adversely impact our financial position, results of operations and cash flows. If we are unaoiade our global
operations successfully, our financial results could be adversely affected, which may impact profit margins or make it
increasingly difficult forus to conduct business in foreign markets.

We intend to continue to expand our offerings, as well as our client base, within existing regions where we operate and to
various other jurisdictions. We may have limited or no experience in marketing, developing and deploying our offerings
in such jurisittions, and may require considerable management attention and resources for managing our growing business
across markets. Further, any restriction on repatriation of money to India from countries where we have operations, may
result in overexposure on teash being accumulated for our overseas operations, which may have an adverse impact on
our cash flows, results of operations and profitability.
18lLf we are not successful in executing our strategy t
may suffer
An important part of our growth strategy is to increase sales of our solutions to large enterprises. Sales to largs enterpris
involve risks that may not be present (or that are present to a lesser extent) with salesttersitdaized entities. These
risks include: increased leverage held by large clients in negotiating contractual arrangeithenss changes in key
decision makers within these organizations that may negatively impact our ability to negotiate in the future; client IT
departments maperceive that our services pose a threat to their internal control and advocate for legacy or internally
developed solutions over oservicesresourcesnay be spenton a potentialclientthatultimately electsnotto engageour
services;more stringent requirements in our service contracts, including stricter service response times, and increased
penalties for any failure to meet servimjuirementsjncreasedcompetitionfrom larger competitors,such as large
softwareand servicecompanieghat traditionallytargetlarge enterprisesand governmententitiesand that may already
havepurchasecommitmentsrom those clients; and less predictability in completing some of our sales than we do with
smaller clients.

Large enterprises often undertake a significant evaluation process that results in a lengthy sales cycle, requiring approvals
of multiple management personnel and more technical personnel than would be typical of a smaller organization. Large
enterprisesypically (i) have longer implementation cycles, (ii) require greater scalability and a broader range of services,
(iif) demand that vendors take on a larger share of risks, (iv) sometimes require acceptance provisions that can lead to a
delay in revenue magnition, (v) typically have more complex IT and data environments, and (vi) expect greater payment
flexibility from vendors. All these factors can add further risk to business conducted with these clients. If sales expected
from a large client for a pacular quarter are not realized in that quarter or at all, our business, financial condition, results

of operations, and growth prospects could be materially and adversely affected.

19We have applied for registration of certain trademarKk
our intellectual property or any <c¢laims that we infr
materi al &aonv erss.é heefrf acny mi suse of trademarks under t
by us with third parties maAyndreetseurlitorian iloms d noft hlru gien
perception of our brands, or if our sales and market
profitability and the i mplementation of our growth st

As on date, we have made applications for registration of eight trademarks with the Trade Marks Registry which are
pending. For details, refér Ou r B i btellectual Propety Rightd on page264.

Our success is heavily reliant on our ability to develop and use our tools, code, methodologies, and services without
violating the intellectual property rights of third parties, including patents, copyrights, trade secrets, and tradeararks. Th
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is a risk that we could face litigation due to claims of intellectual property infringement or violations. We often provide
indemnities to customers who purchase our services and solutions, protecting them against potential intellectual property
infringement claims.exposes us to the risk of indemnification liabilities, which could lead to prolonged and expensive
litigation on behalf of our customers, regardless of the validity of such claims. These claims frequently fall outside the
scope of liability limits or exclsions for indirect, consequential, or punitive damages. We have not received any
indemnification claims from our customers in gie monthsperiodended September 30, 2025 and |tst three Fiscals,
however if we receive such claims and if they are sssfag we may be required to pay damages for our customers,
redesign or discontinue offering the infringing services or solutions, or secure licenses for the disputed intelleatiyal prope
While no such events have adversely affected our business ocifiheesults in the past, we cannot guarantee that they

will not occur in the future, potentially affecting our operations.

Additionally, current or former employees may contest our exclusive rights to the solutions they developed during their
tenure with us. We cannot assure that we will always successfully defend against such claims or demands for additional
compensation foworks created during their employment. Although we have not encountered such situations in the past
three fiscal years that adversely impacted our business, we cannot rule out their possibility in the future.

Furthermore, our master service agreements generally assign intellectual property arising from the services we provide to
the customer, making us I|liable i f any employee or cont:

Our Company entered into certain trademark license agreements that allow third parties to use our trademarks. In return,
these |licensees are required to out s oMHistocyand&érthin Comdradet ed b
Mattersi Other Material Agreemends on page 271. We have not experienced
beyond the agreed purpose of outsourcing business to our Corkfmamgver, if a licensee uses our trademark to secure
business opportunities but lf&ito outsource the related activities to our Company, it would constitute a breach of the
agreement. In such cases, we reserve the right to terminate the license agreement however such breach could lead to los
of anticipated revenue, as the business ig¢ee under our brand does not benefit our operations.

We are also exposed to risks related to recent and future acquisitions, as well as the hiring of new employees, who might
inadvertently or deliberately misuse intellectual property from their previous employers. Intellectual property disputes are
costyamtmec onsumi ng, often diverting managementdés attenti ol
in such litigation or not, these claims could harm our reputation and negatively affect our business, financial condition,
cash flows, and oveltaesults of operations.

Further, our brands may not be registered as trademarks in all the jurisdictions where we provide our services. In addition
to the above, we may not be able to protect our intellectual property rights, including our trademarks after receipt of
approval fran the Trademark Registry in India or trademark authorities internationally, againspahniydinfringement

and unauthorised use of our intellectual property, including by our competitors. Despite our efforts to protect our
proprietary rights, unauthorideparties may copy aspects of our proprietary products, technology, systems and processes
and use information that we consider proprietary. Further, unauthorized parties may also attempt, or successfully
endeavour, to obtain our intellectual property, abetial information, and trade secrets through various methods,
including through cybersecurity attacks, and legal or other methods of protecting this data may be inadequate.

While we take care to ensure that we comply with the intellectual property rights of others, we cannot determine with
certainty as to whether we are infringing on any existing t{pady intellectual property rights, which may require us to

alter our techologies, obtain licenses or cease some of our operations. We may also be susceptible to claims from third
parties asserting infringement and other related claims. If such claims are raised, those claims could: (a) adversely affect
our relationships withwrrent or future customers: (b) result in costly litigation; (c) cause supplier delays or stoppages; (d)
divert management's attention and resources; (e) subject us to significant liabilities; (f) require us to enter intty potentia
expensive royalty oidensing agreements and (g) require us to cease certain activities. In the case of an infringement claim
made by a third party, we may be required to defend such claims at our own cost and liability and may need to indemnify
and hold harmless our customdrsaddition, we may decide to settle a claim or action against us, which settlement could
be costly. We may also be liable for any past infringement that we are not aware of. Any of the foregoing could adversely
affect our business, results of operatiazash flows and financial condition.

20AI1 1 of our offices, including our Registered Office a
not renewed on terms acceptable to us, it could have
and resuldamss.of operat:i

Presently, all our operational offices including our Registered Office, are currently held on a lease basis. For further

i nf or ma tOur®usinesiPoprertié® 0 n 262 &Vg fypically enter into term lease agreements with an option to
renew such term. We may not be able to renew or extend these agreements at commercially acceptable terms, or at all.
Further, we may be required to-megotiate rent or other terms and cdiotis of such agreements during their currency.

We may also be required to vacate the premises at short notice period prescribed in the lease agreements, and we may nc
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be able to obtain alternate location, in a short span of time. In addition, lease agreements are required to be duly register
and adequately stamped under Indian law and if one of our lease agreements is not duly registered and adequately stampec
we mayface challenges in enforcing them and they may be inadmissible as evidence in a court in India subject to penalties
along with the requisite stamp duty prescribed under applicable Indian law being paid. We may also face similar issues
with jurisdictions ve operate in outside of India. Furthermore, the deeds for our existing and future leased properties may
not be adequately stamped or such stamp duty may not be accepted as evidence in a court of law, and we may be requiret
to pay penalties for inadequatarmmp duty. Occurrence of any of the above events may have a material adverse effect on
our business, results of operations and financial condition. Further, any adverse impact on the ownership rights of our
landlords may impede our effective future openasi

210Qur international sales and operations subject wus to
exchange r atWe fhlaucet upaatritoinasl.| y hedged or in some cases
which may cause a negative impact to our business ar

currency.

We transact business in various currencies other than the Indian rupee and have significant customers abroad, which subjec
us to currency exchange risks. Our foreign currency exposures, exchange rate fluctuations between the Indian Rupee and
foreign currecies, especially the USD, may have an adverse impact on our results of operations, cash flows and financial
condition.

The table below sets forth our revenue from operations from customers in India and outside Indefiodrend-iscals
indicated:

(7 in milli

Particulars For the six Fiscal 2025 Fiscal 2024 Fiscal 2023

months period (Consolidated) (Consolidated) (Standalone)

ended September
30, 2025

(Consolidated)
India 286.63 368.63 287.47 186.04
Outside India 512.74 979.95 280.55 168.85
Of which
USA 227.87 438.79 280.55 168.85
Canada 284.87 541.16 - -
Total 799.% 1,348.58 568.02 354.90

Further, the table below sets forth details of our gain/ (loss) on foreign exchange fluctuatiompéniadeand Fiscals
indicated

(7 in milli
Particulars For the six Fiscal 2025 Fiscal 2024 Fiscal 2023
months period (Consolidated) (Consolidated) (Standalone)
ended September
30, 2025
(Consolidated)
Forex Gain/ (Loss) 2.35 2.10 (3.11) 5.16

Our revenues, expenses, and finance costs are affected by currency exchange rates, especially between the Indian Rupe
and the US Dollar, since we have operations in the United States as well. These exchange rates have fluctuated in the pas
and may contine to do so, impacting our financial results. For instance, when the Rupee strengthens, our foreign earnings
convert to fewer Rupees, reducing revenue. On the other hand, a weaker Rupee may not always lead to noticeable gains
due to other business factoBich currency movements can also affect the amount of capital returned to foreign investors.

Aswe providelT servicego certaincustomersutsidelndia, we aresubjectto numerousandsometimes conflictindegal

ruleson mattersasdiverseastariffs, taxation,sanctionsgovernmengffairs, internal and disclosure control obligations,

data privacy and labour relations, particularly in India where we operate. For more information in relation laws applicable
our Company KeyRedulatidris and Pddiciee o 267.&/iglations of laws or regulations in the conduct

of our business could result in fines, criminal sanctions against us or our officers, prohibitions on doing business, damage
to our reputation and other unintended consequences such as liability for mpatestaages, fines and/or criminal
prosecution, unfavourable publicity, restrictions on our ability to process information and allegations by our customers that
we have not performed our contractual obligations. Due to the varying degrees of developghetegsl systems of the
countries in which we operate, local laws might be insufficient to protect our rights. Our failure to comply with applicable
legal and regulatory requirements could adversely affect our business, cash flows, financial conditiesultsaf
operations.
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Further, ourarrangementsvith our clientsdo not include exchangeatefluctuationprovisions.This limits our ability to

revise prices or pass on the impact of currency fluctuations to clients. Even in cases where price changes are allowed, they
usually apply only going forward and may not fully offset the impact of exchange rate changes. As aumsncy
fluctuationscould negatively affect our financial condition and have a material adverse impact on our results of operations.

220ur inability to modify our p
s

icing models to retain
adverse impact on our busine i n

r
s, f anci al condition a

We expect that we may change our pricing model from time to time, including as a result of competition, global economic
conditions, general reductions in our clientsd spendin:_
consumed. f@ilarly, as we introduce new services, or further customize existing services, we may have difficulty
determining the appropriate price structure for our offerings. In addition, as new and existing competitors introduce new
services that compete with ouws revise their pricing structures, we may be unable to attract new clients at the same price

or based on the same pricing model as we have used historically. Moreover, as we continue to target selling our services
to larger organizations, these largeganizations may demand substantial price concessions. If we are unable to modify

or develop pricing models and strategies that are attractive to existing and prospective clients, while enabling us to
significantly grow our sales and revenue relative toassociated costs and expenses in a reasonable period of time, our
business, financial condition, and results of operations may be adversely impacted.

23We have in past entered into related party transacti o

Since the inception of our Company, we have entered into related party transactions with our Promoter, individuals and
entities forming a part of our promoter gro@ubsidiaries, Directors and KMRII these transactions entered into between

the Company with the Promogtemdividuals, and entities forming part of our promoter group duhiegix monthgeriod

ended September 30, 20Bscal2025,2024andFiscal 2023 have been conducted in compliance with all applicable laws.

For further details, pleasee f er t o t h Summsaycathie Offer Dodumdnte Sumrfiary of Related Party
Transactions o0 n 23aagResfated-inancial Information Note335- Related Party Transactioon page326.

A summary of related party transactions entered into by our Company with related parties and as disclosed in the Restated
Financial Statements for tiperiod/Fiscals indicateds set forth below:

Summary of the related party transactions of our Company faithmonthsperiodended September 30, 2026d the
Financial Years ended March 31, 2025, March 31, 2024 on a consolidated basis and March 31, 2023 on a standalone basis
derived from Restated Financial Information read with SEBI ICDR Regulations are set forth in the table below:

List of Related Party

Name of the related parties Nature of Relationship

Sakthivel PM Services LLP Enterprise in which Director is a Partner
BrainCapitol Technologies Entity in which Company Exercises Significant Influence
Methodhub Consulting Inc Wholly owned Subsidiary

Rajalaxmi Ramamirtham Spouse of Mr. Ahobilam Nagasundaram, Director
Nagasundaram A Father of Mr. Ahobilam Nagasundaram, Director
ZORTech Solutions Inc. (Canada) Stepdown subsidiary

Zortech Solutions Inc. (USA) Stepdown subsidiary

Ahobilam Nagasundaram Director

Satinder Mohan Mohindra Director

Prasanna Dhandapani Director

Jayaramakrishnan Kannan Director

Mini Sudhir Kumar Director

Ravi Sharma Key Managerial Personnel

Dhivya Prasanna Spouse of Mr. Prasanna Dhandapani, Director

S Muthukrishnan Key Managerial Personnel

Ajay Kumar Pasala Director of Stepdown subsidiary

Sulaiti Maimaiti Director of Stepdown subsidiary

51



Transactions with related Parties for the six months period ended on September 30, 2025 on a consolidated basis:

(7 in milli
Name of Natur e Nature of RBalan TransactioBal an
Rel at ed Transact on the Peri on
01/ 04 . 30/ 09
Debi Cred
SakthivePurchase oEnterprise i 2. 32. 17. 16.
ServicesGoods/ Servis a Partner
Brain CaCurrent AcEntity in wh @.) 15. 1. 12.
Technol o Exercises Si
I nfluence
Other Transactions
Na me of Nature of Tr Nature of ReNo. of Sh. Transact.i
Rel at ed the Per
Raj al axmConversion CSpouse of Mr 44, ( 4 .
Ramamirt Convertible Nagasundaran
Shares into
Raj al axmRemuner ationSpouse of Mr 0.
Ramami rt Nagasundar an
NagasundConversion CFather of Mr 30, ¢ 3.
Convertible Nagasundaranmn
Shares into
Ahobil amlssue of BonDirector 12,75 12
Nagasund
Ahobil amConversion CDirector 38, ¢ 3
NagasundConvertible
Shares into
Ahobi |l amRemunerati onDirector 0.
Nagasund
Ajay KumRemunerati onDi r ecft oc8toevm 2.
Pasal a subsidiary
Sul ai ti RemunerationDirectodowr 2.
subsidiary
Sul ai ti Repayment of Directodowt 1.
subsidiary
S Muthuklssue of BonKey Manageri 19, 0.
S MuthukRemunerati onKey Manager.i - 1.
Ravi Shalssue of BonKey Manager. 7,5 008
Ravi ShaRemunerati onKey Manager. - 0.
Prasannal ssue of BonDirector - 0.
Dhandapa
Dhivya Plssue of BonSpouse of Mr - 0.
Dhandapani
Sul ai ti Loan repaid Directodowt - 1.
st-dpwn subsi subsidiary
Zortech Loan f rdboaorwrSt Ste€pwn subsi - 13.
Il nc (Cansubsidiary M
Consulting |
Zortech Loan fodawrSt St€dpwn subsi - 3.
Il nc (Cansubsidiary 2z
Il nc (USA)
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Transactions with Related Parties for the Financial Year ended Marcl31,2025 on a consolidated basis:

(7 in
Name of the Nature of Nature of Balance as Transactions during the Balance as
Related Party  Transactions Relationship  on Year on
01/04/2024 Debit Credit 31/03/2025
Sakthivel PM Purchase ol Enterprise in (1.92) 67.80 (63.73) 2.15
Services LLP Goods/Services which Director
is a Partner
BrainCapitol Current Account Entity in which (4.30) 17.42 (14.47) (1.34)
Technologies Company
Exercises
Significant
Influence
Other Transactions
(T in million
Name of the Nature of Nature of Relationship No. of Shares Transactions
Related Party Transactions during the Year
BrainCapitol Share of Profits Entity in which Company 0.31
Technologies Exercises Significan
Influence
MethodHub Investment Wholly Owned Subsidiary 1,000 0.01
Consulting Inc.
(USA)
Rajalaxmi Salary Spouse of Mr. Ahobilarr 1.50
Ramamirtham Nagasundaram, Director
Rajalaxmi Issue of Spouse of Mr. Ahobilarr 4,273 4.27
Ramamirtham Compulsorily Nagasundaram, Director
Convertible
Preference Shares
Nagasundaram A Issue of Father of Mr. Ahobilam 3,000 3.00
Compulsorily Nagasundaram, Director
Convertible
Preference Shares
Ahobilam Issue of Bonus Director 700,000 7.00
Nagasundaram Shares
Ahobilam Issue of Director 3,774 0.04
Nagasundaram Compulsorily
Convertible
Preference Shares
Ahobilam Remuneration Director 0.30
Nagasundaram
Ahobilam Remuneration Loans & Advances 2.88
Nagasundaram
S Muthukrishnan Issue of Right Key Managerial Personnel 15,000 0.02
Shares
S Muthukrishnan Issue of Bonus Key Managerial Personnel 10,500 0.01
Shares
S Muthukrishnan  Fee for Professiona Key Managerial Personnel 0.96
Service
S Muthukrishnan Remuneration Key Managerial Personnel 1.99
Ravi Sharma Remuneration Key Managerial Personnel 0.48
Prasanna Issue of Bonus Director 87,500 0.88
Dhandapani Shares
Dhivya Prasanna  Issue of Bonus Spouse of Mr. Prasanna 70,000 0.70
Shares
Sulaiti Maimaiti Loan from director Director of  Stepdown (3339
of stepdown subsidiary
subsidiary
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Name of  the Nature of Nature of Relationship No. of Shares Transactions

Related Party Transactions during the Year
Ajay Kumar Pasala Loan toDirectorof Director of  Stepdown 1.98
stepdown subsidiary
subsidiary
ZORTech Solutions Loan from Loan from Stepdown 8.54
Inc. (Canada) subsidiary subsidiary
ZORTech Solutions Loan to Stepdown Stepdown subsidiary 4.34
Inc. (Canada) subsidiary

Transactions with Related Parties for the Financial Year ended Marcl31,2024 on a consolidated basis:

(7 in milli
Name of the Nature of Nature of Balance as Transactions during the Balance as
Related Party  Transactions Relationship  on Year on
01/04/2023 Debit Credit 31/03/2024
Sakthivel PM Purchase ol Enterprise in (14.85) 108.25 95.31 (1.92)
Services LLP Goods/Services which Director
is a Partner
BrainCapitol Current Account Entity in which 11.83 16.58 32.71 (4.30)
Technologies Company
Exercises
Significant
Influence
Others Transactions
(~ in million, € X C ¢
Name of  the Nature of Nature of Relationship No. of Transactions
Related Party Transactions Shares during the Year
BrainCapitol Share of Profits  Entity in which Company Exercise 0.10
Technologies Significant Influence
Ahobilam Issue of Right Director 4,56,000 4.56
Nagasundaram Shares
Prasanna Issue of Right Director 1,25,000 1.25
Dhandapani Shares
Dhivya Prasanna Issue of Right Spouse of Mr. Prasanna Dhandap. 1,00,000 1.00
Shares

Transactions with Related Parties for the Financial Year ended Marcl31,2023 on a standalone basis:

(7 in milli
Name of the Nature of Nature of Balance as Transactions during the Balance as
Related Party  Transactions Relationship  on Year on
01/04/2022 Debit Credit 31/03/2023
Sakthivel PM Purchase ol Enterprise in - 0.26 15.10 (14.85)
Services LLP Goods/Services which Director
is a Partner
BrainCapitol Current Account Entity in which - 11.83 - 11.83
Technologies Company
Exercises
Significant
Influence
While we believe that alll our related party transactio

you that we may not have achieved more favourable terms had such transactions been entered into with unrelated parties.
There can be nassurance that such transactions, individually or taken together, will not have an adverse effect on our
business, prospects, results of operations and financial condition, including because of potential conflicts of interest or
otherwise. In addition, oususiness and growth prospects may decline if we cannot benefit from our relationships with
them in the future. The related party transactions entered by the Company are in compliance with the applicable provisions
of Companies Act, 2013.
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24There are outstanding litigation proceedings against
have an adverse impact on our reputation, business, f

Certain legal proceedings involving our Company, Promoters, and some of our Directors are pending at different levels of
adjudication before various courts, tribunals and authorities. In the event of adverse rulings in these proceedings or
consequent levpf penalties, we may need to make payments or make provisions for future payments, and which may
increase expenses and current or contingent liabilities.

Summary of Outstanding Litigations

A summary of outstanding litigation proceedings involving our Company, our Sulesid@rr Directors, our Promoters,
our Key Managerial Personnel and our Senior Management to the extent applicable, as on the date of this Red Herring
Prospectus is provided below:

Disciplinary
actions by the A ¢
SEBI or stock . ggregate
— Statutory/ Material amount
Name of Entity Cnmmgl Tax. Regulatory Exc.hanges civil involved
Proceedings proceedings : against our e X
proceedings P . litigation C in
romoters in RS
last five 1l
financial years
Company
By our Nil 1 Nil Nil Nil 19.60
Company
Against our Nil Nil Nil Nil Nil Nil
Company
Subsidiaries
By our Nil Nil Nil Nil Nil Nil
Subsidiaries
Against our Nil Nil Nil Nil Nil Nil
Subsidiary
Directors (Other than Promoters)
By our Nil Nil Nil Nil 1 354.71
Directors
Against our Nil Nil Nil Nil 1 29.53
Directors
Promoters
By our 2 Nil Nil Nil Nil Nil
Promoters
Against our 1 Nil Nil Nil Nil 32.60
Promoters
Key Managerial Personnel (Other than Promoters)
By our KMP Nil Nil Nil Nil Nil Nil
Against our Nil Nil Nil Nil Nil Nil
KMP
Senior Management
By our Senior Nil Nil Nil Nil Nil Nil
Management
Against our Nil Nil Nil Nil Nil Nil
Senior
Management

* Amount to the extent quantifiable.

** |n accordance with the Materiality Policy

# The amount involved excludes the claim for interest at the rate of 18% per annum, on amount payable from the date of
issuance of the cheque until the date of actual payment or realization.

For further dOutstandingditigation andaviaterialDevelopfents be gi nni383g on page

Further, a®n the date of this Red Herring Prospectus, we do not have any Group Companies.
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Such proceedings could divert management time and attention and consume financial resources in their defence or
prosecution. Should any new developments arise, such as any rulings against us by appellate courts or tribunals, we may
be required to make paynts to third parties or make provisions in our financial statements that could increase expenses
and current liabilities. Further, an adverse outcome in any of these proceedings may affect our reputation, standing and
future business, and could have amade effect on our business, prospects, financial condition and results of operations.
We cannot assure you that any of these proceedings will be decided in favour of our Company or our Directors or our
Promoters, or that no further liability will arisautoof these proceedings. We may also be subject to inspections,
investigations and fines in the future, which may affect our business and operations.

25l n the event we-campl faobhdwtohbanwoapplicable regul ati
or corporate actions, we may be subject tocomglil anoe
and our busicnoensdsi,t ifoinnaanncdi arleput ati on may be adversely

Although, our Company endeaws to comply with all compliance/ reporting requirements, there may have been certain
instances of delays/netiscourses/erroneous disclosures andilomys of certain forms which were required to be filed

as per the reporting requirements under the Goneg Act, 1956 and Companies Act, 2013 with RoC. For instance, there
was a delay in holding the AGM of the Company for the financial year ended March 31, 2022 by sixty days. Our Company
filed an application for compounding offence under section 441 of the Companies Act, 2013. An order of has been
passed by thRegional Director, Ministry of Corporate Affailsvying a penalty of 200,000 on our Company and officers

in default which has been paid. Subsequent to which we received an order dated August 5, 2025, disposing the
compounding application. Further there has been a delay of 120 days in filing of Form FCGPR for the allotuent a
received from Abundantia Capital VCCAbundantia Capital Il pursuant to conversion adn@ulsorily Convertible
Preference Shares into Equity Shares. Such delay in filing of form FCGPR resulted in contravention of FEMA Regulations.
We paid a | ate submission fee of 10,000 for the same.

Additionally, there have been certain delay in filings with respect to certain secretarial form filings for which additional
fee payments were done and the forms were filed. No action or show cause notice has been received from RoC for such
delayed filings

Going forward, we shall endeavor to file the requisite statutory forms within the prescribed timelines, however we cannot
provide assurance that there will be no delays in the filing of statutory forms in the future. While no penalties have been
imposed orus by the regulatory authority to date, there is no assurance that penalties or fines will not be levied in the
future. Further we cannot assure you that we will not be subject to any legal proceedings or regulatory actions, including
monetary penaltiesybstatutory authorities on account of any inadvertent discrepancies in our secretarial filings and/or
corporate records in the future, which may adversely affect our business, financial condition and reputation, divert
management attention, and result imaterial adverse effect on our business prospects.

26We are required to comply with certain restcaoampliiveen ce
may | ead t o, amongst others, accelerated repayment s
adversely affecdg ofuropersatniecsrss, rfeismdnci al condition a

The table below sets forth certain information on our total borrowings, debt to equity ratio and finance cost as at the dates
indicated:

Particulars Six months Fiscal 2025 Fiscal 2024 Fiscal 2023
period ended (Consolidated) (Consolidated) (Standalone)
September 30,
2025
(Consolidated)
Total borrowing® (™ 391.71 321.58 288.32 255.01
million)
Debt to equity rati@® 0.68 0.75 2.55 6.49
Financecost6 ™ i n  mi 3093 45.54 35.11 43.46
(Tot al borrowing is cal culcautrerde nas btorer osmi mgosf. current and not
(2)DefEtquity Ratio is calculated as Total Debt dividedrbgnttot
borrowings and (ii) current boorfr eovoinrgst( ibroolrwdvi mg st)yhe curr e

Some of the financing arrangements entered into by us include conditions that require our Company to obtain respective
l endersd consent prior to carrying out certain activi
conditions or okdin these consents could have significant consequences on our business and operations. These covenants
vary depending on the requirements of the financial institution extending such loan and the conditions negotiated under
each financing agreement. Sometttd corporate actions that require prior consents or intimations to be made to certain
lenders include, amongst others, (a) change in equity, management and operating structure of the Company or effect any
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material changes in its shareholding; §mendmentto memorandunand/orarticlesof associatiorof our Company,(c)

changen ownershipor controlor management of the Company, (d) merger or amalgamation dvduky (e) change in

the general nature of business of the Company or to undertake any expansion or invest in any other entity; (f) to make
corporate investments or investment by way of shapétal or debentures or advance funds or monies to or place deposits
with, any other company, body, persamconcern an@g) declaredividends.While we have received all relevant consents
required for the purposes of this Offer and have complied with these covenants, a failure to comply with such covenants in
the future may restrict or delay certain actions or initiatives that we may propage foam time to time.

A failure to observe the covenants under our financing arrangements or to obtain necessary consents/ waivers may lead to
acceleration of amounts due under such facilities and triggering of cross default protfisiensbligations under any of

our financing documents are accelerated, we may have to dedicate a portion of our cash flow from operations to make
payments under such financing documents, thereby reducing the availability of cash for our workingecguiieahents

and other general corporaterposes. In addition, during any period in which we are in default, we may be unable to raise,

or face difficulties raising, further financing.

270ur insurance coverage may be inadequate, which coul
flows and results of operations.

Our operations are subject to risks inherent to our operations including interruptions in the supply of power, internet and
telecommunication risk, employee fraud and infrastructure failures, risk of equipment failure, work accidents, fire,
earthquake, flod, actof terrorism and other force majeure events.

The table below sets forth particulars of our insurance coverage agatithd/ Fiscaléndicated:

Particulars Six months Fiscal 2025 Fiscal 2024 Fiscal 2023
period ended (Consolidated) (Consolidated) (Standalone)
September 30,
2025
(Consolidated)
Net value of insurable ass€ts 13.91 6.96 3.54 3.07
in million)
Insurance coverage 67.39 8.20 - -
Insurance coverage ¢ 484.47% 117.82% - -

percentage of net value «
insurable asset (%)
Note: Insurable assets are all assets including laptops and desktops.

We maintaina variety ofinsurancepoliciesto coverour assetsagainstexternalrisks, given the natureof our business

including, errors and omissions insurance coverage and commercial general liability insurance coverage, and for the benefit
of our employees, employee health insurance and such other insurance policies as required by applicable law and which
a e subject to certain exclusions and |l imits on Quover ag
Businessinsuranc® begi nni2élg on page

However, we may not have sufficient insurance coverage to cover all possible economic losses. While we have not
experienced substantial uninsured losses dtiiegix monthgperiodended September 30, 2025 andihst three Fiscals,

in the event of a substantial uninsured future loss, our policies may not be sufficient to recover the full currentlomarket va

or current replacement cost of our assets. The occurrence of an event for which we are not adequéteigndy su
insured, or changes in our insurance policies (including premium increases or the imposition of deductibleuoace
requirements), could have an adverse effect on our business, reputation, resultatimingpé&nancial condition and cash

flows. Further, we cannot assure you that renewal of our insurance policies in the normal course of our business will be
granted in a timely manner, at an acceptable cost or at all.

28There have been certain delays in payment of statutor
the future may result in the imposition of penalties
conditioneperasiuéns amd cash fl ows.

We are largely dependent on our highly skilled and technically competent workforce for the timely completion of our
projects. As ofOctober 31,2025, our Company along with our Subsidiaries 284 employees and independent
consultants in our Company to support the-ttagay business operations including HR functions, Fulfiiment, Sales &
Marketing, Projects Department, Administrative, Secretarial, Legal, Finance and Accounting functions in eecittian

their respective designated duties. For detaisfis® u r B ubsui nmaens sR e an page 252 0
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We are required to make certain payments to various statutory authorities from time to time, including but not limited to
payments pertaining to employee provident fund, employee state insurance, income tax and GST. The table below sets
forth the details bthe statutory dues paid by our Company in relation to our employees fpetioel andfiscal years

indicated:
(T in million, except
Nature of payment Six months period Fiscal 2025 Fiscal 2024 Fiscal 2023
ended September
30, 2025
Provident F 1.92 3.03 2.50 2.27
Number of employee: 240 277 201 186
for whom provident fund
has been paid
ESIC () 0.02 0.04 0.02 0.02
Number of employee: 34 43 32 19
for whom ESIC has bee
paid
Professiona 0.23 0.32 0.25 0.23
Tax Deducted at Sourc 10.44 12.15 11.03 11.08
on sal aries
Number of employee: 81 115 86 80
for whom TDS has beel
paid
TDS - Others (Non 1.45 8.94 7.51 5.82
Salary) (Anm
TCS (Amount - - - -
GST*(Amount 11.14 5.52 1.08 3.47
Bonus (Payment of - 0.44 0.62 0.07
Bonus Act, 1965)
Number of employee: - 58 38 13

for whom bonus has bee
paid

* Net GST paid during the Fiscal Year after netting of input credit

There have been certain instances of inadvertent delays in payment of statutatyrihggthe six monthgperiodended
September 30, 2025 aimd Fiscals 2025, 2024 and 2023 by our Comp&ugch delays occurred in the ordinary course of
making such payments, inter alia due to, administrative or logistical issues, clerical errors, and technical difftoailties.
table below provides the delays in payment of statutory dues by our Company during the fiscal years indicated:

(T millions, expect
Particulars Delay for the
pz)r(i(;?joenr:EZ d Delay for Delay for Delay for
Fiscal 2025 Fiscal 2024 Fiscal 2023
September 30
2025
TDS
Number of instances - - 1 8
Amount ( mi | | | - - 0.06 19.76
Average number of days delaye - - 1 91
GST
Number of instances - - 8 11
Amount ( mi | | | - - 15.12 5.17
Average number of days delaye - - 9 8
Provident Fund
Number of instances - - 3 -
Amount ( mi | | | - - 1.31 -
Average number of days delaye - - 3 -
ESIC
Number of instances - - 3 -
Amount ( mi | | | - - 0.03 -
Average number of days delaye - - 12 -
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Particulars Delay for the

pz)r(iorgoenr:zz d Delay for Delay for Delay for
September 30 Fiscal 2025 Fiscal 2024 Fiscal 2023
2025
Professional Tax
Number of instances - - 2 2
Amount ( mi || | - - 0.04 0.03
Average number of days delaye - - 18 10
Bonus (Payment of Bonus Act,
1965)
Number of instances NA NA 1 1
Amount ( mi || | - - 0.28 0.07
Average number of days delaye - - 248 643

As on date of filing the RHP, there are no delayed statutory. fdesannot assure you that we will be able to pay our
statutory dues timely, or at all, in the future. Any failure or delay in payment of such statutory dues may expose us to
statutory and regulatory action, as well as significant penalties, and mayselgvienpact our business, results of
operations, cash flows and financial condition.

Further there have been certain instances of inadvertent delays in payment of statutory dues during Fiscals 2025 by
ZORTech Solutions Inc. (Canad&uch delays occurred in the ordinary course of making such paynmetslia due

to delay in completion of audit processdministrativeand clericalissues and technical difficultie3he table below
provides the delays in payment of statutory dues by our ZORTech Solutions Inc. (Canada) dwimgnthrehsperiod

ended September 30, 2025 dridcal 2025. MethodHuRonsulting Inc. (USA) and Zortech Solutions Inc. (USA) have

not defaulted in payment on statutory dues.

(T millions, expect as
Particulars Delay for the
SIX months Delay for Delay for Delay for
periodended oo 072025  Fiscal 2024 Fiscal 2023
September 30
2025

Payroll Tax NA NA
Number of instances 2 1 NA NA
Amount ( mi | I 3.60 2.04 NA NA
Average number of days delaye 15 1 NA NA
HST NA NA
Number of instances 0 8 NA NA
Amount ( mi | I 0 6.09 NA NA
Average number of days delaye 0 214 NA NA

29We relypantyhidada centers and cloud computing provi d:¢
these facilities could impair the delivery of our p
operations.

We currently serve our clients from thipdirty data centers and cloud computing providers located around the world. Some

of these facilities may be located in areas prone to natural disasters and may experience events such as earthquakes, flood
fires, ®vere weather events, power loss, computer or telecommunication failures, service outages or losses, and similar
events. They may also be subject to brwesk sabotage, intentional acts of vandalism and similar misconduct or
cybersecurity issues, humanrat terrorism, improper operation, unauthorized entry and data loss. In the event of
significant physical damage to one of these data centers, it may take a significant period of time to achieve full resumption
of our services, and our disaster recovdanping may not account for all eventualities. We may also incur significant
costs for using alternative equipment or taking other actions in preparation for, or in reaction to, events that damage the
data centers that we use. Although we carry businéssuption insurance, it may not be sufficient to compensate us for

the potentially significant losses, including the potential harm to the future growth of our business that may result from
interruptions in our services or products.

As we grow and continue to add new thjarty data centers and cloud computing providers and expand the capacity of
our existingthireqparty data centers and cloud computing provider
data. Despite prectians taken during this process, any unsuccessful data transfers may impair the delivery of our products.
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Any damage to, or failure of, our systems, or those of our-ffarty data centers or cloud computing providers, could
result in interruptions to our services or damage to, |
facedanyimpai r ment of our or our <c¢lientsé data or interrupti
to, or failure of, thirdparty data centers and cloud computing providers or unsuccessful data tratmfenger occurrence

of such instance ay reduce our revenue, result in significant fines, cause us to issue credits or pay penalties, subject us to
claims for indemnification and other claims, litigation or disputes, result in regulatory investigations or other inquiries,
cause our clients terminate their subscriptions and adversely affect our reputation, renewal rates and our ability to attract
new clients. Our business will also be harmed if our existing and potential clients believe our products are unreltable or no
secure.

30Jayakumar Ammasneai kUt tour Promoters has misplaced hi s
gualifications and as a result, we have not inserted
give accurate information abvatc®Pnmnoermrner amorgucawvies
compl eteness and accuracy of disclosures pertaining t

Jayakumar Ammasaikutty, one of our Promoters has stated that he has misplaced his education®secoedslof

which, we have not included specific details regarding his academic background in this Red Herring Prospectus. While
this does not impact his role or responsibilities within the Company, the absence of verifiable educational credentials may
raise concerns amorigvestors regarding the completeness and accuracy of disclosures pertaining to our Promoter.

This I imitation may raise concerns regarding the compl
academic background. Al though this does not i mpact the
no regulatory diqualifications arising from this issue, investors should consider this as a potential risk when evaluating
our Company, its management, and this Offer. We undertake to update this disclosure should the original certificate be
recovered or if any furtherevification is obtained.

310ur contingent

l'iabilities could materially and adver
financi al condi ti on

Our Restated Financial Information disclosed the following contingent liabdgies the dates indicated:

The summary of our contingent liabilities as perZ8or the six monthgeriodended September 30, 2028¢ Financial
Years ended March 31, 2025 and March 31, 2024 on a consolidated basis and March 31, 2023 on a standalone basis a
indicated in the Restated Financial Statements are as follows:

(7 in milli
Particulars For the six Financial Year Financial Year Financial Year
months period ended March 31, ended March ended March
ended 2025 31, 31,
September 30, (Consolidated) 2024 2023
2025 (Consolidated) (Standalone)

(Consolidated)

Contingent Liabilities

Bill discounted and Purchased 250 198 131 -
Claims against the company n 25 28 25 -
acknowledged as debGST/HST

Our Company enjoys billiscounting facilities with its bankers. These bills are only specific to customers approved by the
bank and the said customers enjoy a high credit standing and till date there is not a single instance of default. The loan
agreemets executed in favour of the banks cover the entire sanctioned wadpiigl facility, including the bills
discounting sudimit. Consequently, our Company may be required to meet obligations under these arrangements in case
of default by the drawee i.the customer. The disclosure as a contingent liability is due to the facility being linked by the
loan implying potential future obligations despite no immediate liability. These facilities are secured by a first charge on
current assets. Our Company lkeasugh cash flows to take care of any eventuality, should there be an instance of default.

For f ur t he rResthed Rnancial Statemeiftdote26fCont i ngent Li abidnipagge33& Comm
Most of the liabilities have been incurred in the normal course of business. If these contingent liabilities were to fully

materialize or materialize at a level higher than we expect, it may materially and adversely impact our business, results of
operatias, cash flows and financial condition.
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320ur Subsidiaries are in businesses similar to ours wh

The services offered by our Subsidiaries encompasses IT solutions, staffing services, software development and IT
consulting services.

Name Type Description of Business

MethodHub Consulting Inc.,(USA)  Wholly-owned Engaged in the business of IT solutions, staffing serv
subsidiary software development and IT consulting.

ZORTech Solutions IncQanada) Stepdown Engaged in the business of information technol
Subsidiary services and consulting

Zortech Solutions Inc. (USA) Stepdown Engaged in the business of IT solutions, staffing serv
Subsidiary software development and IT consulting services

Although the customer and supplier profile for our Company and Subsidiaries differ slightly, our Subsidiaries are involved

in a similar line of business as that of our Company, and accordingly, there are certain common pursuits among the
Subsidiaries andus Company. For instance, the customer profile of our Company is largely restricted to other system
integrators, master service providers (MSP), domestic contractors who work with end customers. For our Subsidiaries the
customer profile will be end customseform all types of industries situated in the respective country where they operate
from. Further, the supplier profile of our Company is restricted tecemlractors and independent consultants in India.
Whereas the supplier profile of our Subsidiaigesestricted to the country where were they operate from. Despite these
differencesthe overall nature of business remains aligned, which may lead to common business. iRtatbsis our
Subsidiaries undertake or operate in line with the businetmtisf our Company and as a result there may be common
pursuits with respect to business aspects. However, there is no conflict of interest among our Subsidiaries and our Company,
as our Subsidiaries are controlled by us and are based out of India.dM@empanywill adoptnecessaryrocedures

and practices as permitted by law to address any conflict situation as and when they arise, we cannot assure you that thes
or other conflicts of interest will be resolved in an impartial manner. Further, wenbaeatered into any necompete
agreement with our Subsidiaries and there can be no assurance it will not compete with our existing business or that we
will be ableto suitablyresolveany suchconflict without anadversesffecton our businesandfinancial performance.

330ur customers may terminate contracts before completi
renew contracts, which could adversely affect our b
conditions.

The term of the agreements we eritgo with our customers typically range from one to four years. The tables below set
forth below summarises number of long standing customers with longstanding relationship for the resgémdiMeiscal
years and our revenue from such customers:

Particulars For the six As of / for As of / for  As of / For
months the year the year the year
period ended ended ended
ended March 31, March 31, March 31

Septembe 2025 2024 2023

r 30, 2025
Number of long standing Customers 20 31 19 6
Revenue from |l ong standing 610.46 564.45 351.21 173.44
Trade receivables, as a Percentage of revenue from operatio 76.37% 41.86% 61.83% 48.87%

(%)

However, our engagements with our customers are typically for projects that are singular in nature. In addition, with respect
to certain engagements, our customers can terminate our rsasteEes agreements and work orders with or without
cause, and in most cases without any cancellation charge. While we have not experienced the cancellation of any
agreements due to our failure to perform the obligations specified in the agreemernisgriesah adverse impact on our
business or results of operationghe six monthgeriodended September 30, 2025 dhd last three Fiscals, we cannot

assure you that such instances will adse in the future. In addition, large and complex projects may involve multiple
engagements or stages, and a customer may choose not to retain us for additional stages or may cancel or delay additionz
planned engagements. We may not be able to renewontrracts on favourable terms, or to replace any customer that
elects to terminate or not renew its contract with us, whichdcadVersely affect our revenue and thus our cash flows,
financial condition and results of operations. Further, our failure to perform or observe any contractual obligations could
result in cancellation or nerenewal of a contract, which could cause usxperience a higher than expected number of
unassigned employees and an increase in our expenses as a percentage of revenues, until we are able to reduce or realloc:
our headcount and may adversely affect our business, cash flows, results of oparatiinancial condition. Further,
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some of our agreements with customers containraoonpete or exclusivity clauses. These clauses may restrict our ability
to offer services to different customers in a specific industry or market, which adversely affect our business, cash flows,
financial @ndition and results of operations.

Net Proceeds

34Any wvariation in the wutilization of the
uding prior Shar

certain compliance requirements, incl

Our proposed object s oQbjedshofehe Offef eorn 13ird¢ghesstage, we oanrtottdetarmirke r 1
with any certainty ifwe would requirethe Net Proceed$o meetany otherexpenditureor fund any exigenciearisingout

of competitiveenvironmentpusinesgonditions,economicconditionsor otherfactors beyond our control. In accordance

with Sections 13(8) and 27 of the Companies Act 2013, we cannot undertake any variation in the utilisation of the Net

Proceeds without obtaining the Shar eholoflamysschciraumgtancey al t
that require us to undertake variation in the disclosed utilisation of the Net Proceeds, we may not be able to obtain the
Sharehol dersd approval in a timely manner, ®rappgravdl n

adversely affect our business or operations

Further,our Promotersor controlling Shareholdersould be requiredto provide an exit opportunityto the Shareholders

who do not agrewith our proposato modify theobjects of theDffer as prescribed in th8EBI ICDR Regulations. If our
shareholders exercise such exit option, our business and financial condition could be adffergely.Therefore,we

may notbe ableto undertakevariationof objectsof the Offer to useany unutilized proceeds of the Offer, if any, even if

such variation is in the interest of our Company, which may restrict our ability to respond to any change in our business or
financial condition and may adversely affect our business and results afiopsr

350ur Promoters have provided personal guarantees for
condi tion, results of operations, cash flows and pr os
guarantees proveardealn d yProoumo tPerro ndrto u p .

JayakAmaasai kutty, QAthro bPt amo tNearg agamd dar am, our Promot e
Executive Officer have pr owbipdu€d mg d a waarn tileeaussiTchwhe t dithles | o ar
per sgpuarl aenxtteeensded have been provided bel ow:
(7 in milli
Sr, Name of LName of Promot Nature of FarAmount of
No (as per
sanction |

1. HDFC BAhobil am Nagas Credi't Faci l 350.
Limited Jayakfunmaars ai kut Cror e ( Ove
Cror e, TERM
Crore and
di scounting:
2. Axis BankAhobilam Nagas Sales invoic: 50.
For detail s, r e fFa rn atnac i tah e loonpdeefdtt eerd nteistsloe d

In case of a default under our loan agreements, any of the guarantees provided by our Promoters may be invoked, which
could negatively impact the reputation of our Company. In addition, our Promoters may be required to liquidate their
shareholding in our @npany to settle the claims of the lenders, thereby diluting their shareholding in our Company. We
may also not be successful in procuring alternate guarantees satisfactory to the lenders, as a result may need to repay
outstanding amounts under such faigi or seek additional sources of capital, which could affect our financial condition

and cash flows.

ovals, licenses, regis

36Failure to obtain or renew appr
I fect our business, financi

or at all, may adversely af

We are required to obtain certain approvals, registrations, permissions and licenses from regulatory authorities, to carry
out/ undertake our business. These approvals, licenses, registrations and permissions may be subject to numerous
conditions. If we fd to obtain some or all of these approvals or licenses, or renewals thereof, in a timely manner or at all,

or if we fail to comply with applicable conditions or it is claimed that we have breached any such conditions, our license
or permission for carryimon a particular activity may be suspended or cancelled and we may not be able to carry on such
activity, which could adversely affect our business, results of operations, cash flows and financial condition. For further
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information on the nature of appr ovGovesimeatrand Othéstatatorys e s r
Approval® o n 3&Pdrgasldition, we have, and may need to in the future, apply for certain additional approvals,
including the renewal of approvals, which may expire from time to time.

There is no assurance that such approvals and licenses will be granted or renewed in a timely manner or at all by the
relevant governmental or regulatory authorities. Failure to obtain or renew such approvals and licenses in a timely manner
would make ourperations nortompliant with applicable laws and may result in imposition of penalties by relevant
authorities, and may also prevent us from carrying out our business. Our licenses and approvals are subject to various
conditions, including periodic renehand maintenance standards. Any actual or alleged failure on our part to comply with

the terms and conditions of such regulatory licenses and registrations could expose us to legal action, compliance costs or
liabilities, or could affect our ability to cwinue to operate at the locations or in the manner in which we have been operating
thus far.

37We are required to maintain certain approvals or I|ice
to obtain them in a timely manner or at al/l may adver

Werequirecertainapprovalslicensesregistrationandpermissiongor operatingour businessFurther the approvals that

we obtain may stipulate certain conditions requiring our compliance for which we may be requiaketoompliance
relatedexpenditureFailureto obtain,maintainor renewanyapprovalsor licencesjn a timely manner or at all, may result

in a levy of penalties or other regulatory action against us, in accordance with applicable laws, which may have an adverse
effect on our business. Certain of these permits and agpraneavalid for a certain period and are required to be renewed

at regular intervals in accordance with the timelines prescribed under the relevant statutes. We need to apply for certain
such approvals, including the renewal of approvals that expiretfneento time, in the ordinary course of our business.

As at the date of this RHP, our Company has obtained all material approvals required for its business and operations. For
details of such | icenses, registrations anGovammpntand al s
OtherStatutoryApproval® o n 389a g e

If we fail to comply with the terms and conditions of our approvals, we may incur increased costs, be subject to penalties
or have our approvals and permits revoked. Any such revocation of our approvals or permits or failure to continue to obtain
or renewthe approvals and permits required for our operations, could result in a disruption in our operations, and our
business prospects, financ@indition, results of operations and cash flows may be adversely affected.

38Fai ltwroemwli f hwsdegul appbnsoaulriues i @ uwslsudb ud cbti mensdd penal ti es
could also cause us to | ose customers or otherwise ha

=
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e subject to evolving and complex | aws on data pr
ations are extensive and oftenlnntodsasteéehesect as
mati on Technology Act, 2000 and rules thereunder a
provides for personal data oradoeder aanasnfpd roprn ideac
g@mpt opeenr shapad 0o c ebstsh @ gGover nment. The DPDP Act provi
bligations on data fiduciaries resulting feasnf dreal
h of obl i gattihdPDRpt e s clthiebodHil muicrtdasori n € ® r Matcihomm | ogy,
mrhendti a has introduced a Draft Digi tRaull ePsedr)s, o mehli cha
me into force, which provide detailed guidelines f
sure compliance withKelye RegDhP aAdtonch@paperntl hern ecdet
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elseamnrde gul iah h dimalt ceoruniwvhewaeh avel st o mpresde@easotmsur busi nes
a niglkessw s e g ulradli atpisn gdaagya,0t eacntidind m,r smma t ucoonutlyd r equire us t
isting systems or invest in new technologies to ensu
cur additional expenses. The i mpl emandarmp loina lodg & estusc h
eraglve a$ € egu i nlyufsiinnaensesi,difteismd t eperati ons and cash fl ow
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Additionally, our business is also subject to various ¢
| aws, wor kplace safety, envir onbhmreinbtearly |laawss,, ciommpsournte ra npd
cor owp taindr iamerny | aws, and tax | aws and regulations. Fo
in India that arKe ya/Rmelgiudahkli@ ntso 2gdsl,g ®xodd cfi es

Whil e we ensure compliance with applicable | aws and re

Government or the regulatory authorities wiltomptltiam&e

wi tthhleawsnd egul fat amggorvkroumygsi emdfsavoehamige sh e applicab
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i mpl ement ati on, or interpretations of existing, or the

i nvest ment | aws governing our business and operations c
and mawnyereguto apply for additional approval s. Mor eovel
authorities wild.l not take a different interpretation |

prohibited uUrmdvesr oapiplhiecdallrans of the regul atory registr

Our attempts to comply with applicable | egal reqfuom emer
compl wamncadmantae/rainadd v ¢ a § édeugrt b ufsiinnaensesi,dhictaisdhhm,ws, results of
and prospects. For instance, we have del ayed i nARihek pay
Fact-there have been certain delays in payment of statut
in the future may resul't in the imposition of penaltie
conidoints, results of oopnerpgaafgieons and cash fl owsbo

Changes in | aws or regulations could require us to ad
operations, financi al heamphj amoed cotudel padspectisnvel
terminatioesioasdcohdequences that could materially aff

39l.n addition to the existing indebtedness of our Comp:
business.

As onOctober 312025t he out st anding borrowings of our Company an
t 03 9 1 mi7 IL |Inaddition to the indebtedness for the existing operations, our Company may incur further indebtedness
during the course of the business. We cannot assure you that our Company will be able to obtain further loans at favourable
terms. Increased borrowing§.any, may adversely affect our dedruity ratio and our ability to borrow at competitive

rates. In addition, weamnot assure you that the budgeting of our working capital requirements for a particular year will be
accurate. There may be situations where we may timddget our working capital requirements, which may lead to delays

in arranging additional working c#gl requirements, loss of reputation, levy of liqguidated damages and can cause an
adverse effect on our cash flows

We have not defaulted on any of our loans. However, any failure to service the indebtedness of our Company or otherwise
perform our obligations under our financing agreements entered with our lenders or which may be entered into by our
Company, could triger cross default provisions, penalties, acceleration of repayment of amounts due under such facilities
which may cause an adverse effect on our business, financial condition and results of operations. For details of our
indebtedness, please refer to the sei o n Finandial Ieddbtednégs o n 38La g e

40A portion of the Net Proceeds of the Offer is propo
acquisitions. However, as on t he pdaarttéi chafl tytelr ips d Reendt i Hael r
acqui sitHowevar getlsese targets are tsheldé¢ umdemcewvtadium
the timing, natur e, and commerci al viability of such

OQur Company has identifi et owhifcehw ittarhgaest si sisnu eNo rntuht ulanhd r
(ALOI 6) for two of them. These two and the other target

The details of such targets: identified by our Company
Target Company Services/Industry served
Target 1 IT Consulting/ Transportation and logistics
Target 2 Managed services / United States Federal / State transport department
Target 3 IT Consulting in Oracle ERP / CRM
Target 4 Business & IT Consulting, project management solutions

Until such time as the acquisition targets are identified and definitive agreements are executed, we intend to deploy the
unutilized Net Proceeds in accordance wi tQbjedtstoletheOfféet er i m
on pagel2l

There can be no assurance that we will be able to identify suitable acquisition opportunities or consummate such

transactions within the anticipated timelines. Any delay or inability to deploy the Net Proceeds as intended may adversely
affect our growth sategy and financial performance.
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410ur ability to pay dividends in the future may be af

financial condition or cash fl ows.
Qur ability to pay dividends in future wildl depend on
business is working capital intensive and we are requ
decl arateond @$ péewvitddhe terms of the agreements execut ec
near or medium term, and our future dividend policy wil

in respect of @ur comdar dtiiooinsa,ndf irresrudits of operations.
past and there can be no assurance that our Company wi
t oDifivi de nod oPno3 fiiécgye

420ur Promoters have s

i gn
their interests may co

i ficant control over the Comp:
nfl

ict with your interests as &

Upon completion of the Off er, -Offar EQuiy Ehamncapital ofshe @ompahy. Asan [ ¢
result, the Promoters will have the ability to exercise
including the election of directors and approval of significant corporate transactions. The Promoters will also have an
effective veto power with respect to any shareholder action or approval requiring a majority vote. Such concentration of
ownership may alsohateh e ef fect of del aying, preventing or deterr.i
sharehol di ng, pl eCaptadStuctufée rp@sgeect i on titl ed

Further, sale of a large number of the Equity Shares by the Promoters could adversely affect the market price of the Equity
Shares. Similarly, the perception that any such primary or secondary sale may occur, could adversely affect the market
price of theEquity Shares. No assurance may be given that the Promoters will not dispose of, pledge or encumber their

Equity Shares in the future.

43The information in the Alndustryo section is derived
t hat s wupcahr ttyhisrtdati stical, financial and other industr
our company irnidfeipeedn dtehnet Isyanvee. Pr ospective investors at
informaatiormw!|l uded in this Red Herring Prospectus, whert

This Red Herring Prospectus includes information derived from third party industry sources and from publicly available
information as well as industry publications and sourdés have taken extracts from the report titled ‘Mordor Intelligence
Report Market Assessment of Indian IServices and BPM Exports to North America' issued by Mordor Intelligence,
6Strategi c isRiedvby dasscot OIBEFIO& BPM Industry Report' issued by IBEFgspectively, and have

taken their consent for inclusion of data from their reparspectively, and have taken their consent for inclusion of data

from their reports. We cannot guarantee the accuracy, adequacy or completeness of any such information in the RHP and
t he i n s dmldstry®werview t ¢ re 8538 éindustry publications generally state that the information contained

in such publications has been obtained from publicly available documents from various sources believed to be reliable but
their accuracy and completeness are not guaranteed and thagititglcannot be assured and also contains certain industry

and market data based on certain assumptions. Further, the reports use certain methodologies for market sizing and
forecasting. There are no standard data gathering methodologies in the nmavkeitshiwe operate, and methodologies

and assumptions vary widely among different industry sources. Such assumptions may change based on various factors.
Industry sources and publications are also prepared based on information as of specific datemanongerbe current

or reflect current trends. Industry sources and publications may also base their information on estimates, projections,
forecasts and assumptions thaay proveto be incorrect.Industry sourcesdo not guaranteghe accuracy, adequacy or
completeness of the data.

We cannot assure you that such assumptions are correct or will not change and, accordingly, our position in the market
may differ from that presented in this RHP. Further, industry data or sources are not recommendations to invest in our

Company. Prospeet investors are advised not to place undue reliansaaninformatioror extracts thereof as included

in this Red Herring Prospectus, wh en ma €eartaingCorventonsy i nv
Presentation of Financial, Industrynd Market Data and Currency Of Presentation a mdalstrijiOverview on pages
29and153 respectively.

44Significant differences exist between Ind AS and othe
GAAP, which may be material to investorsé assessment ¢
fl ows.

Our Restated Financial Statements of assets and liabilities, restated financial statements of profit and loss and cash flows
for the six monthgeriodended September 30, 20Fscals 2025, 2024 and 2023 have been prepared in accordance with
the Indian GAAP. We have not attempted to quantify the impact of Ind AS, US GAAP, IFRS or any other system of
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accounting principles on the financial data included in this Red Herring Prospectus, nor do we provide conciliation of our
financial statements to those of US GAAP, IFRS or any other accounting principles. US GAAP and IFRS differ in
significant respects &m Indian GAAP. Accordingly, the degree to which the Restated Financial Statements included in
this Red Herring Prospectus wil/l provide meaningful i nf
with Ind AS, Indian GAAP and the SEBCDR Regulations. Any reliance by persons not familiar with Indian accounting
practices on the financial disclosures presented in this Red Herring Prospectus should accordingly be limited.

450ur funding requirements and the proposed depl oyment
fi nahnnos alotaungitdirenrd e p eamgccaamtgiuma n a g ewnidirdtbe oad di screti on
of the Net Proceeds.

We intend to utilize t he N6tjectPaftbecOdeRelsirernent oftFinds a@fUfilization as s
of Net megmring endpag&22 The funding requirements mentioned as a part of the objects of the Offer are
based on internal management estimates and have not been appraised by any bank or financial Trastigtimasedn
currentconditionsandis subjectto changen light of changesn external circumstancespsts,businessnitiatives, other

financial conditionsor businesstrategiesHowever,the deployment oNet Proceeds wilbe monitoredby a monitoring
agencyappointed pursuarib the SEBIICDR Regulations. We intend to deploy the Net Proceeds in FY 2026 and 2027,

but may have to reconsider our estimates or business plans due to changes in underlying factors, some of which are beyonc
our control, such as interest rate fluctuations. Accoldjrrospective investors ithe Offer will need to rely upon our
management 86s judgment with respect to the use of procec
efficient manner, it may affect our business and results of operations.

Various risks and uncertainties, including those set forth in this section, may limit or delay our efforts to use the Net
Proceeds to achieve profitable growth in our business. Accordingly, use of the Net Proceeds for other purposes identified
by our managementay not resultin actualgrowth of our businessincreasedrofitability or an increase in the value of

our business and your investment.

n a strong brand and corporate

460ur business dep o]
a ty to grow our business and our r

our brand, our
affected.

Since many of our specific client engagements involve highly tailored solutions, our corporate reputation is a significant
factor in our clientsd and prospective clientsd determ
servicesWe bel i eve that our brand name, fAMethodhubo and rep
our services from those of our competitors and also contribute to our efforts to recruit and retain talented professionals.
However, our corp@te reputation is susceptible to damage by various factors such as actions or statements made by current
or former employees or clients, competitors, vendors and adversaries in legal proceedings, as well as members of the
investment community and the medldere is a risk that negative information about our Company, even if based on false
rumours or misunderstandings, could adversely affect our business. Any negative news affecting us might also affect our
reputation and brand value. In particular, damag®ur reputation could be difficult and tirsensuming to repair,
especially due to the competitiveness in our industry, which could make potential or existing clients reluctant to select us
for new engagements, resulting in a loss of business, and adwddsely affect our employee recruitment and retention
efforts. Damage to our reputation could also reduce the value and effectiveness of our brand name, could reduce investor
confidence in us, affect the price of our Equity Shares and adversely affedtility to grow our business and our results

of operations and financial condition.

47Empl oyee fraud or misconduct could harm us by impair:.

us to significant | egal l'iability and reputational h a
Our business is exposed to the risk of empl oyee misap
i mproper use or disclose confidential informati on, whi
financialr haomr C€oampaey operates in an environment wher
and service quality are inherent to recruitment and tec
structured framewglrd&badlliygnreaec owinti zed standards, i nclu
management ), | SO 9001 (quality management ), and SOC 2

reinforce our commitment t o rsaatfieognuaal r driensgi |cileinecnet, daantda ,m
benchmar ks.

We condwearhwglinternal audits a&Tomdos mbusdieses defnundt iean s
i mpl emented, and progress tracked through periodic revi
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Public Accountant (CPA) firms and globally recognized

robustness of our internal control s.

While we strive to monitor, detect and prevent fraud or
measures, we may be unable to adequately prevent or de
i dentiifysweusschin the past, there could be instances of

unnoticed for certain periods of time before corrective

In addition, we may be subject to regulatory or other proceedings, penalties or other actions in connection with any, fraud
or misappropriation by our employees, which could adversely affect our goodwill, business prospects and future financial
performance Wemay also be required to make good any monetary loss to the affected party. Even when we identify
instances of fraud and other misconduct and pursue legal recourse or file claims with our insurance carriers, we cannot
assure you that we will recoveryaamounts lost through such fraud or other misconduct.

48We may not be able to successfully manage the growth
internal systems, processes and control s.

We have experienced considerable growth since we comme
and product portfolio. We cannot assure you that our gr
to contpamnudce ftwr telxer , or at the same rate.

Our inability to execute our growth strategies in a timely manner or within budget estimates or our inability to meet the
expectations of our customers and other stakeholders, could have an adverse effect on our business, results of operation:
and financidcondition. Our future prospects will depend on our ability to grow our business and operations. Further, in
order to manage our growth effectively, we must implement, upgrade and improve our operational systems, procedures
and internal controls on a tilyebasis. While there have been no such instances in the past, however, if we fail to implement
these systems, procedures and controls on a timely basis, or if there are weaknesses in our internal controls that would
result in inconsistent internal standar oper ati ng procedur es, we may not be a
retain new employees or operate our business effectively. Failure to manage growth effectively could adversely affect our
business and results of operations.

49The Equity Shares have never been publicly traded ani
the Equity Shares. Further, the price of the Equity
Equity SharesfadtroPrakbeve the O

Prior to the Offer, there has been no public market for the Equity Shares, and an active trading market on the Indian Stock
Exchange may not develop or be sustained after the Offer. Listing and quotation does not guarantee that a market for the
Equity Shaes will develop, or if developed, there will be liquidity of such market for the Equity Shares. The Offer Price

of the Equity Shares may bear no relationship to the market price of the Equity Shares after the Offer.

The market price of the Equity Shares after the Offer
control, including volatility in the Indian and global securities markets, our results of operations, the performance of our
competitgs, developments in the Indian and global key lithium battery industry, changing perceptions in the market about
investments in this sector in India, investor perceptions of our future performance, adverse media reports about us or our
sector, changes ihe estimates of our performance or recommendations by financial analysts, significant developments in

Il ndiads economic | iberalisation and deregulation polic
addition, the Stock Exchange mexperience significant price and volume fluctuations, which may have a material adverse
effect on the market price of the Equity Shares.

General or industry specific market conditions or stock performance or domestic or international macroeconomic and
geopolitical factors unrelated to our performance may also affect the price of the Equity Shares. In particular, the stock
market as a wholie the past has experienced extreme price and volume fluctuations that have affected the market price of
many companies in ways that may have been unrelated t«
investors should not rely on recentrids to predict future share prices, results of operations or cash flow and financial
condition.

50Any further issuance of Equity Shares, or convertible
your sharehol ding.

Our Company may be required to finance our growth through future equity offerings. Any future equity issuances by our
Company, including a primary offering of Equity Shares, convertible securities or securities linked to Equity Shares
including throughexeci se of empl oyee stock options, may | ead to t
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Any future equity issuances by us or sales of the Equity Shares by the Promoters may adversely affect the trading price of
the Equity Shares, which may lead to other adverse consequences including difficulty in raising capital through offering of
the Equiy Shares or incurring additional debt. In addition, any perception by investors that such issuances or sales might
occur may also affect the market price of the Equity Shares. There can be no assurance that we will not issue Equity Shares,
convertible seatdties or securities linked to Equity Shares or that the Shareholders will not dispose of, pledge or encumber
their Equity Shares in the future.

51An Investors wild@l not be able to sell i mmedi ately ol
purchase in the Offer.

Subject to requisite approvals, the Equity Shares will be listed on the Stock Exchanges. Pursuant to applicable Indian laws,
certain actions must be completed before the Equity Shares can be listed and trading in the Equity Shares may commence
| nveodtomrks éentry, or O0dematd6 accounts with depository paé
working day of the date on which the Basis of Allotment is approved by the Stock Exchanges. The Allotment of Equity
Shares in this Offerandthe@e di t of such Equity Shares to the applican
take approximately two Working Days from the Bid Closing Date and trading in the Equity Shares upon receipt of final
listing and trading approvals from the Stdekchanges is expected to commence within three Working Days of the Bid
Closing Date. There could be a failure or delay in listing of the Equity Shares on the Stock Exchanges. Any failure or delay
in obtaining the approval or otherwise commence tradirigine Equi ty Shares would restr.i
of their Equity Shares. There can be no assurance that
that trading in the Equity Shares will commence, within the time gerspecified in this risk factor. We could also be
required to pay interest at the applicable rates if allotment is not made, refund orders are not dispatched or demat credits
are not made to investors within the prescribed time periods. For furthesdetail®ffereProéeduré o n 43ba g e

52There are restrictions on daily movements in the trac
sharehol der6s ability to sell Equity Shares or the pr
ti me.

Foll owing the 1listing of Equity Shares through the Off

imposed on listed companies by the Stock Exchange, which does not allow transactions beyond certain volatility in the
trading price ofthe Equity Shares. This circuit breaker operates independently of thelinded marketvide circuit
breakers generally imposed by SEBI on Indian Stock Exch
will be set by the Stock Exchanfased on historical volatility in the price and trading volume of the Equity Shares. The
Stock Exchange is not required to inform our Company of the percentage limit of the circuit breaker, and they may change
the limit without our knowledge. This circuiteaker would effectively limit the upward and downward movements in the
trading price of the Equity Shares beyond the circuit breaker limit set by the Stock Exchange. As a result of this circuit
breaker, there can be no assurance regarding the abilgfias€holders to sell Equity Shares or the price at which
shareholders may be able to sell their Equity Shares.

53The determination of the Price Band and | ssue Price
Price of the Equity Shares may not be indicative of t

There has been no public market for the Equity Shares prior to the Offer, so the determination of the Price Band is based
on various factors and assumptions and will be determined by our Company in consultation with the BRLM. Furthermore,
the Offer Price bthe Equity Shares will be determined by our Company in consultation with the BRLM through the Book
Building Process. These wil/l be based o Basiafarthe OfferiPsae f act o
on pagel43and may not be indicative of the market price for the Equity Shares after the Offer. For further details, see
fiOther Regulatory and Statutory Disclosurebrack record of past issues handled by the BRLMo n 402 &t éactors

that could affect the market price of the Equity Shares include, among others, broad market trends, our financial
performance and results pdstt st i ng, and other factors beyond our Comp
that an actie market will develop, or sustained trading will take place in the Equity Shares or provide any assurance
regarding the price at which the Equity Shares will be traded after listing.

54There is no guarantee that the Equity Shares wil/l be

There is no guarantee that the Equity Shares will be listed on the BSE SME in a timely manner or at all. In accordance with
Indian law, permission for listing and trading of the Equity Shares will not be granted until certain actions have been
completed irrelation to this Issue and until Allotment of Equity Shares pursuant t@ffas. In accordance with current
regulations and circulars issued by SEBI, the Equity Shares are required to be listed on the BSE SME within such time as
mandated under UPI Cintars, subject to any change in the prescribed timeline in this regard. However, we cannot assure
you that the trading in the Equity Shares will commence in a timely manner or at all. Any failure or delay in obtaining final
listing and trading approvals maestrict your ability to dispose of your Equity Shares. Further, there can be no assurance
that the Equity Shares once listed will continue to remain listed on the Stock Exchange. Indian laws permit a company to
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delist its equity shares on compliance with prescribed procedures including the requirement to obtain the approval of its
shareholders. Further, certain instances ofemmnpliance with applicable laws can result in the delisting of the Equity
Shares. Weannot assure you, therefore, that the Equity Shares, once listed, will continue to remain listed.

55Hol ders of Equity Shares may beempsivectedhitsa wuheder
thereby suffer future dilution of their ownership pos

Under the Companies Act, a company incorporated in India must offer its equity shareholemrpiive rights to
subscribe and pay for a proportionate number of equity shares to maintain their existing ownership percentages prior to
issuance of any new eity shares, unless the peenptive rights have been waived by the adoption of a special resolution

by holders of thre€ourths of the equity shares voting on such resolution. However, if the law of the jurisdiction that you
are in, does not permit the egise of such premptive rights without our filing an offering document or registration
statement with the applicable authority in such jurisdiction, you will be unable to exercise seohppire rights, unless

we make such a filing. If we elect notfite a registration statement, the new securities may be issued to a custodian, who
may sell the securities for your benefit. The value such custodian receives on the sale of any such securities add the relate
transaction costs cannot be predicted. Tcettient that you are unable to exercisegmgtive rights granted in respect of

the Equity Shares, your proportional interests in our Company may be reduced.

56QI Bs anAdisNdmnuti onal I nvestors are not permitted to w
Equity Shares or the Bid Amount) at any stage after s

Pursuant to the regulations under the SEBI Act, QIBs andINstitutional Investors are not permitted to withdraw or

lower their Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage after submittingndiidual

Investors can revise their Bids during the Bid/Offer Period and withdraw their Bids until Bid/Offer Closing Date. While

our Company is required to complete Allotment pursuant to the Offer within 3 Working Days from the Bid/ Offer Closing
Date, eents affecting the Bidder6 deci si on to invest in the Equity Sha
international or national monetary policy, financial, political or economic conditions, our business, results of operation or
financial condition may arise between the ddtsubmission of the Bid and Allotment. Our Company may complete the

Al l ot ment of the Equity Shares even if such events occu
Allotted pursuant to the Offer or cause the trading pridd®Equity Shares to decline on listing.

57A third party could be prevented front akegaveari ngr cwind ir
I ndian | aw.

There are provisions in Indian law that may delay, deter or prevent a future takeover or change in control of our Company,
even if a change in control would result in the purchase of your Equity Shares at a premium to the market price or would
otherwise béoeneficial to you. Such provisions may discourage or prevent certain types of transactions involving actual or
threatened change in control of our Company. Under the SEBI Takeover Regulations, an acquirer has been defined as any
person who, directly or @lirectly, acquires or agrees to acquire shares or voting rights or control over a company, whether
individually or acting in concert with others. Although these provisions have been formulated to ensure that interests of
investors/shareholders are protegtiese provisions may also discourage a third party from attempting to take control of

our Company. Consequently, even if a potential takeover of our Company would result in the purchase of the Equity Shares
at a premium to their market price or woulth@twise be beneficial to its stakeholders, it is possible that such a takeover
would not be attempted.

58L.nvestors may not be able to enforce a judgment of a

Our Company is a company incorporated under the laws of India and majority of the assets of our Company and such
persons are located in India. As a result, it may not be possible for investors outside India to effect service of pnocess up
our Company osuch persons in India, or to enforce against them judgments obtained in courts outside India.

India has reciprocal recognition and enforcement of judgments in civil and commercial matters with only a limited number
of jurisdictions, which includes, among others, the United Kingdom, Singapore, United Arab Emirates and Hong Kong. In
order to be enfaeable, a judgment from a jurisdiction with reciprocity must meet certain requirements of the Code of
Civil Procedure, 1908. Judgments or decrees from jurisdictions, which do not have reciprocal recognition with India,
cannot be executed in India. Therefoa final judgment for the payment of money rendered by any court in-a non
reciprocating territory for civil liability, whether or not predicated solely upon the general laws of threaiprocating
territory, would not be enforceable in India. Evenrifiavestor obtained a judgment in such a jurisdiction against us or
our officers or directors, it may be required to institute a new proceeding in India and obtain a decree from an Indian court
However, the party in whose favour such final judgment isdessd may bring a new suit in a competent court in India
based on a final judgment that has been obtained in-aecrocating territory within three years of obtaining such final
judgment in the same manner as any other suit filed to enforce a diilitylian India. If, and to the extent that, an Indian

court were of the opinion that fairness and good faith so required, it would, under current practice, give binding effect to
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the final judgment that had been rendered in therroiprocating territory, unless such a judgment contravenes principles

of public policy in India. It is unlikely that an Indian court would award damages on the same basis or to the same extent
as was awarded in a final judgment rendered by a court in another jurisdiction if the Indian court believed that the amount
of damages awarded was excessive or inconsistent with Indian practice. In addition, any person seeking to enforce a foreign
judgment in Indiais required to obtain prior approval of the RBI to repatriate any amount recovered pursuant to the
execution of such a judgment.

590Qur Company may-ebnmpts whkej esaitr vteo | prammce measures | i ke Ad
and Graded Surveillance Measures (GSM) by the Stock
safeguard the intergsosittpfShavestof souonCempaery Eare |

The Equity Shares of our Company may be subject to general market conditions which may include significant price and
volume fluctuations, once the Equity Shares of our Company are listed. The price of the Equity Shares may fluctuate after
the Offer due toseveral factors such as volatility in the Indian and global securities market, our performance and
profitability, or any other political or economic factor. The occurrence of these factors may lead to the surveillance
measures stipulated by SEBI and thecBtExchange for placing securities under the GSM or ASM framework being
triggered in relation to the Equity Shares. If the Equity Shares are covered under such surveillance measures implemented
by SEBI and the Stock Exchange, we may be subject to cadditional restrictions in relation to trading of the Equity

Shares such as limiting trading frequency (for example, trading either allowed once in a week or a month) or freezing of
price on upper side of trading which may have an adverse effect on tket préce of the Equity Shares or may in general

cause disruptions in the development of an active trading market for the Equity Shares.

External Risks

6 0Adverse geopolitical conditions such as an increased
Rus4#kaaine conflict, d4Be aedtnfalnidctotthetrweeonunitramrs in W
wars and i mposutdoadoér sakryfédsfect our business, resu

Adverse geopolitical conditions such as increased tensions between India and its neighbouring countries, resulting in any
military conflict in the region could adversely affect our business and operations. For instance, tensions between India and
Pakistarare at their highest in decades following a major escalation in Kashmir in May 2025. Any military conflict may
lead to countries including the Government of India imposing restrictions which could have an adverse effect on the Indian
economy. Further, angestriction on commodities, or other factors cause global supply chain disruptions could have an
impact on global prices and could have an adverse effect on the commodities markets in India could be affected. For
instance, the government of India has imggbadditional tariffs in the nature of countervailing duty and@umnping duty

on a number of items imported from China. Any such measure or reciprocal duties imposed on Indian products by China
or other countries may adversely affect our results ofatipers and financial condition could have a chilling effect on

trade and commerce between the nations which could lead to uncertainty in the securities and commodities markets, inflate
costs etc. Further, prolonged Rustigraine conflict and the armed hilisies between Israel and other countries in West

Asia, impactingjnter alia, global trade, prices of oil and gas could have an inflationary impact on the Indian economy,
result in higher interest rates and adversely affect our business, resultsatioogeand financial condition.

The conflict between Russia and Ukraine, the Is@easta conflict or the ongoing tensions in the Red Sea, which are beyond
our control, may lead to economic instability, including in India and globally, and may adversely affect our business,
financial condtion, cash flows and results of operations. The short andtlemg implications of the conflict between
Russia and Ukraine, the Isradgéimas conflict and the Iralsrael conflict are difficult to predict at this time. We continue

to monitor any adversenpact that the conflict between Russia and Ukraine, the subsequent institution of sanctions against
Russia by the United States and several European and Asian countries, and thtatsesetonflict may have on the
global economy in general, on the busises and operations of us, our lenders and other third parties with which we
conduct business.

To the extent any geopolitical tension may adversely affect our business, it may also have the effect of heightening many
of the other risks described herein. Such risks include, but are not limited to, adverse effects on macroeconomic conditions,
including inflation; disruptions to our global technology infrastructure, including through cyberattack, ransom attack, or
cyber intrusion; adverse changes in international trade policies and relations; disruptions in global supply chains;
significant volatility h commodity prices and supply of energy resources; political and social instability; changes in
consumer or purchaser preferences and constraints; volatility, or disruption in the capital markets, any of which could
negatively affect our business and fingth condition. In the recent past, we have been witnessing increased geopolitical
tensions globally. Any potential aftermaths of such tensions such asbeomakes restrictions, sanctions, trade barriers,
imposition of tariffs could adversely affect owrpply chains and as a result our production schedules. While we have
alternative supply sources and have not experienced any disruption to our business or supply due to geopolitical tension in
the past, should the conflicts lead to global shortages of calities that are related to our business, such as energy, we
may face challenges in sourcing raw materials and parts, including experiencing significant procurement cost increases.
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Moreover, recent trade wars and increasing protectionist policies by several countries, including the imposition of import
tariffs and duties on goods originating from certain regions, have created an unpredictable and unstable global trade
environment. Asuch, the landed cost of our products in certain international markets may increase. This may adversely
affect our pricing competitiveness, which could in turn impact customer retention, reduce order volumes, or result in
delayed or cancelled orders framar international clients. Additionally, any withdrawal, renegotiation or suspension of
favourable duty regimes under bilateral or multilateral trade arrangements may further increase our cost of compliance
and disrupt existing export strategies. Thesestigpments may necessitate changes to our pricing models, operational
realignments, or strategic shifts to alternate markets. Such changes, if material, could adversely affect our revenue,
margins, and overall export performance.

61You may not be able to i mmediately sell any of the Eq
Exchange.

The Equity Shares are proposed to be listed on the Stock Exchange. Pursuant to Indian laws and regulations, certain action:
must be completed before the Equity Shares can be listed and commence trading, including the crediting of Equity Shares
intheinves or 6s demat accounts within the timeline specified
permission for listing and trading of the Equity Shares will not be granted until after certain actions have been completed
in relation to thiOffer and until Allotment of Equity Shares pursuant to this Offer. The Allotment of Equity Shares in the

Offerand the credit of Equity Shares to the investords de
expected to be completed within the period as may be prescribed under applicable law. Any failure or delay in obtaining
theapprovalsast her wi se commence trading in the Equity Shares
Shares. Our Company cannotassueu t hat the Equity Shares will be credi

in the Equity Shares will commence, within the prescribed time periods or at all which could restrict your ability to dispose
of the Equity Shares. We could also bguired to pay interest at the applicable rates if allotment is not made, refund orders
are not dispatched or demat credits are not made to investors within the prescribed time periods.

62A sl owdown in economic growth in India could adversel

The structure of the Indian economy has undergone considerable changes in the last decade. These include increasing
importance of external trade and of external capital flows. Any slowdown in the growth of the Indian economy or
manufacturing sectororadfyut ur e vol atility in gl obal process coul d
condition and results of operations. I ndi ads economy
fluctuations in currency exchange rates, aseeconditions affecting commodity and electricity prices or various other
factors.

Further, conditions outside India, such as slowdowns in the economic growth of other countries, could have an impact on
the growth of the Indian economy and government policy may change in response to such conditions. The Indian economy
and financial markis are also significantly influenced by worldwide economic, financial and market conditions. Any
financial turmoil, especially in the United States, Europe or China or Asian emerging market countries, may have an impact
on the Indian economy. Although eeomi ¢ condi ti ons differ in each countr
developments in one country can have adverse effects on the financial and market conditions in other countries. A loss of
investor confidence in the financial systems, pardidulin other emerging markets, may cause increased volatility in

I ndian financi al mar kets, and could have an adverse ef
operations and the price of the Equity Shares.

I ncreasing employee compensation in India may erode son
Companyés profit margins, which may have a materi al adyv
flows and results obperations.

Employee compensation in India has historically been significantly lower than employee compensation in the United States

and Western Europe for comparably skilled professionals. However, compensation increases in India may erode some of
this competitvead ant age and may negatively affect our Companyo0s
increasing at a faster rate than in the United States and Western Europe, which could result in increased costs relating to

managers and other mievel profs si onal s. Our Company may need to contin

employee compensation to remain competitive and manage attrition. Compensation increases may have a material adverse

ef fect on our Company 0 sastbfloveiand eesults,of operatioasn ci al condi ti on,

63Adverse geopolitical conditions such as an increased
amongst some of the countries in Europe and the Mid:¢
operations andohfhinanci al condi t
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Adverse geopolitical conditions such as increased tensions between India and its neighbouring countries, resulting in any
military conflict in the region could adversely affect our business and operations. Such events may lead to countries
including the Geernment of India imposing restrictions on the import or export of products or input materials, among
others, and affect our ability to procure input materials required for our manufacturing operations. We could alsocbe affecte
by the introduction of omicrease in the levy of import tariffs in India, or in the countries to which we export our products,

or changes in trade agreements between countries. For instance, the government of India has imposed additional tariffs in
the nature of countervailing dugnd antidumping duty on a number of items imported from China. Any such measure
which affects our input material supply or reciprocal duties imposed on Indian products by China or other countries may
adversely affect our results of operations and firdra@ndition. Further, the ongoing war amongst some of the countries

in Europe and the Middle East that is currently impacting, inter alia, global trade, prices of oil and gas and could have an
inflationary impact on the Indian economy.

640ur Company may be affected by competition | aw in In
Competition Act could adversely affect our Companyods

The Competition Act, QoipefitiopnActd) ) ndegul asteampndetdi ¢éds hay
ef fect on competition i AAEGOh e rlenldeevra ntth emaGoknepe tiint i lomd iAac
arrangement, understanding, or action in concert, which causes or is likely to cause an AAEC, is consideredhayid and
resultin the imposition of substantiapenaltiesFurther,any agreemenamong competitors which directly or indirectly

involves the determination of purcteasr sale prices, limits or controls production, supply, markets, technical development,
investment, or the provision of services, or shares the market or source of production or provision of services in gny manner
including by way of allocation of geoghical area or number of customers in the relevant market or directly or indirectly
results in bidrigging or collusive bidding is presumed to have an AAEC and is considered void. The Competition Act also
prohibits abuse of a dominant position by any gmtse.

On April 11, 2023, the Competition (Amendment) Bill 2023 received the assent of the President of India to become the
Competition ( Ame rCdmpetition AmeddméntAct D2 3aféndi ng the Competitdi
CCI additional powers to prevent practices that harm competition and the interests of consumers. It has been enacted to
increasethe easeof doing businessn India and enhanceransparencyThe Competition Amendment Act, inter alia,
modifies the scope of certain factors used to determAEC, reduces the overall time limit for the assessment of
combinations by the CCl and empowers the CCI to impose penalties based on the global turnover of entities, for anti
competitive agreements and abuse of dominant position.

The Competition Act aims to, among others, prohibit all agreements and transactions which may have an AAEC in India.
Consequently, all agreements entered by us could be within the purview of the Competition Act. Further, the CCI has
extraterritorial powerand can investigate any agreements, abusive conduct, or combination occurring outside India if such
agreement, conduct, or combination has an AAEC in India. However, the impact of the provisions of the Competition Act
on the agreements entered by us cabe@redicted with certainty at this stage. We may be affected, directly or indirectly,

by the application or interpretation of any provision of the Compethictn or any enforcement proceedings initiated by

the CCI, or any adverse publicity that may be generated due to scrutiny or prosecution by the CCI or if any prohibition or
substantial penalties are levied under the Competition Act, it would adversely affdausiness, results of operations,

cash flows, and prospects.

65Changing | aws, rules and regul ations and | egal uncer
and regulations, may adversely affect our business an

The regulatory and policy environment in which we operate is evolving and is subject to difren@avernment of India

or State governments in India may implement new laws or other regulations and policies that could affect our business in
general, which could lead to new compliance requirements, including requiring us to obtain approvals sexlfticen

the Government of India, state governments and other regulatory bodies, or impose onerous requirements.

Unf avourable changes in or interpretations of existing
foreign investment and stamp duty | aws governing our b
contravewmdh olnawd and may require us to apply for additi
changes in interpretation of | aws may have an i mpact ofr
We cannot predict the impact of any changes in or intei
regul ations applicable to us and our business. Unf avou
of new Ilrauwes and regulations including foreign invest m
could result in us, our business, operations or group s
require fuertadaippil gnal approvals. We may incur increas
with such new requirements, which may also require sign
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affect our business, results of operations and prospec

of any amendment to, or change in, governing | aw, regu
body,mionfi satdr ati ve or judicial precedent may be time con
viability of our current business or restrict our abili]i
66Any downgrade of our credit ratings could adversely
I ndia and other jurisdictions we operate in may affec

Credit ratings reflect a rating agencyds opinion of ou
ability to meet our obligations. As on date of the Red Herring Prospectus, our Company has not obtained any credit ratings
in relation to its debt obligations.

OQur Company's borrowing costs and our Company ccess
ratings of India. Any adverse revisions to Indi S Cr e
agencies maypdver sely i mpact our Companyb6s ability t rai se
commercial terms at which such financing is available, including raising any overseas additional financing. A downgrading
of I ndi abds c rourdforexampéetupom g changeaof/government tax or fiscal policy, which are outside our
Companyés control. This could have an adverse effect
favourable terms or at all, and consequently advesdlyf e ct our Companyds business an
price of the Equity Shares.

a
ab
o

Further, any future equity issuances by us, including to comply with minimum public shareholding norms applicable to
listed companies in India or sales of our Equity Shares by our shareholders may adversely affect the trading price of the
Equity Shares, wibh may lead to other adverse consequences including difficulty in raising capital through offering of our
Equity Shares or incurring additional debt.

In case there is any disposal, pledge or encumbrance of the Equity Shares (in accordance with applicable law including
procuring regulatory approvals, as required) by any of our significant shareholders may affect the trading price of the
Equity Shares.

6 7The occurrence -nafd en adtiusraasit eorrs ntaonul d adversely affect
financi al condition. Hostilities, terrori st attacks,
financial warlkesisnasnsd. o

The occurrence of natural disasters, including cyclones, storms, floods, earthquakes, tsunamis, fires, explosions, pandemic
disease and mamade disasters, including acts of terrorism and military actions, could adversely affect our results of
operationscash flows or financial condition. Terrorist attacks and other acts of violence or war may adversely affect the
Indian securities markets. In addition, any deterioration in international relations, especially between India and its
neighbouring countries, ay result in investor concern regarding regional stability which could adversely affect the price

of the Equity Shares. In addition, India has withessed local civil disturbances in recent years, and it is possible that futu
civil unrest as well as othexdverse social, economic or political events in India could have an adverse effect on our
business. Such incidents could also create a greater perception that investment in Indian companies involves a higher degre
of risk and could have an adverse effectour business and the market price of the Equity Shares.

Our performance and the growth of our business are necessarily dependent on the health of the overall Indian economy.
Therefore, any downturn in the macroeconomic environment in India could adversely affect our business, results of
operations, financial ewlition, cash flows and future prospects. The Indian economy could be adversely affected by
various factors, such as the impact of COMI®or other pandemics, epidemics, political and regulatory changes, including
adverse changes i mlisatidneoliciks, soeial distadantes, seligious bre&eammunal tensions, terrorist
attacks and other acts of violence or war such as ongoing UlRaissa conflict, natural calamities, volatility in interest

rates, volatility in commodity and energy pigcea loss of investor confidence in other emerging market economies and

any worldwide financial instability.

68Fl uctuation in the exchange rate between the I ndian F
the value of our Equity Shares, independent of our op

On listing, our Equity Shares will be quoted in Indian Rupees on the Stock Exchanges. Any dividends in respect of our
Equity Shares will also be paid in Indian Rupees and subsequently converted into the relevant foreign currency for
repatriation, if requied. Any adverse movement in currency exchange rates during the time taken for such conversion may
reduce the net dividend to foreign investors. In addition, any adverse movement in currency exchange rates during a delay
in repatriating the proceeds fromsale of Equity Shares outside India, for example, because of a delay in regulatory
approvals that may be required for the sale of Equity Shares, may reduce the proceeds received by Shareholders. For
example, the exchange rate between the Indian Rupe&datl$. dollar has fluctuated substantially in recent years and

may continue to fluctuate substantially in the future, which may have an adverse effect on the returns on our Equity Shares,
independent of our operating results.
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69.nvestors could be subject to Indian taxes arising o
Shares and wil |l be subject to Indian taxes on any di v

Under current Indian tax laws, capital gains arising from the sale of equity shares within 12 months in an Indian company
are classified as shetérm capital gains and generally taxable. Any gain realized on the sale of listed equity shares on a
stock extiange that are held for more than 12 months is considered atelomgapital gains and is taxable at 10%, in
excess of 1,00,000. Any longerm gain realized on the sale of equity shares, which are sold other than on a recognized
stock exchange and orhieh no STT has been paid, is also subject to tax in India. Capital gains arising from the sale of
equity shares are exempt from taxation in India where an exemption from taxation in India is provided under a treaty
between India and the country of whithe sel |l er i s resident. Generally, I ndi
impose tax on capital gains. As a result, residents of other countries may be liable to pay tax in India as well@srin their
jurisdiction on a gain on the sale of @gishares.

The Finance Act, 2019 introduced new provisions under the Indian Stamp Act, 1899, thereby providing that in the absence
of a specific provision under an agreement, the liability to pay stamp duty in case of sale of securitiesstocdugh
exchangewill beonthebuyer,while in othercaseof transferfor consideratiorthrougha depository, the onus will be on

the transferor. The stamp duty for transfer of securities other than debenturedglwery basis is specified at 0.015%

and on a nodelivery basis is specified 8t003% of the consideration amount.

Unfavourable changes in or interpretations of existing, or the promulgation of new laws, rules and regulations, could result
in Investors being subject to additional taxes on the sale of our Equity Shares and Investors should consult their own tax
advisorsabout the consequences of investing or trading in the Equity Shares.

70Financial instability, economic developments and vol a
the price of the Equity Shares to decline.

The Indian economy and its securities markets are influenced by economic developments and volatility in securities
mar kets in other countries. I nvestorsd reactions to de
price of securities ofompanies located in other countries, including India. For instance, the economic downturn in the
U.S. and several European countries during a part of Fiscals 2008 and 2009 adversely affected market prices in the global

securities markets, including India Fol | owi ng the United Kingdomb6s exit fr
remains significant uncertainty around the impact of Brexit on the general economic conditions in the United Kingdom
and the European Union and any consequential impagtloro b a | financi al mar ket s. I n a

major trading partners and there are rising concerns of a possible slowdown in the Chinese economy as well as a strained
relationship with India, which could have an adverse impact on thergkd®ns between the two countries. Further, the

recent collapse of the Silicon Valley Bank also caused economic downturn. Negative economic developments, such as
rising fiscal or trade deficits, or a default on national debt, in other emerging madketie® may also affect investor
confidence and cause increased volatility in Indian securities markets and indirectly affect the Indian economy in general.

A loss of investor confidence in the financial systems of other emerging markets may cause increased volatility in Indian
financial markets and the Indian economy in general. Any worldwide financial instability could also have a negative impact
on the Indan economy, including the movement of exchange rates and interest rates in India. Any financial disruption
could have an adverse effect on our business, future fi
Shares.

71Under I ndian | aw, foreign investors are subject to in
foreign investors, which may adversely impact the tra

A company based in India may issue equity instruments to a person resident outside India subject to entry routes, sectoral
caps and attendant conditions prescribed in the FEMA Rules. Under the foreign exchange regulations currently in force in
India, trangers of shares between nogsidents and residents are freely permitted (subject to certain exceptions) if they
comply with the requirements specified by the RBI. If the transfer of shares is not in compliance with such requirements
or falls under any ofte specified exceptions, then prior approval of the RBI will be required.

Further, in accordance with the Consolidated FDI Policy
the beneficial owner of the equity shares is situwated i
only de tnhar ough the Government approval rout e. These i
of fshore derivative instruments.

I n addition, sharehol ders who seek to convert the I ndia
and repatriate that foreigobjcectrieocyofroamx | oldéar aan¢cé ¢
autihtoyr. Additionally, the Indian government may i mpose
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including situations where there are sudden fluctuatio
experiences extreme difficulty in stabilizing the bala
financciaapi taanld mar ket s in India. These restrictions may

approval before acquiring Indian securities or repatri
from the sseelcaurdofti eBosdhere can be no assurance that e
government agency can be obtained on any particular ter

720ur Companyds ability to raise foreign capital may be

As an Indian company, our Company is subject to exchange controls that regulate borrowing in foreign currencies. Such
regulatory restrictions could constrain our Companyods
existing indebtednas In addition, our Company cannot assure you that any required regulatory approvals for borrowing
in foreign currencies will be granted to our Company without onerous conditions, or at all. Limitations on foreign debt may

have an adverse effectonourgopmny 6 s business growth, financi al condi ti
73lLf security or industry analysts do not publish resec
business of our Company, the price and trading vol ume

The trading market for the Equity Shares may depend, in part, on the research and reports that securities or indgstry analyst
publish about us or our business. Our Company may be unable to sustain coverage by established and / or prominent
securities anéhdustry analysts. If either none or only a limited number of securities or industry analysts maintain coverage

of our Company, or if these securities or industry analysts are not widely respected within the general investment
community, the trading prictor the Equity Shares would be negatively impacted. In the event our Company obtains
securities or industry analyst coverage, if one or more of the analysts downgrade the Equity Shares of our Company or
publish inaccurate or unfavourable research aboubusiness, the price of the Equity Shares may decline. If one or more

of these analysts cease coverage of our Company or fail to publish reports on our Company regularly, the demand for the
Equity Shares of our Company could decrease, which might caupeicheand trading volume of the Equity Shares of

our Company to decline.
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SECTI ON

[ I NTRODUCTI ON

THE OFFER

The present Offer of up tp 0 ] Equity

Shares

of f aisRed MearihguPeospeciu® haseseenh

I

authorised pursuant to a resolution of our Board of Directors held on July 16, 2025 and by special resolution passed under
section 62(1)(c) of the Companies Act, 2013, at the Annual General Meeting of the members hejdsiri 8.2025.

The following table summarizes details of the Offer:

PRESENT OFFER OF EQUITY SHARES BY OUR COMPANY IN TERMS OF THIS RED HERRING

PROSPECTUS
Particulars Details of Equity Shares
Equity Shares Offered through Public Offer Up t o [ 6] Equity Shares of
WAE) t o [ 6] milli on
Consisting of
Fresh Issue Up to [ 6] Equity Shares of
t 0875million.
Offer for Sale Upto 800,000Equi ty Shares of f a
aggregating up t o [ 6] mi
Shareholder.
Out of which:
Offer Reserved for Market Maker Reservati Upt o [ 0] Equity Shares of f
Portion up to [ 6] million
Net Offer to the Public Upto [O0] Equity Shares of f
t o [ 6] million.
Out of which*
A. QIB Portion®®) Not more than [O6] Equity S
aggregating to [6] million
of which:
(i) Anchor Investor Portion Upto [O8] Equity Shares of f
[ 6] million.
(i) Net QIB Portion (assuming Anchor Invest Upt o [ 6] Equity Shares of f
Portion is fully subscribed) [ 6] million.
of which:
a. Available for allocation to Mutual Fundson Upt o [ 6] Equity Shares of f
(5% of the Net QIB Portion) [6] million.
b. Balance for all QIBs including Mutual Func Upt o [ 6] Equity Shares of f
[ 6] million.
B. Non-Institutional Portion Not |l ess than [ 6] Equity ¢
aggregating to [ 6] million
C. Individual InvestorPortion Not |l ess than [ 6] Equity ¢
aggregating to [ 6] million
Pre- and postOffer Equity Shares
Equity Shares outstanding prior to the Offer (a< 14343,20lEqui ty Shares of face
the date of this Red Herring Prospectus)
Equity Shares outstanding post the Offer [ 6] Equity Shares of face v
Use of Net Proceeds Pl ease refer tQbjectslofehe Offtra poteeyri
on pagel?2l

Offer Opens on

Friday, December 5, 2025

Offer Closes on

Tuesday, Decembé&, 2025

*Subject to finalisation of the Basis of Allotment. Number of shares may need to be adjusted for lot size upon detefriffation o

price.

Notes:

1. The Offer is being made in terms of Chapter IX of the SEBI ICDR Regulations, 2018, as amended from time to time.

This Offer is being made by our Company in terms of Regulation o229 $EBI ICDR Regulations read with Rule
19(2)(b)(i) of SCRR wherein not less than 25% of theipoffer paid up equity share capital of our Company are being

offered to the public for subscription.

2. The Offer has been authorized by the Board of Directors vide a resolution passed at its meeting held on July 16, 2025
and by the Shareholders of our Company, vide a special resolution passed pursuant to Section 62(1)(c) of the Companies
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Act, 2013 at the Annual General Meeting held on August 18, 2025. The Selling Shareholder has consented to the
inclusion of his respective portion of the Offered Shares in the Offer for Sale.

3. The SEBI ICDR Regulation, 2018 and as amended thereto, permits the issue of securities to the public through the Book
Building Process, which states that not less than 35% of the Net Offer shall be available for allocation to Individual
Investors who appdis for minimum application size. Not less than 15% of the Net Offer shall be available for allocation
to Nornnstitutional Investors of which ortlird of the Nonrlnstitutional Portion will be available for allocation to
Bidders with an application sizeofor e t han two | ots and up to such | ots
and twathirds of the No#nstitutional Portion will be available for allocation to Bidders with an application size of
mor e than 7 1. 0 6ubstiiptionin dher ofsthesk twe subategories of Noninstitutional Portion may
be allocated to Bidders in the other scéitegory of Nosinstitutional Portion. Subject to the availability of shares in
noninstitutional investors' category the, allotment to each INwtitutional Investors shall not be less than the
minimum application size in Nenstitutional Category and the remaining available Equity Shares, if any, shall be
allocated on a proportionate basis in accordance with the conditions specified in this iagactiedule XllI of the
SEBI ICDR Regulations 2018 and as amended thereto. Not more than 50% of the Net Offer shall be allotted to QIBs,
subject to valid Bids being received at or above the Offer Price.

4. Subject to valid Bids being received at or above the Offer Price, under subscription, if any, in any category, except in
the QIB Portion, would be allowed to be met with spiler from any other category or combination of categories of
Bidders at the digetion of our Company in consultation with the Book Running Lead Manager and the Designated
Stock Exchange, subject to applicable laws.

Our Company, in consultation with the Book Running Lead Managayallocate up to 60% of the QIB Portion to
Anchor Investors on a discretionary basis in accordance with the SEBI ICDR Regulatiorhir@rad the Anchor
Investor Portion shall be reserved for domestic Mutual Funds, subject to valid Bids being receivdahfrestic Mutual

Funds at or above the Anchor Investor Allocation Price. In the event of 1sntdscription in the Anchor Investor
Portion, the remaining Equity Shares shall be added&oQIB Portion. Further, 5% of the Net QIB Portion shall be
available for allocation on a proportionate basis to Mutual Funds only, and the remainder of the QIB Portion shall be
available for allocation on a proportionate basis to all QIB Bidders (othantAnchor Investors), including Mutual
Funds, subject to valid Bids being received at or above the Offer Price. However, if the aggregate demand from Mutual
Funds is less than 5% of the Net QIB Portion, the balance Equity Shares available for allotthenbMiatual Fund

Portion will be added to the Net QIB Portion and allocated proportionately to the QIB Bidders (other than Anchor
Il nvestors) in proportion to their Bids. For further d
page425.

5. In the event of ovesubscription, allotment shall be made on a proportionate basis, subject to valid Bids received at or
above the Offer Price. Allocation to investors in all categories, except the Individual Investor Portion, shall be made on
a proporticnate basis subject to valid bids received at or above the Offer Price. The allocation to each Individual
Investors shall not be less than the minimum Bid Lot, and subject to availability of Equity Shares in the Individual
Investor Portion, the remaining aiWlable Equity Shares, if any, shall be allocated on a proportionate basis. The
allocation to Nonrlnstitutional Investors shall be made in the following manner: (a) one third of the portion available
to noninstitutional investors shall be reserved for &pants with application size of more than two lots and up to such
|l ots equivalent to not more than 7 1. Oifstittionhlinvestars;shall b) t v
be reserved for appl i cant s 00wmiiliorhané(p)piy unsubdcribedmport®on iz ethelo f  me
of the subcategories specified in clauses (a) or (b), may be allocated to applicants in the otheatsgbry of Non
Institutional Investors.

SEBI through its circular (SEBI/HO/CFD/DIL2/CIR/P/2022/45) dated April 5, 2022 (to the extent not rescinded by the
SEBI ICDR MastecCircularin relationto the SEBIICDR Regulations)hasprescribedhatall individualinvestors applying

in initial public offerings opening on or after May 1,
the UPI Mechanism. Individual investors bidding underthe-Nams t i t ut i onal Portiondupi ddi n
to 0.50 million, using the UPI Mechani s m, shall provi

through Syndicate, sutyndicate members, Registered Brokers, RTAs or CDPs, or online using the facility of linked online
trading, demaénd bank account (3 in 1 type accounts), provided by certain broker.

For further details,s e ©ffefiStructuré , Offér Proceduré a Tedns df the Offe&r b e gi nni 420 426and pa g e s
410, respectively.
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SUMMARY REBSTATEIDNANCI AL | NFORMATI ON

The following tables set forth the summary financial information derived from our Restated Financial Information. The
summary financial information presented below should be read in conjunctionfivith nanci al adndhf or m:

AiManagement Di scussion and Analysis of orFpages3hiland835 Cond
respectively.

[The remainder of this page has intentionally been left hlank
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SUMMARY OF RESTATED CONSOLIDATED ASSETS AND LIABILITIES

(7 i n mi
Particulars For the six As at March As at March As at March
months period 31, 2025 31, 2024 31, 2023
ended (Consolidated) (Consolidated) (Standalone)
September 30
2025
(Consolidated)
I. EQUITY AND LIABILITIES
(1) Shareholder's Funds
(a) Equity Share Capital 143.43 69.62 33.40 13.60
(b) Reserves and Surplus 43398 357.55 79.78 25.70
(c) Minority Interest 11.39 10.32 2.52 -
588.8 437.49 115.70 39.30
(2) SHARE APPLICATION MONEY - - - -
PENDING ALLOTMENT
(3) Non-Current Liabilities
(a) Longterm Borrowings 54.24 58.02 138.47 139.70
(b) Deferred tax liabilities (Net) 8.90 10.30 3.27 3.34
(c) Longterm Provisions 7.04 5.75 4.39 3.34
70.18 74.07 146.13 146.38
(4) Current Liabilities
(a) Short Term Borrowings 337.47 263.56 149.85 115.31
(b) Trade payables - - - -
1. Total outstanding dues of micro - - 2.58 14.85
enterprises and small enterprises
2. Total outstanding dues of Creditors oth 121.8 55.15 20.60 24.79
than micro enterprises and small
enterprises
(c) Other current liabilities 90.77 93.16 9.36 68.32
(d) Shortterm provisions 19.18 12.05 7.23 -
569.10 423.92 189.62 223.27
TOTAL EQUITY AND LIABILITIES 1,22808 935.48 451.45 408.95
I. ASSETS
(1) Noncurrent assets
(a) Property, Plant & Equipment
() Property, Plant & Equipment 13.91 6.96 3.54 3.07
(i) Intangible Assets 0.34 0.35 - -
(iii) Goodwill on Consolidation 97.49 97.49 41.38 25.00
(b) NonCurrent Investments - - - 1.00
(c) Deferred Tax Asset (Net) - - - -
(d) Other NorCurrent Assets 28.03 25.16 13.68 4.48
139.77 129.96 58.60 33.55
(2) Current assets
(a) Inventories - 9.03 - -
(b) Trade Receivables 61317 421.55 178.72 179.80
(c) Cash and Bank balance 157.94 168.09 93.70 82.64
(d) Short term loans and advances 15.08 20.95 38.91 71.03
(e) Other current assets 302.12 185.90 81.52 41.93
1,088.3 805.52 392.85 375.40
Total Assets 1,22808 935.48 451.45 408.95
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SUMMARY OF RESTATED CONSOLIDATED PROFIT & LOSS STATEMENT

(T in
Particulars For the six As at March As at March As at March
months period 31, 2025 31, 2024 31, 2023
ended (Consolidated) (Consolidated) (Standalone)
September 30
2025
(Consolidated)
I. Income
(a) Revenue from operations 799.3% 1,348.58 568.02 354.90
(b) Other Income 2.8 11.56 7.87 4.27
Total Revenue 802.19 1,360.14 575.89 359.17
Il. Expenses
(a) Direct Expenses 1,066.04 391.05 211.98
55086
(b) Changes in InventoryVork in (9.03) - -
Progress 9.03
(c) EmployeeBenefitExpense 69.98 53.53 51.22
46.43
(d) Finance cost 45.54 35.11 43.46
3093
(e) Depreciation anémortization 2.29 1.94 1.44
Expense 1.58
(f) OtherExpenses 51.57 3307 34.26
45.20
Total Expenses 684.38 1,226.39 514.70 342.36
Il . Profit before exceptional and 118.16 133.75 61.19 16.81
extraordinary items and tax
IV. Exceptional and Extraordinary items - - - -
V. Profit before tax (IV i 111) 118.16 133.75 61.19 16.81
VI. Tax expense: - - -
(a) Current tax 15.00 13.76 7.18 -
(b) Prior periodtax - - - -
(c) Deferred tax (1.40 7.03 (0.09 3.37
VII Profit after tax but before share of 10456 112.96 54.08 13.44
profit of minority interest
Vlll(a) Less: Share of profit attributable 1 1.08 (2.05) - -
minority interest
VIli(b) Less: Preference Dividend - - - -
IX. Profit/(Loss) for the year after tax 10348 115.01 54.08 13.44
carried to balance sheet (VIIi VIII)
X. Pre-Bonus Issue Earnings per
Equity Share of INR 10 Each
Basic 14.15 28.38 37.94 9.88
Diluted 14.15 24.10 37.94 9.88
PostBonus Issue Earnings per Equity
Share of INR 10 Each
Basic 8.36 9.93 6.04 1.51
Diluted 8.36 9.35 6.04 1.51

80

mi |



SUMMARY OF RESTATED CASH FLOW STATEMENT

(7 in)milli
Particulars For the six Year Ended Year Ended Year Ended
monthsperiod March 31, 2025 March 31, 2024 March 31, 2023
ended (Consolidated)  (Consolidated) (Standalone)
September 30
2025
(Consolidated)
CASH FLOWS FROM
OPERATING ACTIVITIES
Profit before tax 118.16 133.75 61.19 16.81
Adjustments : -
Depreciatiorand Amortisation 2.29 1.94 1.44
1.58
Interest on Deposits (7.96) (7.86) (3.83)
(2.79
Minority share of(Profit)/ Loss 2.05 - -
(1.08
Share of Profit from Partnership - - (0.44)
Firm -
Write Back (3.60) - -
Minority Interest 7.80 2.52 -
1.08
Interest Expenses 34.11 30.59 48.62
24.42
141.2 168.44 88.38 62.60
Adjustments : -
(Increase)/ decrease in Inventorie 9.03 (9.03) - -
(Increase)/ decrease in Trade (191.@) (242.83) 1.08 2.19
receivables
(Increase)/ decrease in Short Ter (110.%) (86.42) (7.47) (35.36)
Loans and Advances
Increase(decreasgin Trade 66.53 31.97 (16.46) 34.87
Payables
Increase(decreasgin Short Term 73.91 113.71 34.54 11.22
Borrowing
Increase(decreasgin Provisions 7.13 4.82 7.23 (6.27)
Increase(decreasgin Other (2.39) 83.80 (58.99 1.28
Current Liabilities
Cash generated from Operations (6.39 64.46 48.34 70.53
Income tax Paid (15.00 (13.76) (7.18) -
NET CASH GENERATED (21.39 50.70 41.16 70.53
PROVIDED/ (USED) BY
OPERATING ACTIVITIES
CASH FLOW FROM INVESTING
ACTIVITIES
Purchase of Property, Plant and (8.5) (6.06) (2.41) (1.19)
Equipment and Intangible Asset
Investment in Wholly Owned - (56.11) - -
Subsidiary
Investment in Associate - - (16.38) (25.00)
Interest on Deposits 2.74 7.96 7.86 3.83
(Increasg/decrease in Nogurrent - - 1.00 (1.00)
investments
NET CASH PROVIDED/(USED) BY (5.79 (54.21) (9.93) (23.36)

INVESTING ACTIVITIES
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Particulars For the six Year Ended Year Ended Year Ended
monthsperiod March 31, 2025 March 31, 2024 March 31, 2023
ended (Consolidated)  (Consolidated) (Standalone)
September 30
2025
(Consolidated)
CASH FLOW FROM FINANCING
ACTIVITIES
Proceeds From Issue of Equity 3.96 9.67 19.80 -
Shares
Proceeds from Issue of Preferenc 0.05 2.00 - -
Shares
Securities Premium on Issue of 42.73 187.31 - -
Shares (Net of Issue Expenses)
Write Back - 3.60 - -
Share of Profit from Partnership - - - 0.44
Firm
Finance cost paid (24.42 (34.11) (30.59) (48.62)
(Increase)/ decrease in Other Noi (2.87 (11.48) (9.20) (1.13)
Current Assets
Increase/ (decrease) in Long tern (3.79 (80.45) (1.23) (5.44)
Borrowings
Increase/ (decrease) in Non 1.29 1.36 1.05 3.34
Current Liabilities
NET IN CASH USED IN 16.96 77.90 (20.17) (51.41)
FINANCING ACTIVITIES
NET INCREASE/ (DECREASE) IN (10.15 74.39 11.06 (4.24)
CASH AND CASH EQUIVALENT
Cash & Cash Equivalent the 168.09 93.70 82.64 86.88
beginning of the year
CASH & CASH EQUIVALENTS 157.94 168.09 93.70 82.64
AT THE END OF THE YEAR
CASH & CASH EQUIVALENTS
COMPRISES OF
Balances with Bank
In Current Account 39.96 82.60 4.05 1.77
In Deposit Account
-Fixed Deposit - 0.50 10.00 -
-In Deposit Accounheld as 117.94 84.98 79.50 76.73
Security
Cash on Hand 0.04 0.01 0.15 4.14
Cash & Cash Equivalents in Cash 157.94 168.09 93.70 82.64

Flow Statement
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GENERAL | NFORMATI ON

Our Company was incorporated@sMe t hodhub Sof t wand a ceffificatevofiricerporatiommvissued 6

on February 2, 2016 by the Registrar of Compaiiamataka at Bengalurfhe name of our Company was subsequently
changedt® Met hodhub S g ipprmcanveesiorLimtanaipibbcddmpany, pursuant to a board resolution dated
September 5, 2024 and a special resolution passed by our Shareholders dated September 30, 2024. A fresh certificate of
incorporation was issued on October 19, 2024 by the RagadftiCompanies, Central Processing Centre.

Corporate Identity Number: U74900KA2016PLC085743
Company Registration Number: 085743

Registered Office:

Methodhub Software Limited

Unit No. 109, #Floor,

Prestige Meridiafi 1, No. 29, M.G. Road,

Bengalurui 560 001,

Karnataka, India.

For details in relation to the c hHistogyars Certain GofperateeMatteisst er e
- Changes in the Registered Office of our Companyo n 27%bha g e

Address of the Registrar of Companies

Our Company is registered with the RoC situated at the following address:
The Registrar of Companies, Karnataka at EBngaluru

'E' Wing, 2nd Floor, Kendriya Sadana,

KormangalaBengaluru 560 034,

Karnataka, India.

Board of Directors

Our Board comprises the following Directors as on the date of filing this Red Herring Prospectus:

Name Designation DIN Address

Kannan Chairman and Independel 06551104 1023, Luz Amor, 233/235. Royapettah Hig

Jayaramakrishnan Director Road, Mylaporé 600 004, Chennai, Tam
Nadu, India.

Ahobilam Executive Director and 02953101 Flat 7 002, Prakruthi Balu Enclav

Nagasundaram Chief Executive Officer Apartment, #7, 30 Main Road, ITI Layout,

JP Nagar, ¥ Phase, SoutBengalurui 560
078,Bengalury Karnataka, India.
Prasanna Bandapani  Non-Executive Non- 02187044 H22/11, B402, % Floor, Aishwaryam
IndependenbDirector Towers, East Avenue Road, Saai ba:
Temple, Koratturi 600 080, Tiruvallur,
Tamil Nadu, India.
Lathika SiddharthPai Additional Independent 00420102 43-44, Cunningham Roau
Director Cross, Vasanth NagamBengaluru North,
Bengalurui 560 001, Karnataka, India
Perinkulam Mani Additional Independent 02129959 Flat 1A 27 Bashyam Pinnacle Crest, 1
Mohanraj Director Rajiv Gandhi Salai (OMR), Sholinganallu
Kancheepurari 600 119, Tamil Nadu, Indit

For brief profiles and fQurMamhagemedt ed m287.asgeof our Director s
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Chief Financial Officer
Ravi Sharma is the Chief Financial Officer of our Company. His contact details are as follows:

Ravi Sharma

Chief Financial Officer

Unit No. 109, #Floor,

Prestige Meridiafi 1, No. 29, M.G. Road,
Bengalurui 560 001, Karnataka, India.
Telephone +9180 4097 9238

E-mail: ravi.sharma@methodhub.in

Company Secretary and Compliance Officer

Muthukrishnan Shanmuga Thevaithe Company Secretary and Compliance Officer of our Company. His contact details
are as follows:

Muthukrishnan Shanmuga Thevar
Company Secretary and Compliance Officer
Unit No. 109, % Floor,

Prestige Meridiafi 1, No. 29, M.G. Road,
Bengalurui 560 001, Karnataka, India.
Telephone +917824823132

E-mail: cs@methodhub.in
Investor Grievances

Bidders are advised to contact the Company Secretary and Compliance Officer, the Book Running Lead Manager or the
Registrar to the Offer in case of any {er or postOffer related matters, such as a@teipt of letters of Allotment,
non-credit of Allotted Equity Shares in the respective beneficiary accountreumipt of refund orders or nepceipt of

funds by electronic mode.

All Offer related grievances, other than that of Anchor Investors, may be addressed to the Registrar to the Offer with a
copy to the relevant Designated Intermediary(ies) to whom the Bid cum Application Form was submitted, giving full details
suchasfulname of the sole or first Bidder , ASBA Form numb
submission of the Bid cum Application Form, address of the Bidder, number of Equity Shares applied for, the Bid amount
paid on submission of the Bid cum Ajmation Form and the bank branch or collection center where the application was
submitted. .

All grievances relating to the ASBA process may be addressed to the Registrar to the Offer with a copy to the relevant
SCSB or the member of the Syndicate if the Bid was submitted to a member of the Syndicate at any of the Specified
Locations, or the Regdisred Broker if the Bid was submitted to a Registered Broker at any of the Brokers Centers, as the
case may be, quoting the full name of the sole or first Bidder, Bid cum Application Form number, address of the Bidder,
Bidder 6s DP | D, Crlof Emuity Shard3 appliedA\fdr, daten af BitineApplication Form, name and

address of the member of the Syndicate or the Designated Branch or the Registered Broker or address of the RTA or addres:
of the DP, as the case may be, where the Bid was subraitig¢the ASBA Account number in which the amount equivalent

to the Bid Amount was blocked and the UPI ID of the UPI ID Linked Bank Account in which the amount equivalent to the
Bid Amount was blocked.

For all Offer related queries and for redressal of complaints, Applicants may also write to the BRLM. All grievances
relating to Bids submitted through the Registered Broker and/or a Stock Broker may be addressed to the Stock
Exchange/SEBI with a copy the Registrar to the Offer.

All grievances othe Anchor Investors may beddressed to thReegistrar to the Offer, givinfull details such as the name

of the sole or first Bidder, Bid cum Application Form
Application Form, address of the Bidder, number of the Equity Shares applied for, Bid Amount palmrassiorof the

Bid cum Application Formand thenameandaddressf the BRLM where theBid cum Application Form was submitted

by the Anchor Investor.

Further, the Investors shall also enclose a copy of the Acknowledgment Slip received from the Designated
Intermediaries/SCSB in addition to the information mentioned hereinabove.
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In terms of SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2018/22, dated February 15, 2018, any ASBA Applicant whose
application has not been considered for Allotment, due to failure on the part of any SCSB, shall have the option to seek
redressal of the samg the concerned SCSB within 3 months of the date of listing of the Equity Shares. In terms of the
SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021, as amended pursuant to SEBI
circular SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June2B®21, SCSBs are required to compensate the investor
immediately on the receipt of complaint. Further, the BRLM are required to compensate the investor for delays in grievance
redressal from the date on which the grievance was received until the attuaf dgiablock.

Further, the Investors shall also enclose a copy of the Acknowledgment Slip received from the Designated
Intermediaries/SCSB in addition to the information mentioned hereinabove

Book Running Lead Manager

Horizon Management Private Limited

19 R N Mukherjee Road,

Main Building, 29 Floor,

Kolkatai 700 001, West Bengal, India

Telephone:+91 33 4600 0607

E-mail: smeipo@horizon.net.co

Investor Grievance ID: investor.relations@horizon.net.co
Website: www.horizonmanagement.in

Contact Person:Manav Goenka

SEBI Registration Number: INM000012926

Syndicate Members

Horizon Management Private Limited

19 R N Mukherjee Road,

Main Building, 2% Floor,

Kolkatai 700 001, West Bengal, India

Telephone:+91 33 4600 0607

E-mail: smeipo@horizon.net.co

Investor Grievance ID: investor.relations@horizon.net.co
Website: www.horizonmanagement.in

Contact Person:Manav Goenka

SEBI Registration Number: INM000012926

Legal Counsel to the Offer

M/s. Crawford Bayley & Co.

State Bank Building, 4th Floor

NGN Vaidya Marg

Fort, Mumbaii 400 023

Maharashtra, India.

Telephone:+91 22 2266 3353

Email: sanjay.asher@crawfordbayley.com
Contact Person Sanjay Asher

Statutory Auditors to our Company

N R Krishnamoorthy & Co, Chartered Accountants
BG2, Guru Parasakthi Apartments, No. 16A/18" &freet,
Nanganallur, Chenn&i600 061, Tamil Nadu, India
Telephone +91 98410240049840024004

Email: krishnamoorthynr@yahoo.co.in

Firm Registration Number: 001492S

Peer review number 015778

Contact Person:N R Krishnamoorthy

Changes in Statutory Auditors

Except as mentioned below, there has been no change in our statutory auditors during the three years immediately preceding
the date of this Red Herring Prospectus:
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Sr No

Particulars of Auditors Date of change

Reason

Ram & Ravi, Chartered Accountants, June 12, 2024
New no. 7/1, Old No. 3/2, Nortori¢Street, Mandavel

T 600 028, Chennai, Tamil Nadu, India.

Email: srsankar48@gmail.com

Firm Registration Number: 012839S

Telephone:9444071571

Resignation due tc
personal grounds on pre
occupation

N R Krishnamoorthy & Co, Chartered Accountants July 12, 2024
BG2, Guru Parasakthi Apartments, No. 16A/18" ¢

Street, Nanganallur, Chenriai600 061, Tamil Nadu

India.

Email: krishnamoorthy_nr@yahoo.co.in

Firm Registration Number: 001492S

Peer review number 015778

Telephone:98400 24004

Appointment  to  fulfil
casual vacancy

N R Krishnamoorthy & Co, Chartered Accountants September 30, 202: Re-appointment for a tern

BG2, Guru Parasakthi Apartments, No. 16A/18"
Street, Nanganallur, Chenriai600 061, Tamil Nadu
India.

Email: krishnamoorthy _nr@yahoo.co.in

Firm Registration Number: 001492S

Peer review number 015778

Telephone:98400 24004

of five consecutive years

Registrar to the Offer

Maashitla Securities Private Limited

451, Krishna Apra Business Square Netaji Subhash Place,
Pitampura 110 034, NorthWest Delhi, New Delhi, India.
Telephone:011- 47581432

E-mail: ipo@maashitla.com

Investor grievance email: investor.ipo@maashitla.com
Website: www.maashitla.com

Contact person:Mukul Agrawal

SEBI Registration Number: INRO00004370

Banker to the Offer/ Refund Bank(s)/ Sponsor Bank(s)

AXxis Bank Limited

23/24, Ground Floor, Shreyas Western Wing, Chamiers Road,
Teynampet, Chenn#&i600 018, India.

Telephone:+9191769 07821

Contact Person Radhakrishnan U.

Website: www.axisbank.com

Email: ChamiersRoad.branchhead@axisbank.com

Bankers to our Company

HDFC Bank Limited

Old No. 29, New No. 63,"Floor,

2" Street, Kamaraj Avé" Street, Adyar,
Chennai 600 020 Tamil Nadu,India
Telephone:+91 8940000236

Contact Person Raju Vinoth Jothi
Website: www.hdfc.com

Email: rajuvinoth.jothi@hdfcbank.com

Axis Bank Limited

No. 82, 1st Floor, Aalim Centre

Dr. Radhakrishnan Salai,

Chennai 600 002, Tamil Nadu, India
Telephone:+91 76680580
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Contact Person K. Gnanasekar
Website: www.axisbank.com
Email: k.Gnanasekar@axisbank.com

Designated Intermediaries
Self-Certified Syndicate Banks
The list of SCSBs notified by SEBI for the ASBA process is available at the below link:

www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intm)dx3&t such other website as may be
prescribed by SEBI from time to time. A list of the Designated SCSB Branches with which an ASBA Bidder (other than a
UPI Bidders using the UPI Mechanism), not Bidding through Syndicate/Sub Syndicate or through adgeBistieer,

RTA or CDP may submit the Bid cum Application Forms, is available at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34, or at such other websites as may be
prescribed by SEBI from time to time.

Self-Certified Syndicate Banks and mobile applications enabled for UPI Mechanism

In accordance with SEBI Circular no. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019 and SEBI Circular no.
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, and SEBI Circular no. SEBI/HO/CFD/DIL2/CIR/P/2022/51
dated April 20, 2022, UPI Bidders biddingsing the UPI Mechanism may apply through the SCSBs and mobile
applications whose names appears on the website of the SEBI
(www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intm)d=40 and
(www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intm)de4pectively, as updated from time

to time.

Applications through UPI in the Offer can be made only through the SCSBs mobile applications, whose name appears on
the SEBI website. A list of SCSBs and mobile application, which are live for applying in public issues using UPI

mechanismis providledasAre x ur e 6 Ad to the SEBI <circular no. SEBI/HO
This list is also available atww.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmias@daring
in the #Alist of mobile applications for using UPI in p

time or any such other website as may be prescribed by SEBI from time to time. Details of nodal officers of SCSBs,
identified for Bids made through the UPI Mechanism, are availabievat sebi.gov.in

Syndicate SelCertified Syndicate Banks Branches

In relation to Bids (other than Bids by Anchor Investor &mdividual Investoy submitted under the ASBA process to a
member of the Syndicate, the list of branches of the SCSBs at the Specified Locations named by the respective SCSBs to
receive deposits of Bid cum Application Forms from the members of the Syndicate is availdidevebsite of the SEBI
(www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intm)dardb updated from time to time or

any other website prescribed by SEBI from time to time. For more information on such branches collecting Bid cum
Application Forms from the Syndicate at Specified Locations, see the website of the SEBI
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmlds3fpdated from time to time or any

other website prescribed by SEBI from time to time.

Registered Brokers

Bidders can submit Bid cum Application Forms in the Offer using the stockbroker network of the stock exchange, i.e.
through the Registered Brokers at the Broker Centres. The list of the Registered Brokers eligible to accept ASBA forms,
including details sth as postal address, telephone number amdikaddress, is provided on the websites of the Stock
Exchange at www.bseindia.com and www.nseindia.com, as updated from time to time.

Registrar to the Offer and Share Transfer Agents

The list of the Registrar to Offer and Share Transfer Agents (RTASs) eligilslecept Bid cum Application Forms at the
Designated RTA Locations, including details such as address, telephone numbenaihdddress, is provided on the
website of SEBI atwww.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmidsid Stock
Exchanges atww.bseindia.com/Static/Publiclssues/RtaDp.aapawww.nseindia.com/productservices/initialpublic-
offeringsasbaproceduresr any such other websites as updated from time to time.
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Collecting Depository Participants

The list of the Collecting Depository Participants (CDPs) eligible to accept Application Forms at the Designated CDP
Locations, including details such as name and contact details, is provided at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedEpi&intmld=19 for NSDL CDPs and at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=18 for CDSL CDPs, as updated from
time to time. The list of branches of the SCSBs named by the respective SCSBs to receive deposits of the Bid cum
Application Forms from the Designated Intermediaries will be available on the website of the SEBI (www.sebi.gov.in) and
updated from time to time.

Statement of Inter-se allocation of Responsibilities

Since Horizon Management Private Limiteid the sole Book Running Lead Manager to this Offer, and all the
responsibilities relating to eordination and other activities in relation to the Offer shall be performed by them, hence a
statement of inter se allocation of responsibilities among BoakiRg Lead Manager is not applicable.

Experts
Except as stated below, our Company has not obtained any expert opinions:

Our Company has received writteronsent datedNovember 21 2025 from the StatutoryAuditor, namely,N R
Krishnamoorthy & Co, Chartered Accountartis include their name as required under Section 26(1) of the Companies
Act, 2013 read with SEBI | CDR Regul ations, in this Red
2(38) of the Companies Act, 2013 to the extent and in theircitgms our Statutory Auditors, and in respect of (i) their
examination report datedovember 11, 2026n the Restated Financial Information; and (ii) their report ddtacgember

21, 20250n the statement of possible special tax benefits in this Red flé&trospectus and such consent has not been
withdrawn as on the date of this Red Herring Prospectu
fexpertodo as defined under the U.S. Securities Act.

Our Company has received written consent d&esdember B, 2025from CS Pramod $.Independent Practicing
Company Secretary, to include their name as an Oexpertd
and inits capacity as an independent practicing company secretary in respect of the secretarial repotvdatbdr D,

2025 issuedby it in connection with secretarial compliances.

However, the term fAexpertodo and Aconsentod shall not be
U.S. Securities Act.

Monitoring Agency

As per regulation 262(1) of the SEBI ICDR Regulations, as amended, the requirement of Monitoring Agency is mandatory
if the Offer size i sdetaisaftbeMdnitoang Agencyare &s folloivd: | i on. The

Brickwork Ratings India Private Limited

3 Floor, Raj Alkaa, Kalena Agrahara,

Bannerghatta Road, Bangalore, Karnatak®0 076, India.
Telephone:8080928051

E-mail: jatin.v@brickworkratings.comritaban.b@brickworkratings.com
Website: www.Brickworkratings.com

Contact person:Jatin Vyas/ Rituban Basu

SEBI Registration Number: IN/CRA/005/2008

CIN: U67190KA2007PTC043591

Appraising Entity
None of the objects of the Offer for which the Net Proceeds will be utilised have been appraised by any agency.
Credit Rating

As this is an offer of Equity Shares, there is no credit rating for the Offer.
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IPO Grading

Since the Offer is being made in terms of Chapter IX of the SEBI ICDR Regulations, 2018 there is no requirement of
appointing an IPO Grading agency for the Offer.

Debenture Trustees

As this is an offer of Equity Shares, no debenture trustee has been appointed for the Offer.
Green Shoe Option

No green shoe option is contemplated under the Offer.

Filing of the Draft Red Herring Prospectus

The Draft Red Herring Prospectias beeffiled with the BSE SME Platform.

Filing of this Red Herring Prospectus

This Red Herring Prospectus beingfiled with the BSE SME PlatforniThis Red Herring Prospectus shall be filed with
SEBI, in terms othe SEBI ICDR, 2018 howeverSEBI will not issue any observation on the Red Herring Prospectus in
terms of Regulation 246(2) of the SEBI ICDR Regulations. Pursuant to Regulation 246(5) of SEBI ICDR Regulations and
SEBI Circular No SEBI/HO/CFD/DIL1/CIR/P/2018/011 dated January 19, 2018, a copg &frtispectus will be filed

online through SEBI Intermediary Portal at https://siportal.sebi.gov.in.

A copy of the Red Herring Prospectus, along with the material contracts and documents required to be filed under Section
26 and 32 of the Companies Act, 2918nd a copy of the Prospectus to be filed under Section 26 and 32 of the Companies
Act, 2013 will be filed to the RoC through the electronic portahatv.mca.gov.in

Book Building Process

Book building, in the context of the Offer, refers to the process of collection of Bids from investors on thethisieof

Herring Prospectus, the Bid cum Application Forms (and the Revision Forms, if any) within the Price Band and minimum
Bid Lot, which will be decided by our Company, in consultation with the BRLM in accordance with the Book Building
Process, and, will badvertised in all editions of the English national newspaper, all editions of Hindi national newspaper
and in regional newspaper e#e our Registered Office is situated, each with wide circulation, at least two Working Days
prior to the Bid/Offer Opening Date and shall be made available to the Stock Exchange for the purpose of uploading on
their respective websites. The Offer Pricalklbe determined by our Company, in consultation with the BRLM in
accordance with Book Building process, a fOffee Procadivée @&m d/ O
page425.

The SEBI ICDR Regulations have permitted the offer of securities to the public through the book building process, wherein
allocation to the public shall be made as per Regulation 253(1) of the SEBI ICDR Regulations.

The Offer is being made through the book building process wherein not more than 50% of the Net Offer shall be available
for allocation on a proportionate basis to QIBs, provided that our Company may in consultation with the BRLM allocate
up to 60% of the @ Portion to Anchor Investors on a discretionary basis in accordance with the SEBI ICDR Regulations

( t bPAmchofi Investor Portiond) , out of which one third shall be reser
Bids being received from domestic Mutual Funds at or above the Anchor Investor Offer Price. At least 5% of the QIB
Portion shall be available for allocation on a pmijpmate basis to Mutual Funds only, and the remainder of the QIB
Portion shall be available for allocation on a proportionate basis to all QIB Bidders, including Mutual Funds, subject to
valid Bids being received at or above the Offer Price.

Further, not less than 15% of the Net Offer shall be available for allocation on a proportionate basis to Nlls of which (a)
onethird of the Nonlnstitutional Investor Category shall be available for allocation to Individual Investor with an
applicatonst e of more than 2 (two) | ots and up to sHdhodsofl ot s
the Nonlnstitutional Investor Category shall be available for allocation to Individual Investors with an application size of
mo r e t h a nprovidled tat the unsoibscribed portion in either of suckcatdgories may be allocated to other-sub
category of Norinstitutional Investor and the remaining shares, if any, shall be allotted on a proportionate basis in
accordance with the conditionsegjified in this regards in Schedule Xl of SEBI ICDR Regulations and not less than 35
% of the Net Offer shall be available for allocation to Individual Bidders, in accordance with the SEBI ICDR Regulations,
subject to valid Bids being received at or abtive Offer Price.
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All potential Bidders may participate in the Offer through an ASBA process by providing details of their respective
bank account which will be blocked by the SCSBs. All Bidders are mandatorily required to utilize the ASBA process
to participate in the Offer. Under subscription if any, in any category, except in the QIB Category, would be allowed
to be met with spillover from any other category or a combination of categories at the discretion of our Company
in consultation with the BRLM and the Designated Sick Exchange.

All Bidders, except Anchor Investors, are mandatorily required to use the ASBA process for participating in the
Offer by providing details of their respective ASBA Account in which the corresponding Bid Amount will be blocked
by SCSBs. In addition to this,the UPI Bidders shall participate through the ASBA process by either (a) providing
the details of their respective ASBA Account in which the corresponding Bid Amount will be blocked by the SCSBs;
or (b) through the UPI Mechanism. Except for Allocation tolndividual Bidder , Non-Institutional Bidders and the
QIBs in the Net QIB Portion, Allocation in the Offer will be on a proportionate basis. Anchor Investors are not
permitted to participate in the Offer through the ASBA process.

Subject to valid Bids being received at or above the Offer Price, allocation to all categories in the Net Offer, shall be mad
on a proportionate basis, except for Individual Portion where allotment to each Individual Bidders shall not be less than
the minmum bid lot, subject to availability of Equity Shares in Individual Portion, and the remaining available Equity
Shares, if any, shall be allotted on a proportionate basis. Ursldyscription, if any, in any category, would be allowed

to be met with spili over from any other category or a combination of categories at the discretion of our Company in
consultation with the Book Running Lead Manager and the Stock Exchange. Howeversulstiption, if any, in the

QIB Portion will not be allowed to be mwith spill over from other categories or a combination of categories.

In terms of SEBI Circular no. CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 and the SEBI (Issue of Capital
and Disclosure Requirements) Regulations, 2018, all the investors (except Anchor Investors) applying in a public issue
shall use only Applicatio Supported by Blocked Amount (ASBA) process for application providing details of the bank
account which will be blocked by the Self Certified Syndicate Banks (SCSBs) for the same. Further, pursuant to SEBI
Circular no. SEBI/HO/CFD/DIL2/CIR/P/2018/138 ddtovember 1, 2018, Individual Investors applying in public issue

may use either ASBA facility for making application or also can use UPI as a payment mechanism with ASBA for making
application. For dfer Rrocédsré i on #2bager egard, see i

In accordance with the SEBI ICDR Regulations, QIBs in the Net QIB Portion and Noiinstitutional Bidders bidding

in the NorrInstitutional Portion are not permitted to withdraw or lower the size of their Bids (in terms of the

guantity of the Equity Shares orthe Bid Amount) at any stage. Individual Investors in the Individual Portion
(subject to the Bid Amount being upto 2,00,000) can
their Bids until the Bid/ Offer Closing Date. Further, Anchor Investors are not allowed to withdraw their Bids after

the Anchor Investor Bidding Date. Except for Allocation to Individual Bidders, allocation to QIBs (other than

Anchor Investors) and NonInstitutional Investors, will be on a proportionate basis while albcation to the Anchor

Il nvestors wild| be on a di scr eTeims of the @ffeth assDifer. Froéedur® fourr t h e
pages410and 425respectively.

The Book Building Process is in accordance with guidelines, rules and regulations prescribed by SEBI and are
subject to change from time to time. Bidders are advised to make their own judgement about an investment through
this process prior to submitting aBid.

Our Company will comply with the SEBI ICDR Regulations and any other directions issued by SEBI in relation to this
Offer. The Selling Shareholder has specifically confirmed that he will comply with the SEBI ICDR Regulations and any
other directions issuday SEBI, as applicable in relation to the Offered Shares. In this regard, our Company and the Selling
Shareholder have appointed the Book Running Lead Manager to manage this Offer and procure Bids for this Offer.

Bidders should note the Offer is also subject to: (i) obtaining final listing and trading approvals of the Stock Exchange,
which our Company shall apply for after Allotment within three Working Days of the Bid/Offer Closing Date or such other

time period a prescribed under applicable law, and (ii) acknowledgment of the RoC for filing of the Prospectus with the
RoC.

For further details on t he OoffertStucturé Offdil Pracedore e aTiedms ftheor Bi |
Offed o n 4R0r485arsd410, respectively.

lllustration of Book Building and Price Discovery Process

For an illustration of the Book BuiOffearPoogduidr oneldba gand t |
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WITHDRAWAL OF THE OFFER

Our Company and the Selling Shareholder in consultation with the BRLM, reserve the right not to proceed with the Offer
at any time before the Bid/Offer Opening Date without assigning any reason thereof.

If our Company withdraws the Offer any time after the Offer Opening Date but before the allotment of Equity Shares, a
public notice within 2 (two) working days of the Offer Closing Date, providing reasons for not proceeding with the Offer
shall be issuedybour Company. The notice of withdrawal will be issued in the same newspapers where@itepre
advertisements have appeared and the Stock Exchange will also be informed promptly. The BRLM, through the Registrar
to the Offer, will instruct the SCSBs tmblock the ASBA Accounts within 1 (one) working Day from the day of receipt

of such instruction.

If our Company withdraws the Offer after the Bid/Offer Closing Date and subsequently decides to proceed with an Offer
of the Equity Shares, our Company will have to file a frérstit red herring prospectus with the stock exchange where the
Equity Shares may be proposed to be listed.

Notwithstanding the foregoing, the Offer is subject to obtaining (i) the final listing and trading approval of the Stock
Exchange with respect to the Equity Shares offered through the Prospectus, which our Company will apply for only after
Allotment

Underwriting Agreement

The Company, the Selling Shareholder and the Book Running Lead Manager to the Offer hereby confirm that the Offer
will be 100% Underwritten by the UnderwrigebeingGiriraj Stock Broking Private Limite@ndHorizon Management

Private Limited Pursuant to the terms of the Underwriting Agreement ddte@mber 18, 2028ntered into by Company,
Underwrites and Selling Shareholder, the obligations of the Underwriters are subject to certain conditions specified
therein. The details of the Underwriting commitments are as under:

Sr. Name, Address, Telephone Number and Indicative Number Amount % of the total
No i ’ : of Equity Sharesto  Underwritten Offer size
Email Address of the Underwriters : . - :
be Underwritten* (in m underwritten
1. Giriraj Stock Broking Private Limited
Shantiniketan Building, 8 Camac Strei
Block A, 15th floor, Suite No. 1501
Shakespeare Sarani, Kolkét&00 017 West
Bengal, India. [ 6] [ 6] 85%

Telephone:+91 95474 73969

Email: giriraj@girirajstock.com

Website: www.girirajstock.com

Contact Person:Kuntal Laha

SEBI Registration No.:INZ000212638

2. Horizon Management Private Limited

19 R N Mukherjee Road,

Main Building, 2% Floor,

Kolkatai 700 001, West Bengal, India

Telephone:+91 33 4600 0607

Email: smeipo@horizon.net.co [ 0] [ 6] 15%

Investor Grievance Id:

investor.relations@horizon.net.co

Website: www.horizonmanagement.in

Contact Person:Manav Goneka

SEBI Registration No: INM000012926
*'ncludes [O6] Equity shar etlse Market MateDRegef/atiendartion Whichr aretods subswilhed By thg 6 ] /
Market Makes in their own account in order to claim compliance with the requirements of Regulation 261 of the SEBI ICDR
Regulations, as amended.

As per Regulation 260(2) of SEBI ICDR Regulations, 2018, the Book Running Lead Manager has agreed to underwrite to
a minimum extent of the Offer out of its own account.

The abovementioned is indicative underwriting amount and will be finalised after determination of Offer Price and actual
allocation in accordance with provisions of the SEBI ICDR Regulations.

91


mailto:giriraj@girirajstock.com
http://www.girirajstock.com/
mailto:smeipo@horizon.net.co
mailto:investor.relations@horizon.net.co
http://www.horizonmanagement.in/

In the opinion of our Board (based on representations made to our Company by the Undgrtheteesources of the
Underwrites aresufficient to enable them to discharge their respective underwriting obligations in full. The Underwriter
areregistered with SEBI under Section 12(1) of 8EBI Act or registered as brokers with the Stock Exchang@(s).
Board, at its meetingpeld onNovemberl10, 2025, hasaccepéd and entezd into the Underwriting Agreemerdated
November 18, 202mentioned above on bdhaf our Company.

Notwithstanding the above table, the Underwsitarall be responsible for ensuring payment with respect to the Equity
Shares allocated to investors respectively procuretlihyaccordance with the Underwriting Agreementthe event of

any default in payment, the Underwriter, in addition to other obligations defined in the Underwriting Agreement, will also
be required to procure subscribers for or subscribe to the Equity Shares to the extent of the defaulted amardaniceacc
with the Underwriting Ageement. The extent of underwriting obligations and the Applications to be underwritten in the
Offer shall be as per the Underwriting Agreement.

DETAILS OF MARKET MAKING ARRANGEMENT FOR THIS OFFER

Our Company and the Book Running Lead Manager have entered into an agreemeNbdateber 18, 202%ith the
following Market Makes to fulfil the obligations of Market Making:

Particulars Details

Name Giriraj Stock Brding Private Limited

Address Shantiniketan Building, 8 Camac StreBlpck A, 15th floor, Suite No. 1501,
Shakespeare SaraKiplkatal 700017, West Bengal, India

Telephone +91 95474 73969

Email giriraj@agirirajstock.com

CIN U65100WB2005PTC101507

Website www.girirajstock.com

Contact Person Kuntal Laha

SEBI Registration Number INZ000212638

BSE Registration Number SMEMMO0655127012022

Particulars Details

Name Rikhav Securitiegimited

Address B/501-502, O2 Commercial BuildingAsha Nagar, Mulund (West)
Mumbaii 400080,Maharashtra, India

Telephone 022 69078200/ 300

Email info@rikhav.net

CIN L99999MH1995PLC086635

Website www.rikhav.net

Contact Person Hitesh H Lakhani

SEBI Registration Number INZ000157737

BSE Registration Number SMEMMO0317408052012

In accordance with Regulation 261 of the SEBI ICDR Regulations, our Company swutéied into an agreement with
the Book Running Lead Manager and the Market Malauly registered with BSE Limited to fulfil the obligations of
Market Making) datedNovember 18, 202%0 ensure compulsory Market Making for a minimum period of three years
from the date of listing of equity shares offered in this Offer.

Giriraj Stock Brding Private Limitedand Rikhav Securitielsimited, registered with SME Platform of BSE Limited will
act as the Market Makeand hae agreed to receive or deliver of the specified securities in the market making process for
a period of three years from the date of listing of our Equity Shares or for a period as may be notified by any amendment

to SEBI ICDR Regulations.

The Market Makes shall fulfil the applicable obligations and conditions as specified in the SEBI ICDR Regulations, as
amended from time to time and the circulars issued by BSE Limited and SEBI in this matter from time to time.

Following is a summary of the key details pertaining to the Market Making Arrangement:

1. The Market Makes shall be required to provide away quote for 75% of the time in a day. The same shall be
monitored by the Stock Exchange. Further, the Market Madteall inform the Stock Exchange in advance for each
and every black out period when the quotes are not being offered by the Markes.Maker
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10.

11.

12.

13.

14.

15.

The prices quoted by Market Makeshall be in compliance with the Market Maker Spread Requirements and other
particulars as specified or as per the requiremenBS& Limited (SME Platform of BSEAnd SEBI from time to
time.

The mini mum depth of the quote shall be 1,00,000. Ho
shall be allowed to issue their holding to the Market Makethat scrip provided that they sell their entire holding
in that scrip in one lot along with a declaration to the effect to the selling broker.

After a period of three (3) months from the market making period, the Market $4ateld be exempted to provide

quote if the Shares of Market Makérn our Company reaches to 25% of Offe
sought to be allotted under this Offer). Any Equity Shares allotted to Market Makeer this Offer over and above

[ 6] Equity Shares would not be taken in to considera
as the Shares of Market Maké&n our Company reduce 24% of Offer Size, the Market Maker will resume providing

2-way quotes.

There shall be no exemption/threshold on downside. However, in the event the Marketéhkestheirinventory
through market making process, the concerned stock exchange may intimate the same to SEBI after due verification.

There would not be more than five Market Makers for
Market Makers may compete with other Market Makers for better quotes to the investors.

On the first day of the listing, there will be popening session (call auction) and there after the trading will happen
as per the equity market hours. The circuits will apply from the first day of the listing on the discovered price during
the preopencall auction.

The Marker Makes may also be present in the opening call auction, but there is no obligation on him to do so.

There will be special circumstances under which the Market Makay be allowed to withdraw temporarily/fully

from the market for instance due to system problems or any other problems. All controllable reasons require prior
approval from the Exchange, while force majeure will be applicable focaotrollable reasan The decision of the
Exchange for deciding controllable and rmontrollable reasons would be final.

The Market Makes shall have the right to terminate the said arrangement by giving a one (1) month advance notice
or on mutually acceptable terms to the Book Running Lead Manager, who shall then be responsible to appoint a
replacement Market Maker.

In case of termination of the abemeentioned Market Making Agreement prior to the completion of the compulsory
Market Making period, it shall be the responsibility of the Book Running Lead Manager to arrange for another Market
Maker in replacement durinthe term of the notice period being served by the Market Maker but prior to the date of
releasing the existing Market Maker from its duties in order to ensure compliance with the requirements of regulation
261 of the SEBI ICDR Regulations. Further the Campand the Book Running Lead Manager reserve the right to
appoint other Market Makers either as a replacement of the current Market Maker or as an additional Market Maker
subject to the total number of Designated Market Makers does not exceed fivepecifisa by the relevant laws

and regulations applicable at that particular point of time.

The Inventory Management and Buying/Selling Quotations and its mechanism shall be as per the relevant circulars
issued by SEBI anftom time to time

Execution of the order at the quoted price and quantity must be guaranteed by the Market fidlaktez quotes
given by them.

The shares of the Company will be traded in continuous trading session from the time and day the company gets listed
on BSE Limited (SME Platform of BSEAnd Market Makes will remain present as per the guidelines mentioned
underBSEand SEBI circulars

Risk containment measures and monitoring for Market Makers:

BSE SME Exchange will have all margins, which are applicable on the BSE main board viztpNeaiket, Value

At Risk (VAR) Margin, Extreme Loss Margin, Special Margins and Base Minimum Capital etc. BSE can impose any
other margins as deemed necessamnftilmeto-time.

Punitive Action in case of default by Market Makers:
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16.

17.

The Exchanggvill monitor the obligations on a real time basis and punitive action will be initiated for any exceptions
and/or norcompliances. Penalties/fines may be imposed by the Exchange on the Marked Madasethey arenot

able to provide the desired liquidity in a particular security as per the specified guidelines. These penalties / fines will
be set by the Stock Exchange from time to time. The Exchange will impose a penalty on the Markeirvziser

they arenot present in the market (offering twmay quotes) for at least 75% of the time. The nature of the penalty
will be monetary as well as suspension in market making activities / trading membership. The Department of
Surveillance and Supervision of the Eadlge vould decide and publish the penalties / fines / suspension for any type

of misconduct/ manipulation/ other irregularities by the Market Mafkem time to time.

Price Band and Spreads:

The price band shall be 20% and the market maker spread (difference between the sell and the buy quote) shall be
within 10% or as intimated by Exchange from time to time.

The SEBI Circular bearing reference no: CIR/MRD/DP/ 02/2012 dated January 20, 2012, has laid down that for offer
size up to 250 crores, the applicable price bands f

i. Incase equilibrium price is discovered in the Call Auction, the price band in the normal trading session shall be
5% of the equilibrium price.

ii.  Incase equilibrium price is not discovered in the Call Auction, the price band in the normal trading session shall
be 5% of the offer price

Additionally, the trading shall take place in TFT segment for first trading 10 days from commencement of trading.
The following spread will be applicable on the SME platform.

Sr.No. Mar ket Price S| . Proposedspread (in% to sale price)
1. Upto 50 9
2. 50t0 75 8
3. 75t0 100 6
4. Above100 5
18. Pursuant to SEBI Circular number CIR/MRD/DSA/31/2012 dated November 27, 2012, limits on the upper side for
market makers during market making process has been made applicable, based on the Offer size and as follows:
Offer Size Buy quote exemption threshold Re-entry threshold for buy quote
(including mandatory initial inventory  (including mandatory initial inventory
of 5% of the Offer Size) of 5% of the Offer Size)
Up to 20 cr 25% 24%
20 crore to 20% 19%
50 Crore to 15% 14%
Above 80 cr 12% 11%
19. The Market Maker arrangement, trading and other related aspects including all those specified above shall be subject
to the applicable provisions of law and / or norms issued by SEBI and Stock Exchange from time to time.
20. All the abovementioned conditions and systems regarding the Market Making Arrangement are subject to change

based on changes or additional regulations and guidelines from SEBI and Stock Exchange from time to time
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CAPI TAL STRUCTURE

The share capital of our Company, as on the date of this Red Herring Prospesstifyrth below

Sr. Particulars Amount

No. (in °~ million, excep
otherwise)
Aggregate value at face Aggregate value at
value Offer Price

A. Authorised Share Capital"

22,00000Equi ty Shares of fac 220.00 -

400,000Pr ef erence Shares of 4.00
B. Issued, Subscribed and PaidUp Share Capital before the Offef?)

1434320 Equity Shares of fac 143.43 -
C. Present Offer in terms of this Red Herring Prospectus

Offer up to[ OHquity Shares of face value ofl0 each [ © [ ©

aggregating up to [ 6njillion®

Of which

Fresh I ssue of up to [ 0] [ 6 [ 6

each aggr egraniliomg up to

Offer for Sale of up t@00,000Equity Shares of face valu [ © [ ©

of 10 each by the Sell .l

[ Onjillion®

Which includes

Market Maker Portion of up tp 0 ] Equity [ © [ ©

value of 10 each aggregating to up tb onjillion

Net Offer to the publicofuptp 8] Equi ty S [ © [ ©
D. Issued, Subscribed and PaiJp Share Capital after the Offer

[ 6] Equity Shares "f face [ © [ O
E. Securities Premium Account

Before theOffer 210.96

After the Offer’ [ ©

* To be updated upon finalization of the Offer Price and subject to the basis of Allotment.

# Assuming full subscription in the Offer.

@ For details in relation to the changes in the authorised share capital of our Company in the last 10 years preceding
the date of this Red Herring Prospecti tAmendmergseto durHi st o
Memorandum of As2/Bci ationodo on page

@ Pursuant to a resolution of our Board datédigust 22, 2025205,000CCPS were converted #113,384Equity
Shares bearing face value of 7 4History of BHare capital of theé Eampany s, s
Preference Sharle2 Capital d on page

®  The Offer has been authorised by our Board pursuant to the resolutions passed at their meetidiglhda&g@025
and the Fresh Issue has been authorised by our Shareholders pursuant to the special resolution passédrataheir
General MeetinglatedAugust 182025.

@ Our Board has taken on record the authorization for the Offer for Sale by the Selling Shareholder, to participate in
the Offer for Sale, pursuant to its resolution datedjust 2, 2025. The Selling Shareholder confatimat their Offered
Shares are eligible for being offered for sale in the Offer in accordance with Regulatimh®Aof the SEBI ICDR
Regul ati ons, as on the date of this Red Herring Pro
Regul atory and St at ui6and393 Bdpectivélyo sur esd on pages
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NOTES TO CAPITAL STRUCTURE

1. History of Share capital of our Company

A. Equity Share Capital

The following table sets forth details of the history of payidEquity Share capital of our Company:

Date of No. of Face |Issue Form of Nature/ Reason of Name(s) of allottee(s) and details of Equity Share Cumulative Cumulative
Allotment Equity value Price consideration Allotment allotted per allottee number of paid -up
Shares (Y 0) Equity Capital
Shares 0O)

January 2, 10,000 10 10 Cash Subscription to MOA  Subscription to the MOA by 1) Ideascaler Ventu 10,000 1,00,000
2016" Private Limited for4,900 Equity Sharesand 2)

Adaptive Processes Consulting Private Limited

5,100 Equity Shares
March 31, 1,350,000 10 10 Cash Right Issue Allotment to 1) JayakumarAmmasaikutty for 1,360,000 13,600,000
2021 675,000Equity Shares, 2) Ahobilam Nagasundarz

for 540,000 Equity Shares and 3) .|

Chandrasekaran for 135,000 Equity Shares
March 7, 620,000 10 10 Cash Right Issue Allotment to 1) Ahobilam Nagasundaram fi 1,980,000 19,800,000
2024 456,000 EquitySharesand 2) K Chandrasekarai

for 164,000 Equity Shares
March 18, 400,000 10 10 Cash Right Issue Allotment to K Chandrasekaran for 400,000 Equ 2,380,000 23,800,000
2024 Shares
March 29, 950,000 10 10 Cash Right Issue Allotment to 1) Padma Mohan for 62,500 Equ 3,330,000 33,300,000
2024 Shares, 2) Kalindindhi Sunitha for 15,000 Equ

Shares, 3) Monashree B for 10,000 Equity Sha
4) Marigowda Leelavathi for 20,000 Equity Shar
5) Jatin B Desai for 20,000 Equity Shares,
Sitakanta Pradhm for 20,000 Equity Shares,
Smitha Ramachandran for 50,000 Equity Shares
Pradeep Kumar Panda for 12,500 Equity Share:
Roma Rudolph Dsouza for 100,000 Equity Sha
10) Sumridh Fintech India Private Limited f
2,85,000 Equity Shares, 11) PrasarChandapani
for 125,000 Equity Shares, 12) Dhivya Prasanna
100,000 Equity Shares, 13) R Swaminathan
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Date of No. of Face Issue Form of Nature/ Reason of Name(s) of allottee(s) and details of Equity Share Cumulative Cumulative
Allotment Equity value Price consideration Allotment allotted per allottee number of paid -up
Shares () 0) Equity Capital
Shares 0)

100,000 Equity Shares and 14) Dine

Ramachandra Agaskar for 30,000 Equity Share:
March 30, 10,000 10 10 Cash Right Issue Allotment to S. Rajnikanth for 10,000 Equity Shat 3,340,000 33,400,000
2024
April 12, 167,000 10 10 Cash Right Issue Allotment to 1) C L Karthikeyan C for 12,00 3,507,000 35,070,000
2024 Equity Shares, 2) Shanmugapriyan S for 1,(

Equity Shares, 3) Rupesh Kumar Kannam for 9,!
Equity Shares, 4) Shikha Chaudhary for 3,C
Equity Shares, 5) D Prabhu for 2,000 Equity Sha
6) Istiag Ahmed for D00 Equity Shares, 7
Sandeep Reddy Mandadi for 3,000 Equity Sha
8) Yugendhar Cheeti for 2,000 Equity Shares,
Vinay A for 3,000 Equity Shares, 10) Sateesh H
3,000 Equity Shares, 11) V Nithish Kumar for 1,0
Equity Shares, 12) Reshmaa S for QD OEquity
Shares, 13) Kamlesh Thakur for 3,000 EqL
Shares, 14) Om Kumar for 1,000 Equity Shares,
Rajeev Thomas for 9,000 Equity Shares, 16) Ro
V. K for 3,000 Equity Shares, 17) M Murugan f
1,000 Equity Shares, 18) Venkata Subhramar
Shriram br 2,000 Equity Shares, 19) Bened
Loren for 2,000 Equity Shares, 20) Kaust
Ravindran for 4,000 Equity Shares, 2
Muthukrishnan Shanmuga Thevar for 15,0
Equity Shares, 22) Poorvaja Srinivasan for 1,(
Equity Shares, 23) Mahesh N S for 3,000 Eqt
Shares, 24) A Lokeswari for 1,000 Equity Shar
25) George Lazerous Kumar for 1,000 Equ
Shares, 26) Parul Singh for 1,000 Equity Shares,
Rohan for 9,000 Equity Shares, 28) V. Prabhake
for 1,000 Equity Shares, 29)BrainCapitol
Technologies Private Limited for 68,000 Equi
Shares.
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Date of No. of Face Issue Form of Nature/ Reason of Name(s) of allottee(s) and details of Equity Share Cumulative Cumulative
Allotment Equity value Price consideration Allotment allotted per allottee number of paid -up
Shares () 0) Equity Capital
Shares 0)
April 17, 2,454,900 10 NA  Other than Bonus Issue in the ratic Allotment to 1) JayakumarAmmasaikutty for 5,961,900 59,619,000
2024 Cash of 0.70 fully paidup 4,76,000 Equity Shares, 2) Ahobila

Equity Share for even
1 Equity Share held b
the Shareholders o
April 16, 2024 being
the record date

Nagasundaram for 7,00,000 Equity Shares, 3)
Chandrasekaran for 4,90,000 Equity Shares,
Padma Mohan for 43,750 Equity Shares,

Kalindinidhi Sunitha for 10,500 Equity Shares,
Monashree B for 7,000 Equity Shares,

Marigowda Leelavathi for 14,000 Equity Shares
Jatin B Desai for 14,000 EdyiShares, 9) Sitakant
Pradhan for 14,000 Equity Shares, 10) Smi
Ramachandran for 35,000 Equity Shares,

Pradeep Kumar Panda for 8,750 Equity Shares,
Roma Rudolph Dsouza for 70,000 Equity Shal
13) Sumridh Fintech India Private Limited f
1,999,500 Equity Shares, 14) Prasannaabdapani
for 87,500 Equity Shares, 15) Dhivya Prasanna
70,000 Equity Shares, 16) R Swaminathan

70,000 Equity Shares, 17) Dinesh Ramachar
Agaskar for 21,000 Equity Shares, 18)

Rajnikanth for 7,000 Equity Shares, 19) C
Karthikeyan for 8,400 Equity Sines, 20)
Shanmugapriyan S for 700 Equity Shares,

Rupesh Kumar Kannam for 6,300 Equity Shar
22) Shikha Chaudhary for 2,100 Equity Shares,
D Prabhu for 1,400 Equity Shares, 24) Istiaq Ahn
for 1,400 Eaqity Shares, 25) Sandeep Red
Mandadi for 2,100 Equity Shares, 26) Yugend!
Cheeti for 1,400 Equity Shares, 27) Vinay A f
2,100 Equity Shares, 28) Sateesh H for 2,100 Eq
Shares, 29) V Nithish Kumar for 700 Equity Shar
30) Reshmaa S for 700 Equishares, 31) Kamles
Thakur for 2,100 Equity Shares, 32) Om Kumar
700 Equity Shares, 33) Rajeev Thomas for 6,.
Equity Shares, 34) Roopa V. K for 2,100 Equ
Shares, 35) M Murugan for 700 Equity Shares,
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Face
value

()

of No. of

Equity
Shares

Date
Allotment

Issue
Price

0)

Form

of

consideration

Nature/ Reason

Allotment

of Name(s) of allottee(s) and details of Equity Share Cumulative

allotted per allottee

Cumulative
number of paid -up
Equity Capital
Shares 0)

Venkata Subramanian Shriram for 1,400 EqL
Shares, 37) Benedict Loren for 1,400 Equity Sha
38) Kaushik Ravindran for 2,800 Equity Shares,
Muthukrishnan Shanmuga Thevar for 10,5
Equity Shares, 40) Poorvaja Srinivasan for i
Equity Shares, 41) Bhesh N S for 2,100 Equit
Shares, 42) A Lokeswari for 700 Equity Shares,
George Lazerous Kumar for 700 Equity Shares,
Parul Singh for 700 Equity Shares, 45) Rohan
6,300 Equity Shares, 46) V. Prabhakaran for
Equity Shares, and 4 BrainCaptol Technologies
Private Limited for 47,600 Equity Shares

July 19, 2024 200,000 10

10

Cash

Rights Issue

Allotment to 1) K Chandrasekaran for 2,00,0(
Equity Shares

6,161,900 61,619,000

July 25, 2024 600,000 10

10

Cash

Rights Issue

Allotment to 1) Aster Capital Advisory Service
Private Limited for 6,00,000 Equity Shares

6,761,900 67,619,000

July 08, 2025 5,071,423 10

NA

Other
Cash

than

Bonus Issue in the rati
of 3 fully paidup

Equity Share for every
4 Equity Share held b
the Shareholders o
June 27, 2025 being th
record date

Allotment to 1) Padma Mohan for 42,187 Equ
Shares, 2) Masanam Murugan for 1,275,

Shashank Basavaraj for 12,750, 4) Ravind
Kaushik for 5,100 Equity Shares, 5) Ja
bhalchandra desai for 25,500 for Equity Shares
Parul singh for 1,275 Equity Shares 7) Kanr
jayaramakrishnan for 11,250 Equity Shares
Shanmugapriyan S for 1,275, ®juthukrishnan
Shanmuga Thevafor 19,125 Equity Shares, 1(
BrainCapitol technologies Private Limited fo
2,27,137 Equity Shares, 11) Ramasubramai
Swaminathan for 5,000 Equity Shares, 12) Ron
rudolph dsouza for 1,27,500 Equity Shares,

Pradeep kumar panda for 15,937 Equity Shares,
Sitakanta Pradhan 25,500 Equity Shares, 15) Rc
katoch for 11,475 Equity Shares, 16) Lazerc
Kumar George for 1,275 Equity Sles, 17)
Samidurai Rajinikanth for 12,750 Equity Shar:

11,833,323 118,333,230
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Date of No. of Face Issue Form of Nature/ Reason of Name(s) of allottee(s) and details of Equity Share Cumulative Cumulative
Allotment Equity value Price consideration Allotment allotted per allottee number of paid -up
Shares (Y ) Equity Capital
Shares )

18) Rajeev Thomas for 11,475 Equity Shares,
Cheeti Yugendhar for 2,550 Equity Shares, ;
Shikha Chaudhary for 3,825 Equity Shares
Jayakumar Ammasaikutty for 8,67,000 Equity
Shares 22) K Chandrasekaran for 10,42,500 Eq
Shares, 23) Nandamuni Sharangapani Mahest
3,825 Equity Shares, 24) Smitha Ramachandrar
63,750 Equity Shares, 25) Benedict Loren for 2,
Equity Shares, 26) Ramachandran Thyagar:
HUF for 1,06,687 Equity Shares 27) Aster Capi
Advisory Services Private Limited fo8,75000
Equity Shares, 28) Prasanbhandapanior 84,375
Equity Shares 29) Dhivya Prasanna for 1,27,
Equity Shares, 30) Ahobilam Nagasundaram
12,75,000 Equity Shares, 31) Poorvaja for 1,
Equity Shares, 32) Prabhakaran Venkatesan
1,275 Equity Shares, 33) Coodalore Leelasar
Karthikeyan for 15,300 Equity Shares, 3¢
Marigowda Leelavathi for 25,500 Equity Shares
35) Kamlesh for 3,825 Equity Shares, 36) Reshr
for 1,275 Equity Shares, 37) Sandeep Re:
Mandadi for 3,825 Equity Shares, 38) Hemi
Gadodia for 1,50,000 Equity Shares, 39) Invi
Capserv for 1,87,500 Equity Shares, 40) Samiyu
Istiag Ahmed for 2,58 Equity Shares 41
Hattiangady Sateesha for 3,825 Equity Shares,
Kalidindi Sunitha for 19,125 Equity Shares, 4
Ravi Sharma for 7,500 Equity Shares, ¢
Venkatesan Nithish Kumar for 1,275 Equity Shar
45) Lokeswari for 1,275 Equity Shares, 46) Vatik
Subramanian Shriram for 2,550 Equity Shares,
Prabhu for 2,550 Equity Shares, 48) Rupesh Kui
Kannam for 11,475 Equity Shares, 49) Vin
Anandfor 3,825 Equity Shares, 50) Om Kumar f
1,275 Equity Shares, 51) V K Roopa for 3,8
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Issue
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Allotment

of Name(s) of allottee(s) and details of Equity Share Cumulative
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number of

Equity
Shares

Cumulative
paid -up
Capital

QO

Equity Shares52) Dinesh Ramchandra Agaskar 1
38,250 Equity Shares

August 10

2025

21, 396,494

122

Cash

Rights Issue

Allotment to 1) Chhattisgarh Investments Limit
for 1,63,934 Equity Shares, 2) Pankajkun
Amulakhrai Doshi for 4,098 Equity Shares,

Tesoro Inventure LLP for 37,624 Equity Shares,
Alpa Dhakan for 82,773 Equity Shares, 5) See
Dilip Vora for 82,773Equity Shares, 6) Radhe
Shyam Agarwal for 20,492 Equity Shares, 7) Sh
Corporate Advisors LLP for 4,800 Equity Shares

12,229,817

122,298,170

August 10

2025

22, 2,113,384

97

NA

Conversion of CCPS t«

Equity Shares

Allotment to 1) Ativir Securities Private Limite
15,463 Equity Shares, 2) Chhatisgarh Investme
Limited for 206,185 Equity Shares, 3) Immen
Commercial Private Limited for 25,773 Equi
Shares, 4) Radiance Global Traders Private Lim
for 25,773 Equy Shares, 5) RPV Holdings Priva
Limited for 360,824 Equity Shares, 6) Satidh:
Industries Private Limited for 51,546 Equity Shar
7) Abundantia Capital VCCAbundantia Capital Il
for 308,835 Equity Shares, 8) Mohit Kumar HU
for 2,577 Equity Share$®) Nikhil M Jain HUF for
5,154 Equity Shares, 10) Vijay B Shah HUF 1
25,773 Equity Shares, 11) Ahobilam Nagasunda
for 38,907 Equity Shares, 12) Dhara Raje
Mamania for 25,773 Equity Shares, 13) Hite
Kumar Jain for 10,309 Equity Shares, 14) Kushi
Jain for 10,309 Equity Shares, 15) Mahender Kui
Gupta for 10,309 Equity Shares, 16) Manijt
Kanthed for 20,618 Equity @hes, 17)
Nagasundaram A for 30,927 Equity Shares,

Nimesh Devchand Shah for 10,309 Equity Sha
19) Parasmal Jayawantraj Pungaifor 5,154
Equity Shares, 20) Prabhakar Pagala for 41,
Equity Shares, 21) Rajesh Nagory for 20,618 Eq!
shares, 22) Rashi Khetan for 10,309 Equity Sha

14,343,201

143,432,010
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Date of No. of Face Issue Form of Nature/ Reason of Name(s) of allottee(s) and details of Equity Share Cumulative Cumulative

Allotment Equity value Price consideration Allotment allotted per allottee number of paid -up
Shares (Y ) Equity Capital
Shares )

23) Rekha Rameshkumar Jain for 10,309 Eq!
Shares, 24) Sunil Harshit Kothari for 10,309 Equ
Shares, 25) Yashashawi Bharadwaj for 10,
Equity Shares, 26) Amulya Charan Ojha fOr&18
Equity Shares, 27) Bachh Raj Nahar for 25,7
Equity Shares, 28) Madhu Manmohan Rathi
10,309 Equity Shares, 29) Madhubala Sur
Kumar Jain for 10,309 Equity Shares, 30) Pr¢
Raysoni for 10,309 Equity Shares, 31) Rajala>
Ramamirtham for 44,051 Ey Shares, 32) Rakes
Jayantilal Rambhia for 25,773 Equity Shar@3)
Ritesh Khetan for 20,618 for Equity Shares,
Tirumangalam Subramani Sreenath for 25,7
Equity Shares, 35) Vansh Bhandari for 5,154 Eqt
Shares, 36) Yash Pinkesh Jain for 10,309 Eq
Shares, 37) Parth Brijratan Damani for 51,t
Equity Shares38) Pitam Goel for 51,546 Equit
Shares, 39) Rameshkumar Nisha Kumari for 20,
Equity Shares, 40) Sanjay Kumar for 10,309 Eqt
Shares, 41) Suresh Kumar for 10,309 Equity She
42) Jinraj Enterprises LLP for 10,309 Equi
Shares, 43) Privylife Solutis LLP for 10,309
Equity Shares, 44) Deeptan Chakraberty for 5,
Equity Shares, 45) Rajasthan Global Securi
Private Limited for 412,371 Equity Shares, 4
Devika J for 2,577 Equity Sharest7) Anil
Jayantilal Rambhia 25,773.

*Our Company was incorporated on February 2, 2016. The date of subscription to the Memorandum of Association was Jab&ary 2, 20

B. PreferenceSharecapital
While our Company has issued preference shares in the past (i.e., CCPS), it does not have any outstanding prefererme thizadeded this Red Herring Prospectus, and CCPS

issuedinthp ast were converted into equity shares of f ace v abkafthepoeferencdsbares iascdd bypur Campany o t
in the past are set forth in the table below:
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Date of Allotment ~ No. of Face Issue Form of Nature/ Reason Name(s) of allottee(s) and details of CCP: No. of Equity Conversion  Conversion
CCPS value Price consideration  of Allotment allotted per allottee Shares ratio (CCPS: Price per
allotted (Y 0) allotted post Equity Share

conversion  Shares)

December 11, 1,55,043 10 1000 Cash Right Issue Allotment details are mentioned here 10.3:1 97

2024 below

Ahobilam Nagasundarain3,774 38,907
NagasundararA. i 3,000 30,927
Prabhakar Pagala3,996 41,195
Rajalaxmi Ramamirtham4,273 44,051
Parth Brijratan Damani5,000 51,546
Parasmal Jaywantraj Punamiy&00 5,154
Dhara Rajesh Mamania2,500 25,773
Manjula Kanthed 2,000 20,618
Immence Commercial Private Limited

2.500 25,773
Rajasthan Global Securities Pvt Lfid

40,000 412,371
Satidham Industries Private Limited

5.000 51,546
RPV Holdings Private Limited 35,000 360,824
Ativir Securities Pvt Ltd 1,500 15,463
Pitam Goel 5,000 51,546
Vijay B Shah HUR 2,500 25,773
Privylife Solutions LLP 1,000 10,309
Madhubala Sureshkumar Jairi,000 10,309
Madhu Rathi 1,000 10,309
Jinraj Enterprises LLP 1,000 10,309
Tirumangalam Subramani Sreenath,500 25,773
Yash Pinkesh Jainh 1,000 10,309
Radiance Global Traders Private Limifiec 25773
2,500

Rajesh Nagory 2,000 20,618
Chhatisgarh Investments Limitéd20,000 206,185
Amulya Charan Ojha 2,000 20,618
Mahender Kumar Guptal,000 10,309
Yashashawi Bharadw#j1,000 10,309
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Date of Allotment ~ No. of Face Issue Form of Nature/ Reason Name(s) of allottee(s) and details of CCP: No. of Equity Conversion  Conversion
CCPS value Price consideration  of Allotment allotted per allottee Shares ratio (CCPS: Price per
allotted (Y 0) allotted post Equity Share

conversion  Shares)
B R Nahan 2,500 25,773
January 6, 2025 44957 10 1000 Cash Right Issue Allotted details are mentioned herein belc 10.3:1 97

Nikhil M Jain HUF- 1,500 5,154

Sunil Harshit Kothart 1,000 10,309
Rameshkumar Nisha Kumdri2,000 20,618
Sureshkumair 1,000 10,309

Pratik Raysoni 1,000 10,309

Sanjay Kumai 1,000 10,309

Hitesh Jairi 1,000 10,309

Kushal J Jain 1,000 10,309

Ritesh Khetan 1,000 10,309

Jinay Bharat And Sons HUF1,000 10,309

Nimesh Devchand Sh&h1,000 10,309

Rekha R Jaiii 1,000 10,309

Rashi Khetan 1,000 10,309
Abundantia Capital VCCi Abundantia 308,835

Capital lllT 29,957

Deeptan Chakraberiy500 5,154

July 05, 2025 5000 10 1000 Cash Rights Issue Allotment details are mentioned here 10.3:1 97

below:

Anil Jayantilal Rambhia 2,500 25,773

Rakesh Jayantilal Rambhi&,500 25,773
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2. Secondarytransactionsof Equity Shares/ Preference Shares

There have been no transfers of Preference Shares through secondary transactions by the Promoters or Promoter Groypaof/olih€dollowing table sets forth detailstioé
history of acquisition of Equity Shares through secondary transactions by our Promoters and Promoter Group of our Company:

Date of Transfer No. of Face Transfer  Form of Nature/ Reason Name of transferor Name of transferee % of pre-

of Equity Shares Equity value(") Price consideration  of transaction Offer
Shares 0) capital

June 18, 202C 5,000 10 10 Cash Transfer Laxminarayan Mishra Jayakumar Ammasaikutty 0.03

July 3, 2020 4,000 10 10 Cash Transfer Markandeyulu Radhakrishna Garimella Ahobilam Nagasundaram 0.03

August P, 25,000 10 NA Gift Transfer Jayakumar Ammasaikutty PramodBadrinarayan Kasa

2025 0.17

August 14, 25,000 10 40 Cash Transfer Jayakumar Ammasaikutty Dinesh Ramchandra

2025 Agaskar 0.17

(Remainder of this page has been intentionally left blank)
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3. Issue ofequity sharesfor consideration other than cash or out of revaluation reservesr by way of bonus issues:

a) As on the date of this Red Herring Prospectus, our Company has not issued any Equity Shares out of revaluation
reserves since its incorporation.

b) Except as stated below our Company has not issued any Equity Shares for consideration other than cash or by
way of bonus as on the date of this Red Herring Prospectus:

Date of Name of Allottees No. of Face Issue Form of Nature/ Benefits, if
Allotment Equity value Price consideraton Reason of any  that
Shares () 0) Allotment have
accrued to
the
Company
April 17, Allotment to 1) Jayakuma 2,454,900 10 NA Other  than Bonus Issue Nil
2024 Ammasaikutty for 4,76,000 Cash in the ratio
Equity Shares, &hobilam of 0.70 fully
Nagasundaram for 7,00,0C paid-up
Equity ~ Shares, 3) K Equity Share
Chandrasekaran for 4,90,0( for every 1
Equity Shares, 4) Padma Moh: Equity Share
for 43,750 Equity Shares, £ held by the
Kalindinidhi Sunitha for 10,50C Shareholders
Equity Shares, 6) Monashree on April 16
for 7,000 Equity Shares, 7 2024 bein,g
Marigowda  Leelavathi  for
14,000 Equity Shares 8) Jatin the  record
Desai for 14,000 Eqty Shares, date

9) Sitakanta Pradhan for 14,0(
Equity Shares, 10) Smith
Ramachandran for 35,000 Equi
Shares, 11) Pradeep Kum
Panda for 8,750 Equity Share
12) Roma Rudolph Dsouza fc
70,000 Equity Shares, 1:
Sumridh Fintech India Privat
Limited for 1,9,500 Equity
Shares, 14) Prasanr
Dhandapanifor 87,500 Equity
Shares, 15) Dhivya Prasanna 1
70,000 Equity Shares, 16)

Swaminathan for 70,000 Equit
Shares, 17) Dinesh Ramachanc
Agaskar for 21,000 Equity
Shares, 18) S. Rajnikanth fc
7,000 Equity Shares, 19) C

Karthikeyan for 8,400 Equity
Shares, 20) Shanmugapriyan
for 700 Equity Shares, 21
Rupesh Kumar Kannam fo
6,300 Equity Shares, 22) Shikt
Chaudhary for 2,100 Equit
Shares, 23) D Prabhu for 1,4(
Equity Shares, 24) Istiag Ahme
for 1,400 Egity Shares, 25)
Sandeep Reddy Mandadi fc
2,100 Equity Shares, 2€
Yugendhar Cheeti for 1,40
Equity Shares, 27) Vinay A fo
2,100 Equity Shares, 28) Satee
H for 2,100 Equity Shares, 29)"
Nithish Kumar for 700 Equity
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of

Allotment

Name of Allottees

No.

Equity
Shares ()

of Face
value Price consideration Reason  of

Issue Form

0)

of

Nature/

Allotment

Benefits,
any
have
accrued
the
Company

if

that

to

Shares, 30) Reshmaa S for 7
Equity Shares, 31) Kamles
Thakur for 2,100 Equity Share:
32) Om Kumar for 700 Equity
Shares, 33) Rajeev Thomas f
6,300 Equity Shares, 34) Rooj
V. K for 2,100 Equity Shares, 3
M Murugan for 700 Equity
Shares, 36) Venkat
Subramanian Shriram for 1,4C
Equity Shares, 37) Benedi
Loren for 1,400 Equity Shares
38) Kaushik Ravindran for 2,80
Equity Shares, 39
Muthukrishnan Shanmug
Thevar for 10,500 Equity Share
40) Poorvaja Srinivasan for 70
Equity Shares, 41) Mahesh 8l
for 2,100 Equity Shares, 42) ,
Lokeswari for 700 Equity Share:
43) George Lazerous Kumar fc
700 Equity Shares, 44) Pan
Singh for 700 Equity Shares, 4!
Rohan for 6,300 Equity Share
46) V. Prabhakaran for 70
Equity Shares, and 47
BrainCapitol Technologies
Private Limited for 47,60C
Equity Shares

July
2025

81

Allotment to 1) Padma Moha
for 42,187 Equity Shares, Z
Masanam Murugan for 1,275, {
Shashank Basavaraj for 12,75
4) RavindranKaushik for 5,100
Equity  Shares, 5) Jati
bhalchandra desai for 25,500 fi
Equity Shares 6) Parul singh fc
1,275 Equity Shares 7) Kanne
jayaramakrishnan for 11,25
Equity Shares 8)
Shanmugapriyan S for 1,275, !
Muthukrishnan Shanmug
Thevar for 19,125 Equity
Shares, 10) BrainCapitol
Technologie$rivate Limited for
2,27,137 Equity Shares, 1:
Ramasubramanian Swaminath
for 75,000 Equity Shares, 1Z
Roma rudolph dsouza fo
1,27,500 Equity Shares, 1i
Pradeep kumar panda for 15,9
Equity Shares, 14) Sitakant
Pradhan 25,500 Equity Share
15) Rohan katoch for 11,47
Equity Shares, 16) LazeroL
Kumar George for 1,275 Equit
Shaes, 17) Samidura

5,071,423 10

NA Other

Cash

than Bonus

Issue
in the ratio of
3 fully paid
up Equity
Share for
every 4
Equity Share
held by the
Shareholders
on June 27,
2025 being
the record
date

Nil
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Date of Name of Allottees

Allotment

No.

Equity
Shares

of Face

Issue Form

of

Nature/

value Price consideration Reason

0)

0)

Allotment

Benefits,

if

of any that

have
accrued
the
Company

to

Rajinikanth for 12,750 Equity
Shares, 18) Rajeev Thomas f
11,475 Equity Shares, 19) Chet
Yugendhar for 2,550 Equit
Shares, 20) Shikha Chaudha
for 3,825 Equity Shares 21
Jayakumar Ammasaikutty for
8,67,000 Equity Shares 22)
Chandrasekaran for 10,42,5(
Equity Shares, 23) Nandamu
Sharangapani Mahesh for 3,8:
Equity Shares, 24) Smith
Ramachandran for 63,750 Equi
Shares, 25) Benedict Loren f
2,550 Equity Shares, 2€
Ramachandran Thyagaraje
HUF for 1,06,687 Equity Share
27) Aster Capital Adwory
Services Private Limited fo
3,75,000 Equity Shares, 2¢
Prasann®handapanfor 84,375
Equity Shares 29) Dhivye
Prasanna for 1,27,500 Equil
Shares, 30) Ahobilan
Nagasundaram for 12,75,0C
Equity Shares, 31) Poorvaja fc
1,275 Equity Shares, 3z
Prabhakaran Venkatesan fi
1,275 Equity Shares, 32
Coodalore Leelasanke
Karthikeyan for 15,300 Equity
Shares, 34) Marigowd:
Leelavathi for 25,500 Equity
Shares

35) Kamlesh for 3,825 Equit
Shares, 36) Reshmaa for 1,2
Equity Shares, 37) Sande¢
Reddy Mandadi for 3,825 Equit
Shares, 38) Hemant Gadodia f
1,50,000 Equity Shares, 3¢
Invicta Capserv for 1,87,50
Equity Shares, 40) Samiyulla
Istiag Ahmed for 2,58 Equity
Shares 41) Hattiangady Satees
for 3,825 Equity Shares, 4z
Kalidindi Sunitha for 19,12F
Equity Shares, 43) Ravi Sharn
for 7,500 Equity Shares, 44
Venkatesan Nithish Kumar fo
1,275 Equity Shares, 4t
Lokeswari for 1,275 Equity
Shares, 46) Verdta
Subramanian Shriram for 2,5&
Equity Shares, 47) Prabhu fc
2,550 Equity Shares, 48) Rupe:
Kumar Kannam for 11,47¢
Equity Shares, 49) Vinay Anan

108



Date of Name of Allottees No. of Face Issue Form of Nature/ Benefits, if

Allotment Equity value Price consideraton Reason of any  that
Shares () ) Allotment have

accrued to
the

Company

for 3,825 Equity Shares, 50) O1
Kumar for 1,275 Equity Share
51) V K Roopa for 3,825 Equity
Shares52) Dinesh Ramachandi
Agaskar

4. Our Companyhas not issued any Equity Shares at a price lower tha@ffiee Price during a period of one year
precedinghe date of this Red Herring Prospectusept:

Date of Number of equity Face valuel ssue Pr Natureof allotment

allotment shares allotted

July 8, 2025 5,071,423 10 NA Bonus Shares

August 21, 2025 396,494 10 122 Rights Issue

August 22, 2025 2,113,384 10 97 Conversion of CCPS to Equit
Shares

5. Our Company is in compliance with the Companies Act, 1956 and Companies Act, 2013, to the extent applicable, with
respect to issuance &fuity Shares from the date of incorporation of our Company till the date of this Red Herring
Prospectus.

6. Our Company has not issued any Equity Shares under any employee stock option scheme or employee stock purchase
scheme as on the date of this Red Herring Prospectus.

7. Our Company has not allotted any Equity Shares in terms of any scheme of arrangement approved under Section 391
394 of the Companies Act, 1956 or Section-23@ of the Companies Act, 2013.

8. All transactions in Equity Shares by our Promoters and members of our Promoter Group between the date of filing of
this RedHerring Prospectus and the Bid/Offer Closing Date shall be reported to the Stock Exchanges within 24 hours
of such transactions.

9. History of build-upofourPr o mot er s sharehol di ng:

As on the date of thiRed Herring Prospectuthe Promoters of our Company, in aggregate, hold 4,986,907 Equity Shares

of f ace v aleguvalantfto34.2e®f the ssudd, subscribed and pa Equity Share capital of our Company

and none of the Equity Shares held by the Promoters are subject to any eadgeh below are the details of the build

up of our Promotersé equity and preference sharehol di ng¢

Equity Share capital build of our Promoters:

1. Ahobilam Nagasundaram:

Date of Nature/ Reason of No.of Equity Face  Issue/ Form of % of pre- % of post
Allotment / transaction Shares value transfer consideration  Offer Offer
Transfer of 0) price () capital capital
Equity
Shares
July 3, 2020 Transfer from 4,000 10 10 Cash 0.03 [ 0]
Markandeyulu
Radhakrishna
Garimella
March 31, RightlIssue 540,000 10 10 Cash 376 [ 0]
2021
March 7, Rights Issue 456,000 10 10 Cash 3.18 [ 0]
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Date of Nature/ Reason of No.of Equity Face  Issue/ Form of % of pre- % of post
Allotment / transaction Shares value transfer consideration  Offer Offer
Transfer  of 0) price () capital capital
Equity
Shares
2024
April 17, Bonus Issue in the 700,000 10 NA Other than 488 [ 0]
2024 ratio of 0.7 fully cash

paid-up Equity

Share for every 1

Equity Share helc

by the Shareholder

on April 16, 2024

being the recorc

date
July 8, 2025 Bonus Issue in the 1,275,000 10 NA Other than 889 [ 0]

ratio of 3 fully cash

paid-up Equity

Share for every <

Equity Share helc

by the Shareholder

on June 27, 202!

being the recorc

date
August 22, Conversion of 38,907 10 97 NA 0.27 [ 8]
2025 CCPS to Equity

Shares
Total 3,013,907 21.01 [ 6]
2. Jayakumar Ammasaikutty:
Date of Nature/ Reason of No. of Equity Face Issue/ Form of % of pre- % of post-
Allotment / transaction Shares value transfer consideration Offer Offer
Transfer of ) price () capital capital
Equity
Shares
June 18, Transfer from 5000 10 10 Cash 0.03
2020 Laxminarayan

Mishra
March 31, RightIssue 675,000 10 10 Cash 4.71 [ 0]
2021
April 17, Bonus Issue in the 476,000 10 NA Other than 3.32
2024 ratio of 0.70 fully cash

paid-up Equity

Share for every 1

Equity Share held by

the Shareholders o

April 16, 2024 being

the record date
July 8, 2025 Bonus lIssue in the 867,000 10 NA Other than 6.04 [ 6]

ratio of 3 fully paid cash

up Equity Share foi

every 4 Equity Share

held by the

Shareholders or

June 27, 2025 bein

the record date
August R, Transfer toPramod (25,000) 10 NA Gift (0.17) [ 6]
2025 Badrinarayan Kasat
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Date of Nature/ Reason of No. of Equity Face Issue/ Form of % of pre- % of post-

Allotment / transaction Shares value transfer consideration Offer Offer
Transfer of ) price () capital capital
Equity

Shares

August 14, Transfer to Dinest (25,000) 10 40 Cash (0.17) [ 6]
2025 Ramchandra

Agaskar
Total 1,973,000 13.76 [ 0]

Preference Share capital buitdp of our Promoters:

a) Ahobilam Nagasundaram:

Date of Nature/ Reason of No. of Face Issue / Form of Number of % of
Allotment / transaction Preference  value transfer consideration  Equity the
Transfer  of Shares ) price () Shares pre
Equity Shares allotted/ received -
transferred upon Offer
conversion Equity
of Share
Preference capital
Shares ona
held fully
dilute
d basis
December 11, Rightsissue 3,774 10 1,000 Cash 38,907 0.27
2024*
Total 3,774 38,907 0.27
*For details in relation to the conversion of CC{H@&estoCdpital Equi t
Structure-Hi st ory of Share capi%al of our Companyo on page

b) No preference shares were allottedagakumar Ammasaikutty.

10.All the Equity Shares held by our Promoters were fully pgidon the respective date of acquisition of such Equity
Shares

1. As on the date of this Red Herring ProspectusCii@panyhas128 shareholders.
2. Details of Shareholding of ourPromoters, members of our Promoter Groupin our Company.

The details of the shareholding of the Promoters and the members of the Promoter Group as on date of this Red Herring
Prospectus are set forth below:

Sr.  Name of the Shareholders Pre- Offer Post Offer *

No. Number of % of the pre- Number of % of the post
Equity Shares Offer paid up Equity Shares of Offer paid up
of face value of Equity Share f ace v al Equity Share

10 eacl capial each capital

Promoters

1. AhobilamNagasundaram 3,013,907 21.01 [ © [ ©
2. Jayakumar Ammasaikutty 1,973,000 13.76 [ © [ ©
Sub Total (A) 4,986,907 34.77 0 [ ©
Members of the Promoter Group

3. Nagasundaram A. 30,927 0.2 [ © [ ©
4. Rajalaxmi Ramamirtham 44,051 0.31 [ © [ ©
Sub Total (B) 74,978 0.52 [ © [ ©
Total (A + B) 5,061,885 35.29 [ © [ 6

*Subject tocompletion of the Offer and finalization of the Allotment.
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3. Details of Promot er-dndorthreeryéarsi but i on and | ock

Pursuant to Regulation 236 and 238 of the SEBI ICDR Regulations, an aggregate of 20% of the fully dik@éfipost
Equity Share capital of our Company held by the Promoters shall be locked in for a period of three years from the date of
Al'l ot Méemif mimm Promotedo)d. Contribution

Thelocki n of the Minimum Promoterés Contribution would be
of the same shall also be provided to the Stock Exchanges before the listing of the Equity Shares.

Our Promoters have given their consent to include such number of Equity Shares held by them as may constitute 20% of
the fully diluted pos©Offer Equity Share capitalof oo mpany as Promoter s6 -Regulationi but i
(1) of Regulation 236 of the SEBI ICDR Regulations. Our Promoters have agreed not to dispose, transfer, charge, pledge
or otherwise encumber in any ma rdaeof filing this Red PerrmmgnRrdspectus,06 Co
until the expiry of the lockn periodspecified above, or for such other time as required under SEBI ICDR Regulations,
except as may be permitted, in accordance with the SEBI ICDR Regulations.

The Minimum Promotersd Contribution has been brought i
from the persons defined as 0 prThenkquiteShaves that arebeingtloshedres E B | I
not, and wil |l not be, ineligible for computation of P
Regulations and are being locked in for 3 years from the date of Allotment as per Reguldfano2he SEBI ICDR
Regulations.

The Equity Shares proposed to be lockedia Mi ni mum Promotersdé Contribution fo
of allotment has not been issued (a) for consideration other than cash and revaluation of assets or capitalisatidreof intangi
assetsinvolved in such transaction, (b) oesulting from bonus issue by utilisation of revaluation reserves or unrealised
profits of our Company or resulted from a bonus issue against Equity Shares, which are otherwise ineligible for
computation of Minimum Pmot er 6 s Contri buti on.

The details of the Equity Shares held by our Promoters, which shall be lockied a period of thregearsfrom the date

of Al l otment as Minimum Promotersd contribution are set

Name of Number Date  of Nature/ Face Issue [ % of %of Date up to

Promoters of Equity allotment/ Reason of value acquisition  pre- post which

Shares transfer Transaction per price per Offer Offer Equity

and date Equity Equity paid-up paid-up Shares are
when Share Share ) capital capital subject to
made fully 0) lock in
paid-up

Ahobilam [ © [ O [ © [ O [ O [ © [ O [ ©

Nagasundaran

Jayakumar [ © [ O [ © [ O [ O [ © [ O [ ©

Ammasaikutty

Total [ O [ O [ O [ O [ O [ © [ O [ ©

Note: To be updated during Prospectus stage.

For detailsonthebuild p of t he

Equity Shar e c@apitaltStautturdHestorg of buijdupo ur P
ofourPr omot er s6osbarn@lagldi ng

4. Eligibility of Equity Share for Minimum Promoterdés Co
Regulations
Regulation Promotersd Mini mum Cont r Elgbiity Status of Equity Shares
237(1) forming part of f
Contribution

€) specified securities acquired during the preceding three yee
they are:

0] acquired for consideration other than cash and revaluatic T h e Mi ni mum
assets or capitalisation of intangible assets is involved in Contribution does not consist of Equi
transaction; or Shares which have been acquired
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Regulation Promot ersdé Mini mum Cont r Elgbiity Status of Equity Shares
237(1) forming part of f
Contribution
other than cash and revaluation
assets or capitalisation of intangib
assets. Hence, they are eligible 1
forming part of
Contribution.
(i) resulting from a bonus issue by utilisation of revaluat T h e Mi ni mum
reserves or unrealised profits of the issuer or from bonus i Contribution does not consist of sut
against equity shares which are ineligible for minim Equity Shares. Hence, they are eligit

promotersé contribution; for forming part of Minimum
Promoterdéds Contri
(b) specified securities acquired by the promoters during T h e Mi ni mum

preceding one year at a price lower than the price at w Contribution does not consist of sur
specified securities are being offered to the public in the in Equity Shares. Hence, they are eligit

public offer: for forming part of Minimum
Promoterds Contri
(c) specified securities allotted to the promoters and altern:é T h e Mi ni mum

investment funds during the preceding one year at a price Contribution does not consist of sut
than the issue price, against funds brought in by them durin¢ Equity Shares. Hence, they are eligit
period, in case of an issuer formed by conversion of one a1 for forming part of Minimum
partnership firms or limited liability partnerships, where {t Pr omot er 6s Cont r i
partners of the erstwhile partnership firms or limited liabil

partnerships are the promoters of the issuer and there

change in the management:

Provided that specified securities, allotted to the promc

against the capital existing in such firms for a period of rr

than one year on a continuous basis, shall be eligible;

(d) specified securities pledged with any creditor. Our Promoters has not pledged a
shares with any creditors. According|
the Mini mum Pr omi
does not consist of such Equity Shal
and are eligible for forming part c
Mi ni mum Promoter(

5. Detail s of Promoterdé Contribution and | ock in for one

In terms of Regulation 238(b) of the SEBI ICDR Regulations, in addition to the Minimum Promoters Contribution which

is locked in for three years held by the Promoterss, as
of the Minimum Pr omot er s6 Contri bution shal/l be Il ocked in for
remaining fifty percent of the promotersd holding in ex

a period of one year fronmé date of Allotment.
Ot her requiremend sdéin respect of 6l ock

As required under Regulation 242tbe SEBI ICDR Regulations the locked in Equity Shares held by the Promoters, as
specified above, may be pledged with any scheduled commercial bank or a public financial institution or a systemically
important norbanking finance company or a housing firewompany as collateral security for loan granted by such bank

or institution provided that the pledge of Equity Shares is one of the terms of the sanction of the loan. Provided that
securities locked in as minimum promoter contribution may be pledgedifprity addition to fulfilling the above
requirements, the loan has been granted to the Company or its subsidiary by such bank or institution, for the purpose of
financing one or more of the objects of the Offer.

In terms of Regulation 238(b) of the SEBI ICDR Regulations, the entir®ffee held by persons other than Premoters
shall be lockedn for a period of one year from the date of Allotment.

In terms of Regulations 241 of the SEBI ICDR Regulations, the Equity Shares which are subjecinshatkcontain

the inscreirptnisdrer @mom d -@ Ipesiodgandwherehthe tEquity Shaces &re dematerialised, the
Company shall ensutbat the lockin is recorded by the Depository.
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In terms of Regulation 243 of the SEBI ICDR Regulations, the Equity Shares held by our Promoter which are locked in as
per the provisions of Regulation 238 of the SEBI ICDR Regulations, may be transferred to and amongst Promoter /
members of the Promoten@ip or to a new promoter or persons in control of our Company other than the promoters,
subject to continuation of loek in the hand of the transferees for the remaining period with compliance with SEBI

Takeover Code, as applicable.

(Remainder of this page has been intentionally left blank)
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6. Shareholding Pattern of our Company

The table below represents the shareholding pattern of our Company as on the date of this Red Herring Prospectus:

No Number of Voting ng_h_ts held in each Sl No. of Numb_er of
: class of securities (I1X) hgasav  lockedi Equity
of No. of 9 . 72 10CKean Shares
Pa Shares assuming Equity ledged or
l Tota Sharehold underl full Shares P h gea
INo. ingasa% in conversion (X ol er\/\gse
y No. of of of total no. ying of encumbere
pa h h f Equi outsta ibl d No. of
No. of ig. Shares shar o quity No_of voling fiaht nding convertible () Equity
Category - underlyi  es Shares ). @ VO] ME/neE securities
Catego of No. of fully paid-  up ng held (calculate Class Cl Total Total  conver (asa Shares held
ry Sharehol Sharehold up Equity  Eq deposito (VII)  das per (Equity) as I percentage As a As a n-
) ers (l1I) Shares uit _ s 9% of  Securit ) % of demateriali
der (1) held (IV) y ry = SCRR) o of diluted % of el zed form
g receipts (V) (Vi) As (© (WB - aud  EQUy N total V)
S V) +V)  a%of th 0 M Share o, Equit Egl”'
er P .
s + (A+B+C2) ) warra capltill) (a vy (@) Shar
(VD) (XN)= Share
hel nts) es
d (X) (V”)+(X) s held held
Y As a % of (b) =
) (A+B+C2) ()
(A) Promoters 4 5061885 - - 35.29 5,061,885 - 5,061,885 35.29 - 5,061,885 - - - - 5,061,885
and
Promoter
Group
(B) Public 124 9,281,316 - - 64.71 9,281,316 - 9,281,316 64.71 - 9,281,316 - - - - 9,281,316
(©) Non- - - - - - - - - - - - - - - - - -
Promoter
Non-
Public
(Cy) Shares - - - - - - - - - - - - - - - - -
underlyin
g
depository
receipts
(C2) Shares - - - - - - - - - - - - - - - - -
held by
employee
trusts
Total 128 14,343,201 - - 100.00 14,343,201 - 14,343,201 100.00 - 14,343,201 - - - 14,343,201

Our Company will file the shareholding pattern in the form prescribed under Regulation 31 of the SEBI Listing Regulatigi)sdan prior to the listing of the Equity Shares. The shareholding pattern will be

uploaded on the website of the Stock Exchagéore commencement of trading of such Equity ShEnesshareholding of our Promoters and Promoter Group are held in dematerialised form.
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7. Other details of shareholding of our Company:

a) Particulars of the shareholders holding 1% or more of the-ymaiquity share capital of our Company
aggregating to 80% or more of the paipl Equity share capital and the number of shares held by them as on the
date of filing of this Red Herring Prospast

Sr.  Name of the Shareholders No. of Equity Shares of face % of Pre- Offer Equity Share
No. value of 10 Capital
1. Ahobilam Nagasundaram 3,013,907 21.01
2. K. Chandrasekaran 2,432,500 16.96
3. Jayakumar Ammasaikutty 1,973,000 13.76
4. Aster Capital Advisory Services 875,000 6.10
Private Limited
5. Invicta Capserv 437,500 3.05
6. Chhattisgarh Investments Limited 370,119 2.58
7. RPV Holdings Private Limited 360,824 2.52
8. Hemant Gadodia 350,000 2.44
9. Lalit Dua 340,728 2.38
10.  Abundantia Capital Vce 308,835 2.15
Abundantia Capital Ill
11. Dhivya Prasanna 297,500 2.07
12. Roma Rudolph Dsouza 297,500 2.07
13.  BrainCapitol Technologies fivate 1.92
Limited 275987
14.  Prasanna Dhandapani 196,875 1.37
15. Ramasubramanian Swaminathan 175,000 1.22
16. Smitha Ramachandran 148,750 1.04
Total 11,854,025 82.64

Based on the beneficiary positistatementiatedNovember 202025

b) Particulars of the shareholders holding 1% or more of theygaigquity share capital of our Company and the
number of shares held by them ten days prior to the date of filing of this Red Herring Prospectus:

Sr.  Name of the Shareholders No. of Equity Shares of face % of Pre- Offer Equity Share
No. val ue of 10 capital as at ten days prior to
fiing of this Red Herring
Prospectus
1. Ahobilam Nagasundaram 3,013,907 21.01
2. K. Chandrasekaran 2,432,500 16.96
3. Jayakumar Ammasaikutty 1,973,000 13.76
4. Aster Capital Advisory Services 875,000 6.10
Private Limited
5. Invicta Capserv 437,500 3.05
6. Chhattisgarh Investments Limited 370,119 2.58
7. RPV Holdings Private Limited 360,824 2.52
8. Hemant Gadodia 350,000 2.44
9. Lalit Dua 340,728 2.38
10.  Abundantia Capital Vce 308,835 2.15
Abundantia Capital Ill
11. Dhivya Prasanna 297,500 2.07
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Sr.  Name of the Shareholders No. of Equity Shares of face % of Pre- Offer Equity Share

No. val ue of 10 capital as at ten days prior to
filing of this Red Herring
Prospectus

12.  Roma Rudolph Dsouza 297,500 2.07

13.  BrainCapitol Technologies fvate 1.92

Limited 275987

14. Prasanna Dhandapani 196,875 1.37

15. Ramasubramanian Swaminathan 175,000 1.22

16. Smitha Ramachandran 148,750 1.04

Total 11,854,025 82.64

Based on the beneficiary position statement datedemberd4, 2025

c) Particulars of the shareholders holding 1% or more of theygaieuity share capital of our Company and the
number of shares held by them one year from the date of filing dRédHerringProspectus:

Sr.  Name of the No. of Equity Shares Number of CCPS of face % of Pre- Offer Equity
No. Shareholders o f face walue of 1 Share capital as at one
each year prior to filing of
this Red Herring
Prospectus
1. Ahobilam Nagasundaran 1,700,000 Nil 25.14
2. K. Chandrasekaran 1,390,000 Nil 20.56
3. Jayakumar 1,156,000 Nil 17.10
Ammasaikutty
4. Aster Capital Advisory 600,000 Nil 8.87
Services Private Limited
5. Prasanna Dhandapani 212500 Nil 3.14
6. Roma Rudolph Dsouza 170000 Nil 2.51
7. Dhivya Prasanna 170,000 Nil 2.51
8. Ramasubramanian 170,000 Nil 2.51
Swaminathan
9. BrainCapitol 115,600 Nil 1.71
Technologies Pvt Ltd
10 Smitha Ramachandran 85,000 Nil 1.26
11 Hemant Gadodia Nil Nil -
12 Invicta Capserv Nil Nil -
13 Lalit Dua Nil Nil -
14 RPV Holdings Private Nil Nil -
Limited
15 Abundantia Capital Vce Nil Nil -
Abundantia Capital IlI
16 Chhattisgarh Investment: Nil Nil -
Limited
Total 5,5668500 - 82.35

Based on the beneficiaposition satement datetllovember 15, 2024
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d) Particulars of the shareholders holding 1% or more of theygaigluity share capital of our Company and the
number of shares held by them two years prior to filing of this Red Herring Prospectus:

Sr.  Name of the Shareholders No. of Equity Number of CCPS of face % of Pre- Offer Equity

No. Shares of face val ue of 1 Share capital as at two
val ue 11 years prior to filing of
this Red Herring
Prospectus
1. Ahobilam Nagasundaram 544,000 Nil 40.00
2. Jayakumar Ammasaikutty 680,000 Nil 50.00
3. K. Chandrasekaran 136,000 Nil 10.00
4. Smitha Ramachandran Nil Nil -
5. Roma Rudolph Dsouza Nil Nil -
6. Prasanna Dhandapani Nil Nil -
7. Dhivya Prasanna Nil Nil -
8. Ramasubramanian Nil Nil -
Swaminathan
9. BrainCapitolTechnologies Nil Nil -
Pvt Ltd
10 Aster Capital Advisory Nil Nil -
Services Private Limited
11 Hemant Gadodia Nil Nil -
12 Invicta Capserv Nil Nil -
13 Lalit Dua Nil Nil -
14 RPV Holdings Private Nil Nil -
Limited
15 Abundantia Capital Vce Nil Nil -
Abundantia Capital IlI
16 Chhattisgarh Investments Nil Nil -
Limited
Total 1,360,000 Nil 100.00

e) None of the shareholders of our Company holding 1% or more of thaipaidpital of the Company as tire
date of the filing of this Red Herring Prospectus are entitled to any Equity Shares upon exercise of warrant,
option or right to convert a debenture, loan or other instrument.

f)  Our Company has not made any initial public offer of its Equity Shares or any convertible securities during the
preceding two years from the date of tRisd Herring Prospectus

8. Details of Shareholding of our Directors, Key Managerial Personneland Senior Managementin our
Company.

Except as disclosed below, none of our Directors, Key Managerial Personnel and Senior ManageeyEqalty
Shares in our Company:

Sr.  Name of the Designation No. of Equity % of Pre- Offer % of Post
No. Shareholders Shares of face Equity Share Offer  Equity
val ue ¢ Capital Share Capital
each
Directors
1. Ahobilam Executive Director anc 3,013,907 21.01 [ ©
Nagasundaram CEO
2. Prasanna Dhandapal Non Executive 196,875 1.37 [ ©
Director Non

Independent Director
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Sr.  Name of the Designation No. of Equity % of Pre- Offer % of Post

No. Shareholders Shares of face Equity Share Offer  Equity
val ue ¢ Capital Share Capital
each

Directors

3. Kannan Chairman and 26,250 0.18 [ ©

Jayaramakrishnan Independent Director
KeyManagerial Personnel

4. Ravi Sharma Chief Financial Officer 17,500 0.12

5. Muthukrishnan Company Secretary §& 44,625 0.31 [ ©
Shanmuga Thevar  Compliance Officer

Senior Management

6. C L Kartikeyan Chief Operating Officer 35,700 0.25 [ ©

7. Rajalaxmi Associate Vice 44,051 0.31 [ ©
Ramamirtham President Operations

8. Shikha Chaudhary  Senior Manager HR 8,925 0.06 [ ©

9. Rupesh Kumar Onsite Recruitmen 26,775 0.19
Kannam Head

#To be updated in the Prospectus

9. Our Company does not have any intention or proposal to alter its capital structure within a period of six months
from the date of opening of th@ffer by way of split or consolidation of the denomination of Equity Shares or
further issueof Equity Shares whether preferential or bonus, rights or further public issueobagislified
institutions placements or otherwise

10.As on the date of this Red Herring Prospectus, all the Equity Shares held by our Promoters and members of our
Promoter Group are held in dematerialised form.

11.The Promoters, members of our Promoter Group, Directors of our Company and any of their relatives have not
undertaken purchase or sale transactions in the Equity Shares of our Company, during a period of six months
immediately preceding the date of thisdRéerring Prospectus.

12.There are no financing arrangements wherein the Promoters, members of our Promoter Group, the Directors of
our Company and their relatives (as defined under Companies Act, 2013), have financed the purchase by any other
person of securities of our Comparther than in the normal course of the business of the financing entity during
the period of six months immediately preceding the date of filing of this Red Herring Prospectus.

13.0ur Company, our Directors and the BRLM have not entered into buyback arrangements and or any other similar
arrangements for the purchase of Equity Shares being offered througffehe

14.The post Offer paid up Equity Share Capital of our Company shall not exceed the authorised Equity Share Capital
of our Company.

15.No person connected with ti@fer, including, but not limited to the BRLM, our Company, the Promoters, the
Syndicate members, or our Directors or the members of the Promoter Group, shall offer any incentive, whether
direct or indirect, in any manner, whether in cash or kind or servicgbenwise to any Bidder for making a Bid,
except for fees or commission for services rendered in relation @ftée

16.There will be no further issue/offer of Equity Shares whether by way of issue of bonus shares, preferential
allotment, rights issue or in any other manner during the period commencing from the date of filing of this Red
Herring Prospectus until the Equith&es have been listed on the Stock Exchange or all application monies have
been refundedn account of nottisting,, as the case may be.

17.This Offer is being made through Book Building Method.
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18.None of the Equity Shares held by our Shareholders are pledged or otherwise encumbered as on the date of this
Red Herring Prospectus

19.0ur Company has no outstanding warrants, options to be issued or rights to convert debentures, loans or other
convertible instruments into, or which would entitle any person any option to receive Equity Shares of our
Company, as on the date of this Red gy Prospectus.

20.As on the date of this Red Herring Prospectus, all compulsorily convertible preference shares have been redeemed,
and there are no outstanding convertible securities.

21.0ur Company will ensure that at any given time, there shall be only one denomination of Equity Shares of our
Company, unless otherwise permitted by law.

22.0ur Company will comply with such disclosure and accounting norms as may be specified by SEBI from time to
time.

23.All Equity Shares offered pursuant to t@dfer shall be fully paidup at the time of Allotmenfiailing which no
Allotment shall be madand there are no partly paigh Equity Shares as on the date of this Red Herring
Prospectus.

24.As on the date of this Red Herring Prospectus, the BRLM and their respective associates (as defined under the
Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992) do not hold any Equity Shares of
our Company. The BRLM anits affiliates may engage in the transactions with and perform services for our
Companyand itsin the ordinary course of business or may in the future engage in commercial banking and
investment banking transactions with our Compamyour Subsidiaryfor which they may in the future receive
customary compensation.

25.As on the date of this Red Herring Prospectus, we do not have any Employees Stock Option Scheme / Employees
Stock Purchase Scheme/ Stock Appreciation Right Scheme and we do not intend to allot any shares to our
employees under Employee Stock Option Schdengployee Stock Purchase Plan from the prop@ker. As
and when, options are granted to our employees under the Employee Stock Option Scheme, our Company shall
comply with the SEBI (Share Based Employee Benefits) Regulations, 2014.

26.Neither our Promoters nor any of the members of our Promoter Group will participatedffehe
27.0ur Company has not raised any bridge loans which are proposed to be repaid from the proce&dfenf the
28.As on the date of this Red Herring Prospectus, none @hhecholdersf the Company are directly or indirectly

related to the BRLMs and/or their respective assoc{atedefined in the Securities and Exchange Board of India
(Merchant Bankers) Regulations, 1992).
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SECTI ON I V: PARTI CULARS OF THE OFFER
OBJECTS OF THE OFFER

The Offer comprises of the Fresh I ssue of up 866 [ 0] Eq
million by our Company and an Offer for Sale of uB@D,000Equi ty Shares of face value ¢c
up f onjillion by the Selling Shareholder.

Offer for Sale

The Selling Shareholder will be entitled to his respective portion of the proceeds of the Offer for Sale after deducting
their proportion of Offer expenses and relevant taxes thereon. Our Company will not receive any proceeds from the
Offer for Sale and # proceeds received from the Offer for Sale will not form part of the Net Proceed. For further
detail s of t heThedffédbe ro nf7pragRal e, see 0

Name of Selling Number of Offered Shares Aggregate  proceeds Date of consent letter
Shareholder from Offered Shares
K. Chandrasekaran  Up t0800,000Equity Shares Up [ @njillion August18, 2025

Objects of the Fresh Issue

Our Company proposes to utilize the Net Proceeds from the Fresh Issue towards funding the following objects:

1. Repayment and/ or prepayment, in full, of certain ¢
availed by our Company;

2. Augment atitem mofwolr&kmgng capital requirements of our (

3.l nvestment in our wholly ownedhdOGH Byi diugrme nMeatt h @wdHuw
term working capital requiréGfend s in MethodHub Cons

4 . Unidentified inorganic acquisitions and gener al cor
(collectivel yOQObjectd#flerred to as the 6

In addition, our Company expects to receive the benefits of listing of the Equity Shares on the Stock Exchange
including enhancing our Companyod6s visibility, brand nar
of a public market for our Edty Shares in India.

The main objects clause and the objects incidental and ancillary to the main objects as set out in the Memorandum of
Association enables our Company to undertake its activities and the activities proposed to be funded from the Net
Proceeds and the actiés towards with the loans proposed to be repaid epgic from the Net Proceeds were

utilised including the activities for which the funds earmarked towards general corporate purposes shall be utilised.
The existing activities of our Company are withie tobjects clause of our Memorandum of Association.

Net Proceeds

The details of the Net Proceeds of the Fresh Issue are set out below:

(" in million)

Particulars Estimated

Amount®

Gross Proceeds from the Fresh I1§8ue Upto 87500

(Less) Offer related expenses in relation to the Fresh Issue to be borne [ O
Company?

Net Proceed® [ O

(@) The Offer related expenses shall vary depending upon the final Fresh Issue size and the allotment of Equity Shares. For
further details, please ref-€f ftea HRed ditreg 1B&Xtpleends efs @b joec tpsa ga&
@ To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC.
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Requirement of Funds and Utilization of Net Proceeds

The Net Proceeds are proposed to be used in the manner set out in in the following table:

(C in million)
Sr No. Particulars Estimated
Amount
1. Repayment and / or prepayment, in full, of certain outstanding loans (inch Upto 13.00
foreclosure charges, if any) availed by our Company
2. Augmentation of longerm working capital requirements of our Company Upto 250.00
3. Investment in our wholly owned subsidiary MethodHub Consulting Inc. (USA Upto 40.00
augmentation of longerm working capital requirements in MethodHub Consult
Inc. (USA)
4 . Unidentified inorganic acquisitiorend General Corporate Purpddes [ ©

@ To be finalised upon determination of the Offer Price and updated in the Prospectus prior to filing with the RoC. The
cumulativeamount to bautilized towards inorganigrowth through acquisition and other strategic initiatives ayaheral
corporate purposes shall not exceed 35% of the Gross Prodegrser, theamountutilizedfor our objectof6 Uni dent i fi ed
i nor gani c shall gouexcedd R5%mithe &ross Proceeds

Proposed schedule of implementation and deployment of Net Proceeds

We propose to deploy the Net Proceéaisthe aforesaid purposes in accordance with the estimated schedule of
implementation and deployment of funds as follows:

(_in million)
Sr.  Particulars Amount which Estimated deployment of Net
No. will be financed Proceed$"
from Net Fiscal 2026 Fiscal 2027
Proceed$
1 Repayment and / or prepayment, in full, 136.00 136.00 -
certain outstanding loans (including foreclost
charges, if any) availed by our Company
2 Augmentation of longerm working capital 250.00 150.00 100.00
requirements of our Company
3 Investment in our wholly owned subsidia 40.00 40.00 -
MethodHub Consulting Inc. (USA) fo
augmentation of longerm working capital
requirements in MethodHub Consulting Ir
(USA)
4 Unidentified inorganic acquisitiorend General [ © [ © [ O
Corporate Purposgés?
Total (1+2+3+4) [ O [ O [ O
(1)To be determined QfpffPari cienalnids ®Ppid@mpedft ushdoheor to filing wi
(2) Theumulamdwret to be utilized towards inorganic growth throu:
corporate purposes shall not exceed 35% of the Gross Proce
inorgani asédcghabithot exceed 25% of the Gross Proceeds.

Since, the entire fund requirements are to be funded from the proceeds of the Offer, there is no requirement to make
firm arrangements of finance under Regulation 230(1)(e) of the SEBI ICDR Regulations through verifiable means
towards at least 75% of thtatked means of finance, excluding the amounts to be raised through the proposed Issue.

Our fund requirements and proposed deployment of Net Proceeds are based on current business plans and internal
management estimates, and have not been appraised by any bank or financial institution. Given the dynamic nature of
our business and external @mnment, the actual utilization of funds may differ and may require rescheduling,
revision, or reallocation at the discretion of our management, subject to compliance with applicable laws.
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In the event o&shortfallin meetingthe aforementione@bjects we mayexplorearangeof alternatdundingoptions

including utilizing our internal accruals and/or seeking additional debt from existing and/or other lenders while any
surplus amount after utilization of the Net Proceeds towards any of the aforementioned Objects, shall be used towards
one or more of the other objects as setaldve, provided that (a) the total amount to be utilized towards general
corporate purposes does not excégth o the Gross Proceedas 100 million whichever is lowelb) the cumulative

amount to be utilized for gener al corporate purposes a
shall not exceed 35% of the Gross Proceeds; and (c) the amount to be fatilm@dObjectoff undi ng o6Uni dent
i nor gani c shattngtexcee®5%iofdhe GrassProceeds. As of the date of this Red Herring Prospectus, no

bridge financing has been availed, and no portion ofQffer Proceeds shall be utilized for repayment of any
outstanding unsecured loans

Subject to compliance of applicable law, if the actual utilisation towards any of the Objects is lower than the proposed
deployment, such balance will be used for general corporate purposes to the extent that the total amount to be utilized
towardsinorganic growth through acquisition and other strategic initiativeggandral corporate purposes does not
exceed 35% of the gross proceeds from the Fresh Issue in accordance with Reg8{8paf the SEBI ICDR
Regulations.

In the eventthe Net Proceedare not utilizedif full or in part) for the Objects of the Offer during the perstated
abovedue to factors such as (i) the timely of completion of the Offer; (ii) market conditions outside the control of our
Company; and (iii) any other economic, business and commercial considerations, the remaining Net $tralteeds
be utilized(in part or full) in subsequent fiscas may be determined by our Company, in accordance with applicable
laws.

Means of Finance

The fund requirementset outfor the aforesaidObjects are proposed to leet entirely from the Net Proceeds.
Accordingly, our Company confirmshat there is no requirement to make firm arrangements of finance through
verifiable meansowardsat least 75% of the stated means of finance, excluding the amount to bércarstte: Fresh
Issue and internal accruals requiredinder the SEBI ICDR Regulations

For further details on the risks involved in our proposed fund utilization as well as executing our business strategies,
pl ease ref eRiskEdttarpt begt nhli34d dn page

Details of Objects of the Fresh Issue

1. Repayment and / or prepayment, in full, of certain outstanding lodmeluding foreclosure charges, if any)
availed by our Company

Our Company has entered into various borrowing arrangements with banks, financial institutions and other entities.
For details of these financing arrangements of Goenpanyincluding indicative terms and conditions, see
fiFinancial Indebtedness page381 As onOctober 31, 2025ur total outstanding borrowings from banks and
financi al i nst ilB665 milon ona rstandatonheebdsis.tOur Company proposes to utilize an
esti mat ed 6&miloo from the Net Pratekdsomprising 9.52%6 of our total outstanding borrowings

from banks and financial institution towards prepayment or repayment, in full or in part, of all or a portion of
certain outstanding borrowings availed by our Company

We believe that such repayment or prepayment will help reduce our outstanding indebtedness on a consolidated
basis and debt servicing costs, and enable utilization of the internal accruals for further investment towards
business growth and expansion. Irdiéidn, we believe that this would improve our ability to raise further
resources in the future to fund potential business development opportunities.

Further, our Company may also avail additional borrowings and/ or draw down further funds under existing
borrowing facilities, from time to time, after the date of this Red HefPiragpectus. Accordingly, in case any of

the below listed loans are ppaid or further drawn down prior to the filing of the Red Herring Prospectus, we
may utilize the Net Proceeds towards repayment and/ or prepayment of such additional indebteligietsef

the above, if at the time of filing the Red Herring Prospectuspéthe below mentioned loans are repaid in part
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or full or refinanced or if any additional credit facilities are availed or drawn down or if the limits under the working
capital borrowings are increased, then the table below shall be suitably revised to reflect the revised amounts or
loans as the caseay be which have been availed by our Comp#towever the aggregate amount to be utilised

from the Net Proceeds towards repayment/ prepayment of borrowings (including refinanced or additional
borrowings availed, if any, or otherwise), in part or in fslquldn ot e x 6.@0endlion. 1 3

Pursuant to the terms of the borrowing arrangements, prepayment of certain indebtedness may attract prepayment
charges as prescribed by the respective lender. Such prepayment charges, as applicable, will also be funded out of
the Net Proceeds. Further,énést will also be funded out of the Net Proceeds. Given the nature of the borrowings
and the terms of repayment/ prepayment/ redemption, the aggregate outstanding amounts under the borrowings
may vary from time to time and our Company may, in accordaitbetive relevant repayment schedule, repay or
refinance some of their existing borrowings prior to Allotment.

The selection of borrowings proposed to be prepaid or repaid or redeemed amongst our borrowings will be based
on varioudfactors,including (i) cost of the borrowing, including applicable interest rates, (ii) matpritfile and

the remaining tenor of the loan, (iii) any conditions attached to the borrowings, restricting our ability to prepay/
repay/ redeem the borrowings and time taken to fulfil, or obtain waivers for fulfilment of such conditions, or
relating to theerms of repayment, (iv) levy of anygpayment penalties and the quantum thereof, (v) provisions

of any laws, rules and regulations governing such borrowings or investments by our Company in overseas step
down subsidiaryfor pre-paymentof borrowingsof suchsubsidiariesand (vi) othercommercialconsiderations
including, the amount of the loan outstanding.

There has been no instance of delays, defaults and rescheduling/restructuring of the borrowings of our Company.
The proposed repayment/prepayment will help in:

Reducing the overall debt burden of our Company
Improving our debequity ratio

Enhancing our financial flexibility and credit profile

Reducing the finance cost and thereby improving profitability

=A =4 =4 =4
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The following tables provide details of outstanding borrowings availed by our CompanyOasafier 31, 2025~hich we propose to prepay or repay, in full or

n

part, from the

Net

Pr o c é.e0dndlionu p

to an

aggregate

amount

13
(" in

of

S.

No.

Name of
the Lender

Type of
facility/Nature
of borrowing

Date of

Sanction sanctioned outstanding

Amount Amount

as of

October 31,

2025

Rate of
Interest
(%
p.a.)

Tenor
of loan

Repayment
Schedule

Purpose for
which the
loan was

sanctioned*

Prepayment Penalties

1

HDFC Bank Overdraft Facility August

18, 2025

122.50

12108 9.75%

12 12 months

months

Working
Capital
requirements

2

HDFC Bank Term Loan

August
18, 2025

27.50

11.33 8.75%

50 EMI of

months 8,57,106/
p.m. for 50
months

Capital
expenditure

Borrowers classified as
Micro and Small
Enterprises (MSE),

i. Term Loan: 2% on
outstanding principal
amount under the
Facility/ Loan as on
date of the end of
notice period, in case
of takeover of the
account by any other
Bank/FI as takeover
charges

ii. Facility other than
Term Loan: 2% of the
Overall Facility Limit,
in case of takeover of
the account by any
other Bank/FI as
takeover charges.

iii. Nil Charges if the
Borrower is
foreclosing or
prepaying the
Facility/ies to reduce
the business liabilities

3

HDFC Bank Vehicle Loan

January
10, 2025

2.17

1.90 8.80%

60 EMI of
months 44,8564
p.m. for 60

months

Purchase of
Car

Premature Closure
Charges (For Full
Payment):

6% of Principal
Outstanding for

125

mi

o n



S. Name of Type of Date of  Amount Amount Rate of Tenor Repayment Purpose for Prepayment Penalties
No. the Lender facility/Nature  Sanction sanctioned outstanding Interest ofloan Schedule  which the
of borrowing as of (% loan was
October 31, p.a.) sanctioned*
2025

preclosures within 1
year

5% of Principal
Outstanding for
preclosures within 13
24 months from 1st
EMI

3% of Principal
Outstanding for
preclosures post 24
months from 1st EMI
4  HDFC Bank Vehicle Loan June 03, 2.48 234 8.75% 60 E MI o f Purchase of Premature Closure
2025 months 51,1424 Car Charges (For Full
p.m. for 60 Payment):
months

6% of Principal
Outstanding for
preclosures within 1
year

5% of Principal
Outstanding for
preclosures within 13
24 months from 1st
EMI

3% of Principal
Outstanding for
preclosures post 24
months from 1st EMI

Total 154.65 136.65
Note: The details included in the above table have been certified by M/s. N R Krishnamoorthy & Co, Chartered AccountmmysA8thtors, pursuant to their certificate dated
November 21, 2025
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*M/s. N R Krishnamoorthy & Co, Chartered Accountants, Statutory Auditors by way of their certificateNdatdber 21, 202%ave confirmedhat theborrowings specified
above has been utilized for the purposes availed, as per the sanction letters issued by the respective lenders.

The above utilization and schedule are based on management estimates and may change depending on the time of receiped$ MietiBther considerations.
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2. Augmentation of longterm working capital requirements of our Company

Our Company is an Information Technology (IT) services provider conducting business through offices across four
locations in India and through its Subsidiaries in USA and Cafid@aCompany offers innovative business solutions

to enhance the digital transformation journey of clients across the glstmé October 312025 our Company along

with our Subsidiaries serve2P customers with support of 2&mployees anthdependent consultants, who have
domain expertise and experience in evolving technolo@ledeverage the combined expertise of our domain experts

and technology specialists to deliver solutions in a manner that produces aegpetfor our customers. Our
Company caters enterprises across sectors through consulting, delivery, support services and execution capabilities.

Our Company is positioned in offering specific solutions to key industries such as Banking, Financial Services and
Insurance (BFSI), Oil & Gas/Energy, Healthcare and Life Sciences, Telecom/Tech Infrastructure,
Automotive/Transport, Information TechnologhY Consulting. Our services are structured around these six core
verticals, allowing us to deliver targeted, industpecific solutions that meet the desired needs of each sector.

We offer a wide range of IT and Consulting Services including Cloud Services, Data & Al Services, Cybersecurity,
ERP/CRM Integration, IT Infrastructure, Recruitment Delivery Services and Combined Offerings. In addition, we
provide bespoke IT solutions supped by a dedicated and watlanaged IT team and a team of seasoned
professionals to ensure continuous monitoring and supp

Thelnformation Technology industry is a continuously evolving industry, and we seek to leverage these technological
advancements to reach clients in India and globally, enabling them to achieve growth, efficiency and advancement in
the business objectives. Dsuccess is derived by the strength of our relationship with our clients and our industry
expertise. We have been able to build a long standing relationship with both Indian and multinational corporations. In
addition, the experience of our team couplethwefficient and timely delivery, has enabled to source new business
opportunities for our Company.

OQur Company pr op o S@09 mitlian framtthe INét BPreceedgptowtrds funding its working capital
requirements in Fiscal 2026 and 2027. We have significant working capital requirements, and we fund our working
capital requirements in the ordinary course of business from our ingereralals/equity and financing facilities from

various banks, financial institutions and Agenking financial companies. Our Company requires additional working

capital for funding future growth requirements ofr dlompany. As ofOctober 31, 2025the aggregate amount
sanctioned by the banks to our Company under the fund
For details of the workingioapcial fomphdgIBiottidseRelR.avai | ed |

Basis of estimation of working capital requirement

The details of our existing CompanSediagnbewd0y20abargh 3t,api t al
2025, March 31, 2024 and March 31, 2023 and the source of funding, derived from the audited standalone financial
statements of our Company, as certified by our Statutory Auditors through their certificatblolecber 21, 2025

are provided in the table below. On the basis of the existing and estimated working capital requirement of our
Company, and assumptions for such working capital requirements, our Board pursuant to its resolution dated
November 20, 2025has approved the estimated workaapital requirements for Fiscals 2026 and 2027 as set forth

below:

("_in million)
Particulars F.Y. 202223 F.Y. 202324 F.Y.202425 Sixmonths F.Y.202526 F.Y.2026
(Actual) (Actual) (Actual) period ended (Estimated) 27
September (Projected)
30, 2025
(Actual)
Current
Assets
Inventories - - 9.03 - 10.84 13.01
Trade 181.30 180.91 223.35 191.48 223.56 278.47
Receivables
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Particulars F.Y. 202223 F.Y.202324 F.Y.202425 Sixmonths F.Y.202526 F.Y.2026
(Actual) (Actual) (Actual) period ended (Estimated) 27
September (Projected)
30, 2025
(Actual)
Other Current 115.32 105.88 167.76 298.66 184.54 202.99
Assets
Total Current 296.62 286.79 400.15 490.14 418.94 494.47
Assets
Current
Liabilities
Trade 39.65 19.75 29.51 5.02 38.19 47.70
Payables
Other Current 68.32 17.86 20.41 28.70 21.21 26.45
Liabilities &
Provisions
Total Current 107.97 37.61 49.92 33.72 59.40 74.15
Liabilities
Working 188.65 249.18 350.23 456.42 359.54 420.2
Capital Gap
Funding
Pattern
Borrowings 1.15 129.34 160.89 176.00 - -
Internal 187.50 119.84 189.34 28042 209.54 320.32
Accrual
Initial - - - - 150.00 100.00
Public Offer
(IPO)
Total Funding 188.65 249.18 350.23 456.42 359.54 420.2
The present order book of o02123.8millop ahe grdepbook will e executdda | o n e

over FY 2026 to FY 202

The projected growth in the order book is based on the active statements of work (SoWs) and purchase orders (POs)
currently in hand, which reflect committed client engagements under execution. Our Company has considered these
along with ongoing discussioréd renewal opportunities with existing clients. Based on current market conditions,
client demand, and our established delivery capability, the Company believes the projected revenue is reasonable and
achievable. Our Company also expects additional dgrthwbugh both organic expansion and inorganic opportunities,
including potential acquisitions in identified markets. Further, our Company has strengthened its delivery capacity
and resource base to effectively execute the projected business as refertbd trder book.

As our Company relies on the current orders from the existing customers, they will continue efforts to strengthen the
strong relationships with existing clients and prioritize customer delight to ensure business continuity and scalability.
Our Company inteds to implement a strategic plan to ensure the availability of adequate infrastructure, resources,
and tools to efficiently meet project requirements and delivery commitments without any operational hindrances.
Further, our Company plans to strengtheatiehships with existing customers and ongoing engagements to identify
and develop new business opportunities. Simultaneously, our Company plans to drive organic growth by acquiring
new customers through structured lead generation initiatives and theusghgfforts of its sales and business

development teams. These measures are expected to contribute to consistent revenue growth, ensure business
continuity in case of contingencies, and support the
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Organic Growth
LoB (Lines of Business)

i. Target Automotive, Banking, and Healthcare industries
ii. Customer Experience Analytics
iii. Financial Model Risk Analytics
iv. Pharmacevigilance and Validation Services
V. GRC (Governance, Risk, and Compliance) / (QMS) Quality Management Systems
LoS (Lines of Service)

i. Cloud Native Development and Migration
ii. Infra Services
iii. CRM Services
iv. Al (Artificial Intelligence)
Tie-up with more MSP (Managed Service Provider) s and Solution Providers

i. Tie-up with Big 5 companies and Global Consulting Leaders

ii. Tie-up with niche players in Salesforce, IOT (Internet of Things), SAP, & Al
Our Company intends to pursue inorganic growth through targeted acquisitions that align with its strategic objectives
and business requirements. Such acquisitions are expected to provide access to new industries, clients, and service
capabilities, therebgnhancing our overall growth prospects.

Inorganic Growth

Geowise

Acquiring right entities in the US, India and Canada
LoS-wise (Lines of Service)

i. Consulting/ Staffing companies specialized in multiple technology areas

ii. Solution providers/Managed Service Providers in Cloud/Data and CRM
Our Company plans to introduce niche and modern offerings to gain a competitive edge in key market segments. One
such initiative is the fiduciary partner model, under which the Company proposes to implemerDBaride
Transfer (BOT) and Extended Deliye€enter (EDC) arrangements for clients. These models are designed to help
clients optimize costs, enhance operational efficiency, and ensure scalable and sustainable service delivery.

We may have to revise our funding requirements and deployment on account of a variety of factors such as our
financial condition, receipt of new orders, business strategy and external factors such as market conditions,
competitive environment and interestexchange rate fluctuations and other external factors which may not be within

the control of our management. This may entail rescheduling or revising the deployment of funds for working capital
including utilizing the entire amount in Fiscal 2026 olizgi part of the amount in Fiscal 2026 and part in Fiscal 2027.

The planned utilisation, implementation schedule and funding requirements would be at the discretion of our
management, subject to compliance with the applicable laws. Subject to applieahlie ldhe event of any increase

in the actual utilisation of funds earmarked for the purposes set forth above, such additional funds may be financed by
surplus funds including from internal accruals and any additional equity and/or debt arrangemeaisstinghand

future lenders, subject to compliance with applicable law.

Assumptions for our estimated working capital requirement:

Holding Period level:
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Particulars Unit of FY 2022 FY 2023 FY 2024 Six FY 202526 F.Y. 2026
Measurement 23 24 25 months  (Estimated) 27
(Actual) (Actual) (Actual) period (Projected)
ended
September
30, 2025
(Actual)

Current
Assets
Inventories In days - - 6 0 6 6
Trade In days 186 133 140 124 120 120
Receivables
Other % of Revenue 32.49% 21.32% 28.80% 37.36% 27.14% 23.97%
Current
Assets
Current
Liabilities
Trade In days 41 15 18 4 20 21
Payables
Other % of 43.54% 7.14% 8.92% 5.21% 6.64% 6.64%
Current Purchases
Liabilities
& Short
Term
Provisions

Our Statutory Auditor has, pursuant to a certificate datatember 21, 202%rtified the working capital requirements

of ourCompany for F.Y 20226 and F.Y 202&7.

Justification for holding period levels

Particulars Details / Commentary
Current Assets
Inventories Our Companyds inventory hanlR¥2083gFYR024

6 daysin FY2025and Nil Days during the period if six months ended Septembe
2025 We expect inventory holding period to be around 6 days for FY202€
FY2027.

Trade Receivables

Our Companyds gener al credit term
We had Debtors Holding days of 186 days, 133 days, 140 ataysl24 days$n
FY2023, FY2024, FY2025and six months period ended Sapber 30, 2025We
expect Debtors Holding days to be around 120 days for FY2026 and FY 2027

Current Liabilities

Trade Payables

We had creditors payment cycle of 41 days, 15 deslaysand 4 day$n FY2023,
FY2024, FY2025,and six months period ended Sapber 30, 2025We expect out
creditors payments days to be around 20 days for FY2026 and 21 days in FY:

From a standalone operation with 354.90 million of revenue the trade receivables stood at 186 days in the year 2023.
As the integration of acquired companies occurred in subsequent fiscals and the business volumes improved to 1348.58

million in 2025 the reeivables stood at 140 days, contained from higher days earlier.

In the budgeted forecast of projections, the trade receivables would be contained to around 120 days eliminating
elongated cycles of fresh orders and restricting and improving efficiency in receivables especially from domestic large
tech infra orders. Coimued growth in revenue in overseas centres also would ensure smoother passage of receivables
on a consolidated basis while ensuring that in the next few years the same is brought below the industry peer levels.
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The augmentation of working capital from the net proceeds of the issue from IPO would help in streamlining the
operational efficiency and supply chain efficiency in meeting the above objectives.

The increase in revenue between 2023 and 2024 is on account of a spurt in telecom and tech infra projects business.
The corresponding increase between the next 2 years is on account of acquisition of Zortech and wholly owned
subsidiary, Method Hub Consulg Inc., resulting in consolidation of revenues.

3. Investment in our wholly ownedsubsidiary- Augmentation of longterm working capital requirements in
MethodHub ConsultingInc (USA).

Our wholly owned subsidiary, MethodHub Consulting Inc., incorporated in Delaware, USA, with its principal place
of business in Alpharetta, Georgia, is engaged in providing IT consulting and staffing services, including talent
acquisition, project managenteand technology solutions across multiple industries.

MethodHub Consulting Incis primarily engaged inT consulting services, staffing solutions, and software
developmentor clients in North America. The nature of its operations involves providing skilled IT professionals on
projectbased or timandmaterial basis to its clients, requiring significant working capital to femgloyee costs,
payroll, infrastructure, client acquisition, and vendor payments

Currently,MethodHub Consulting Indinances its working capital requirements primarily througbkrnal accruals
and shorterm borrowings which limits its ability to scale operations. The proposed infusion will provide the
necessary liquidity tstrengthen its financial position and support business griowth target markets.

One of the strategic objectives of our Company is to have direct client engagement rather than solely rely on prime
vendors / system integrators. This is possible only if a company ksikeq@resence to have contractual commitments

with customer enforcéde in the respective jurisdiction., in the instant case USA. Further, on site projects can be
executed only when the company has a legal presence both for customer contracts as well as for employee
engagements.

The funds will be used bylethodHub Consulting Infor working capital to cater to the growing business needs and
will improve the profitability of our Company on a consolidated basis.

Our Company would significantly benefit from the infusion of money in the WOS in terms of scalability in revenue,
making further inroads from new business, operational efficiency and improvement of matgihedHub
Consulting Incis an integral part of our Company operations catering to the core line of business and it is by
geographical location distinct catering to customers in that region and hence no sepacatepete is required. Our
Company andvlethodHub Consulting In@are complementing each other in the core business objectives of our
Company.

The demand for IT consulting and staffing services in the North American market continues to grow, particularly in
sectors like BFSI, healthcare, and retsiethodHub Consulting Indntends to:

Expand its client base and geographical reach

Recruit and retain highly skilled technology professionals

Meet upfront payroll and related expenses before client collections

Fund marketing and business development activities for client acquisition

Maintain liquidity for operational stability without incurring higlost borrowings

=A =8 =8 -8 -9

Estimated Utilization of Net Proceeds for this Object

Sr.  Particulars Amount

No.

1. InvestmentirMethodHub Consulting InUSA) to meet longterm working capital 40.00
Total 40.00
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Proposed Schedule of Deployment of Net Proceeds

(7 in mill
Sr.  Particulars Fiscal 2026 Total
No.
1. Investment irMethodHub Consulting In¢lUSA) 40.00 40.00

Mode of Investment iMethodHub Consulting In¢USA)

The investment by our CompanyMethodHub Consulting Inds proposed to be undertaken through issue of equity
shar es ag 0.00gndlionitonbg allvtted by our subsidiary to our Company. Post such infusion of funds,
MethodHub Consulting Inwill continue to be a wholly owned subsidiary of our Company.

We believe that the said investment will result in increase in the value of the investment made by our Company in
MethodHub Consulting InqUSA).

Benefits of the Investment

1 StrengtherMethodHub Consulting Ind. svorking capital baseenabling it to manage receivables and payroll
efficiently

1 Improveoperational flexibilityand reduce dependency on skterim borrowings

1 Supportbusiness expansion initiativeshigh-growth markets

1 Enhance theverall financial stabilityof the subsidiary, contributing positively to the consolidated performance
of our Company

Basis of estimation of working capital requirement

The details of the existing working capital of MethodHub Consulting Inc on a standalone bassepteatber 30,

2025 andMarch 31, 2025 and the source of funding, derived from the audited standalone financial statements of
MethodHub Consulting Inc, as certified by our Statutory Auditors through their certificateNtatechber 21, 2025

are provided in the table below. On the basis of the existing and estimated working capital requirement of MethodHub
Consulting Inc, and assumptions for such working ehpéquirements, our Board pursuant to its resolution dated
November 20, 2025as approved the estimated working capital requirements for Fiscals 2026 and 2027 as set forth
below:

(_in million)

Particulars FY 20242025 Six monthsperiod F.Y 20252026 F.Y. 20262027
(Actual) endedSeptember (Estimated) (Projected)
30, 2025
(Actual)

Current Assets
Inventories - - -
Trade Receivables 64.77 221.39 95.76 119.70
Other Current 8.56 22.86 9.48 18.72
Assets
Total Current 73.33 244.25 105.24 138.42
Assets
Current Liabilities
Trade Payables 11.23 100.70 8.21 10.77
Other Current 38.45 36.37 6.06 13.14
Liabilities &
Provisions
Total Current 49.68 137.07 14.27 23.91
Liabilities
Working  Capital 23.65 107.18 90.97 114.51
Gap
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Particulars FY 20242025 Six monthsperiod F.Y 20252026 F.Y. 20262027

(Actual) endedSeptember (Estimated) (Projected)

30, 2025

(Actual)
Funding Pattern
Borrowings - - - -
Internal Accrual 23.65 107.18 50.97 114.51
Initial Public Offer - - 40.00 -
(IPO)
Total Funding 23.65 107.18 90.97 114.51

The present order book of Methodhub Consulting I nc on

executed over FY 2026 and FY 2027.

The projected growth in the order book is based on the active statements of work (SoWs) and purchase orders (POs)
currently in hand, which reflect committed client engagements under execution. We have considered these along with
ongoing discussions and mmal opportunities with existing clients. Based on current market conditions, client
demand, and our established delivery capability, we believe the projected revenue is reasonable and achievable. We
also expect additional growth through both organic egjenand inorganic opportunities, including potential
acquisitions in identified markets. Further, Methodhub Consulting Inc. has strengthened its delivery capacity and
resource base to effectively execute the projected business as referred to in theakder

As Methodhub Consulting Inc. relies on the current orders from the existing customers, they will continue efforts to
strengthen the strong relationships with existing clients and prioritize customer delight to ensure business continuity
and scalability. Méhodhub Consulting Inc. intends to implement a strategic plan to ensure the availability of adequate
infrastructure, resources, and tools to efficiently meet project requirements and delivery commitments without any
operational hindrances. Further, MethaldiConsulting Inc. plans to strengthen relationships with existing customers

and ongoing engagements to identify and develop new business opportunities. Simultaneously, Methodhub Consulting
Inc. plans to drive organic growth by acquiring new customersigiirstructured lead generation initiatives and the
continued efforts of its sales and business development teams. These measures are expected to contribute to consistent
revenue growth, ensure business continuity in case of contingencies, and suppohiehenzent of Methodhub
Consulting I ncdbs strategic objectives.

Organic Growth
LoB (Lines of Business)

i. Target Automotive, Banking, and Healthcare industries
ii. Customer Experience Analytics
iii. Financial Model Risk Analytics
iv. Pharmacevigilance and Validation Services
V. GRC (Governance, Risk, and Compliance) / (QMS) Quality Management Systems
LoS (Lines of Service)

i. Cloud Native Development and Migration
ii. Infra Services
iii. CRM Services
iv. Al (Artificial Intelligence)
Tie-up with more MSP (Managed Service Provider) s and Solution Providers

i. Tie-up with Big 5 companies and Global Consulting Leaders
il. Tie-up with niche players in Salesforce, 10T (Internet of Things), SAP, & Al
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We intend to pursue inorganic growth through targeted acquisitions that align with its strategic objectives and business
requirements. Such acquisitions are expected to provide access to new industries, clients, and service capabilities,
thereby enhancingur overall growth prospects.

Inorganic Growth

Geowise

Acquiring right entities in the US, India and Canada
LoS-wise (Lines of Service)

i. Consulting/ Staffing companies specialized in multiple technology areas

ii. Solution providers/Managed Service Providers in Cloud/Data and CRM
Our Company plans to introduce niche and modern offerings to gain a competitive edge in key market segments. One
such initiative is the fiduciary partner model, under which the Company proposes to implemer®D Bridde
Transfer (BOT) and Extended Deliye€entre (EDC) arrangements for clients. These models are designed to help
clients optimize costs, enhance operational efficiency, and ensure scalable and sustainable service delivery.

Another strategy is to go through war veteran owned companies which have to be considered for being given
preference in Federal, State and large companies. We have a strategic arrangement with one such company which has
already started yielding results-gite in the USA and is expected to grow significantly.

Assumptions for our estimated working capital requirement:

Holding Period Level:

Particulars Unit of FY 20242025 For period six ~ FY 20252026 FY 20262027
Measurement (Actual) months period (Estimated) (Projected)
ended
September 30,
2025
(Actual)

Current Assets
Inventories In days - - - -
Trade Receivable: In days 156 113 105 105
Other Current % of revenue 5.65% 12.27% 2.85% 4.50%
Assets
Current Liabilities
Trade Payables  In days 45 36 15 15
Other Current % of 41.75% 27.92% 3.03% 5.01%
Liabilities purchases

Note There were no operations in MethodHub Consulting ((SA)prior to Fiscal 2025
Our Statutory Auditor has, pursuant to a certificate daim/ember 21, 2026ertified the working capital requirements of
MethodHub Consulting InUSA)for F.Y 202526 and F.Y 202&7.

Justification for Holding period levels

Particulars Details/Commentary

Current Assets

Trade Receivables MethodHub Consulting Ins (USA) general credit term varies across geographies
type of customerMethodHub Consulting Inbad debtors holding days of 156 daysl
113 daysn FY2025and six months period ended September 30, 2025, respectivel
expect debtors holding days to be around 105 days for FY2026 and FY 2027.

Current Liabilities

135



Particulars Details/Commentary

Trade Payables MethodHub Consulting InqUSA) had creditors payment cycle of 45 daysl 36 days
in FY2025and six months period ended September 30, 2025, respectivelgxpect its
creditors payments days to be around 15 days for FY2026 and FY2027.

Other Current The reduction in Other Current Liabilities is on account of repayment of loan avail
Liabilities & MethodHub Consulting In@USA) for acquisition of the shares of ZORTech Solutic
Provisions Inc. (Canada)

Means of Finance

The above investment will be funded entirely from the Net Proceeds of the Issue. No borrowings are envisaged for
this Object.

Monitoring and Governance

The utilization of funds bilethodHub Consulting Inavill be subject to internal monitoring and control mechanisms,
as per the policies of our Company. The funds will be remitted through banking channels in compliaRoeeigith
Exchange Management Act (FEMA), 1925d applicable RBI guidelines.

Regulatory Compliance

The proposed investment ingthodHub Consultinginc. (USA)will be made in compliance with:

1 FEMA regulations

1 Overseas Direct Investment (ODI) norms of RBI
1 Other applicable laws in India and the United States of America

4. Funding unidentified inorganic acquisitions and general corporate purposes

A.Unidentified inorganic acquisitions

Funding inorganic growth through acquisition and other
Net Proceeds towards funding inorganic growth through acquisitions and other strategic initiatives, subject to (a) the
cumulativeamourt o be wutilized for general corporate purposes a
shall not exceed 35% of the Gross Proceeds, and (b) the

acquisitionso offtheGriossRroceedexceed 25%

In light of the above and in pursuit of our overall strategy of expanding in Northern America, Canada and other
geographies, expanding our network, nurturing and acquiring brands that will complement our existing business, we
continue to selectively purse@portunities for evaluating potential targets for strategic investments, acquisitions, and
partnerships, that complement our product offerings, strengthen or establish our presence in our targeted domestic and
overseas markets. We intend to expand ihesé business verticals and also strengthen existing verticals through

acquisitions and s OurBusimegsiOur Spategiddn em 24riage. See A

We have benefited significantly from the acquisitions undertaken by us in the past. The table below summarizes the

key acquisitions that we have undertaken in the past and our shareholding as on the date of this Red Herring
Prospectus. For further detailsn c 1l udi ng the consider ati on Oy Busidessb yonus f o]
page232a n dHistdry and Certain Corporate MatteisDetails regarding material acquisition or disinvestment of

business / undertakings, mergers, amalgamation, etc in the last ted yearsn 248a g e

Year of Name of Countr Consideratio Equivalent Capabilitie  Rational Key

Acquisitio  target y n paid in consideratio s acquired for verticals
n Foreign n in acquisitio

Currency in n

UsD
2022 M/s India - 25.01 Penetration To Multiple
(acquired  BrainCapito of generate  verticals i
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Year of Name of Countr Consideratio Equivalent Capabiliie Rational Key
Acquisitio  target y n paid in consideratio s acquired for verticals
n Foreign n in acquisitio
Currency in n
UsD
40% I customers business  Customers
interest in Technologie in new through of system
the 2022 s (a geographie System Integrators
and partnership s coupled Integrators from
additional  firm) (99% with and extend different
59% interest technical our industries.
interest in resources  services to
the  year and assets their end
2023 customers,
with  the
role of a
prime
vendor.
2024 MethodHub USA USD 100 0.01 Acquired To create a Federal
Consulting an already platformto and State
Inc. incorporate focus on department
d company onsite and s along
to focus on offshore with
onsite for North customers
business America  from
market multiple
verticals in
North
America
2024 ZORTech Canada USD 69.71 Penetration To acquire Multiple
Solutions 8,16,000 of clients verticals of
Inc. customers based in clients
(Canada) in new Canada form
(51% geographie Canada.
through our s coupled
Subsidiary with
MethodHub technical
Consulting resources
Inc.) and assets

For further details,sse Manage ment 6s

page355

Our Company
(ALOlI O0) for
The details

has
t wo of t hem. These two a
of such targets: identifi

Di s cus s i Basitioaanndd ARneasl uylsti ss omof f

nd
ed

t he
by

ot her

our Company

Target Company

Services/Industry served

Target 1 IT Consulting/ Transportation and logistics

Target 2 Managed services / United States Federal / State transport department
Target 3 IT Consulting in Oracle ERP / CRM

Target 4 Business & IT Consulting, project management solutions

Rationale for investments and acquisitions in future
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Some of the selection criteria that we may consider when evaluating strategic acquisitions include:

! expertise in the domain we operate in or wish to expeé
T strategic fit to our existing business or serving cor
T enhance our geographical reach;

T strengthen market share in existing markets; and

f strong management team.

The amount of Net Proceeds proposed to be deployed for funding inorganic growth through potential acquisitions and
strategic initiatives includes wutilization of up to
management 6s scuarnrde rbtu degsettismataend our Companyds historica
partnerships, and other relevant considerations. The actual deployment of funds and the timing of deployment will
depend on a number of factors, including the timinguneg size and number of acquisitions or strategic initiatives
proposed, as well as general maaomicro-economic factors affecting our results of operation, financial condition

and access to capital.

Our acquisition strategy is primarily driven by our Board and the typical framework and process that would be
followed by us for acquisitions will involve identifying the strategic acquisitions based on the rationale set out above,
entering into requisiteon-disclosure agreements and conducting diligence of the target. On satisfactory conclusion
of the diligence exercise, we will enter into definitive agreements to acquire the target based on the approval of our
Board and the shareholders, if required.oiigthe date of this Red Herring Prospectus, we have not enterethynto
definitive agreements towards any future acquisitions or strategic initiatives for the object set out above.

The actual acquisition will depend on number of factors, including the timing, nature, geographical and strategical
location, size of acquisitions and other factors including but not limited to legal, operational and financial challenges,
liabilities and the quality of asset to be undertaken and general factors affecting our results of operation, financial
condition andaccess to capital. Another factor would be the organizationalséte., if the proposed acquisition to

be undertaken by purchase ofetssand/or liabilities by way of the acquisition of shares of the target entity by our
Company or its Subsidiaries. These factors will also determine the form of investment for these potential acquisitions,
i.e., whether they will be directly done by ounr@pany or whether these will be in the nature of asset or acquisitions

or joint ventures. Acquisitions and inorganic growth initiatives mayubdertakenas cash transactionsor be
undertakenas sharebased transactions, including share swaps, or a catidnnthereof. Wentend to utilise the
abovestatedportion of the Net Proceedgowardsour unidentified acquisitionand/orinvestments which may be
undertaken over the course of next three Financial Years. The proposed inorganic acquisitions shall be undertaken in
accordance with the applicable laws, including the Companies Act, FEMA and the regulations notified thereunder, as
the case may be. The amount of Net Proceeds to be used for each individual acquisition and/ or investments will be
based on our managementés decision and may isrexpectebe t he
to provide us with sufficient financial leverage to pursue such investments. The actual deployment of funds will also
depend on a number of factors, including the timing, nature, size and number of acquisitions undertaken in a particular
period as well as general factors affecting our resultspafration financial conditionandaccesgo capital. These
factorswill alsodeterminethe form of investmentfor these potential acquisitions, i.e., whether they will be in the

form of equity, debt oany other instrument or combination thereof, or whethesewill bein the natureof assebr
technologyacquisitionsor joint ventures Acquisitionsandinorganicgrowth initiatives may be undertaken as share

based transactions, including share swaps, or a combination thereof, or be undertaken as cash transactions. At this
stage, our Company cannot identify any acquisition targets and whether the form of investhibentash, equity,

debt or any other instrument or combinations thereof.

We intend to utilise the abovestatedportion of the Net Proceedgowardsour unidentified acquisitionsnd/or

investments which may be undertaken over the course of next three Financial Years. The proposed inorganic
acquisitions shall be undertaken in accordance with the applicable laws, including the Companies Act, FEMA and the
regulations notified thereunder, e case may be. The amount of Net Proceeds to be used for each individual
acquisition and/ or investment s wmayrotbéthe tdiahvaleedr coshof o ur mq
any such investments, but is expected to provide us with sufficient financial leverage to pursue such investments. The
actual deployment of funds will also depend on a number of factors, including the timing, natuaedsnumber of

acquisitions undertaken in a particular period, as well as general factors affecting our resuétsatidn financial

condition and accessto capital. Thesefactors will also determinethe form of investmentfor these potential

acquistions, i.e., whether they will be in the form of equity, debt or any other instrument or combination thereof, or
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whetherthesewill bein the natureof assetor technologyacquisitionsor joint ventures Acquisitionsandinorganic

growth initiatives may be undertaken as sHaased transactions, including share swaps, or a combination thereof, or

be undertaken as cash transactions. At this stage, our Company cannot identify any acquisition targets and whether
the form of investmenwill be cash, equity, debt or any other instrument or combinations thereof.

B. GeneCGoalpoPRPuatpeo s es

The Net Proceeds will first be utilized for the Object s
any balance Net Proceeds towards gener al corporate pur
subject tiozgtii)ormufcchr ugdrner al cd%porfat aep GopHBmIPN Dc ke eescC
whicheverislower and (ii) the cumulative amount to be wutilize
OFunding inorganic growth through acquisitions and oth
Proceeds, in compliancenwith SEBI | CDR Regul a

The gener al corporate purposes for which our Company p
meeting ongoing general corporate purposes oOor continger
exercises, tercthaamdiomy aowrl ated infrastructure, strategic
shortfall in any of the above mentioned Objects.

The allocation or quantum of utilization of funds towards the specific purposes described above will be determined

by our Board, based on our business requirements and other relevant considerations, from time to time. Our
management, in accordance with fi@icies of the Board, shall have the flexibility in utilizing surplus amounts, if

any. However, usage of funds will be as disclosed in the Objects of the Offer and any spill over from the intended
Objects of the Offer to the general corporate purposksetibe carried out by the Company. In the event that we

are unable to utilize the entire amount that we have currently estimated for use out of Net Proceeds in a Fiscal, we will
utilize such unutilized amount in the next Fiscal, subject to complianbeapplicablelawl n addi ti on t o t h

our Company may utilise the Net Proceeds towards other
by our Board, subject to compliance with nneaneasgseameyntpr o
shall have flexibility in wutilising surplus amount s, [
business plan from time to time and consequently our fu
may al seo rienscclhueddul i ng the proposed wutilization of Net

policies of our Board, will have flexibility in utiliz]

OFFERELATED EXPENSES

The Offer expenses are estimated to be approxi mately

things, l'isting fees, underwriting fee, selling commi s
Manager, |l egal advisor s, Registrar to the Offer, Banke
ASBA Forms subBmBttdddrbypASBured by the Syndicate and s
commi ssion payable to Registered Brokers, RTAs and CDP
UPI Bidders wusing UPI Mec haniadmn e rptriisnitn gn ga nach dreedrtlkaet ti iomge
ot her incidental expenses for |listing the Equity Shar e:
Except for the |l isting fees, stamp duty payable on i ss
statutory auditors (to the extent not attributable to
expenses inducect adi oonott mompatoe adverti sements, i . e.., any

practices of our Company (other than the expenses relat
with the Offer) whi chCosnhpaalnly ;b eo usro | Ceolnyp abnoyr naen db yt hoeu rSel | i

the costs and expenses, (including all applicable taxe
of the BRLM, |l egal counsel andketheg expenmsedi amire Nt i :
commi ssi on, procurement commission (if any), brokerage
to various regulators in relation to the Yf$kRarnes oins auq
and Allotted by our Company through the Fresh | ssue anc¢
upon | isting of the Equity Shares on the Stock Exchang
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Our Company shall advance the cost and expenses of the
listing and trading of the Equity Shares on the Stock E
by the Selliong thlkametpoloper tfi on of such costs and expen
borne by the Selling Shareholder wildl be deducted fron
directly from the Publ iwi t®f faeprp | Acccadbd ret |1 aiwn & onc oprr doapnocr et
Further, in the event the Offer is withdrawn or the r
Company and the Selling Sharehol deabokel | shiameatber damst
(including all applicable taxes) directly attributable
be raised by the Company through the Frephrtssupatinan |
Selling Shareholder in the Offer for Sal e.

The estimated Offer expenses are as under:

Activity * Estimated As a % of the | As a % of the
expenses§) total estimated | Offer Size
(T i n mi | Offer expenses
Fees payable to thto the BRLM and commission [ © [ © [ ©

(including underwriting commission, brokerage &
selling commission, as applicable)
Commission/processing fee for SCSBs, Sponsor Bar [ © [ © [ ©
and Bankers to the Offer. Brokerage, underwrit]
commission and selling commission and bidding chal
for Members of the Syndicate, Registered Broki
RTAs and CDPY@E)A)E)

Fees payable to the Registrar to the Offer [ © [ © [ ©
Fees payable to the Market Maké&w the Offer [ © [ © [ ©
Fees payable to Statutory Auditors, Industry Rej [ © [ © [ ©
provider, practicing company secretary and indepen|

chartered engineer

Others including but not limited to: [ © [ © [ O

(i) Listing fees, upload fees, BSE and NSE proces!
fees, book building software fees and otl
regulatory expenses;

(ii) Printing and distribution of Offer stationery;

(i) Advertising and marketing expenses;

(iv) Fees payable to legal counsel;

(v) Miscellaneous expensesclude travel and lodging
expenses,wt of pocket expe
investor meetings, miscellaneous legal / aud
consultant incidental costs and any unexpected s
sundry expenses

Total estimated Offer expenses [ © [ © [ O

*Please note that the cost mentioned is an estimate quotation as obtained from the respective parties and excludessGST, intere
rate and inflation cost. The amount deployed so far towzdfdr expenses shall be recouped out of@fker proceeds

Notes:
1) Selling commissionpayableto the SCSBson the portion for Individual Investors NonInstitutional Bidders,
whichare directly procuredby the SCSBswouldbeasfollows

Portion for Individual Investors* 0.10% of the AmountAllotted* (plusapplicabletaxes)

Portion for NonInstitutional Bidders* 0.10% of the AmountAllotted* (plusapplicabletaxes)
* Amountallottedis the productof the numberof Equity SharesAllotted and the Offer Price. Thesellingcommissiorpayable to
the SCSBsvill bedeterminedn the basisof the biddingterminalID ascapturedin the Bid Bookof BSE
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2) No uploading/ processing fees shall be payable by our Company to the SCSBs on the applications directly
procured by them. Processing fees payable to the SCSBs on the portion for Individual Investors-and Non
Institutional Biddergexcluding UPI Bidswhich are procured by the members of the SyndicateSgndicate/
Registered Broker/ CRTAs/ CDPs and submitted to SCSB for blocking, would be as follows:

Portion for Individual Investors Rs.10per valid Bid cum Application Form (plus applicable taxes
Portion for NonlInstitutional Bidders Rs.10per valid Bid cum Application Form (plus applicable taxes

Notwithstanding anything contained above the total processing fee payable under this clause will ndRexteed
lakh (plus applicable taxes) and in case if the total processing fees ex@eddmkh (plus applicable taxes) then
processing fees will be paid on prata basis.

3) The processing fees for applications made by Individual Investors using the UPI Mechanism would be as follows:
SponsoBanki Axis Bank Limited Rs.6.50pervalid Bid cumApplicationForm (plusapplicabletaxes)
(no charges for firs70,000 applications).
TheSponsoBankshall be responsiblgor makingpaymentdo the
third partiessuchasremitterbank,NPClandsuchotherpartiesas
required in connectiorwith the performanceof its dutiesunderthe
SEBicirculars, the Syndicaté&greemenandotherapplicable laws.

No uploading/ processing fees shall be payable by our Company thlehiers of the Syndicate/ RTAs/ CO®s
applicationsmade by Individual Investors, Nonn st i t ut i onal Bidders (for an amount
"~ 500,000) wusing the UPI Mechani sm.

4) Selling commission on the portion for Individual Investors and-Mstitutional Bidders which are procured by
members of the Syndicate (including their-Syimdicate Members), Registered Brokers, CRTAs and CDPs or for UPI
or using 3in-1 type accountdinked online trading, demat & bank account provided by some of the Registered Brokers
which are Members of the Syndicate (including their-Suhdicate Members) would be as follows:

Portion for Individual Investors 0.10% of theAmountAllotted* (plusapplicabletaxes)

Portion for NonInstitutional Bidders 0.10% of the AmountAllotted* (plusapplicabletaxes)
No uploading/ processing fees shall be payable by our Company to Members of the Syndicate (includingSyreiicate
Members)CRTAs and CDPs on the applications made by RIBs usimg &iccounts and Nestitutional Bidders which
are procured by therand submitted to SCSB for blocking or usiAg-3L accounts

5) The processing fees for applications made by Individual Investors using the UPI Mechanism may be released to the
remitter banks (SCSBs) only after such banks provide a written confirmation on compliance with SEBI Circular No:
SEBI/HO/CFD/DIL2/CIR/P/2021/80/1/M dated March 16, 2021 as amended pursuant to SEBI circular no.
SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 02, 2021 read with SEBI Circular No:.
SEBI/HO/CFD/DIL2/CIR/P/2022/51 April 20, 2022.

The Offer expenses shall be payable in accordance with the arrangements or agreements entered into by our Company
with the respective Designated Intermediary.

BRI DGE FI NANCI NG
Our Company has not entered into any bridge finance ar |
I NTERI M USE OF FUNDS

Pending utilization of the Net Proceeds for the Object
invest the Net Proceeds in deposit in one or more sche
Reserve Bank 4, dsndmaay Axd ,ap@r38oved by our Borad and no
deposited amount .

I n accordance with Section 27 of the Companies Act, 20
proceeds of the Offer as described above, it shall not

APPRAI SI NG AGENCY
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None of the Objects for which the Net Proceeds wil!/l be

MONI TORI NG OF UTI LI ZATI ON OF FUNDS

I n accordance with Regulation 262 hassppé®BntEEBWolI ECDRaReg
I ndia Priadsdbei tomi hgdAgency for monitoring the utilisa
| ssue exceeds 500 million.

Our Audit Committee and the Monitoring Agency will mo
Moni toring Agency shall submit the report required und
guarterly basis, ruwrstsi IProweh dtsi hea vaes bteleen Gt i-byjy sedn i n f
description for all the expenses heads under each obj e
the Monitoring Agency on recetptanhefdetayt hOuAu Ciotmp&amn
continue to disclose, the utilisation of the Gross Pr o
sheet for such fiscals as required unmnwhearc happlei cGarlolses |Pa
have been utilised, till the time any part of the Gro
bal ance sheet for the applicable fiscals, prouot diekeart ai
utilised, if any, of such currently wunutilised Gross PI
the deployment of Gross Proceeds under various heads, a
QuC€ompany wi l |l indicate investments, i f any, of wunutildi
the relevant fiscals subsequent to receipt of listing
Pursuant to Regulation 18(3) and 32(3) and Part C of ¢
shall, on a quarterly basis, disclose to the Audit Comn
Commi ttee shmanelndmakensetco our Board for further actio
Company shall prepare a statement of funds utilised for
and place it before therAudistc!| @osmmietst eaes amady nbaek er eogtui r e
Proceeds remain unutilised. Such disclosure shall be m
utilised in full. The statemenft ®lhral Cormparcy.r th udritelde rbmgo r
with Regulation 32(1) of tthe SEBI Listing Regul ati ons
qguarterly basi s, a statement indicatingd@Gi ofddwieatFir@amsd
from the objects of the Fresh |Issue as stated above; al
of the proceeds of the Fresh Issue from the @lbjeches of
published in newspapers simultaneously with the interir
(i f any) wil!/l be included in our Directordés report, af i
VARI ATI ON I N OBJECTS

I n accordance with Section 13(8) and 27 of the Compani e
our Company shal/l not vary the Objects of the Offer wit
a special deds o oni, onhel moaice issued to our Sharehol d
resolution shall specify the prescribed details as req
shall simultaneously beopebliinstted)l i sht heneewspdpeards an
| anguage of the jurisdiction where our Registered Off
Companies Act, our Promoters will ebeShaerqeuhiorledde rtso whroo vd c
to the proposabubpecaryothbeobjevisjons of the Compani
and conditions, including in respect of pricing of the
the Companies Act and the SEBI | CDR Regul ations.

OTHER CONFI RBIATI ON

There is no proposal whereby any portion of the Offer
Directors, or our Key Managerial Personnel or Senior M
in relatiomohoof heéhat iNleitsatroceeds with our Promoters,
Manageri al Personnel or Senior Management .
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BASI'S FOR THE OFFER PRI CE

The Offer Price and the Price Band will be determined by our Company, in consultation with the Book Running Lead
Manager, on the basis of assessment of market demand for the Equity Shares offered through the Book Building
Process and on the basis of thalgative and quantitative factors as described below. The face value of the Equity
Sharedeash and the Offer Price is [O0] times the face v
Band and [0] times t hdthdPasice®and.al ue at the higher end o

Investors should also refer iRi sk Factor so, AOur Busi meddislan a gfiecFmenmtnécs a
Discussion and Analysis of Financial Position and Results of Operationspages34, 232, 311, and 355
respectively, to have an informed view before making an investment decision.

I. Qualitative Factors

Some of the qualitative factors and our strengths which form the basis for computing the Offer Price are:
0 Longterm Client Relationships

Experienced Leadership and skilled workforce

Scalable Business Model

Continuous Innovation

Catering to diversified industrial verticals

Robust financial performance

[t enti et ent i e N e

For further details, se@ Ri s k Faadfi®QuoBusiness o n 34rnadg32, respectively.
Il. Quantitative Factors
The information presented relating to the Company is based on the Restated Financial Statements. For details, please

refer s e Eibhanamininformatiot endpagél1l of this Red Herring Prospectus. Some of the quantitative
factors which may form the basis for computing the Offer Price are as follows:

1.Basandi | uetaeedni ngs per share (EPS), as adjusted for <cha
Financial Year Basic EF Diluted E Weight

March 31, 2025 9.93 9.35 3

March 31, 2024 6.04 6.04 2

March 31, 2023 1.51 1.51 1

Weighted Average 7.23 6.94

Six months period ended September 3! 8.36 8.36

2025

* Not annualized

As certified by N R Krishnamoorthy & Co, Chartered Accountants pursuant to their certificateNatvedaber 2, 2025

Notes

a) Thefigures disclosed above are based on the Restated Financial Statements of the Company

b) The face value af each Equity share is 7 10

c) Weighted average = Aggregate of y@dse weighted EPS divided by the aggregate of weights i.e. (EPS x Weight) for each
year/Total of weights

d) Basic EPS = Net Profit after tax, as restated, attributable to owner of the company divided by weighted averageityo. of equ
shares outstanding during the year.

e) Diluted EPS = Net Profit after tax, as restated, attributable to owner of the company divided by weighted average no. of
diluted equity shares outstanding during the year

f) Basic and Diluted EPS calculations are in accordance wit
section 133 of Companies Act, 2013 read together along with paragraph 7 of Companies (Accounting) Rules, 2014.
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2.Price/ Earning (AP/EO0O) ratio in relation to Prli0ce Band
eadhilplay d up:

Particulars (P/E) Ratio at the lower end of (P/E) Ratio at the
the Floor Price (number of higher end of the Price
times) * Band (number of
times)*
P/E ratio based on the Basic & Diluted EPS, [ 6] [ 6]
restated for period ending March 31, 2025
P/E ratio is based on the Weighted Avere [ 6] [ 6]

EPS, as restated.
*The details shall be updated on finalisation of the Price Band

3.l ndustry Peer Group P/ E ratio

Based on the peer company information (excluding our Company) is given below in this section:

Industry P/E Ratio* (P/E) Ratio
Highest 40.50
Lowest 21.30
Industry Average 32.67

*For the purpose of industry, we have considered those companies which are engaged in the similar line of business segment
as of our Company, however, they may not be exactly comparable in terms of product portfolio or size of our Company. The
peers have éen included for the purposelmad comparison.
Notes:
i)  The P/E Ratio of our Company has been computed by dividing Offer Price with EPS
i) P/E Ratio of the peer company is basedthe Audited Results for the F2025 and stock exchange data danm/ember

20, 2025

4. Return on Net Worth (ARONWO0) as derived from the Rest

Fiscal ended RoNW (%) Weight
March 31, 2025 26.92% 3
March 31, 2024 47.78% 2
March 31, 2023 34.20% 1
Weighted Average 35.00%
Six monthsperiodended September 32025 17.92%

* Not annualized

Notes:

i) RoONW has been computed by dividing restated net profit after tax with the restated Nettwmtbnd of the
year / period

i) Wadghted average = Aggregate of yeaise weighted RONW divided by the aggregate of weights i.e. (RONW x
Weight) for each year/ Total of weights.

iii) As certified by M/s. N R Krishnamurthy and Co, Chartered Accountants, the Statutory Auditors of our Company
pursuant to their certificate dateovember 21, 2025

5.Net Asset Value Per Equi&ktay hSliaNAVO)] face value of

Fiscal/ Period ended NAV per equity share( )
As atSeptember 30, 2025 40.26
As at March 31, 2025 36.10
As at March 31, 2024 10.42
As at March 31, 2023 4.42

After the Completion of the Offer

- At Floor Price* [
- At Cap Price* [
- At Offer Price per share* [

O« O¢| O«
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#Not annualized
*To becomputed after finalisation of the Price Band
Notes:

i)  NAV perequity share = Restated Net worth at the end of the year/ weighted average number of Equity shares

outstanding at the end of the year adjusted for changes in capital.

i)  Net worth is computed as the sum of the aggregate ofypakiquity share capital, all reserves created out of

the profits, securitiepremium account received in respect of equity shares.

6. Comparison of Accounting Ratio wi

t h

I ndustry

Peer s

We believe following is our peer group which has been determined on the basis of listed public companies
comparable in the similar line of segments in which our Company operates and whose business segment in part or
full may be comparable with that of obusiness, however, the same may not be exactly comparable in size or

business portfolio on a whole with that of our business.

Following is the comparison with our peer companies listed in India

Name of the Latest Current Face Basic P/E RoNW Net PAT
Company Financial Market Value EPS ( (X (%) Asset margin
Year (on a Price ( ) times Value (%)
consolidated per
basis share
C )

Methodhub March 31, [ 0] 10.00 9.93 [ 6] 26.92 36.10 8.46
Software 2025
Limited
Peer Group
Esconet March 31, 182.00 10.00 6.11 36.20 15.00 53.50 3.47
Technologies 2025
Limited
InfoBeans March 31, 566.00 10.00 15,58 21.30 12.40 136.00 9.84
Technologies 2025
Limited
Silver Touch March 31, 830.00 10.00 22.00 40.50 17.60 105 7.52
Technologies 2025
Ltd
Notes

a) The figures for our Company are based on Restated Financial Statements for the year ended March 31, 2025
b) The figures for the Peer Group are based on / computed based on the Consolidated Financial Statements for the year ended

March 31, 2025 and is sourced from the annual reports as available of {hectee company for the year ended March

31, 2025 submitted to stock exchanges

c) Current Market Price (CMP) is the closing price asovember 202025 and is sourcedom wwwnseindia.coror our

company, CMP = Offer Price

d) P/E Ratio has been computed based on the CMP as dividend by the Basic EPS as on March 31, 2025.
e) RoNW has been computed by dividing restated net profit after tax with the average Net Worth of beginning and the end of

the year

f) The Offer Price determined by our Company in consultation with the BRLM is justified by our Company in consultation

with the BRLM on the basis of the above parameters.

g) The face value oX0peur sbquiet anshafh@ks OfdreTs Parni e€ei $ s[ @]f

fi mes

h) Listed peers are as identified by us based on similar line of business with our Company, however not comparable with size

of our Company.

i) Return on Net Worth (%) = Profit for the year ended March 31, 2025 divided by Total Equity of the Company as on March

31, 2025.

j) NAV is computed as the Total Equity of the Company as on March 31, 2025 divided by the outstanding number of equity

shares as on March 31, 2025.
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The Offer price is [06] times of the face value of the

The Offer Price of [ 6] has been determined by our
Manager, on the basis of market demand from investors for Equity Shares through the Book Building Process.
Investors should read the abovementioned infoimi o n  a IRiskrFgctom i, QuiiBudiness ,Mafn age ment 6 s
Discussion and Analysis of Financi@bsitionand Results of Operatiods a Riranciél Informatiom on page
34,232, 355and311

7.Key Performance I ndicators (AKPI so)

The KPIs disclosed below have been used historically by our Company to understand and analyse the business
performance, which in result, help us in analysing the growth in comparison to our peers. The KPIs disclosed below
have been approved, by a resolntaf our Audit Committee datedovember 20, 202&8nd the members of the Audit
Committee have verified the details of all KPIs pertaining to our Company. Further, the members of the Audit
Committee have confirmed that there are no KPIs pertaining to oup&ugnthat have been disclosed to any investors

at any point of time during the three years period prior to the date of filing of this Red Herring Prospectus. Further,
the KPIs herein have been certified by M/s. N R Krishnamurthy and Co., Chartered AotguhtaStatutory Auditor

of our Company by their certificate datddvember 21, 20280ur Company confirms that it shall continue to disclose

all the KPIs included in this section on a periodic basis, at least once in a year (or any lesser periodinsdibie

the Board of our Company), for a duration of one year after the date of listing of the Equity Shares on the Stock
Exchange or till the complete utilisation of the proceeds of the Fresh Issue as per the disclosure made in the Objects
of the Offer Section, whichever is later or for such other duration as may be required under the SEBI ICDR
Regulations. Further, the ongoing KPIs will continue to be certified by a member of an expert body as required under
the SEBI ICDR Regulations.

(T in million unless

Particul ars*® For the six Fi nanciaFinanci i Financi i

months period ended Ma ended lended I

ended 2025 31,2024 31,2023

September 30

2025
Revenue frdm Opce 799.% 1,348.58 568.02 354.90
EBI T(IBA 147.85 170.02 90.37 57.44
EBI TDA Malhgin (¢ 18.50 12.61 15.91 16.18
PAT*) 10348 115.01 54.08 13.44
PAT Mar@?n (%) 12.90 8.46 9.39 3.74
Net Wo'r t h 577.4 427.17 113.18 39.30
Return &M Equit) 20.60 42.57 70.93 41.25
Return on Caplit: 16.80 25.71 24.87 21.07
Current R@?io (° 1.91 1.90 2.07 1.68

Notes:

1) This amount is Revenue from Operations as appearing in the Restated Financial Statements

2) EBITDA = profit for the period / year, plus tax expenses, finance costs, depreciation and amortization expenses,
extraordinary items, and reduced by other income.

3) EBITDA Margin = EBITDA divided by Revenue from Operations

4) This amount is Profit for the period/year as appearing in the Restated Financial Statements.

5) PAT Margin = Profit for the year/period divided Aytal Revenue.

6) Net Worth = Shareholdersdé6 Funds as shown in the Restated

7) Return on Equity = Net Profit (Loss) after tax for the year / period divided by Average Shareholder Equity.

8) Return on Capital Employed = earnings before interest and taxes divided by average capital employed.
Capital Employed is Total Assets less Current Liabilities

9) Current Ratio = Current assets divided by Current Liabilities

KPls Explanation

Revenue from Operations Revenue from operations is used by our management to track the revenue pt
the business and in turn helps assess the overall financial performance
Company and size of our business.
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KPls

Explanation

EBITDA

EBITDA provides information regarding the operational efficiency of our busil
as it considers all sources of our core income.

EBITDA Margin

EBITDA Margin is an indicator of the operational profitability and financ

performance of Companyés business

PAT Profit  after tax provides information regarding the ovel
profitability of the business.

PAT Margin PAT margin is an indicator of the overall profitability ai
financial performance of our business.

Net Worth Net worth is used by the management to ascertain the total value created

entity and provides a snapshot of current financial position of the Company

Return on Equity

Return on Equity is an indicator of our efficiency as it measures our profitabili
shows how efficiently we generate profits from C
shareholders.

Return on Capital Employe:

Return on capital employed provides how efficiently the Company gene
earnings from the capital employed in the business.

Current Ratio

It indicates how business can maximize the current assets on its balance ¢
satisfy its current debt and other payables.

*As approved by resolution of the Audit Committee of our Board ddtagmber 20, 202and as certified by M/s. N R
Krishnamurthy and Co., Chartered Accountants, the Statutory Auditor of our Company pursuant to their certificate dated

November 21, 2025

8.Set forth below are the details of comparison of key
peer s:
(T in million unless
Particulars Esconet Technologies InfoBeans Technologies Silver Touch Technologies
Limited Limited Limited
Financ Financia Financ Financia Financia Financ Financi Financi Financi
ial | Year ial | Year | Year ial al Year alYear alYear
Year 2024 Year 2025 2024 Year 2025 2024 2023
2025 2023 2023
Revenue 1,405.50 946.60 3,947.80 3,685.20 3,853.2 2,880.0 2,240.00 1,640.00
from 2,302.9 0 0
Operation&) 8
EBITDA® 100.96 99.70  60.48 671.20 205.30 710.40 380.00 250.00 170.00
EBITDA 4.38% 7.09% 6.39% 17.00% 5.57% 18.44% 13.00% 11.00% 10.00%
Margin®
PAT® 79.97 54.31  30.30 379.70 224,70 359.60 220.00 160.00 100.00
PAT 3.47% 3.86% 3.20% 9.62% 6.10% 9.33% 7.52% 7.14% 6.10%
Margin®
Net WoOr 700.96 368.95 55.32 3322.30 2957.90 27154 1337.10 1128.70 951.10
0
Ret urn 11.41% 14.72% 54.77% 11.43% 7.60% 13.24% 16.60% 14.23% 10.21%
Equi’y
Ret urn 16.22% 23.53% 64.20% 16.44% 11.67% 19.07% 22.45% 20.01% 15.40%
Capital
Empl 6% e
Current 2.44 2.13 1.37 7.73 3.84 3.41 1.89 2.84 2.42
Rati o
(Ti M¥s)
Notes:

a) This amount is Revenue from sales of products

b) EBITDA = profit for the period / year, plus tax expense, finance costs, depreciation and amortization

expenses, extraordinary items and reduced by other income
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C) EBITDA Margin = EBITDA divided by Revenue from Operations

d) This amount is Profit for the period/year as appearing in the Financial Statements

e) PAT Margin = Profit for the year/period divided fytal Revenue

f) Financial information for our company is taken from the Restated Financial Statements. Financial
information for the listed industry peers mentioned above is on a consolidated basis and is sourced from
their annual reports for the Financial Year ended MaBgd, 2025, March 31, 2024 and March 31, 2023.

9. Weighted average cost of acquisition.

A. The price per share of our Company based on the primary/ new issue of shares (equity / convertible
securities) excluding shares issued under ESOP/ESOS and issuance of bonus shares.

Except as state below, theras beemo issuance of Equity Shares (excluding shares issued under ESOP/ESOS and
issuance of bonushares), during the 18 months preceding the date of this Red Herring Prospectus, where such
issuance is equal to or more than 5% of the fully diluted-ppighare capital of the Company (calculated based on

the preOffer capital before such transaction&)d excluding employee stock options granted but not vested), in a
single transaction or multiple transactions combined tegeaiver a span of 30 days.

Date of Nature of consideration No. of Face Issue Total Percentage
Allotment Equity value Price Consideration to Total
Shares ( ) ( i n nm Number of
Shares
(Post
Allotment)
July 19, 2024 Rights Issue 200,000 10 10 2.00 3.35
July 25, 2024 Rights Issue 600,000 10 10 6.00 9.74
August 21, 2025 Rights Issue 396,494 10 122 48.37 3.35
August 22, 2025 Conversion of CCPS to Equity 2,113,384 10 97 205.00 17.28

B. Price per share of our Company based on the secondary sale / acquisition of share (equity/convertible
securities)

Therehave been no secondary sale / acquisitions of Equity Shares, where the promoters, members of the promoter
group, or shareholder(s) having the right to nominate director(s) in the board of directors of the Company are a party
to the transaction (excludingftg), during the 18 months preceding the date of this Red Herring Prospectus, where
either acquisition or sale is equal to or more than 5% of the fully dilutedupaghare capital of the Company
(calculated based on the podfer share capital before du transaction/s and excluding employee stock options
granted but not vested), in a single transaction or multiple transactions combined together over a span of rolling 30
days

C. Price per share based on the last 5 secondary transactions

The details of the last 5 secondary transactions (secondary transactions where Promoter/Promoter Group entities or
shareholder(s), irrespective of the size of transactions) are listed below:

Date of No.of Face Transfer Form of Nature/ Name of Name of % of
Transfer Equity value Price consideration Reason of transferor transferee pre-

of Shares () 0) transaction Offer
Equity capital
Shares

June 5,000 10 10 Cash Transfer  Laxminarayan Jayakumar 0.03
18, Mishra Ammasaikutty

2020
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Dateof No.of Face Transfer Form of Nature/ Name of Name of % of

Transfer Equity value Price consideration Reason of transferor transferee pre-

of Shares () 0) transaction Offer

Equity capital

Shares

July 3, 4,000 10 10 Cash Transfer  Markandeyulu Ahobilam 0.03

2020 Radhakrishna Nagasundaran

Garimella

August 25,000 10 NA Gift Transfer  Jayakumar Pramod Badri 0.17

12, Ammasaikutty Narayan Kasat

2025

August 25,000 10 40 Cash Transfer  Jayakumar Dinesh 0.17

14, Ammasaikutty Ramchandra

2025 Agaskar

D. Weighted average cost of acquisition, floor price and cap price

Types of transactions Weighted average <cost of Of f er prl[idcle (

acquisition (
Shares)

Weighted average cost of acquisition 78.97 [ 6]

of primary/new issue as per

paragraph(a) above.

Weighted average cost of acquisition { Nil NA

secondary sale/acquisition as

paragraph(b)above.

E. The Offer Priceis[ 6 ] t i mface valud of thelequity shares
The face value of our share i$0/-per share and the Offer Price is of [ 6]
OQur Company in consultation with the Book Running Lead
for the Public Offer is justified in view of the above qutative and qualitative parameters. Investor should read the
abovementioned informati RiskFaclorénd® egi nh i3ddf this Reel famriggen t i t |
Prospectus and the financial s ofFinangial InfGronatipna Sugpnmaaynf set owu

Restated Financial Statemedts be gi nni78g on

page
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STATEMENT OF SPECI AL TAX BENEFI TS

STATEMENT OF SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY AND ITS SHAREHOLDERS
UNDER THE APPLICABLE LAWS IN INDIA

To,

The Board of Directors,
Methodhub Software Limited
Unit No.109, 1st Floor,
Prestige Meridiarl No.29,
M.G.Roadi 560 001Bengalury
Karnataka, India

(Theh Companyo)

AND

Horizon Management Private Limited

56 E Hemanta Basu Sarani, Stephen House,
Lalbazari 700 001, Kolkata,

West Bengal, India

(Horizon Management Pr i v 8dole RubningnlieadeMdnagee f ke #idé d Mama qaesr & h/e
AiBRL MO

Re: Proposed initial public offering of equity shares of face valueRs. ach (fiEquity Sharesd) b
Software Limited (fiCompanyo) (referred to as the #Offe]

We hereby report that the enclogethexure | states the possible special tax benefits available to the Company and

its sharehol der s, under the TaelawsO anhdpiaséemtelcy itmaxter ¢ ¢ op
signing date. These possible special tax benefits are dependent on the Company and its shareholders fulfilling the
conditions prescribed under the relevant provisions of the Tax Laws. Hence, the ability of then€ang its

shareholders to derive these possible special tax benefits is dependent upon their fulfillimpditns, which is

based on business imperatives the Company may face in the future and accordingly, the Company and its
shareholders may or may not choose to fulfill.

We were informed that the Statement is only intended to provide general information to the investors and is neither
designed nor intended to be a substitute for professional tax advice. In view of the individual nature of the tax
consequences and the chiaggTax Laws, each investor is advised to consult his or her own tax consultant with

respect to the specific tax implications arising out of their participation in the proposed initial public offering of

equity shares of the Company comprising a fresteis§uhe Equity Shares by the Company particularly in view of

the fact that certain recently enacted legislation may not have a direct legal precedent or may have a different
interpretation on the possible special tax benefits, which an investor carNaithier we are suggesting nor advising

the investors to invest money based on this Statement.

We <conducted our examination in accordance with the
Pur poses ( Rev iGsidadce Ro01)6 )ios s(uehde iy the I nstitute of Char
Guidance Note requires that we comply with ethical requirements of the Code of Ethics issued by the Institute of
Chartered Accountants of India.

We have complied with the relevant applicable requirements of the Standard on Quality Control (SQC) 1, Quality
Control for Firms that Perform Audits and Reviews of Historical Financial information, and Other Assurance and

Related Services Engagements.
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We do not express any opinion or provide any assurance as to whether:
i)the Company and its shareholders will continue to obtain these possible special tax benefits in future; or

ii)the conditions prescribed for availing the possible special tax benefits where applicable, have been/ would be
met with.

The contents of enclosed Annexures are based on the information, explanation and representations obtained from the
Company and on the basis of our understanding of the business activities and operations of the Company.

Our views expressed herein are based on the facts and assumptions indicated to us. No assurance is given that the
revenue authorities/ courts will concur with the views expressed herein. Our views are based on the existing
provisions of the Tax Laws andiinterpretation, which are subject to change from time to time. We do not assume
responsibility to update the views consequent to such changes. We shall not be liable to the Company for any claims,
liabilities or expenses relating to this assignment extethe extent of fees relating to this assignment, as finally
judicially determined to have resulted primarily from bad faith or intentional misconduct. We will not be liable to

the Company and any other person in respect of this Statement, excepagslipable law.

We hereby give consent to include this Statement in the Draft Red Herring Prospectus, Red Herring Prospectus, and
the Prospectus, and in any other material used in connection with the proposed Issue. The Statement is not to be used,
referred to or distribied for any other purpose without our prior written consent.

Terms capitalised and not defined herein shall have the same meaning as ascribed to them in the Issue Documents.
Yours faithfully,

For and on behalf of

ForN R Krishnamoorthy & Co
Chartered Accountants
FRN001492S

N R Krishnamoorthy

M. No.: 020638

UDIN: - 25020638BMLCHZ9067
Place:Chennai

Date: 21.11.2025
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ANNEXURE |
STATEMENT OF POSSIBLE SPECIAL DIRECT TAX BENEFITS AVAILABLE TO THE
COMPANY AND ITS SHARE HOLDERS

The information provided below sets out the possible special direct and indirect tax benefits available to
Met hodhub Software Limited (Athe Companyo6) and the
summary manner only and is not a complete amalys listing of all potential tax consequences of the
subscription, ownership and disposal of equity shares of the Company, under the current Tax Laws presently
in force in India. Several of these benefits are dependent on the shareholders fulfilliogntligons
prescribed under the relevant Tax Laws. Hence, the ability of the shareholders to derive the tax benefits is
dependent upon fulfilling such conditions, which, based on business / commercial imperatives a shareholder
faces, may or may not choasefulfill. We do not express any opinion or provide any assurance as to whether
the Company or its shareholders will continue to obtain these benefits in future. The following overview is
not exhaustive or comprehensive and is not intended to be awsteotitprofessional advice. In view of the
individual nature of the tax consequences and the changing tax laws, each investor is advised to consult their
own tax consultant with respect to the specific tax implications arising out of their participati@issue.

We are neither suggesting nor are we advising the investor to invest money or not to invest money based on
this statement.

The statement below covers only relevant special direct and indirect tax law benefits and does not cover
benefits under any other law.

YOU SHOULD CONSULT YOUR OWN TAX ADVISORS CONCERNING THE INDIAN TAX
IMPLICATIONS AND CONSEQUENCES OF PURCHASING, OWNING AND DISPOSING OF
EQUITY SHARES IN YOUR PARTICULAR SITUATION.

A. SPECIAL TAX BENEFITS TO THE COMPANY

The Company is not entitled to any special tax benefits under the Act.

B. SPECIAL TAX BENEFITS TO THE SHAREHOLDERS

The Shareholders of the Company are not entitled to any special tax benefits under the Act.

Note :

1.All the above benefits are as per the current tax laws and will be available only to the sole / first name
holder where the shares are held by joint holders.

2.The above statement covers only certain relevant direct tax law benefits and does not cover any indirect
tax law benefits or benefit under any other law.

No assurance is given that the revenue authorities/courts will concur with the views expressed herein.
Our views are based on the existing provisions of law and its interpretation, which are subject to changes
from time to time. We do not assume responsibility to update the views consequent to such changes. We
shall not be liable to any claims, liabilities expenses relating to this assignment except to the extent of

fees relating to this assignment, as finally judicially determined to have resulted primarily from bad faith or
intentional misconduct. We will not be liable to any other person in respatisatatement.
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SECTI ON V: ABOUT OUR COMPANY
| NDUSTRY OVERVI EW

The information in this section includes information derived from third padystry sources and from publicly
available information as well as industry publications and sources. We have taken extracts from the report titled
'‘Mordor Intelligence Repo+tMarket Assessment of Indian IT Services and BPM Exports to North Ametieal 5
Mordor Intelligencep St r at e g i c isskesl byiNasscor, IBEH & BPM Industry Report' issued by IBEF,
respectively, and have taken their consent for inclusion of data from their repestsectively, and have taken their
consent for inclusion of data from their reports.

Industry sources generally state that the information contained therein has been obtained from sources generally
believed to be reliable, but accuracy, completeness and underlying assumptions not guaranteed, and their reliability
cannot be assured and aecdingly, investment decisions should not be based on such information. The data used in
these sources may have beertlassified by us for the purposes of presentation. Data from these sources may also
not be comparable. Industry sources and publicatemesalso prepared based on information as of specific dates and

may no longer be current or reflect current trends. Industry sources and publications may also base their information
on estimates, projections, forecasts and assumptions that may proveirtoobect. Such data involves risks,
uncertainties and numerous assumptions and is subject to change based on various factors, including those discussed
i n ARIiI skThreacitnofrosr mati on in the Alndustryo sThetetcanben i s de
no assurance that such thigghrty statistical, financial and other industry information is complete or accurate and
neither has our company independently verified the same. Prospective investors are advised not to place undue

reliance onsah i nformation as included in this oRpaBe 68when ma
Accordingly, investors should not place undue reliance on or base their investment decision on this infoFhmation.
data may have been -idassified by us forthe ur pose of presentation. A copy o

Overvi ewo b e dlb3wihheavgiladeron theavglsite of our Companhtps://methodhub.in/industry
reports/

The extent to which the market and industry data is used in this Red Herring Prospectus is meaningful, depends on
the readerés familiarity with and understanding of the
standard data gathering methddgies in the industry in which business of our Company is conducted, and
methodologies and assumptions may vary widely among different industry sources. Accordingly, no investment
decision should be made solely on the basis of such information. Suéhvédtas risks, uncertainties and numerous

assumptions and is subject to change based on various factors.

Global Economic Outlook

The global economy is at a precarious juncture, marked by heightened trade tensions and elevated policy uncertainty,
according to the World Economic Situation and Prospects as e2028. The recent surge in tardfgriving the

effective U.S. tariff rataup steepl® threatens to raise production costs, disrupt global supply chains and amplify
financial turbulence. Uncertainty over trade and economic policies, combined with a volatile geopolitical landscape,
is prompting businesses to delay or scale badicakinvestment decisions. These developments are compounding
existing challenges, including high debt levels and sluggish productivity growth, further undermining global growth
prospects. Global GDP growth is now forecast at just 2.4 per cent in 2025 fision 2.9 per cent in 2024 and 0.4
percentage points below the January 2025 projection.

The slowdown is broatlased, affecting both developed and developing economies. Growth in the United States is
projected to decelerate significantly, from 2.8 per cent in 2024 to 1.6 per cent in 2025, with higher tariffs and policy
uncertainty expected t@eigh on private investment and consumption. In the European Union, GDP growth is forecast
at 1.0 per cent in 2025, unchanged from 2024, amid weaker net exports and higher trade barriers.

For many developing countries, this bleak economic outlook undermines prospects for creating jobs, reducing poverty,
and addressing inequality. For least developed coudtrid®ere growth is expected to slow from 4.5 per cent in 2024

to 4.1 per cent in 2026 declining export revenues, tightening financial conditions and reduced official development
assistance flows threaten to further erode fiscal space and heighten the risk of debt distress. Escalating trade frictions
are further straining the multilateraatling system, leaving small and vulnerable economies increasingly marginalized
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in a fragmented global landscape.

Source: Press Releaséhtips://policy.desa.un.org/sites/default/files/publications/203&vespmid-2025-globak
pressrelease.pdj

Indian Economic Outlook

The global economy exhibited steady yet uneven growth across regions in 2024. A notable trend was the slowdown
in global manufacturing, especially in Europe and parts of Asia, due to supply chain disruptions and weak external
demand. In contrast, the sai@s sector performed better, supporting growth in many economies. Inflationary
pressures eased in most economies. However, services inflation has remained persistent. Although commodity prices
have stabilized, the risk of synchronized price increasessferéiith growth varying across economies andraibt

disinflation proving sticky, central banks may chart varying paths of monetary easing. This will lead to uncertainty
over future policy rates and inflation trajectories. This apart, geopoliticabtexngingoing conflicts, and trade policy

risks continue to pose significant challenges to global economic stalilibis global context, India displayed steady
economic growth. As per the first adyvasresimated®ygronnbgt es of
6.4 per cent in FY25. Growth in the first half of FY25 was supported by agriculture and services, with rural demand
improving on the back of record Kharif production and favorable agricultural conditions. The manufacturing sector
faced pressures due to weak global demand and domestic seasonal conditions. Private consumption remained stable,
reflecting steady domestic demand. Fiscal discipline and strong external balance supported by a services trade surplus
and healthy remittance grdhw contributed to macroeconomic stability. Together, these factors provided a solid
foundation for sustained growth amid external wuncertairtr
balanced. Headwinds to growth include elevated geogalliind trade uncertainties and possible commodity price
shocks. Domestically, the translation of order books of private capital goods sector into sustained investmgnt pick
improvements in consumer confidence, and corporate wageipiekll be key topromoting growth. Rural demand,

backed by a rebound in agricultural production, an anticipated easing of food inflation and a stablecoramntc
environment provide an upside to néamm growth. Overall, India will need to improve its global compeditess

through grassrootievel structural reforms and deregulation to reinforce its medarm growth potential

Source:Economic Survey 20225 (https://www.indiabudget.gov.infeconomicsurvey/doc/eschapter/echap01.pdf

IT & BPM Industry in India

Introduction

The I T & BPM sector has become one of the stronges
to growth, employment, and public welfare. In April 2025, the industry recorded 16% YoY growth in hiring,

driven by the rising adoption of artificiattelligence, cloud modernisation, and the expansion of Global
Capability Centres (GCCs). Il ndi ads Al Mi ssi on has
September 2025, tripling its original target of 10,000 and strengthening compute power dorherse

startups, and enterprises developing advanced Al models.

With over 76 crore citizens now connected to the i
populations while offering some of the lowest access costs. This has been supported by the Digital India
Programme, which has expanded digitakaefructure and improved accessibility across the country.
Together with growing private sector innovation and widespread adoption of digital applications, India is
entering the next phase of its IT revolution. Reflecting this shift, the country climbgdasies in the

Global Innovation Index 2024 to secure the 39th position, highlighting its rising global competitiveness in
technology and innovation.
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* Strong growth in demand for
export from new verticals.

+ India's Al market is projected to
reach US$ 285 billion by 2025 at
a 45% CAGR, with Global
Capability Centres expected to
generate 22-25% of net new
white-collar tech jobs in 2025; of
the 4.7 million new tech jobs
projected by 2027, over 12
million are likely to come from
GECs, driven by GenAl and
engineering R&D.

India's IT ecosystemn s set for
strang growth, with emerging
technologies expected to drive a
20% rise in new jobs in 2025. By
2025, the Indian software:
product industry is projected to
hit Rs. 862,000 crore [US$ 100
billicn) as companies seek to
expand globally.

Market Size
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COMPETITIVE
ADVANTAGE

development.

The Union Budget 2025-26
00 crore (USH S8
Centre of
Excellence in Al for Education,
enhance ski

114 billion) in
crore [US$ 593 mi

investment, al 9 jobs as of

December 2024.

ndiads | T industry revenue has ¢
exports, to an estimated US$ 2
rose. 32bidiBI% om IFWE2EBY34per widtolmn
64 |l akh crore (US$ 124.56 bi
ng for more than 65% of tot a
103.2 billion (54.1%) of exp
Kingdom at US$ 26.8 billion
nai bxo,u t B PIM),. 5€%. g i Wi et ehriinn gt haen de x
buted 26% and 8% respect.i

growth is being increasinghlyetdroi vdr iley
pur, Vi zag, Coi mbator e, and Nagpur r
hi gher il 56 %n rEHddgalttr v st lud@RIdatl | S
demand in Al , cl oud, and-tdylrer s e
reported stronger growtrh atghdn ttyl
gl obal conditions, althou;

COM, [
l i on 1in
exports
g Rs . 10.
, account i
with US$
he United
counted for
oducts contri

tract
s al so
ng uncertain

c mar ket is also expanding steadily. |
ch US$ 138.6 billion, up from US$ 124.
to reashco®paho@sbieklpiaond gy od@2% y anc
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Revenue growth of IT-BPM sector [(In USS billicon)
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The system infrastructure software market is forecast to reach US$ 20.8 billion by 2030, growing at a
CAGR of 9.2% between 2023 and 2030. In parallel, the data annotation market, valued at US$ 250 million
in FY20, is expected to surge to US$ 7 billion 8@, driven by accelerated domestic demand for Al,
even though the US continues to account for the bulk of current demand.

To further support the ecosystem, the government has partnered with Paytm (One97 Communications Ltd),
under which the company will provide mentorship, infrastructure support, market access, and funding
opportunities to st ar tndusty is likelpto feacmUyS$ 350 killiod hy 2026y d i a 6 s

contributing nearly 10% to the nationébés GDP, accol
technology alone could generate 14 million jobs and add Rs. 33,01,060 crore (US$ 380 billioR) by G
2026, underscoring the sectorés critical role in

Investments/Developments

I ndian | T'"s core competencies and strengths have
compani es.

f The Goa government has | aunched the Goa Al Mi
i nclusivedriiwermvart iofni ci al intelligence (Al) e
with the Centrebds I ndia Al sMiresigam.enl tgoaiems atna
secwiode i nnovation.

T Union Minister for Communications and Devel opn
Scindi a, | aunched thepowetetli cmodli | enaepligance |
Il ndia Mobile Congress (I MC) 20i2mt,h tehdeinteido n nanfo v
be held from October 8 to 11, 2025, at the Yas

¢ Prime Minister Mr. N3O evnidsriat Mood i Jossp aAru guesd u r2e9d
(US$ 68 billion) in i nvest ment pl edges, al o
semiconductors, <critical mi neraéSenaadc &l |, alwvo tt
through technology transfer and joint military

T A report from the Reserve Bank of I ndia (RBI)
has the potential to enhance banking operation
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Announced in July 2025, Googl e@d glsvata Hialtlai cre
Vi sakhapatnam, Andhra Pradesh, representing th

I n July 2025, the I'T & I'TES industry led priva

crore (US$ 696.46 million). The | argest deal w
in artificial intelligemnces. ( ARk ggeaadoty dti rcasn §4d atn
the Rs. 613 crore (US$ 70 million) funding in
by a Rs. 518 crore (US$ 60 million) investment

In Q1 2025, the I'T & I TES industry topped the
crore (US$ 3.88 billion), Il ed by deals in | mpe
foll owed by the acquisitionsref (WES#8gi2f0O $no fl I w
Everstone and Qburst by Multiples PE.

The I'T & I'TES industry |l ed investments with Rs
| argest deal was Rs. 3,028 crore (US$ 350 mil
provider | mpetus Technologi285 miol lli oove)X ibry IRsn
Rs. 2,336 crore -ddBfer2gd® pnidt fiomm Mee ho.

The computer software and hardware sector in |
(FDI') inflows worth Rs. 7,84, 971 -Marocrhe 2(0WRSB$. 1TLh
sector ranked second in FDIDeipnafrltonwesnta sf ope rPrtoh

I ndustry and Internal Trade (DPI I T).
Computer software and hardware make up 15.19%

Google inaugurated its Ananta campus in Bengal
one of its |l argest offices globally. Spanning
5,000 empl oyees.

Hyder abad, known for its prominence in the | T
(US$ 32.2 billion) in FY24, with a workforce o
of 11. 2 %.

Direct employment in the | T services and BPO/ I
FY23 with an addition of 290,000 peopl e.

The revenue afl ounddi@dkempesloital l ed US$S 6.2 bil

expected to reach US$ 17.8 billion by 2027 gro
Announced in January 2025, Reliance I ndustri es
Jamnagar, Gujarat, marking a major step in its

I n January 2025, TCS approved the Rs. 1,625 ¢
Bengal uru Real Estate Five & Six Ltd. to devel
year .
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T I'n December 2024, TCS has expanded its partner
public sector bank, t e -ecnodn tfiinnuaen ctioali mpnlcel nuesnito n:
next five years.

T I n November 2024, TCS Partners Wi t h I'1' T KGP
l nnovation in Digital Heal t h, Robotics & I ntel

Government Initiatives

Some of the major initiatives taken by the govern
foll ows:

T The Union -Bbdgpte26B8#8ed by Finance Minister Ni

proposes an allocation of Rs. 1,16,342 crore (

T I'n March 2024, The Cabinet approved an all ocat
the I ndiaAl Mission, marking a significant ste

1T The government ©priordddlzescampletrisreg,urAlt,y, amd ple

costs at Rs. 10/ GB ($0.12/GB), India ranks amo

T Cabinet approwved PRPlblr $cThedme dware with a budget
(US$ 2.06 billion).

T The gover nment introduced theoSiT@ntSethemehemdé i
devel opment and export of computer software, i
communication | inks or physical medi a.

1T The Department of Tel ecom, Government of l ndi a
of Japan, signed an MoU to enhance cooperation
submarine optical fibre cable systems.

Road Ahead
I ndia continues to be the worldbés | eading -offshor

shore and ofthore services at scale. The sector is now entering a hew phase, with emerging technologies
such as Al, cloud, cybersecurity, andadahgineering opening fresh avenues for growth. IT spending in
India is expected to rise 11.1% yaaryear to US$ 161.5 billion in 2025, up from US$ 145.4 billion in
2024, according to Gartner. The domestic public cloud services market, which grew 2o8Usiffon in

the first half of 2023, is projected to touch US$ 17.8 billion by 2027.

By 2026, widespread adoption of cloud technologies could generate 14 million jobs and add nearly US$
380 billion to I ndiabds GDP. Wit hmetro hubs,tandsdntinted | e n t
gl obal confi dence i mchiolbgyindudiry isaepositioned o temensitsroléasd i a 6 s
a driver of digital transformation worldwide.

Source:https://www.ibef.org/industry/informatietechnologyindia
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Evolution of Indian IT Sector

Pre-1995 1995-2000

A A4

« By the early 90s, US- -
based companies began
to outsource work to low-
cost and skilled talent
pool in India

With increased
investment in R&D,
India became a product
development destination

Segments of Indian IT Sector

2000-05

Fims in India grew in
terms of their size and
scope of services offered
as more and more western
companies set up their
bases in the country
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2005-2016

Firms in India became

multinational
companies with
delivery centres across
the globe

India's IT sector is at
an inflection point,

moving from enterprise
servicing to enterprise
solutions

2017
onwards

The US$ 227 billion Indian
IT industry directly
employed nearly 5.4 million
people and indirectly
employed  another 15
million people in FY23.
India ranked third among
global start-up ecosystems
with more than 68 000 tech
startups.

India’s rankings improved
seven places to the 39
position in the 2024 edition
of the Global Innovation
Index (Gll).



India’s IT services market is
projected to reach US$ 28 85
billion in 2025, led by IT
outsourcing at US$ 1241
billion. The market Is
expected to grow at an
8.83% CAGR (2025-2030),
reaching US$ 44 05 billion by

2030, driven by rising
demand and digital
transformation.

India’s IT services industry is
projected to see 4-6%
revenue growth in FY26, per
ICRA.

IT & BPM sector
Business Process Software products and
m

India's business process
management market was
valued at US$ 676 2 million
in 2024 and is projected to
grow at 11.1% CAGR to US$
1,055 milion by 2033,
according to IMARC Group.
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India's software services
exports are set to rise from
US$ 158 19 billion in 2025 to
US$ 197 78 billion by 2030
at a 4 57% CAGR, driven by
value-led parinerships,
strong IT talent, Al adoption,
and global capability centres.

Estimated market size was
US$ 18 billion in 2023.

The domestic market
accounts for a significant
share.

The share of hardware in the
IT & BPM sector is estimated
to be around 7 4% in 2023.



Strong growth in IT & BPM exports

Growth in export revenue (US$ billion) Sector-wise breakup of export revenue (FY24)

250.0 CAGR 15.33% -

200.0
15.1 u [T Services
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50.0
E R&D and software

products

0.0
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mIT services EWBPM Software Products and Engg. Services

T Indiads | T expor t2s5 rtoos eUS1$2.2448 % ibni 120 24 -2fdr,0o mwilkSh$ 1DTOPR I

registered units contributing Rs.10.64 | akh crore (U:¢
T Export of | T services was the major contributor, accc
T Hyderabad, known for its prominence in the | T sector
billion) in the FY 24 with a workforce of 9.46 | akh e
T I'n FY24, Indiads top five software services export de
Europe (US$ 58.8 billion, 30.8%) including the Unite
billion, 6.7%), nAugtUSael i4da 6& bNdw ienal 2. 4%) and Canada
f BPM and engineering and R&D (ER&D) and software produ
of total I T exports during FY24.
i The total sof t war e -reexgpiosrttesr eadc huineivtesd ibsy a®TpPrloxi mat el
123.72 billion) in FY25.

BFSI- a key business vertical for IT & BPM Industry

Revenue share of IT majors from BFSI (FY24)
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T BFSI is a key business vertical for the I T & BPM
from the BFSI business vertical

T Adoption of new technologies is expected to accel
undertake investment in | T will also be required
operational <costs.

T I'n 2025, frem thecompani es' perspective, there
sector.

1T The I ndia BFSI BPO services market reached US$ 4.
of 6.70% @0BBpngr2@aegbhing USS$S 7.32 bil |l reonf ebcyt i2v0e3n3e. s S
regul atory compl i anctei ome gq uii mermeangisng dfiigntteadh s as a
management capabilities.

1T BFSI emerged as the second fastest growing verti
contract value of US$ 4 billion from BFSI clients,
revenue of Rs. 2.48 trillion.

T Financi al services accounted for 28.4% of I nfosys
same quarter the previous year. The company secur e
from the BFSI sector itnhiQsA weYr2tsi,c adi tdhr aveivregh ule2 .f & % m

T TheBPWM sector employs 5.4 million people as of
empl oymewretr ati ng sectors. BFSI workforce demand
2024, indicating robust job market recovery.

T The I T services sector i's projecHBedi ho F¥2feridenve
increased BFSI spending and generative Al i ni ti

T As of June 2025, Il ndia'"s UPI system now serves
connects 675 banks on a single platform, all owi

which bank they use. Thachedr 848 dail yonransdonhieof

million in May.

Note: BFSI- Banking,Financial Servicesaand Insurance mentionediguresare for IT and BPMonly anddo not
includeengineeringservicesand hardwareexports*Forthed F i n aSrecrivar¢dials 6

With over 54% share, the US is a major importer of Tech services
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Geographic breakup of export revenue in FY24 (%)

2% 1%

=USA = Europe (including UK)
= Asia ® Australia and New Zealand
Canada

T I'n FY24, I ndi ads software services exports to the LU

54. 1%.
1T Exports to Europe were valued at US$ 58.8 billion,

contributed US$ 26.8 billion or 14. 1%.
T Exports to Asia touched US$ 12.8 billion, making up
T Australia & New Zealand together accounted for USS$
f Exports to Canada stood at US$ 2.6 billion, represe

Notable Trends

Global delivery model

T I ndian software product industry is expected to rea
companies are focusing on investing internationally
delivery centers.

T As of September 2024, TCS employs more than 23,000 |
regionods biggest | T employers.

India to become the data annotation and labelling hub

f The data annotation market in India stood at USS$ 25
al most 60% to the overall val ue. The market is expe
domestic demand for Al

New technologies

Y9 Disruptive technologies such as c¢cloud computing, soc
growth across verticals for | T companies I n addition
l earni ng, bl oectk cchfai mMhi nchse (lanmdkrmoboti c process aut om:
creating additional opportunities for market expansi

f I'n June 2022 ZStack International, a worl dwide mar ke
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t hat

they were entering India and the SAAR

consumer credit reporting company Ex

announced

Ameri can I ri

i nnovation Center
Gl C wi

including cl

(in Hyderabad to about 4,000 empl oy
'l concentr ag et eonh rearipd pivea sngi re mebreggi BOFS1 (f i nanci

computing, big data analytics, artif

Exports to remain robust as global IT industry maintains growth

f
f

As an
Export
in FY

esti

18

mat e,
revenue

I ndi
from

abs | T export revenue rose by 3.
the industry grew at a CAGR of 6

Export revenue from IT industry (US$ billion)

250

200

150

100

50

CAGR 6.75%

Fy21 FY22 FY23 FY24

SEZs to drive IT sector; tier Il cities emerge as new centers

f
f

I T SEZs have
empl oyment .

Over 5
busine

Software
and

0O citi

SS servi
Technol
infrastructure
g o odrse Niont amil egr 5171 /clelnlt eaist iae s .

manufactured

been nitiated with the aim to create z
already have the basic infrastructur e
ces industry Some cities are expected
ogy Parks of I ndia (has set up 65 cer

facilities STPI units can avail
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Term = 10 years = 15 years

= 100% tax holiday on
exports for first 5
years

= 100% tax holiday on
export profits

Fiscal benefits =  Exemption from .
i i = Exemption from
excise duties and ] ]
excise duties and
customs
customs
= No location = Restricted to
Location and constraints prescribed zones
size restrictions = 23% STPI units in with a minimum area
tier 1l and 11l cities of 25 acres
Expansion of focus areas to aid future growth
T The Cabinet approved an allocation of over Rs 10, 300
a significant step towards bolstering Indiads Al eco:c
5 years, is paisedstoompoménytze of the I ndiaAl Mi ssi o
I ndi aAl Comput e Capacity, Il ndi aAl Il nnovation Centr e
Devel opment I nitiative, I ndi aAhdFe8abeeSkubtedl ADi AA¢
this effort is the I ndiaAl Compute Capacity, envi
infrastructure by deploying over 10,000 Graphics
coll aborations.
T India and France emphasized democratized AI access,
governance at the Al Action Summit in Paris.
T The government has approved the procurement of 19,
model s, exceeding the initial target of 10,000 GPUs.
T The government has also announced the establishment
focused on training professionals in Al, automati on,
T Technologies, such as telemedicine, heal t h, remot e
continue to boost demand for | T services across the
T I'T sophistication in the utilities segment and the
demand
9 Digitization of content and increased connectivity
T RBI is executing a plan to reduce online transaction
T Emerging geographies would drive the next phase of
T Al and new age tech to increase India'"s annual growt
T Focus on building | ocal credible presence, high degr
operational excellence hold key to success in new ge
Emphasis on export of I T services to current importe
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Market size of other progressing verticals by 2020 (US$ billion)

0 100 200 300 400

Media*

Utilities

Government Healthcare**

SMB

Countries offering growth potential to IT firms

IT spend India’s penetration Key segments

Canada US$ 63 billion ~1.5% Enterprise applications, cyber security, healthcare IT

Europe US$ 230 billion <1.5% IT sourcing, BPM, IS outsourcing, CAD

Japan US$ 235 billion <1% CRM, ERP, Salesforce automation, S|

Spain US$ 26 billion <1.5% IT sourcing, S|

Mexico US$ 29 billion ~4% IT sourcing, BPM

Brazil US$ 47 billion ~2% Low level application management, artificial intelligence, R D
China US$ 105 billion 1% Software outsourcing, R&D

Australia US$ 48 billion ~4% Procurement outsourcing, infrastructure software and CAD

Source:https://www.ibef.org/industry/informatietechnologyindia IT & BPM Industry Report
CY24 Global Trends Stability makes a comeback

After the uncertainty that the world has witnessed over the past four years driven byi-@ceatury pandemic,

eruption of geopolitical conflicts, and extreme weather events that disrupted supply chains, and prompted governments
to take unprecedentedtions, 2024 began with signs of improved economic activity across major regions being better
aligned to their potential.

This is reflected in the neatable global GDP growth rate of 3.2% for CY24, down 10 bps from the 3.3% in CY23,

but revised upwards from the 3.1% reported last year, despite delayed and lower quantum of rate cuts in major
economies due to regional pockefsresilience, particularly a steady US, resurgent UK and Europe, and growing
Middle East.

Discretionary spending continued to stay muted as most of the core spending sectors, including BFSI and healthcare
grew much slower, while manufacturing, telecom, and retagrde/. Semiconductor had the highest growth in CY24.
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Global technology growth remains positive

According to IDC, global technology industry witnessed significant growth with the global tech spending growing

10.8% primarily driven by strong hardware and software spending, while IT services growth remained flat at 4.7%.

According to ISG, global annual contract value (ACV) crossed the $100 million mark reaching $104.1 Bn growing

11.2% yo-y, driven by increase in both managed services and-®arvice ACV growing at 2% and 18%oyy

respectively. According to Everest Grogpobal sourcing spend grew 3% in CY24 reaching $289Bn, with India

accounting for 5568% of the sourcing spend, continuing to be the most favored global sourcing location.

Indian Technology Industry Demonstrates Resilience

While FY24

strengthening its position as the global technology and innovation hub, reflected in higher revenue and hiring growth,

emphasi zed

on the industryos

growing share of GCCs, and inase in complex technology development.

2

1.3%

Relative share of
GDP

$224.4Bn

Tech Export
Revenues

40K+

TechFirms in India

36%
Women in Tech
Industry

&

&

W

£

Despite uncertainties due to elections in several
countries, the industry witnessed resilient growth in
FY25 with revenue (including hardware) estimated to

reach $283 Bn (51% y-o-y growth), an addition of nearly
$14 Bn over last year.Exports at $224 Bn is expected to
grow 4.6% y-0-y, while the Domestic technology sector is

expected to cross $58.2 Bn, growing at 7.0% y-0-y.

$283 Bn 3 43-45%

Techl R
ech Industry Revenue Share inIndia's

Services Export

57-58% $58.2Bn

Share in Global Tech Domestic
Sourcing Revenues

5.8Mn 32-35K

Talent in the Tech Tech StartUps
Industry in India

1750+ 90k

e, T t
Global Capability HT:J‘i:‘altnz? ’
Centers )

(GCCs) in India inCY24

With improving market conditions, the industry is
expected to add 126K net employees this year, taking
the total employee base to 5.8 Mn (2.2% y-o-y growth).
Core markets USA and BFSI resurfaced as the key
growth drivers with APAC, telecom, retail and healthcare
emerging as the other key growth markets for the
industry.
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ER&D the Fastest Growing Export Segment for the
Fourth Consecutive Year

IT services is expected Business Process ER&D maintains its lead Software products is
to grow at 3.7% inFY25 Management (BPM) is as the fastest growing witnessing increased
y-0-y driven by the rise witnessing broad based segment at 7.0% driven demand from evolution
of Generative Alusage, growth with optimismin by increased focus on of horizontal Saas
cloud-native technologies, the financial market and innovation, regional (software-as-a-service) to
India’s emergence asaglobal demand for techand Al led manufacturing and digital Al enabled SaaS pushing
cybersecurity serviceshub,  solutions and is expected engineering verticalization of software
and increasing demand for to grow 4.4% in FY25. products, and is expected
data engineering services. to grow 3.9% y-0-y.

A Bouquet of Diverse Themes Defined FY25

PN
/'F‘b’\ K':

: ﬁ : : /D ‘l" s
o Tt Tech industry
ERED - Emerges
Vibrant GCC steers convergence

as a hotbed of of enterprise Al

TN, landscape emerges | e

E 7 opportunities -

: 'éﬁ;‘l : PP | as the poster- and GenAl From education
- child for the tech adoption toemployment-

) indust Prioritizing skill
/ Software products, Y focused talent
Startups & Deeptech: development and
| Catalysts of innovation

management

& change

I;- -~ Ageof
| transformation

and reimagination
of services

)

India domestic ..,
tech market: Regaining
vigour amidst
promising times

TN IT services:
-'Q_Fa—q)- Expansion of Al led

=g - delivery, cloud-native

technologies, and

Indiarising: Yo
Allroads leading to . .@. ;3
Viksit Bharat @2047 - 3 :

cybersecurity
services

I ndian | T services walsedrdeleinnw abdryy yexcptaenashinoonl oqgfi eAsl, an
services. The year highlighted growing adoption of t
resilience are gatrheoewer iavaolaviggtamd complex tech |
BPM witnessed transformation and reimagination of se
client needs. GenAl became the top investment focus f
BPM solutions admad ssdmingr dFweér,t ihealld hcare, retail, a

Software products and DeepTech remained catalysts for innovation and change. Software products ecosystem
continues to play a pivotal role in driving transformative solutions across industries, while the technology startup
ecosystem supports in addressingeeging challenges through cuttiegge technologies.

ER&D remains the hotbed of opportunities emerging as the highest growth segment for the fourth consecutive
year. This rapid growth is driven by increased focus across organizations towards outsourcing their research and
engineering requirements as Indiansforms from a lovcost R&D destination to a global innovation hub.
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1 GCC emerged as the postdld for tech industry with the number of new GCCs setup and expansions of
existing GCCs witnessing accelerated growth. The segment underwent notable transformations characterized by
growingmidmar ket GCCs, 0 G@elandiscreasedSoeus vniskillelévelaprment and innovation.

1 Al strategy matured from seléd to partnershied as majority clients seek Pd&production with
simultaneous developments in both Al democratization and practical Al convergence. CY23 witnessed
experimentations with LLMs for textb-image models, opeand closeesource models, firghbass prompts and
hallucinationreducing techniques, with CY24 seeing a decisive shift toward practical use cases and vertical Al
solutions. The year saw focus pivoting from raw capabilities to reliability, efficiency, @exdfisity led by
improvements in model reasoning, factuality, and context management.

1  Skill focused talent development and management remained a key focus with increased application of Al/GenAl
in the tech sector further strengthening it across organizations. Professional skills and learning attitude gained
prominence as top HR priorities,h i | e -FG Sksitldol semer ged as the new approact
this shift towards skilling academia also concentrated on redesigning curriculum in line with industry
requirements to make the studentsdé future ready.

1  The domestic market maintained its vigour and grew faster than exports, second time in a row driven by the
demand push from the government, enterprises and consumer segments with digital transformation and
Al/GenAl emerging as the key focus areas of spapdi

1 India rising continued to be the dominant growth theme for the year with the country all set to fulfil the vision
of a Viksit Bharat by 2047 which aims to transform the country into a developed ancksift nation by the
year 2047. This is also refledl in the improvements that the country has witnessed across economic
development, employment statistics, global competitiveness, physical and digital infrastructure, sustainability
and innovation and the overall tech ecosystem which includes the daretiseape, cost competitiveness, robust
tech talent pool and government policies and investment.

CY25: A Year of Possibilities & Technological Leaps

The start of a gradual demand revival backed by a limited soft recession, easing of monetary policies, and higher
private capex for CY24, sets the foundation for the growth in CY25 with global GDP expected to increase 3.3%, 10
bps higher compared to CY24ittv advanced economies taking the driver seat. However, the ongoing geopolitical
conflicts, rising costs of ignoring climate action and exacerbating trade tensions due to protectionist policies could
create disruptive growth shocks.

Nasscom Annual Enterprise CXO Survey 2025 indicates stronger growth momentum for CY25 with higher
technology spend, particularly A¢d digital spend, enterprises are likely to invest in convergence of tech spend into
high-impact use cases that could pdwithe foundation for the next five years of technological leaps.82% of the
CXOs expect to increase digital spend by 5%+ compared to CY24.

For technology providers, FY26 is expected to see greater technology spending with 77% of the providers in the
Nasscom Annual Tech Services CXO Survey 2025 expecting a higher business growth compared to last year driven
by growing foundational digital scep emerging markets, and strategicléd demand. Hiring growth expectations

are also modest with 45% of the providers expecting increased hiring compared to FY25. However, providers remain
cautious of challenges emerging from-l&t services transformatig skills/labour shortage, cyber risks, and margin
pressures. On the external side, macroeconomic and geopolitical upheavals and widening trade tariffs remain major
challenges.

For the industry to focus beyond disruptions and become futureeady it is imperative to focus on the following:
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Extensive
tech expertise
development

Qutcome-driven

1 services 3

Internal
efficiency and
productivity
focus

Expansion and
deepening of
market share

Transformative Future Technologies Redefining a DigitalFirst World

The emergence of GenAl has fuelled a global shift to digital nativéirgtl business models teexploit the
democratization of intelligence that this tech offefilom legacy companies trying a feint-the-digital door, to
digital-natives spending on foawd-looking tech. We have identified seven major technology domains and 20 key

o U

Partnership-
led expansion
models

transformative technologies that could redefine the paradigm of a diggtalorld over the next-% years.

1 AI/ML - Autonomous Al Agents, Multiagent Al systems, Edge Al, Disinformation Security, Autonomous

Security, Businest- Machine Models
Digital Twins i Human Organs, Customer Experience, Digital Threads

Industrial Robotics i Polyfunctional Robotics, Humanoid Robotics
Energy Securityi Distributed Energy Storage, Digital Grids

Next- Generation Computing? Quantum Computing, Spatial Computing,
Bio-Technology- Intracellular Therapeutics, Synthetic Biology, 3D Bioprinting

= =4 =4 —a —a A

4Cbs to Go Beyond

Indian tech industry is at yet another cusp of transformation where it is required to lead with a figfitddut
humancentric approach in a rapidly shapéting digital era. For the industry to go beyond disruptions, capitalise on

the growth signaland become future e ady t oday,

F:o-creclte: With customers their
personalized growth journeys

Converge: Services and products onto

scalable, customizable platforms

Global Macroeconomic Trends

Stable real GDP growth

Di s r tRpady Todays

and Become

recommend

Catalyze: Tech R&D and skilled talent |

advantage to build next-gen solutions

we

Collaborate: With future-ready

partners for long-term symbiotic growth I

Autonomous Systems Neuromorphic Control Systems (Braiachine), SeHDriving Vehicles

Future

a

set

of

Late-n-less rate cuts fail to cause deceleration At 3.2%, CY24 is expected to close witab&aglobal GDP growth

rate, down 10 bps from the 3.3% in CY23 that was revised upwards from the 3.1% reported at this time last year.
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Real GDP Growth

9.7%
8.2%
O,
6.6% 7.0%
e, 6.4%
D% 3ax 3.2%
g WO &
cy21 Ccy22 cya23 CY24E
—-0-  World India

Late-n-less ratecutsfail to cause deceleration

27 of the 37 major economi esd cl&nbps, Elbw dndbeting expeatations at e s
at the start of the year. Most regions saw persisting inflation and lower rate cuts, but did not expect steady growth.

Interest Rates
B.5%

5.5%

. 4.5%

4.5% 4.8% 4.3% 3.3% 3.2%

India Usa UK New Canada Europe
Zealand
December-23 —o— December-24

Growth seen in regional pockets
Private consumption in European markets, tight labor conditions in the US, combined with new market opportunities

across MEA held CY24 growth steady. APAC declined slightly despite major downward adjustment to China and
India GDP rates with ASEAN growingeil.
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Regionwise Real GDP Growth
29% 2.8% 0.3% 0.9% 0.4% 0.8% 2.0% 2.4% 4.4% 4.2%

u-.duUIJ

usa UK Europe (excluding APAC (including India
UK) India)
A CY23 & CY24E

Core sectors underperform

BFSI and healthcare grew relatively slower compared to CY23, while retail, manufacturing, and telegem e
H1CY24, compared to H1CY23. Within manufacturing, automotive vertical saw significant decline affecting
European demand, while semiconductampanies recorded 65%a¢y growth.

CY24 Revenue Growth Rate over CY23

p . Industry Average
65%
1'; 5% o9 (-010%) - ~ -
—T [t T\ 2% {-5% J
@_- . OON - : &gﬁ - farich N 3
Hi-Tech: Semicon BFSI Healthcare Telecom Manufacturing Retail

*This analysis includes top 10-15 global 500 companies within each sector
Source: Company Annual Reports. Economic Survey of india 2026-25, IMF, KPMG, OECD. Reuters, Regional Central Bank Websites, World Bank, Nasscom

CY24 Global Technology Trends
Global IT services spend growth flat at 4.7%

IT services spend worldwide growth stayed flat at 4.7%, same as CY23. However, overall techspendl grew by 10.8%
y-0-y on the back of a 10% jump in hardware spending coming at 12-@% growth and incremental growth in
software spending at 13.8%, up 1.8%m CY23.
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Global IT services Spending Growth

CY23

Globaltech contracts grew by 11% in CY24

2024E

Global annual contract value (ACV) in CY24 grew 11.2%-y to $104.1 Bn, driven by increase in both managed
services ACV of $41.7 Bn at 2%qry growth and Asa-Service ACV of $62.4 Bn at 18%aq-y increase.

Global ACV deals (LTM)

LTM - Dec 22 LTM - Dec 23 LTM - Dec 24

B Managed Services & As-aservice

Global sourcing spend rises 3% in CY24

Global sourcing market is estimated to have grown ~3% in CY24, reaching29$2&n, from $28@285 Bn in CY23.

IT offshoring (ITO) market is estimated at $1680 Bn, growing at 1.8% while the business process outsourcing
(BPO) market is estimated at $1224 Bn, a growth of 4.2% over CY23. India continues to be the most favored
global sourcing destination.

Global Sourcing Spend $ Bn
289-294

280-285

2023 2024E

Global tech M&A volume declined by ~29% in CY24

Global tech industry accounted for 20% by volume and 18% by value of total global M&A of $655 Bn in CY24,
dominated by the software product companies, and a stable M&A trend in APAC, amongst a sharp decline in Americas
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Technology M&A Volume - Key Geographies
(In Numbers)

12957
12151

9207

Rlele

3026

3625 3605 2815

Cy22 CY23 CY24
@ AsiaPacific @ EMEA @ Americas

Shift in imperatives for technology deployment in CY24

1  Strength in developed markets of US, UK, and Europe, despite persistent inflation anthbowepected rate

cut s, held growth in 2024 and resulting nondiscretio
Middle East and ASEAN countries, gverobustly, thereby creating opportunities for diversification of the
current tech providersdé portfolio.

1  Growth varied within sectors, creating miererticals of concentrated high growth. For instance, while larger
banking and insurance segments stayed flat ayree, financial services performed well. Providers with that
exposure or ability to pivot bené&dd from the micrevertical focused strategy.

1  Tech services spending stayed at the same levels as in CY23, but not much lower against the uncertainties due
to GenAlled disruption. More as-service deals compensated and mega deals held steady at similar levels to
CY23.

1 Al-related deals saw an increase, and so did data services projects as organizations geared up to-become Al
ready.

1  Within asaservice deals, enterprises increased investments in infrastrastengervice to procure more
compute and store for Al workloads, driving up cloud adoption.

1  Greater tech and digital allocation also manifested in more IT and BPM outsourcing contracts being materialized.
BPM managed services grew the most as BPM providers quickly pivoteddnabled customer service and
process transformation offerings.

1  More global MNCs took to offshore insourcing of tech services by setting up global capability centers (GCCs)
in locations with tech talent and cost advantages.

1 India continued to be the most preferred global location for outsourcing and GCC establishments in CY24.

FY25E 7T Technology industry traverses the $280 Bn mark
Changing structure of the Indian tech industry

Indian tech sector is on its way to become the global technology and innovation hub, which is reflected in the
increasing share of MNCs and GCCs which today account for nearly 50% of the total tech sector revenues in the
country. Over the last five yearset number of GCCs in the country have increased from 1285+ in FY19 to 1750+

GCCs in FY25 employing over 1.9 million professionals.
of the MNCs and GCCs today house their largest engineerings temtmdia which are supporting the nextgen
technology innovation. This maturity in capability is

to grow 5.1% in FY25 from $268.8 Bn in FY24 to $282.6 Bn (including IT services, BPM, Sofwapducts,
ER&D, and Hardware).
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Industry exports composition by type of companies
% Share

Indian
Third Party
Providefs,
50%

100% MNC/GCCs,

$224 Bn 50%

India's technology' revenues maintain growth

Revenue
Sbn

282.6
268.8

58.2
2144 224 4

FY25E

@ Comestic  § Exports

Employee growth resumes, but remains subdued

57 5.8

FY24 FY25E
The direct employment in the industry is estimated to reach 5.8 Mn people, indicating a net addition of 126,000 people
over FY24, 1.4x higher than |l ast yearo6s | owest ever ad:i

Employees
Mn nos.
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Exports for the industry are expected to cross $224 Bn (incl. hardware), an addition of $10 Bn, growth of 4.6% over
FY24.

All Export Segments Record Positive Growth Rates

FY25E: Exports crossing the $200 Bn milestone

Exports

Sbn 48.5 7.7 ] 0.5 224 .4

55.7

M2

IT services ER&D BPM Software Hardware Total
products

IT services

3.7% growth; driven by the rise of Generative Al usage across the delivery cycle;neliual technologies
accelerating time to market, I ndi ads emergence as a gl c
engineering services.

BPM

4.4% growth; this segment witnessed broad based growth with optimism in the financial market and demand for tech
and Al led solutions. Prior investments in developing specialized capabilities in data monetization, harnessing cloud
based Al and analytics|giform-based services and automation are now yielding results.

Software products

Growing at 3.9%; evolution of horizontal SaaS (softwasa-service) to Al enabled SaaS is pushing verticalization
of software products, in turn increasing the demand across industries.

ER&D

Fastest growing at 7%, as ER&D intensity across sectors continues, driven by the focus on innovation, emphasis on
regional manufacturing coming from the China plus one approach and the concentration on digital engineering with
the growth in Al. Domain wis&ransportation and sustainability led the growth for the segment.

USA witnessed a resurgence in growth

USA, the largest market grew at 5.3%, demonstrating signs of recovery with increased client spending. Continental
Europe, UK and APAC grew at 3.3%, 2.8% and 5.5%, respectively, driven by increased traction in the BFSI segment,
while APAC continues to witres increasing investment in technology.
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Growth markets: USA and APAC

Exports by Geography
% share
APAC, 8% e gon 2%
Continental
Europe, 1%
100%
224 Bn®

e USA 62%

Growth Sectorsi BFSI regains growth momentum

With global geopolitical tension easing out, clients are now shifting their focus from efficiency teriagty
transformation projects that were put on hold last year. BFSI, retail, healthcare and telecom emerged as the leading
growth segment.

Growth verticals: BFSI, Retall

Exports by Sector
% share

Healthcare, 5%

- Others?,10%

Retail, 10%

Manufacturing,
16%

Hi-tech! T R ... BFS, 42%
Telecom, 17%

Domestic Segment Continues to lead growth
FY25E: Domestic market continues to lead growth at 7%

Domestic revenues is expected to register a growth of 7% in FY25, higher than exports for the second year in a row,
reaching $58.2 Bn.

Demand push both by the government and enterprises with a focus on Al/ GenAl, cloud, and cybersecurity emerged
as a key driver for growth this year. Steady rise in digital consumers especially in the Tier 1 and 2 cities, played the
lead role on the consumside.
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Domestic
Sbn

25.0

18.8

8.4

B.1

58.2

IT services

BPM

products

Software Hardware

Total

Al-led deals, M&A and partnerships remains a key growth strategy

Key highlights of technology deals, M&A and partnerships in CY24

11X - Increase in technology
deals

1.8X - Growth in large deals’

7 maale )
9 Deals P,

Growthin keyiverticals.

+  Telecom 1.7%

Rise incapabilities

+ Digital engineering 2.2x

MEA value increased 1.3X

« BFSI1.2x% + Cloud1.8x
+ Retail 1.2% +  Al&GenAlllx
[ MsA? )
§ _/

Domestic ME&A value increased
1.4x

Capabilities in demand

- Digital Experience

+ Product Engineering
+« Al

3x surge y-o-y indigital technologies partnerships:

« Includes - Al, robotics, blockchain, cloud, +  For co-creating offerings - 1.6x

analytics

= ~90% of this growth led by Al

4 N
{ |
.\__ Partnersmps/

+ Academia- 2.6x

+  Government - 1.2x

Growth in partnerships:

Number of deals won by Indian tech companies increased-8% for CY24, primarily driven by the increased
uptake in North America, and improved momentum in Telecom, BFSI and Retail verticals, while the deal duration

remained stable atGyears. In CY24t echnol ogy

geographic & vertical expansion and strengthening capabilities.

M&AOD s

voay ldniven by imcieaseddosus dn 2 5 %

Corporate alliances were led by building Al capabilities to enhance efficiency, customer experience and innovation;
and to create transformative seetade coofferings. Academic partnerships were primarily driven by advanced
research and addressing skiimands in Al and other emerging technologies. Government partnerships focused on
creating Centres of Excellence (COEs), improving digital infrastructure, and skilling initiatives.
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Relative Share to GDP

Supply of STEM talent in India

Sharein India's Services Exports IT FDI flows into India between April-
September 2024

Share of Women in Total Tech Employee
base

Share in Global Sourcing

Tech patents filed in India
InCY24

Themes That Defined FY25E
IT services: Expansion of Al led delivery, cloudnative technologies, and cybersecurity services

The convergence of Al advancements, cloative development, and intensified cybersecurity needs has driven the
recovery for IT services in FY25. Organizations have responded to these trends by enhancing development and
bolstering defenses against cydeeats. This year highlights the growing adoption of these technologies, signaling a
future where innovation and resilience are paramount in navigating the ever evolving and complex tech landscape.

IT services exports growing at 3.7%; domestic at 7.5%
The Indian IT services revenue is expected to see a growth of 4.3% in FY25 compared to FY24, with exports
accounting for 82% of the revenues. In the spotlighY 25E Highlights

Indian IT services revenues (S Bn)

131.4 ——(4.3% —> 1371

FY24 FY25E

-Dumestic - Export

A. Dynamic mix of deals driving growth and consolidation, with cybersecurity and cloud services leading.the way

B. Al/GenAl transforming the software development and delivery landscape, streamlining processes, and
accelerating time tonarket

C. Cloudnative technologies empowering rapid development and deployment of scalable, resilient applications by
unlocking speed & efficiency

D. India emerging as a global hub for innovative cybersecurity solutions

Software products, Startups & Deeptech:
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Catalysts of innovation and change

I nnovation serves as the cornerstone of Indiabs journey
products and technology startup ecosystems forming complementary pillars of this narrative. The software products
ecosystem, encompassihi§ services giants, teefirst enterprises, software product companies, and traditional
businesses, has been instrumental in driving transformative solutions across industries. Meanwhile, the technology
startup ecosysteinoften overlapping with the softwaproducts space brings unparalleled agility and entrepreneurial

creativity, addressing emerging challenges through cuétifigge technologies such as Al, SaaS, and DeepTech.
Together, t hese e c o s-fasetec apgroaah aof inna@vatiowherenestablistied playeus| stale

solutions globally, and startups pioneer disruptive ideas.

Software products
I ndi aés journey towards becoming a software product hu

I ndi ads software products segment has grown into a str
accounting for $16 Bn in FY25 up from $15.2 Bn in FY24. The rise of affordable cloud computingodev

development tools, and Alriven platforms has enabled companies to deliver globally competitive products.
Furthermore, the segment is redefining dkerby catering to underserved markets and scaling solutions tailored to
emerging economies. This transformation is being fuelled by aniegdlinding landscape that prioritizes scalability

andIRr i ch solutions, highlighting Indiabds ambition to bec¢

Indian Software products ecosystem growing rapidly
Indian software product revenues ($ Bn)

161
15.2

In the spotlight - FY25E Highlights

- # "

} i E Lo
A. Al penetration across industries is transforming B. Vertical SaaS gains momentum amid shifting
Indian software products : product launch dynamics

C. Growing IPO activity in Indian software products
space signals maturity

Startups
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Indian technology startup landscape disrupting the status quo

I ndi aéds technology startup ecosystem has emerged as a
only in the domestic market but also on the global stage. With betweeBbB2Active startups, more than 80 active

unicorns, India is now the itld-largest startup ecosystem globally. The country also boasts of the second largest
Incubator/Accelerator (I/A) ecosystem in the world with the second highest I/A density (number of I/As per 1000
startups). Indian startups are now building for the wawdth a significant share of the total revenue coming from
international mar ket s, particularly the US and Europe.
scalable innovation has drawn attention from global investors, including sovereddtn funds and corporate VCs.

While tech startups have been addressing some of the most critical national imperatives, the rise of DeepTech startups,
particularly in areas |like Al, blockchai ntoleadindighr obot i c
impact and higttech domains.

In the spotlight - FY25E Highlights

S

\ i \ J
A. New startup creation resurgence inemerging  : E. Recovery in funding but persistent sectoral
sectors and technologies : i disparities

C. DeepTech startups gaining momentum as India
builds global solutions

ER&D emerges as a hotbed of opportunities
For the fourth consecutive year, ER&D emerged as the highest growing segment within Indian tech industry

ER&D revenues from Indiabés tech sector grew 7. % in FY2
ER&D segment has grown above industry average, and its share of total revenues now stands at 21.1% as compared
t0 20.2% in FY21.

ER&D is growing rapidly, outpacing other segments as companies shift toward outsourcing to partner for their
research and engineering requirements. Offshoring, both in terms of outsourcing and GCCs continue to grow propelled
by a symbiotic connection betee the traditional as well as new value levers shifting the discourse from cost
efficiency, and cost arbitrage through lmest R&D to driving global innovation strategies. With this, India is no
longer just a lowcost centre but emerging as the globabwation hub.

Indian ER&D revenues ($ Bn)
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In the spotlight - FY25E Highlights

— pum—
| P
J J
A. Large deals, M&As and enhanced digital : B. Mega trends like Al, digitalization, and
engineering demand fuel India ER&D growth : sustainability leading to emergence of new

growth levers for India ER&D 3

Non-traditional/ growth sectors gain prominence
expanding the growth continuum of ER&D

.....u»noi

-0 SOEOINIIERIT

+ Testing +  RadioAccessNetworks
Industrial Robotics Chips +  Private 5G solutions

+  CustomAlChips +  5GMulti-Cloud Solutions

«  Chip Design and Development

[\ Enterprise Al
Platform
+ Centralized AlHub Focus o f
+ EdgeAl [e= T E . . i
5 u Partn&stzlps Conpuie fldod

+  Digital Twins
Industrial Metaverse
InCY2 ik
Management +  ElectronicDesign
+  LLMDevelopment Automation

F

+ Automotive Chips +  A-Powered Cyhevsec\mty
+  Customized SOV solutions +  Extended Detectionand Response

+ Vehicle Telematics bRy
Industrial Cybersecurity

Source: ENR Trends, Secondary sources, Nasscom

Vibrant GCC landscape emerges as the postarhild for the tech industry
In 2024, GCCs in India continued its accelerated growth journey, underwent significant transformations characterized

by a notable increase in employment, a strong emphasis on skill development, and the establishment of a supportive
ecosystem for growth.
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GCCs in India - Additions and expansions in FY25E

New GCCs Entrants (Numbers)

GCC Expansions (Numbers)

a1 Q2 Qa3

Mote: The number of new GCC additions and expansions are illustrative and not comprehensive

Source: Zinnav, Nasscom

Q4

New and Expanding GCCs in India in CY24

(57) Healthcare

Software &
= Internet

Chemicals &
Materials
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@ Entertainment
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Automotive

Source: Zinnov, Nasscom

INFINX

([ VERVENT

® urerec

FY25E

Q4 FY25E

5~ J Celanese

183

N EVERNORTH

. BRIDGEWEST ©

SpIrG.

55 HCA:: :
}leg}thcgpref :

EE
MX



In the spotlight - FY25E Highlights

A. Different profile and focus areas for new GCCs B. Mid-market GCCs a major contributor to India's

established in India in CY24 : © GCC ecosystem, driving innovation and fostering  :
: | economic growth H
i S i
— —
LS 3 AN i
C. Key GCC growth drivers in CY24- North America, D. GCCs are moving towards ‘GCC as a Service’ model
multifunctional, Al focused and ER&D H : for greater agility, cost-efficiency, and access to

specialized skills

Tech industry steers convergence of enterprise Al and GenAl adoption

CY24 could be the distinguishing year for Al with simultaneous developments in both Al democratization and
practical Al convergence. After experimentations in CY23 with LLMs to-tesitnage models, open and closed
source models, firgpass prompts and hatinationreducing techniques, CY24 witnessed a decisive shift toward
pragmatic use cases and vertical Al solutions. Focus pivoted from raw capabilities to reliability, efficiency, and
specificity led by improvements in model reasoning, factuality, amdegb management. Progress in RAGs and
knowledge graphs improved contextual outputs, custom and inepstgjfic small models became mainstream, and
tech providers started integrating Al, cloud, data, and GenAl onto scalable and highly customizabltaglatfo

strong Po@o-production push.

Recently introduced and rapidly advancing agentic Al technology is set to transform the construct of both Al systems

and Alenabled systems even further. Through these rapid GenAl developments, overall relevance of Al and data
engineering regained prominere . According to | SG6s I ndex Insider glob
most large cost optimization contracts are beginning to report components of Al/GenAl and data engineering services
embedded in them, with companies having allocated ~5&teaf technology spend on Al initiatives, amounting to

over $15 Bn in deal value signed in CY24.

Yet, the technology is nascent, rapidly evolving, and unproven in Rol terms. Taking cognizance of the unfolding
dynamism, the tech industry accentuated its pace of innovation, focused partnerships, and developratenéntiend
PoGcumproduction grade Adnd GenAl offerings in CY24

Key growth themes from tech industry Al initiatives in CY24

; "’[TZT;-"‘ Experimentation to Scalability: Industry
2 %%s 4 pivatsmirror rapid GenAl tech evalution

Foim ™ 3.2xIndustry Al Activity Growth: Industry
E » & Alfocus expands and despens in CY24

; . 90% of Al is GenAl: GenAl activity
\E(, dominated industry Al activity, initiatives,
' and future-readiness

Self-Led to Partnership-Led: 55% of

all Al activity by the industry focused on
partnerships for co-creation, client-centric
RE&D, and faster GTM strategies
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e, Scalable, Integrated Platforms over Point
/?L\l Solutions: GenAl platforms increasingly

G\Q}‘ f  integrate cloud, data, and traditional Al using
flexible, future-ready architecture

Base to Advanced Al Skilling: Tech
+" . providers step-up skilling stakes
@ covering broad-based pyramid skilling to
< advanced Al capability building initiatives

o Preparing for Agentic Al: Al startups and
%—@ i tech providers re-purpose existing
E ~ GenaAl offerings for agentic Al integration

From education to employment Prioritizing skill focused talent development and management
Tech industry hiring in FY25E grew ~1.5x over FY24 with all tech sub segments going back to colleges.

The year witnessed increased application of Al/Gen Al in the tech sector which in turn strengthened the emphasis on
skilling across organisations. Academia concentrated on redesigning curriculum in line with industry requirements to

make the students futiready. Professional skills and learning attitude gained prominence as top HR priorities, with
0Sk-FIltstd6 emerging as the new model for talent managem¢

Tech incremental hiring grows ~1.5X

126K

87K

FY24 FY25E
In the spotlight - FYZSE Highlights

o e
LS

A. Skills and job landscape continues to evolve : : B. "Skills-First’ - The emerging talent
as Al takes center stage H management model gaining prominence i

C. Academia realigning focus with evolving industry
and market requirements i
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India Domestic Tech Market: Regaining vigour amidst promising times

The Indian domestic tech market maintained its growth momentum and grew faster than exports, second time in a
row. The demand push provided by the government, enterprise and consumer segments powered a revenue of $58.2
Bn and near 7% growth rate during thear.

Both on the government and enterprise front, digital transformation and Al/GenAl emerged as key focus areas of
spending. Further, ser vi ce -centrio solutions rared heighteneduastivitp im thel e | i v e
semiconductor and data centrantiins opened a new avenue of opportunity driving optimism in the market. On the
consumesside, consistent onboarding of digital consumers especially in the tier I/1l cities, declining rural urban digital

divide, as well as a booming eCommerce segmentwiiia¢ssed a y-y growth of 35%, remained a key driver of

growth.

Domestic technology revenues expected to grow by nearly 7% in FY25E

Domestic technology revenues ($ Bn)

8.4
Software
products 7.9%
78
61
BPM 7%
5.7
25
IT Services 7.5%
232
18.8
Hardware 5.9%
17.7
FY24 FY25E
A FY24 A FY25E

o Growth driven by rising adoption of cloud implementation and app maintenance and management
{ - services. As per MarketsandMarkets in CY24, SMEs reported a higher (19%) growth in the

managed services sub-segment, in comparison to large enterprises, which witnessed a growth of

16%. Interms of share, large enterprises accounted for 64% of the market, while SMEs accounted

ITServices
for 36%. Further, on-premise deployments accounted for 65%, while cloud accounted for 35% of
the market.
Data annotation, data analytics, database administration, data creation for GenAl, outsourced
% recruitment services, telecom and BFS| verticals drove demand. Further, the rise of regional call
centres enabled growthin tier Iflll cities like Coimbatore, Chandigarh, Mysore, and Ahmedabad
BPM etc, which witnessed the fastest growth in the domestic BPM segment.
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Software products witnessed the fastest y-o-y growth at 7.9% driven by CRM, ERP and content
management. More than 25% of growth was driven by the growth of hyperscalers, while the
remaining demand came from heightened cloud adoption by government organizations, public
sector enterprises and the BFSI vertical.

Demand from the consumer and commercial segments enabled growth in the hardware segment.
On the consumer side, rising adoption of PCs for gaming and content creation and increasing
focus on Al features and tools in PCs remained key drivers. On the commercial front, enterprises
Hardware slowly kickstarting their IT device refreshment cycles was the driving factor.

In the spotlight - FY25E Highlights

- | —

A.Hi-tech vertical outshines in enterprise tech B. Government takes the lead in Al initiatives, :
spend, players line up to explore newer data centre ! powering new-age tech adoption and forming :
and semicon opportunities partnerships

T R T Ty I E ......‘.j

] C. Tech interventions drive digitalization in
i consumer-focused verticals, eCommerce and "Quick’
commerce

o F

.
-
-
-

-
-
-
-
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These partnerships focused on

Gujarat government formed enhancing Al readiness, establish an
partnerships with Intel, IBM Al cluster to foster innovation, impart
and Microsoft. Al-based skill training and establish an

Al CoE in GIFT city.

These focused on establishing an

Al CoE, using Al for e-governance,
providing world-class Al and cloud
infrastructure to startups, upskilling
0.25 million students and strengthening
the state's Al talent pool.

Telangana formed partnerships with

Meta, NVIDIA, Nazara Technologies, Y

otta, Nextwave, AWS, Microsoft, World Telangana
Trade Centers Association (WTCA).

The state formed partnerships with

In Tamil Nadu, launch of the five-year Google, Applied Materials, PayPal and
Tamil Nadu Al Mission that aims to AWS to strengthen Al capabilities
establish it as a leading Al hub remained for MSMEs and launch an Al CoE, an
the highlight. advanced technology centre, Genal

startup hub and Al lab
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As the stage is set to fulfil the vision of a Viksit Bharat by 2047 introduced by the Government of India aiming to transform
the country into a developed and self- reliant nation by the year 2047, marking the centenary of India's Independence,
here are the pillars empowering this dream to reality.

8. Tech-Focused Government
Policies & Investment

6. Unparalled Cost
Competitiveness

Diverse Tech Ecosystem

ey ~
i Dynamic Tech Industry Landscape

In 2024, India’s large and diverse tech
ecosystem stands strong, encompassing
Global Capability Centers (GCCs), tech

startups, SMEs, and technology firms, making
it a key player in the global technology
landscape,
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2. Conducive Business
Atmosphere

4._ Sustainabllity and Innovation
Leadership

Powerhouse of Innovation & Growth :}

India's tech ecosystem in 2024 reflects a
spirit of innovation, with a sharp increase in
patents, thriving DeepTech startups, a robust
unicorn pipeline, and significant growth in
GenAl startups.



/2 75 Mn+ %\j 240+

| | SMEs ¢ GenAl Startups

40,000+

32k-35k + 400K+

D_—:y Tech Startups N 7 Tech patents filed in India between
L January 2010 to January 2025

4000+

Number of DeepTech Startups

82

Active Unicorns

Global Tech Talent Leader

Large and Skilled Workforce Global Impact

With a robust technology talent pool, India + Indian-origin leaders have revolutionized
is recognized as a world leader in terms of global corporations, showcasing their
skilled professionals. transformative leadership.

5.79 Mn © $4.3Tn

Tech Industry workforces in FY25E @ Market cap addition in Indian-led 5 top

tech companies] between 2018 and 2024

#1 @ 90

Leads in Global Al Skill Penetration Index g Indians in the list of US unicorns’
in2024 immigrant founders

2.6 Mn 9@9 72%

o
=]
=

©)

¢

Largest number of STEM graduates Indians have the biggest share of skilled

visasin USin FY23 (Oct 2022-Sept 2023)

2nd largest Developer community on @ Indians having global roles and global

GitHub portfolios inFY24

G H0

T:Companies include Adabe, Alphabet, Mastercard, Microsoft, Palp Alto networks
Source: llya A Strebulaew - Stanford Graduate School of Business, US State Department, Zinnov, Nasscom -
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Tech-Focused Government Policies & Investment

™ : ~\
Progressive Policy & Trustworthy Tech . 5 } Leoding CSR Spender and Diversity Chompion /.'
India's proactive policy framework «  The techindustry exemplifies a deep
strengthens its global business value commitment to diversity and CSR
proposition and enhances overall trust, investments.

fostering innovation, digital transformation,
and investment growth.

$1.3Bn ¥ ~$622Mn

Al Amount approved by GOI for India Al Aggregate spend by major tech
Mission. companies inFY23
i
], 63.9Mn £ 4
Rural Individuals became digitally literate Tech companies among the top 20 CSR
under Pradhan Mantri Gramin Digital spenders of India

Saksharta Abhiyan (PMGDISHA).

Y ~8§723Mn ® 83%

National Quantum Mission launched, Techcompanies reported more than 2% of theirs
spanning from 2023-24 to 2030-31 spends being aliocated toCSRin 2023
#1 A 18%

Technology the most trusted sector in Indian startups having at least one

2024 Edelman Trust Barometer inIndia women founder

#4 T 36%

Rankin Stanford HAI's Global Al Vibrancy Women as workforce in Indian tech

Index in 2024 industry

Global Economic Growth Outlook for CY25

|l . Stabilizing real GDP growth rate

At 3.3%, CY25 global GDP is expected to stay within theq@8VID range of 33.5% growth rate, up 10 bps from
the 3.2% in CY24, and just a tad lower than the 2ZBQE9 average of 3.4%. India is expected to grow between 6.3%
to 6.8% as per the Economic 8ey of India 2025.

I'l .Advanced economies to drive growth

US growth forecast resilient at 2.7% despite highetdoger interest rates due to rare wage rate vs. labor participation
balance coupled with prAmerica policy tailwinds. UK expects faster interest rate cuts and private and public
spending boost fromaenings/ tax collections.

Germanyés return to pos.i-edgrosvth i @wdpe altdough strecteruegulatoasncaufda ¢t u r
start hurting innovatioted growth advantage for the region.

I n EMDES, relative slowdown is expected due to BRI CS,
further growth decline is likely to create positive momentum for other ASEAN nations. MEA is likely to grow by 1.5x
based on its renewed oil+ stgy.
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CY25 GDP Growth Projections
3.2% 3.3% B.4% 6.8%

World India
W CY24E @ CY25P

CY 25 Regionwise GDP Growth Projections

28% 27% 09% 16% 08% 10% 2.4% 36% 42% 42% 6.4% 68%

A CY24E
I I I I & CY25P
usa UK

Europe MEA APAC India
(excl. UK) (incl. India)

I 1l Core sectors set for revi val

Easing fiscal stances will likely boost BFSI and retail, while major public spending in a bid to boost local industry
will revive manufacturing. Countries with aging demographics are planning investments in healthcare delivery and
R&D.

In CY25, enterprises and governments are expecting better demand revival than CY24 and growth stabilizing within
the 33.3% range. Supportive factors include continued easing of monetary policy with disinflation, robust growth in
advanced economies, andosty tech push to reverse productivity declines due to aging populations. Yet, ongoing
geopolitical conflicts, exacerbating trade tensions due to accentuated protectionist policies, and rising costs of ignoring
climate action, could create disruptive grobvehocks.
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Major global tailwinds in CY25
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| Continued US resilience |

US GDP's upward revision by 50 bps to 2.7% for CY25, likely based on consumption increase due to robust labour
markets, accelerating investments creating strong wealth effects, and a growth trajectory agnostic of smaller
misses in disinflation and rate cuts, offers strong global growth support.

[ Global efforts towards disinfiation and rate cuts |

Analysts expect ECB to effect sub-2% interest rates, UK to reduce by 100 bps, while eagerty awaiting more USrate
cuts than the two announced for CY25. Emerging markets may have sticky infiation for longer and hence a gradual
interest rate reduction. Collectively global consumer price index is expected to decline to 4.2% from 5.7%.

| Higher growth in UK, Europe, MEA, and India |

UK economy likely to grow from 0.9% in CY24 to 1.6% in CY25, powered by public investment and private
consumption from better incomes and rate cuts. Germany returning to positive growth, from -0.2% to 0.3%,
likely to trigger manufacturing upcycle in the region. MEA's growth offers new market opportunities, while a
stable India is expected to offset weaker China growth in APAC with a 6.8% growthrate.

[ Efficiency-focused measures to prevent growth divergence}

In a bid to prevent growth divergence from better performing peers, some countries may undertake efforts to
increase labour supply, reduce misallocation, enhance competition, and support innovation, thereby improving
long-term sustainability of growth.

| Revival of core sectors |

Hi-Tech, BFS|, heatthcare, particularly biotech, pockets of manufacturing, and trade, transport, and logistics are
expected to drive growth, while auto, telecom, and alternative energy sectors may continue to see challenges.

[ Al-led acceleration of technology convergence |

With Al becoming the foundation of next-age digital and competitive advantage, the fight for dominance will benefit
through greater and more integrated use cases of Al for solving intractable societal and global challenges and deliver
productivity improvements at speed and scale.

Source: IMF, Institute and Faculty of Actuaries (IFoA), World Economic Forum, Nassoom
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Maijor global growth headwinds in CY25

[ Heightened policy uncertainty |

take the form of a new wave of tariffs, exacerbate trade tensions, lower investment, reduce market efficiency,

O With newly elected governments across the globe, a threat of intense protectionist policies looms. This could
=)=
distort trade flows, and disrupt supply chains.

[ Rising government debt |

ﬁ Globally, rising government debt poses as achallenge with debt levels rising from $59.7 trillion in 2015 to 5102 trillion in
E CY2024. Managing rising debt will particularly be a challenge in developing as well as low-income countries given their
Eg limited fiscal space and need to maintain expenditure on programs supporting the most vulnerable.

[ Exacerbated climate risks |

and Faculty of Actuaries (FoA) and the University of Exeter, climate change has the potential to cause a 50 per cent

("‘: Extreme weather events and rising climate change risks might dampen growth prospects in CY25. As per Institute
loss of global GDR

[ Regulation-driven growth stagnation in Euro area and slowing China |

Owerly rigorous regulations stand to limit Euro area’s ability to leap in technological RED and innovation, resulting
in broad-based growth declines, in addition to the cost of supporting/rebuilding Ukraine, and securing the energy
futures amidst tepid climate financing sentiment. China too is expected to witness tepid growth due to passive
consumption demand and real estate weakness.

 Elevated tensions in regional pockets |

& Elevated geopolitical tensions in regions like the Middle East along with bouts of political instability in some Asian
E E g and European countries are expected to pose risks of rattled markets, neightened global trade frictions and
additional uncertainty regarding fiscal and structural policies.

 Unfavourable demographics |

Aging population, declining fertility rates and the resulting shift in labour supply, particularly in advanced economies
@} and Chinais likely to slow down GOP per capita growth. In super-ageing societies such as Japan, South Korea, Italy

or Germary, these risks could heighten and create imeversible slowdown.

Source: IMF, Institute and Faculty of Actuaries (IFoA), World Economic Forum, Nasscom

Enterprise Technology Spend Outlook for CY25

With higher technology spend, particularly-keld digital spend, enterprises are likely to invest in convergence of tech
spend into highmpact use cases that could provide the foundation for the next five years of technological leaps,
through 2030.Innasc o més Annual Enterprise CXO Survey 2025, 500
of demand, growth, tech spend, and digital focus. Major trends are:

Il . 5.1% Gl obal I T services spend growth in CY25

(

| DC6s January 2025 global tech spending forecast reveal

Significant impetus from data and cloud spending may continue while core Al spending is expected to gain with
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emerging clarity on vertical and crefisictional use cases. Spend on software is expected to stay flat at around 13.5%
while hardware is expected to decline to 7.8% growth, after a strong CY24.

Global IT Services Spend Growth

4.7% 5.1%

A CY24E @ CY25P

Il .Hi gheammge digital spending to rise

70% CXOs expect an increase of 5% or more In their CY25 tech budgets with another 15% suggesting no change
from CY24.

82% of the CXOs expect to increase digital spend by 5% or more from the CY24 levels, spending at least 20% of the
tech budget on digital, with a significant 10 pp increase in the category speneb0§«0

Digital Spend as % of Total Tech Budget

% of respondents
Over 60% 17%
41-60% 30%
21-40% 34%
Upto 20% 19%

1l Top five areas80®W account for 60

AI/ML (including GenAl), cybersecurity, cloud and edge, big data and analytics, and robotics and automation,
account for 6680% of the digital spend basket. Al/ML spending is expected to grow by ~3B%4 with ~80%

of the companies planning to increaseit Al spend, including GenAl, and another 17% intending to retain CY24
allocations. Companies plan to decrease spend on networking tech from CY24.

l'l'-::p Five Digital Priorities and Percent Allocation of
Digital Spend in CY25

AlML (incl. Cybersecurity
15-20%  ganap) 12-17%
‘Cloud and ] Big Data and
12-16% Edge 11-14% Analytics
'Robotics and

10-13% | automation
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Il V. Al expected to invite higher allocation

79% of the CXOs have indicated increasing Al allocation as part of their digital budgets in CY25, clearly indicating
the primary technology spend focus for the year. Several enterprises also plan to hire specialist Al roles to boost
internal capabilitiessuch as Chief Al officers, Al model trainers, Al ethics officers and Al reinforcement experts.

Enterprise Al Budget Allocation Anticipated in CY25

% of respondents
43 17% 79%
Lower than Same as Higher than
CY24 CY24 CY24
V. Tech outsourcing strong with India | eading

Over 75% of the CXOs prefer outsourcing digital services, with India retaining top position in location of preference
globally.

Top Five Preferred Outsourcing Destinations

India . Brazil ! Mexico ! Malaysia ::F'hilippines:

VI . Headwinds to scal ef addign ¢ ,al adlireopveard inltietryn al

Majority CXOs concur that lack of operational flexibility to adapt is going to be the biggest hindrance to scaling up
digital in CY25. When compared with their responses in CY24,challenges were more stakedoider such as
building competitive differstiation, dealing with new market dynamics and ESG compliance.

Concerns about lack of right mix of domain and tech expertise exacerbated by-thefaisty Al technologies is a

major concern, same as last year. CXOs are also concerned about interoperability between coexisting legacy,
modernized, and monecently aquired, Alcentric tech stack components to deliver an integrated, seamless
technology portfolio. This creates major change management challenges.

Due to these concerns, Rol from ongoing digital initiatives prove elusive and could impact future tech investments.
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Chollenges to Scole Persist in CY25

Shortage of talent in critical skills and
experience levels

Legacy data systems and interoperability
challenges

Unanticipated level of change management

EE%  across the enterprise

G—;'\. Complex integration of cutting-edge digital

3 5 A

: 908 i PaCswith existing tech stack

Q‘Tj Disparity in expected Rol timelines between IT
. -

\?\ : andthe business

Hew digitalZscole challenges cited by enterprise CXOs for CY25

Technology Sector Growth Outlook for FY26

FY26

is expected

Business growth

to see greater technology
Annual Tech Services CXO Survey 2025, across 100+ tech service providers comprising IT services, BPM, ER&D,
and software product companies;heproviders reveal their optimism toward better client demand, Al spend, and

growth prospects.

expectations rise

spend, | eve

for FY2e

77% of the providers expect an increase in business growth in FY26. Growth is expected from growing foundational
digital scope, emerging markets, and strategitedlldemand.

Business growth expectations in FY2é

% of respondents
4% 19% 77%
- [ | l
Lower than Stay similar Higher than
FY25 to FY25 FY25

.Alt hough enterprise (client) tech

budget

expectatio

In FY26, providers have expressed a more cautious view of client tech budget increase. Only 40% expect an increase,
while another 45% expect levels similar to last year.
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Client tech spend growth expectations in FY2é
% of respondents
15% 45% 40%

PU

Lower than Stay similar Higher than
Fy2s to FY25 FY25
I'l'l Hiring expectations to be modest in FY26

45% of the providers expect hiring to exceed FY25 levels, most likely at fresher levels where higher intake for further
upskilling into Al-related roles may be seen. Data and claldted job roles may increase as more demand comes.
Providers are also egpting to invest in new specialist roles to manage Al adoption, such as Al model validation or
reinforcement trainers.

Hiring growth expectations in FY26

% of respondents
12% 43% 45%
]
Lower than Stay similar to Higher than
FY2s Fy25 FY25
I V. Industry expects multiple factors to affect client

In FY26, the industry anticipates Ad¢d services transformation to be the primary source of disruption, followed by
macro factors of muted discretionary spend and geopolitical upheavals. Providers anticipatéirentitinal
headwinds and will likely wdkto be flexible and responsive to address both external and internal challenges.

Major Growth Challenges for the Technology Industry in FY26

External Factors [ Internal Factors J

1 Muted Geopolitical 1 Al-led services 2 Skills or labar
discretionary spend upheavals transformation | shortage
3 Iﬂacroecm'mmic Shifts in sourcing 3 | Cyber risks 4 | Margin pressure
stress strategy ] J
| g | Widening trade and Unpredictable
tariff wars policy changes
| 7 Delayed decision
making
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V. Al spending is expected to increase, albeit gradual

Providers are uniformly distributed across levels of Al spending indicating that while it may take time get to higher
allocations, that the spread of intent and actual spend is broadening across the client base. More clients are expected
to decisively movéoCs to production in FY26.

Proportion of tech spend allocated for Al in FY26

% of respondents
37% 29% 34%
Less than 10% 11-20% More than 20%
VI . I ndustry is expected to focus on specific strategie

Majority of the industry leaders highlight the need for somewhat diversified strategies for core and emerging markets,
balance of portfolio across fixed cost and outcdrased deals, aggressive process rationalization and effective use
of GenAl productiviy tools, a strategic approach to partnerships for niche opportunities to allrounded growth, and
extensive expertise development across the talent base.

Industry Growth Opportunities in CY25 ]

Expansion and Deepening of

Market Share Focus on emerging market plays while deepening wallet share across key clients

Outcome-Driven Services Shifting mix of services towards outcome-oriented delivery

internal Efficlency and Improving operational efficiencies through rationalization and standardization
Productivity Focus
?Dr;mlars hip-Led Expansion Joint GTMs, product development, tech R&D, and skill development are sought after approaches
els

Extensive Tech Expertise

Capacity and capability building for productization of services with Al agents on the anvil
Development

Transformative Technology Trendsi A 20252030 Perspective

Emergence of GenAl has fueled a global shift to digitaive AHfirst business models in order to exploit the
democratization of intelligence that this tech offerfrom legacy companies trying a feint-the-digital door, to
digital-natives spending on forward looking tech. Several analyses have been ednttuctinderstand the
technologies that will transform living and liveability by the turn of 2030. We have chosen a set of seven major
technology domains and 20 key transformative technologies that could redefine the paradigm of a digitalfirst world
over the next 45 years, inviting most R&D and commerelade investments, innovative solutions from providers,

and newto-world business models.
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The shortlisted transformative technology trends score high on a combination of factoirs

._‘\ Current Technelogy Maturity and Potential for Future Investment :}

} /“"_"\ For each technology, we have analyzed its current state of maturity by assessing the maturity of core
: hﬁfﬁ‘ * converging technologies, and further, have evaluated the potential for sustained R&D or commercialization

investment in the next 4-5 years.

-
.:\ Impact Potential p;

and efficiencies.

g, FOreachiechnology, we assess how it will affect existing operations or systems within an industry, across
: {] - industries, or at a societal Ievel,b},zwayofaugmentationDrre-engineeringtoimproveoveralleﬁectiveness

Strategic Priorities for the Indian Tech Industry in CY25

Indian tech industry is at yet another cusp of transformation where it is required to lead with a digitalfirst, but human
centric approach in a rapidly shapeshifting digital
look towardsthe largest tech services industry for pragmatic direction, an empathetic and consultative partnership,

andfuturer eady sol uti ons. Not only the gl obal

mar ket s,

leap as India aggressively pregsifor and executes on its 2047 vision. As the primary expiemted services
industry of the soon tbe 4th largest economy, 2nd largest startup htlargest Al workforce provider, and aiming
to be the applied Al l ab of the wepladed Withlgovermmerdided t e c h
active CoEs in Al, quantum, deeptech, and cybersecurity, and a holistic approach to expansistingf 2P|

framework, the future of digital tech expansion and advancement from India for thehasddveral promises in the
years to come. The tech services industry will play a pivotal role in driving these promises to fruition. We recommend

a set of strategic imperatives for the industry to capitalize on growth signals in CY25.

| Co-create: With customers their

: : skilled talent advantage to
personalized growth journeys

build next-gen solutions

Converge: Services and Collaborate: With future-
products onfo scalable, ready partners for long-term

| customizable platforms symbiotic growth

Source: Nasscotfin Strategic Review 2025
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Market Assessment of Indian IT Services and BPM Exports to North America

Executive Summary

USD 100.05 Billion

Market Size in Market Size in
2024 2030

USD 106.95 Billion

Market Size in
2025

BY END-USER INDUSTRY VERTICAL

41.22%

Market Share, BFSI, 2024

The BFSI segment occupied the largest market share
of 41.22% in 2024, and the public sector and

government projects segment is expected to witness
the highest CAGR of 7.91% over the forecast period.

Market Overview

USD 142.72 Billion

BY SERVICE TYPE

28.53%

Market Share, Application Development and
Maintenance, 2024

>

Y

The application development and maintenance
segment occupied the largest market share of
28.53% in 2024, and the cybersecurity and
compliance services segment is expected to witness
the highest CAGR of 9.06% over the forecast period.

BY EXPORTING ENTERPRISE SIZE “

68.51% A

Market Share, Large Enterprises (Tier I), 2024

The large enterprises (Tier |) segment occupied the
largest market share of 68.51% in 2024, and the
others (Tier Il and Beyond) segment is expected to
witness the highest CAGR of 7.53% over the forecast
period.

BY DELIVERY MODELS

64.41%

Market Share, Offshore, 2024

p
@]d

The offshore segment occupied the largest market
share of 64.41% in 2024, and the global capability
centers (GCCs) segment is expected to witness the
highest CAGR of 8.73% over the forecast period.

BY COUNTRY

87.88%

Market Share, United States, 2024

The United States segment occupied the largest
market share of 87.88% in 2024 and is expected to
witness the highest CAGR of 6.06% over the forecast
period.

The Market Assessment of Indian IT Services and BPM Exports to North America was valued at USD 100.05 billion in 2024 and is expected to reach a value of USD 142.72 billion
in 2030, registering a CAGR of 5.94% during the forecast period (2025-2030).

INDIA’S ROLE IN DELIVERING IT SERVICES TO NORTH AMERICA

+ India has established itself as a dominant player in the global IT services market,
particularly in North America. The country has consistently increased its share in global
IT outsourcing, showcasing its ability to adapt to evolving market demands and deliver

high-quality services.

The Indian IT services industry is on a robust growth trajectory, driven by innovation,
digital transformation, and a strong focus on customer-centric solutions. The sector's

: MARKET ASSESSMENT OF INDIAN IT SERVICES AND BPM EXPORTS TO

| NORTH AMERICA, REVENUE, IN USD BILLION, 2023-2030

CAGR (2025-2030): 5.94%

142.72
13553

growth is supported by its ability to scale operations and maintain competitive pricing.

India's software and IT services exports continue to grow steadily, reflecting the
country's strong position as a global technology hub. This growth is underpinned by its
skilled workforce, advanced infrastructure, and a favorable business environment.

NORTH AMERICAN MARKET PENETRATION

« The United States remains the largest market for Indian IT exports, highlighting the
strong bilateral trade relationship and the trust North American companies place in
Indian service providers. This partnership is driven by India's ability to deliver cost-
effective and innovative solutions.

+ Canada, along with the United States, plays a significant role in India’s IT export

landscape. The combined demand from these two countries underscores the importance
of North America as a critical region for India's IT services sector.

+ North America's contribution to India's IT services revenue emphasizes the region's

strategic importance. The strong presence of Indian IT companies in North America
reflects their ability to meet the region's complex technological needs.

Source: Mordor Intelligence, India Brand Equity Foundation
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SIGNIFICANCE OF NORTH AMERICA AS A TOP MARKET FOR INDIAN
SERVICE PROVIDERS

+ Revenue Dependency on North America

o Indian IT service providers heavily rely on North America as their most significant

geographic market, showcasing a strong revenue concentration in the region.

o The recovery of the U.S. market is expected to drive steady growth in the coming

years, with sectors such as banking and retail playing a pivotal role in boosting
demand for IT services.

o India has established itself as the preferred outsourcing destination for American
companies, reflecting the strong dependency of U.S. firms on Indian IT expertise.

STRATEGIC EDGE IN THE NORTH AMERICAN MARKET

« The time zone difference between India and North America allows Indian IT service

providers to deliver round-the-clock support and development services, ensuring
uninterrupted operations for North American clients.

+ Cost efficiency remains a key advantage for Indian IT firms, offering significant

savings to North American businesses without compromising on quality or language

proficiency.
+ Indian IT companies have built a mature ecosystem of partnerships with leading

global enterprises, particularly Fortune 500 companies, fostering long-term strategic

relationships and reinforcing their market presence.

Source: Mordor Intelligence

23 REPORT - MARKET ASSESSMENT OF INDIAN IT SERVICES AND BPM EXPORTS TO NORTH AMERICA

KEY BENEFITS FOR INDIAN IT OUTSOURCING COMPANIES IN NORTH
AMERICA (U.S. AND CANADA)
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STRATEGIC MARKET EVOLUTION !

Fl-

+ The India IT outsourcing market in North America is undergoing a significant transformation, moving away from traditional outsourcing models toward strategic partnerships.
Companies in North America are increasingly seeking outcome-based revenue models and co-innovation initiatives to achieve shared business objectives. This shift, as
highlighted by NASSCOM, reflects the growing demand for collaborative and value-driven relationships between Indian IT service providers and North American enterprises.

+ Digital transformation is a major growth driver for Indian IT outsourcing services in North America. Businesses in the region are prioritizing the adoption of advanced technologies
such as cloud migration, artificial intelligence (Al), and cybersecurity solutions to enhance operational efficiency and maintain a competitive edge. NASSCOM emphasizes that
these services are critical for addressing the evolving technological needs of North American enterprises, positioning Indian IT firms as key enablers of innovation and growth.

+ Global Capability Centers (GCCs) in India are emerging as innovation hubs, playing a crucial role in supporting Morth American businesses. According to NASSCOM, 72% of
GCC leaders are focusing on talent management to bridge skill gaps and drive productivity, while 96% are leveraging emerging technologies to deliver advanced solutions. This
evolution underscores India's strategic importance in the North American IT outsourcing market, as GCCs continue to provide high-value services and foster innovation for their

clients.

COMPETITIVE POSITIONING

+ India continues to maintain a strong foothold in the global services sector,
highlighting its ability to sustain a competitive edge and establish itself as a key
player in the global market.

+ North America remains a vital region for India's software services exports,
contributing significantly to the growth and expansion of the sector over time.

+ India has positioned itself as a strategic alterative to China in the technology
services space, with the United States relying heavily on Indian IT services to meet
its operational and technological demands.

Source: Mordar Intelligence

24 REPORT - MARKET ASSESSMENT OF INDIAN [T SERVICES AND BPM EXPORTS TO NORTH AMERICA

FUTURE GROWTH TRAJECTORY

+ The services export sector is anticipated to experience significant growth, with
software and IT services continuing to dominate and play a pivotal role in the
overall export landscape.

+ Artificial intelligence and other emerging technologies are expected to lead the
next wave of growth, as top service companies increasingly adopt Al in their
operations and prioritize investments in these advanced technologies.

* Market diversification initiatives are being actively pursued to reduce reliance on
the U.S. market, while still leveraging North America as a primary driver of growth
and expansion.

Copyright & 2025 Mordor Intelligence™ Mi
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Market Drivers

Driver Definition & Mechanism Affected Segments Timeline Geographic Variations Synergies
Digital Enterprise-wide modemization [ —— U.S. leads with USD 3.4
Transformation  programs leveraging Al, cloud, and f—— glp?ta'lp ¥ peak impact 2024-2027, trillion investment by 2026,  Amplifies cloud migration
Initiatives Across  automation to achieve operational tra:;:c))rmatic?n . sustained growth through Canada following with demands and Al adoption
Fortune 500 efficiency gains of 30-50% and . 2030. federal digitization strategies.

- g analytics segments o
Companies revenue increases. initiatives.

Strategic shift to cloud-native . o
U.S. enterprises prioritizing

Cloud-first and architectures combined with Al Cloud migration services, . . . Drives 24x7 support
. ) ) ) . ) Immediate acceleration 2024-  GenAl (95% adoption plans), .
Al-driven Strategy integration enabling 89% of Al/GenAl solutions, hybrid i . . requirements and
. o L ) 2025, maturation by 2027. Canada focusing on hybrid ) .
Adoption organizations to report significant  delivery models compliance automation.

. cloud models.
revenue increases.

Regulatory Mandatory adherence to industry- . o
) ) i . . . . .S, stricter enforcement, Enables cost optimization
Compliance specific regulations creates demand BFSI, Healthcare, Cybersecurity Continuous requirement with L
- ) N 5 X ] Canada harmonizing with through managed
(HIPAA, PCI DSS,  for specialized compliance services  services segments intensification in 2024-2026. " i
U.S. standards. compliance services.
SOX, etc.) and governance frameworks.
26 REPORT - MARKET ASSESSMENT OF INDIAN IT SERVICES AND BPM EXPORTS TO NORTH AMERICA Copyright © 2025 Mordor Intelligence™ ME
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