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DivGl TORQTRANSFER SYSTEMS LTD (DIvGI TTS)

NOT RATED
(Note: All the information in this
note is taken from RHP) Offer Details
The offer comprises of the fresh issue and the Offer for Sale (OFS). The fresh
(For private circulation only) issue comprises of aggregating up to Rs180 cr by the company and the OFS

comprises up to 39,34,243 equity shares by the selling shareholders. The price
band is in the range of Rs.560-590/share.

Objects of the offer

Offer for Sale - The company will not receive any proceeds from the Offer for Sale.
The selling shareholders will be entitled to the proceeds from the Offer for Sale,
net of their respective portion of the offer related expenses.

Fresh Issue — The company proposes to utilise the net proceeds from the fresh
issue towards the following objects: 1. funding capital expenditure requirements
for the purchase of equipments/machineries of its manufacturing facilities
(Rs150.7 cr) and 2. general corporate purposes.

In addition, the company expects to receive the benefits of listing of the equity
shares on the stock exchanges and enhancement of company’s visibility and
brand image and creation of a public market for its equity shares in India.

Details of the offer

Particulars Details

Price band (Rs/share) 560-590

Opening date of the Issue* 1st Mar, 2023

Closing date of the issue 3rd Mar, 2023

No. of shares pre-issue (nos. lakhs) 275

Fresh Issue (nos. lakhs)* 31

Offer for sale (nos. lakhs)* 39

No. of shares post-issue (nos. Lakhs)* 306

Fresh Issue size (Rs Cr)* 180

Offer for sale size (Rs Cr)* 232

Issue size (Rs Cr)* 412

Face Value (Rs/ share) 5

Bid Lot 25 Equity share & in multiple of 25 equity share thereafter

Book Building

QIBs (Including Anchor) 75%

Non-Institutional 15%

Retail 10%

Book Running Lead managers (BRLM) Inga Ventures Private Limited / Equirus Capital Private
Limited

Registrar to the issue Link Intime India Private Limited

Source: Company's RHP, * Based on upper price band; “The Anchor Investor Bidding Date shall be one
Working Day prior to the Bid/Offer Opening Date

Shareholding Pattern (%)

Pre-Issue Post-Issue”

Promoter and Promoter Group 67.2 60.5

Arun Agarwal Public and Others 32.8 39.5
Arun.agarwal@kotak.com Total (%) 100.0 100.0

+91 22 6218 6443 Source: Company's RHP, “Based on upper price band

Kotak Securities Limited has two ind dent equity r h groups: Institutional Equities and Private Client Group. This report has been prepared by the Private Client Group.
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Shareholding of Promoters and members of Promoter Group

Name of the Shareholder No. of Equity Shares % of pre-Offer equity share capital

Promoters (A) 17,245,840 62.6
Jitendra Bhaskar Divgi* 730,680 2.7
Hirendra Bhaskar Divgi** 732,480 2.7
Divgi Holdings Private Limited 15,782,680 57.3
Promoter Group (B) 1,251,360 4.6
Jayshri Mohan Divgi*** 712,800 2.6
Suraj Sanjay Divgi*** 269,280 1.0
Harshvardhan Bharat Divgi*** 269,280 1.0
Total (A) + (B) 18,497,200 67.2

Source: Company's RHP; # Subject to finalization of Basis of Allotment, and assuming transfer of all
Offered Shares; * includes 402,840 Equity Shares jointly held with Divgi Holdings Private Limited;
**includes 402,760 Equity Shares jointly held with Divgi Holdings Private Limited; ***Equity Shares jointly
held with Divgi Holdings Private Limited

Details of Offer for Sale by Selling Shareholders

Name of selling shareholders No. of Equity No. of Equity  No. of Equity
Shares held Shares Shares held

pre-Offer offered post-Offer #

Oman India Joint Investment Fund Il 5,977,360 Up to 2,250,000 3,727,360
NRJN Family Trust * 2,394,720 Up to 1,441,441 953,279
Kishore Mangesh Kalbag 44,800 Up to 15,232 29,568
Bharat Bhalchandra Divgi 197,720 Up to 49,430 148,290
Ashish Anant Divgi 208,040 Up to 104,020 104,020
Arun Ramdas Idgunji 44,800 Up to 33,660 11,140
Sanjay Bhalchandra Divgi 161,840 Up to 40,460 121,380
Total 9,029,280 Up to 39,34,243 5,095,037

Source: Company's RHP; # Subject to finalization of Basis of Allotment, and assuming transfer of all
Offered Shares; * represented by its corporate trustee, Entrust Family Office Legal and Trusteeship
Services Private Limited

Business Overview

Divgi TTS is amongst the very few suppliers in India who have the capability to
develop and provide system level transfer case, torque coupler and DCT (Dual
Clutch Automatic Transmission) solutions (Source: CRISIL Report). The
company is one of the leading players supplying transfer case systems to
automotive OEMs in India and the largest supplier of transfer case systems to
passenger vehicle manufacturers in India (Source: CRISIL Report). Divgi TTS is
also the only player manufacturing and exporting transfer cases to global OEMs
from India, and the only manufacturer of torque couplers in India (Source: CRISIL
Report). The company has the capability to develop and provide transmission
systems for electric vehicles (“EVs”). The company is in the process of designing
and developing prototypes of transmission systems for EVs pursuant to receipt
of a business award for this purpose.

Divgi TTS manufactures and supply a variety of products under the broad
categories of (i) torque transfer systems (which includes four-wheel-drive
(“4WD") and all-wheel-drive (“AWD”") products); (ii) synchronizer systems for
manual transmissions and DCT; and (iii) components for the above-mentioned
product categories for torque transfer systems and synchronizer systems in
manual transmission, DCT, and EVs. The company has also developed (i)
transmission systems for EVs; (ii) DCT systems; and (iii) rear wheel drive manual
transmissions. Divgi TTS is one of the few companies who serve both as systems
level solution provider as well as component kit supplier to global OEMs and Tier
| transmission systems suppliers (Source: CRISIL Report).

Kotak Securities — Private Client Group
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Market Sizing and outlook of relevant auto component segments
Transfer case

Transfer case system is used in four-wheel drive (4WD) or commonly known as
4X4 vehicle that has four driven wheels. Transfer case system involves the
mechanical transfer case components and electronic components ECU
(Electronic Control Unit) & sensors. Transfer cases systems are either chain
driven, or gear driven. In India, except for few high-end models, the industry is
dominated by chain driven transfer case systems in PV and SCV segment.
Current penetration of 4WD is estimated at 1-2% while AWD is about 1% in India.
Hence, the transfer case systems are mostly imported by the OEMs (Original
Equipment Manufacturer) in India. Aisin, BorgWarner, Dana, Divgi TTS, Magna,
Univance are among the key suppliers of transfer cases to passenger vehicle
industry in India. Divgi TTS is one of the leading player supplying transfer case
systems to OEMs in India and the largest supplier of transfer case systems to
passenger vehicle manufacturers in India. Divgi TTS is also the only player
manufacturing and exporting transfer cases (including the dominant chain
driven transfer cases and ESOF (Electronic shift-on-the fly) transfer cases) to
global OEMs from India.

Torque coupler

Torque coupler is used in front wheel drive (FWD) based all-wheel drive (AWD)
vehicles. Torque coupler senses the torque requirement & transfers the
necessary torque to the rear wheels when wheels start slipping on the surface.
Torque couplers are mainly imported since the penetration of AWD is miniscule
in India. Aisin, BorgWarner Divgi TTS, Schaeffler, Valeo, ZF are among key global
suppliers of torque coupler. Few suppliers like Aisin, BorgWarner, Divgi TTS
provide system level solutions offering software that controls the vehicle
dynamics and the clutching and de-clutching system. Divgi TTS is the only
manufacturer for torque couplers in India. Automatic variant of one of the most
popular SUVs, XUV 700 uses Divgi TTS made Nextrac Torque Coupler. In the
overall vehicle sales of XUV 700, the automatic variant has a significant (40-45%)
contribution.

Auto locking hub

Auto locking hub is used in conjunction with ESOF based transfer case. When a
vehicle is running in 2WD (two-wheel-drive) high, the auto locking hub locks the
front wheels i.e. no torque is transferred to the front wheels, they are freely
rotating. In India, very few models are currently on this system (auto lock hub in
conjunction with ESOF transfer case). Hence, auto lock along with the ESOF
based transfer case is imported as a whole transmission system.

Synchroniser

Vehicles fitted with Manual Transmission (MT), Automatic Manual Transmission
(AMT)/ intelligent Manual Transmission (iMT) and Dual Clutch Transmission
(DCT) require synchroniser set. The purpose of a gear synchroniser is to
synchronize the speeds of the input and output shafts of a gearbox during a
gearshift, before the engagement of the upcoming gear. Key players such as
Anand CY Myuteck Automotive Pvt. Ltd., Divgi TorqTransfer Systems Private
Limited, Natesan Synchrocones Pvt. Ltd., Yugal Precision Pvt. Ltd. manufactures
synchronisers for PV (Passenger Vehicle) and SCV (Small Commercial Vehicle).
Divgi TTS is one of the first few suppliers of steel and carbon-based synchronizer
systems for the Indian market. Divgi TTS has also been one of the leading
manufacturers of steel synchronizers in India.

Kotak Securities — Private Client Group
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Manual Transmission

Manual transmission is used to transmit power from the engine to the wheels
and contains a gear box that would require the driver to manually choose
between different gear ratios using a gear stick and clutch during acceleration
and deceleration. This is the most predominant transmission system in the
Indian market for PVs and SCVs. OEMs typically undertake assembly of manual
transmission systems in-house or through subsidiary companies. OEMs procure
sub-components such as gears, shafts, synchronisers, etc. from various auto
component suppliers and then assemble it in-house. Few component players
supply entire transmission assembly in India, key players are Avtec and Kinetic
Engineering.

Dual Clutch Transmission

Dual clutch transmission (DCT), also known as twin-clutch transmission
transmits the power from the engine to the wheels of the passenger vehicle using
two separate clutches for odd and even gears, within one housing. OEMs are
heavily dependent on imports for DCT. The major suppliers to Indian market
include Aisin, Hyundai Powersys, Stellantis, etc. BorgWarner, Continental, Eaton,
GKN, KG International, Magna, Magnetti Marelli, Punch Powertrain, Schaeffler,
Valeo, ZF, etc. are some of the major global competitors. Company like Divgi TTS
is in the process of launching domestically manufactured DCT systems for the
Indian market. The company is planning to localise and commercialise 7 Speed
Dual Clutch Automatic Transmission. Divgi TTS will therefore be the only the
manufacturer of DCT systems in India as other leading manufacturers such as
Aisin, BorgWarner, Hyundai Powersys have import based business model.

EV transmission

Transmission assembly in electric vehicle is different from the one which is used
in conventional Internal combustion engine (ICE) vehicles. Single speed
Transmission and Multi-speed Transmission are two types of transmission
mostly used in electric vehicles. In India, electric PV vehicle is run on single speed
transmission assembly. Components considered for sizing as an EV
transmission assembly (single speed) are mechanical gear box, motor and its
integration. Pricing of an EV transmission is directly proportional to the motor
capacity. Since the EV penetration is 0.6% as on fiscal 2022 in PV category,
currently, OEMs are importing EV transmission assembly in India. BorgWarner,
Magna, Prestolite electric, ZF are the leading suppliers of EV transmission
systems globally.

Transmission Component kit

Transmission component kit consists of parts of the transmission systems such
as manual transmission, Dual Clutch Transmission, Transfer case, EV
transmission etc. These component kits are typically sourced by tier |
transmission system manufacturers from tier Il transmission component
manufacturers. Globally tier 1 transmission system manufacturers such as
BorgWarner, Aisin, Magna do further value add to these components and supply
transmission systems as a solution to global vehicle manufacturers. Divgi TTS
is positioned as a tier | supplier in India while on the global platform, the company
acts as a tier | supplier as well as a tier Il supplier, providing components to other
tier | suppliers.

Kotak Securities — Private Client Group
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Key Managerial Personnel

A tier Il transmission manufacturer typically manufacturers high value-add
complex parts like castings, Torque Transfer Components, Synchronizers,
Electrohydraulic unit in-house while non-core components such as elastomers,
Bearings, oil seals, fasteners, oil cooler, oil filter etc are typically bought-out.
Players like Divgi TTS serve both as system level solution providers to global
OEMs and also as component kit suppliers to global tier | transmission system
suppliers due to its technical capabilities and ability to supply from low cost

production hub like India.

Name

Designation

Background

Praveen Purushottam Kadle

Jitendra Bhaskar Divgi

Hirendra Bhaskar Divgi

Sudhir Shridhar Mirjankar

Satish Chandrashekhar Kadrolli

Chairman and Independent Director

Managing Director

Whole-Time Director

Chief Financial Officer

Company Secretary and Compliance Officer

He has received a bachelors’ degree in Commerce,
Accounting and Auditing from the University of Bombay and
has qualified as a Chartered Accountant in 1982, received
certificate of merit of Cost and Management Accountant in
1983 and qualified as a Company Secretary in 1983. He is the
Chairman of Prachetas Capital Private Limited. He was
associated with Tata Information Systems (an IBM and Tata
Company) as Vice President (Finance) and Secretary in 1992
and as Vice President (Finance) at Tata Engineering and
Locomotive Company Limited in 1996. He was associated
with Tata Capital Limited as the managing director in 2008
and as an advisor to Tata Sons Limited in 2018.

He has received a bachelors’ degree in Mechanical Engineer
(Honours) from The Birla Institute of Technology & Science,
Pilani in the year 1985 and has received a Master's of Science
Degree in Manufacturing from the University of
Massachusetts, USA in the year 1986. Before joining Divgi
Metalwares in 1994, he worked at Digital Equipment
Corporation, Massachusetts. He served on the Board of
Directors of BorgWarner, China in 2000, and was associated
with BorgWarner till 2005.

He has a bachelor's degree in Mechanical Engineering from
the University of Bangalore. He joined the Company in 1988
and has served in various capacities such as the new product
development manager and has also worked in the role of
controller operations at Company. He has over 30 years of
experience working at the Company.

He has been associated with the Company with effect from
December 1,2016. He holds a bachelors degree in Commerce
from University of Pune and a Post Graduate Diploma in
Business Administration from Symbiosis Centre for Distance
Learning. He has qualified as a certified management
accountant from the Institute of Management Accountants,
United States. He has also successfully completed the chief
financial officer program from Indian Institute of
Management, Kolkata.

He joined the Company on September 5, 2022. He holds a
bachelors’ degree in Commerce from, Savitribai Phule Pune
University (formerly known as University of Pune) and a
certificate of membership from The Institute of Company
Secretaries of India. He has been a compliance professional
for over 7 years. His previous work experience includes years
at Rajkumar Forge Limited, Western India Forgings Private
Limited (Group) and Corpage India Advisors Private Limited.

Source: Company's RHP

Kotak Securities — Private Client Group
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Strengths

One of the very few suppliers in India having the capability to develop and
provide system level transfer case, torque coupler, DCT solutions and
transmission systems for EVs across a wide array of automotive vehicles
and geographies, with leadership across select product categories.

Divgi TTS is amongst the very few suppliers in India who have the capability to
develop and provide system level transfer case, torque coupler and DCT solutions
as it has in-house software development capability (Source: CRISIL Report). The
company has designed, developed, manufactured and supplied software
embedded electronically controlled transfer cases and torque couplers for OEMs
like Tata Motors, Mahindra & Mahindra Limited, amongst others. Divgi TTS has
recently also been awarded a contract for the supply of EV transmission systems
for one of the leading providers of EVs in India, however supply pursuant to the
contract has not started as on the date of Red Herring Prospectus.

The company has entered into a product development agreement as well as
technology transfer agreement with a German automotive company for DCT
systems, and are engaged with a German engineering and digital mobility
company for validation of its design prototypes. The company is one of the few
companies who serve both as systems level solution provider as well as
component kit supplier to global OEMs and Tier | transmission systems suppliers
(Source: CRISIL Report). Divgi TTS designs, develop, manufactures and supply
engineered, turnkey solutions and components to automotive OEMs across
India, USA, China, Korea and Russia, amongst others. The company has
developed transmission systems for EVs; DCT systems; and rear wheel drive
manual transmissions. The company in the process of launching domestically
manufactured DCT systems for the Indian market. Therefore, Divgi TTS will be
the only manufacturer of DCT systems in India (Source: CRISIL Report).

Strategically located manufacturing facilities capable of producing high
precision components meeting system-level design intent

The company's facilities are equipped with advanced machinery and certain of
its facilities are located in close proximity to their key customers to enable
meeting them customers’ demand schedules and logistical advantages for its
customers, and to insulate them from local supply or other disruptions. Divgi TTS
has three manufacturing and assembling facilities across India located at Sirsi
in Karnataka, and Shivare and Bhosari near Pune in Maharashtra, with the
manufacturing facilities at Shivare and Bhosari being strategically located in
proximity to their key clients, and one under-construction manufacturing facility
located at Shirwal.

Divgi TTS manufactures transmission, transfer case and synchroniser
components at their facility in Sirsi. The company's facility at Shivare,
Maharashtra houses grinding and superfinishing equipment to achieve
standards in precision and accuracy including those demanded by EV and DCT
applications globally and transmission components. Divgi TTS facility at Bhosari,
Maharashtra which is the assembling, lab testing and packing unit for its
manufactured components and systems, and their facility at Shivare are both
strategically located in proximity to its key customers as well as the port for
export located at New Mumbai, Maharashtra.

Kotak Securities — Private Client Group
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Long-term relationships with marquee domestic and global customers

Divgi TTS believes that it has strong and well established relationships with
several marquee domestic and global OEMs in the automobile sector such as
Tata Motors, Mahindra & Mahindra and with global suppliers such as
BorgWarner. For instance, the company has been in continued business with
BorgWarner, Tata Motors and Mahindra & Mahindra for over two decades. With
its track record and wide product portfolio, the company has been able to retain
their existing customers and has also been able to attract new customers.

Experienced board of directors and senior management team supported
by skilled and qualified workforce

Divgi TTS is led by a highly experienced board of directors, and a professional
and experienced management team with extensive experience in the automotive
industry. The company’s promoters Jitendra Bhaskar Divgi and Hirendra Bhaskar
Divgi, are mechanical engineers with considerable experience in the automotive
industry. Divgi TTS Chairman, Praveen Purushottam Kadle has considerable
experience in the automotive industry, and the company has benefitted from his
extensive experience. Majority of company’s key managerial personnel or senior
management personnel have worked with them for over ten years, resulting in
effective operational coordination and continuity of business strategies.

Kotak Securities — Private Client Group

Please see the Disclosure/Disclaimer on the last page For Private Circulation 7



MARCH 01, 2023

kotak

Securities
PRIVATE CLIENT GROUP

Strategies

Capturing market opportunities in the growing EV space, and the fast-
growing demand for automatic transmissions in the passenger UVs
segment

The market opportunities in the growing EV space are ample, as the global trend
towards electrification of vehicles continues to surge. The market for EV
transmission is expected to increase by CAGR of 77-82% from Fiscal 2022 and
2027 in volume terms as well as value terms (Source: CRISIL Report). The EV
transmission market is expected to be around Rs4,200-4,400 cr with a volume of
435-440 thousand by Fiscal 2027 (Source: CRISIL Report). Divgi TTS has been
awarded a contract for the supply of EV transmission systems for one of the
leading providers of EVs in India, which will further company’s efforts in
capitalising on the expanding EV space. However, supply pursuant to this
contract has not started as on the date of Red Herring Prospectus. As part of its
growth strategy, the company plans to increase its market share in both the
Indian and overseas markets by offering comprehensive transmission solutions
and components to EV OEMs. As part of their strategy, Divgi TTS intends to enter
into similar contracts with other customers across geographies.

Divgi TTS intends to further leverage their presence in yet another fast-
developing trend, which is the increasing demand for automatics observed
across the entire UV (utility vehicle) segment. Share of UVs has increased in the
total PV industry. Penetration of DCT is expected to remain at the higher level in
the compact UV and UV segments (Source: CRISIL Report). Therefore, the size of
DCT market is expected to grow at a CAGR of 27-30% to Rs2,600-2,800 cr by
Fiscal 2027 (Source: CRISIL Report). Currently OEMs in India are heavily
dependent on imports for DCT. Divgi TTS has developed and are in the process
of launching domestically manufactured DCT systems for the Indian market and
are planning to localise and commercialise 7 Speed Dual Clutch Automatic
Transmission. Further, the company is evaluating development or in-licensing of
an integrated electric drive unit which will help integrate powertrain and the
drivetrain components.

Improve their market share and wallet share by increasing customer and
geographic diversification

Divgi TTS intends to strengthen their relationships with its existing customers
and explore opportunities to grow along the value chain by expanding the array
of their existing products and solutions that is supply’s to its customers across
geographies, and to win new customer contracts by developing products and
solutions aligned with their needs.

The company believes that they have been able to discern emerging trends and
proactively identify new segments of business over the past few years, enabling
them to capitalize on an early mover advantage in certain segments, and also to
harness synergies through knowledge sharing between their cross-functional
teams and horizontal and vertical integration across their operations. The
company intends to expand their reach through in-house efforts as well as
through tie-ups, further bolstered by marketing agreements. The company has
and will continue to expand their global marketing team which will be
complemented with tie-ups with consultants who have extensive experience in
their local geographies. As a part of this growth strategy, Divgi TTS intends to
keep expanding its global reach. The company intends to leverage their
relationships with certain of its key customers, with some of whom they have an
established track record and long-term relationships.

Kotak Securities — Private Client Group
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Cost optimization through product engineering and localisation

The company believes that their component business complements its product
systems and solutions. Currently OEMs in India are heavily dependent on imports
for alarge cross-section of products. Divgi TTS has and continues to engage with
its customers to re-engineer products which help achieve better operational and
cost efficiencies. Offering quality products at competitive prices is a key aspect
of maintaining and expanding their relationships with its customers. The
company intends to continue enhancing their operational efficiencies, to
increase economies of scale, better absorb its fixed costs, reduce their other
operating costs and strengthen their competitive position. Divgi TTS would focus
on improving capacity utilization at its production facilities, through increase in
their overall production volumes.

Continued focus on R&D to manufacture diverse products and expand
into products to serve new and emerging trends

Divgi TTS believes that they are an R&D led systems and solution provider
offering differentiated and customized solutions to its customers as
demonstrated by their recent contracts for EVs and Hybrid Vehicles. With the
increasing penetration for automatics in passenger vehicles and with the
emergence of EV, the company believes that automotive drivetrains will shift
from just mechanical systems to electronics control with embedded software to
control the operation of these systems. The company aims to capture this
growing trend by continuously investing in R&D to develop and deliver new and
innovative systems and components.

Divgi TTS aims to leverage their core engineering competence to enter newer
areas with similar technology intensity and margin profile such as defence
applications and precision components for non-automotive segments. The
company intends to maintain and strengthen their technological competencies
through continued focus on improving its capabilities in engineering,
mechatronics, software development and system integration. Divgi TTS has
developed extensive in-house capability to develop embedded systems and
application software, along with integration capabilities to offer their customers
a complete solution. The company will complement their R&D efforts through
continued partnership with various technology partners like BorgWarner and
Hofer.

Risk Factors

m Divgi TTS business largely depends upon its top five customers, and the loss
of such customers or a significant reduction in purchases by such customers
will have a material adverse impact on the company’s business.

m Divgi TTS overseas sales are primarily dependent on two countries, China
and Russia, which exposes them to risks of concentration.

m The automotive markets in which the company operates are undergoing
significant technological changes, with increasing focus on, among other
things, electrification of vehicles, development of Hybrid Vehicles and
advanced driver assistance technologies.

Kotak Securities — Private Client Group
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Annexures

Typical composition of major transmission component kits for manual transmission, DCT, Transfer case, EV transmission

Manual Transmission Dual Clutch transmission Transfer Case EV transmission

Aluminium Castings: clutch Aluminium castings Aluminium castings Torque transfer components:

housing, main case, rear case Gears, Shafts

etc
Torque Transfer Components:
Gears, shafts, clutches etc

Torque transfer components Torque Transfer components;
Planetary gear set, strokets,
output shafts
Electromagnetic Actuator

ECU/ software

Synchronizers Synchronizers

Others: Shift Linkages, elastomers,  Dual clutch
Bearings, oil seals, fastners, speedo
sensors, reverse switch, gear
indicators etc
Electrohydraulic control unit Others: Elastomers, bearings, oil
seals, shift linkages, fastners
Sensor cluster
ECU/Software
Others: Oil pump, oil

cooler, oil filter etc

Source - Company's RHP

Description of the primary automotive systems and components offered by the company

Category / Product ICE ICE (Manual) ICE Hybrid BEV
(4WD/AWD) (Automatic)
Torque Transfer Systems (Transfer
Case/Torque Coupler)
Manual Transmission
Synchronizer Systems v
Dual Clutch Transmission N
Transmissions for BEV V
Components V

Source - Company's RHP

Breakdown of company's income from sale of goods across geographic markets (in %)

Geographical Location Fiscal 2020 Fiscal 2021  Fiscal 2022 Six months ended
Sept. 30, 2022
India 48.1 49.9 73.7 91.6
USA 14.3 10.7 2.7 3.8
China 13.0 16.5 8.6 4.5
Korea 10.5 7.2 3.2 =
Russia 14.1 15.8 11.7 -
Sweden = = > 0.0
Total 100.0 100.0 100.0 100.0
Source - Company's RHP
Kotak Securities — Private Client Group Please see the Disclosure/Disclaimer on the last page For Private Circulation 10
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Breakdown of company's income from sale of goods across its top 5 customers (in %)

Customer Fiscal 2020  Fiscal 2021 Fiscal 2022 Six months ended

Sept. 30, 2022
Customer 1# 27.4 37.1 55.8 75.3
Customer 2# 4.4 4.8 7.4 5.0
Customer 3# 7.2 4.6 5.4 5.7
Customer 4# 37.8 34.3 14.6 8.4
Customer 5* 14.1 15.8 1.7 -
Total 90.8 96.6 94.8 94.4

Source - Company's RHP; # Purchase Orders/Letter of Intent entered into by the Company with Customer
1 to 4 are valid as on the date of RHP; * The agreement entered into by the Company with Customer 5
(the Russian automobile manufacturer) has expired on June 30, 2022, and the Company has discontinued
its business with the Customer 5 (the Russian automobile manufacturer).

Kotak Securities — Private Client Group

Please see the Disclosure/Disclaimer on the last page For Private Circulation 11



MARCH 01, 2023

kotak

Securities
PRIVATE CLIENT GROUP

Financials

Restated Summary of Assets and Liabilities

Y/E March (Rs. In Crores) FY20 FY21 FY22 H1FY23
Assets
Non-current assets
Property, plant and equipment 88 104 108 105
Capital work-in-progress 1 3 17 35
Right of use assets 1 1 1
Intangible assets 0 0 3 3
Intangible assets under development 5 3 12 12
Financial assets
Non-current investments 0 0 0 0
Other non-current financial assets 1 1 1 2
Other non-current assets 2.5 0.7 0.5 1.3
Total Non-current assets 99 113 142 159
Current Assets
Inventories 21 27 30 32
Financial assets
Trade receivables 23 55 53 69
Cash and cash equivalents 21 20 17 7
Bank Balances Other Than Cash & Cash Equivalents 129 139 156 155
Other current financial assets 5 3 3 3
Other current assets 5 6 4 6
Total Current Assets 205 250 264 27
Total Assets 304 363 405 430
Equity and Liabilities
Equity
Equity share capital 6 7 14 14
Other equity 204 289 326 342
Total equity 210 296 340 356
Liabilities
Non-current liabilities
Financial liabilities
Borrowings 02 0.1 0.0 04
Lease liabilities 0.3 0.3 0.2 1.4
Long Term Provisions 4.4 4.8 4.8 4.9
Deferred tax liabilities (Net) 0.6 0.7 0.5 0.1
Total Non-current liabilities 6 6 5 7
Current liabilities
Financial Liabilities
Borrowings 50 0.1 0.1 0.1
Trade payables 23 40 40 37
Lease liabilities 0.4 0.5 0.2 0.5
Other financial liabilities 9 13 9 14
Other current liabilities 1 0 3 6
Provisions 2 2
Current Tax Liabilities (Net) 3 6
Total Current liabilities 89 61 60 67
Total Equity and Liabilities 304 363 405 430
Source: Company's RHP
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Restated Statement of Profit and Loss

Y/E March (Rs. In Crores) FY20 FY21 FY22 H1FY23
Income
Revenue from Operations 159 187 234 134
Other Income 12 8 8 4
Total income 171 195 242 138
Expenses
Cost of raw material and components consumed 56 69 94 55
Change in inventories 2 -2 0 0
Employee Benefits Expense 20 22 23 13
Finance Costs 4 0 0 0
Depreciation and Amortization Expense 6 8 11
Other Expenses 44 46 52 28
Total Expenses 133 142 180 103
Profit before Tax 38 53 62 35
Tax expense: 10 15 16 9
Current tax 11 14 16 9
Deferred tax charge/(credit) -1 0 -0 -0
Profit for the period / year 28 38 46 26
Total other comprehensive income -0 0 0 -0
Total comprehensive income for the period / year 28 38 46 25
Diluted earnings per share (in Rs.)* 10.2 13.8 16.8 9.3
Source: Company's RHP; EPS is not annualised for six months ended Sept 30, 2022
Restated Cash flow statement
Y/E March (Rs. In Crores) FY20 FY21  FY22 HIFY23
Net cash flow from Operating Activities 38 27 51 10
Net cash flow from Investing Activities -24 -25 -51 -1
Net cashflow from Financing Activities -6 -3 -3 9
Net (decrease) / increase in cash and cash equivalents 8 0 -3 -10
Cash and Cash equivalents at beginning of the period / year 12 21 20 17
Cash and Cash equivalents at end of the period / year 21 20 17 7
Change in Cash and Cash equivalents 8 0 -3 -10
Source: Company's RHP
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RATING SCALE (PRIVATE CLIENT GROUP)

Definitions of ratings

BUY
ADD
REDUCE
SELL
NR

SUBSCRIBE
RS

NA

NM
NOTE

We expect the stock to deliver more than 15% returns over the next 12 months

We expect the stock to deliver 5% - 15% returns over the next 12 months

We expect the stock to deliver -5% - +5% returns over the next 12 months

We expect the stock to deliver < -5% returns over the next 12 months

Not Rated. Kotak Securities is not assigning any rating or price target to the stock.
The report has been prepared for information purposes only.

We advise investor to subscribe to the IPO.

Rating Suspended. Kotak Securities has suspended the investment rating and price target
for this stock, either because there is not a sufficient fundamental basis for determining, or
there are legal, regulatory or policy constraints around publishing, an investment rating or
target. The previous investment rating and price target, if any, are no longer in effect for this
stock and should not be relied upon.

Not Available or Not Applicable. The information is not available for display or is not
applicable

Not Meaningful. The information is not meaningful and is therefore excluded.

Our target prices are with a 12-month perspective. Returns stated in the rating scale are our
internal benchmark.
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Disclosure/Disclaimer (Private Client Group)

Kotak Securities Limited established in 1994, is a subsidiary of Kotak Mahindra Bank Limited. Kotak Securities is one of India’s largest brokerage and distribution house.

Kotak Securities Limited is a corporate trading and clearing member of BSE Limited (BSE), National Stock Exchange of India Limited (NSE), Metropolitan Stock Exchange of India Limited (MSE),

National Commaodity and Derivatives Exchange (NCDEX) and Multi Commaodity Exchange (MCX). Our businesses include stock broking, services rendered in connection with distribution of primary

market issues and financial products like mutual funds and fixed deposits, depository services and Portfolio Management.

Kotak Securities Limited is also a depository participant with National Securities Depository Limited (NSDL) and Central Depository Services (India) Limited (CDSL). Kotak Securities Limited is also

registered with Insurance Regulatory and Development Authority as Corporate Agent for Kotak Mahindra Old Mutual Life Insurance Limited and is also a Mutual Fund Advisor registered with

Association of Mutual Funds in India (AMFI). We are registered as a Research Analyst under SEBI (Research Analyst) Regulations, 2014.

We hereby declare that our activities were neither suspended nor we have defaulted with any stock exchange authority with whom we are registered in last five years. However SEBI, Exchanges

and Depositories have conducted the routine inspection and based on their observations have issued advise/warning/deficiency letters/ or levied minor penalty on KSL for certain operational

deviations. We have not been debarred from doing business by any Stock Exchange / SEBI or any other authorities; nor has our certificate of registration been cancelled by SEBI at any point of

time.

We offer our research services to clients as well as our prospects.

This document is not for public distribution and has been furnished to you solely for your information and must not be reproduced or redistributed to any other person. Persons into whose

possession this document may come are required to observe these restrictions.

This material is for the personal information of the authorized recipient, and we are not soliciting any action based upon it. This report is not to be construed as an offer to sell or the solicitation of

an offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal. It is for the general information of clients of Kotak Securities Ltd. It does not constitute a personal

recommendation or take into account the particular investment objectives, financial situations, or needs of individual clients.

We have reviewed the report, and in so far as it includes current or historical information, it is believed to be reliable though its accuracy or completeness cannot be guaranteed. Neither Kotak

Securities Limited, nor any person connected with it, accepts any liability arising from the use of this document. The recipients of this material should rely on their own investigations and take their

own professional advice. Price and value of the investments referred to in this material may go up or down. Past performance is not a guide for future performance. Certain transactions -including

those involving futures, options and other derivatives as well as non-investment grade securities - involve substantial risk and are not suitable for all investors. Reports based on technical analysis

centers on studying charts of a stock’s price movement and trading volume, as opposed to focusing on a company's fundamentals and as such, may not match with a report on a company's

fundamentals.

Opinions expressed are our current opinions as of the date appearing on this material only. While we endeavor to update on a reasonable basis the information discussed in this material, there may

be regulatory, compliance or other reasons that prevent us from doing so. Prospective investors and others are cautioned that any forward-looking statements are not predictions and may be

subject to change without notice. Our proprietary trading and investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein.

Kotak Securities Limited has two independent equity research groups: Institutional Equities and Private Client Group. This report has been prepared by the Private Client Group.

We and our affiliates/associates, officers, directors, and employees, Research Analyst(including relatives) worldwide may: (a) from time to time, have long or short positions in, and buy or sell the

securities thereof, of company (ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in

the financial instruments of the subject company/company (ies) discussed herein or act as advisor or lender / borrower to such company (ies) or have other potential/material conflict of interest

with respect to any recommendation and related information and opinions at the time of publication of Research Report or at the time of public appearance. Kotak Securities Limited (KSL) may

have proprietary long/short position in the above mentioned scrip(s) and therefore may be considered as interested. The views provided herein are general in nature and does not consider risk

appetite or investment objective of particular investor; readers are requested to take independent professional advice before investing. This should not be construed as invitation or solicitation to

do business with KSL. Kotak Securities Limited is also a Portfolio Manager. Portfolio Management Team (PMS) takes its investment decisions independent of the PCG research and accordingly

PMS may have positions contrary to the PCG research recommendation. Kotak Securities Limited does not provide any promise or assurance of favourable view for a particular industry or sector

or business group in any manner. The investor is requested to take into consideration all the risk factors including their financial condition, suitability to risk return profile and take professional

advice before investing.

The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the subject company or companies and its or their securities, and

no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this report.

No part of this material may be duplicated in any form and/or redistributed without Kotak Securities' prior written consent.

Details of Associates are available on www.kotak.com

1. “Note that the research analysts contributing to the research report may not be registered/qualified as research analysts with FINRA; and

2. Such research analysts may not be associated persons of Kotak Mahindra Inc and therefore, may not be subject to NASD Rule 2711 restrictions on communications with a subject company,
public appearances and trading securities held by a research analyst account

Any U.S. recipients of the research who wish to effect transactions in any security covered by the report should do so with or through Kotak Mahindra Inc. (Member FINRA/SIPC) and (ii) any

transactions in the securities covered by the research by U.S. recipients must be effected only through Kotak Mahindra Inc. (Member FINRA/SIPC) at 369 Lexington Avenue 28th Floor NY NY 10017

USA (Tel:+1 212-600-8850).

Kotak Securities Limited and its non US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates to non US issuers, prior to or

immediately following its publication. This material should not be construed as an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation

would be illegal. This research report and its respective contents do not constitute an offer or invitation to purchase or subscribe for any securities or solicitation of any investments or investment

services. Accordingly, any brokerage and investment services including the products and services described are not available to or intended for Canadian persons or US persons.”

Research Analyst has served as an officer, director or employee of subject company(ies): No

We or our associates may have received compensation from the subject company(ies) in the past 12 months.

We or our associates have managed or co-managed public offering of securities for the subject company(ies) in the past 12 months: No

We or our associates may have received compensation for investment banking or merchant banking or brokerage services from the subject company(ies) in the past 12 months. We or our associates

may have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company(ies) in the past 12 months. We

or our associates may have received compensation or other benefits from the subject company(ies) or third party in connection with the research report. Our associates may have financial interest

in the subject company(ies).

Research Analyst or his/her relative's financial interest in the subject company(ies): No

Kotak Securities Limited has financial interest in the subject company(ies) at the end of the month immediately preceding the date of publication of Research Report: No

“However, Kotak Securities Prop/Arbitrage team could have exposure/financial interest to the subject company/companies during the ongoing month.”

Nature of financial interest is holding of equity shares or derivatives of the subject company.

Our associates may have actual/beneficial ownership of 1% or more securities of the subject company(ies) at the end of the month immediately preceding the date of publication of Research

Report.

Research Analyst or his/her relatives has actual/beneficial ownership of 1% or more securities of the subject company(ies) at the end of the month immediately preceding the date of publication

of Research Report: No.

Kotak Securities Limited has actual/beneficial ownership of 1% or more securities of the subject company(ies) at the end of the month immediately preceding the date of publication of Research

Report: No

By referring to any particular sector, Kotak Securities Limited does not provide any promise or assurance of favourable view for a particular industry or sector or business group in any manner. The

investor is requested to take into consideration all the risk factors including their financial condition, suitability to risk return profile and take professional advice before investing. Such

representations are not indicative of future results.

Subject company(ies) may have been client during twelve months preceding the date of distribution of the research report.

"A graph of daily closing prices of securities is available at https://www.nseindia.com/ChartApp/install/charts/mainpage.jsp

and http://economictimes.indiatimes.com/markets/stocks/stock-quotes. (Choose a company from the list on the browser and select the "three years” icon in the price chart).”

Our research should not be considered as an advertisement or advice, professional or otherwise. The investor is requested to take into consideration all the risk factors including their financial

condition, suitability to risk return profile and the like and take professional advice before investing. Investments in securities market are subject to market risks, read all the related documents

carefully before investing. Derivatives are a sophisticated investment device. The investor is requested to take into consideration all the risk factors before actually trading in derivative contracts.

Kotak Securities Limited is a Sub-Syndicate member for the public issue of Divgi TorqTransfer Systems Limited (Divgi TTS). Compliance Officer Details: Mr. Atul Agrawal. Call: 022 - 4285 8484, or

Email: ks.compliance@kotak.com.

Kotak Securities Limited. Registered Office: 27 BKC, C 27, G Block, Bandra Kurla Complex, Bandra (E), Mumbai 400051. CIN: U99999MH1994PLC134051, Telephone No.: +22 43360000, Fax No.: +22

67132430. Website: www.kotak.com / www.kotaksecurities.com. Correspondence Address: Infinity IT Park, Bldg. No 21, Opp. Film City Road, A K Vaidya Marg, Malad (East), Mumbai 400097.

Telephone No: 42856825. SEBI Registration No: INZ000200137(Member of NSE, BSE, MSE, MCX & NCDEX) , AMFI ARN 0164, PMS INP000000258 and Research Analyst INH000000586. NSDL/CDSL:

IN-DP-629-2021. Compliance Officer Details: Mr. Atul Agrawal. Call: 022 - 4285 8484, or Email: ks.compliance@kotak.com

In case you require any clarification or have any query/concern, kindly write to us atService.securities@kotak.com. For grievances write to KS.escalation@kotak.com and follow below Grievances

Escalation matrix.

Details of Contact Person Address Contact No. Email Id Working Hours
Customer care/ Ms. Reema Chauhan Kotak Towers, 8th Floor, Building No.21, Infinity Park, Off Western 18002099393  ks.escalation@kotak.com 9 a.m. to 6 p.m. All trading days
Complaints Express Highway, Malad (East), Mumbai, Maharashtra - 400097

Head of Customer care Mr. Tabrez Anwar Kotak Towers, 8th Floor, Building No.21, Infinity Park, Off Western 022-42858208 ks.servicehead@kotak.com 9 a.m. to 6 p.m. All trading days
Express Highway, Malad (East), Mumbai, Maharashtra - 400097

Compliance Officer Mr. Atul Agrawal Kotak Towers, 8th Floor, Building No.21, Infinity Park, Off Western 022-42858484 ks.compliance@kotak.com 9 a.m. to 6 p.m. All trading days
Express Highway, Malad (East), Mumbai, Maharashtra - 400097
CEO Mr. Jaideep Hansraj  Kotak Towers, 8th Floor, Building No.21, Infinity Park, Off Western 022-42858301 ceo.ks@kotak.com 9 a.m. to 6 p.m. All trading days

Express Highway, Malad (East), Mumbai, Maharashtra — 400097

In absence of response/complaint not addressed to your satisfaction, you may lodge a complaint with SEBI at https://scores.gov.in/scores/Welcome.html or Exchange at
https://investorhelpline.nseindia.com/NICEPLUS/ https://bsecrs.bseindia.com/ecomplaint/frminvestorHome.aspx , Investor Service Centre | National Commodity & Derivatives Exchange Limited
(ncdex.com) , https://igrs.mcxindia.com/ . Please quote your Service Ticket/Complaint Ref No. while raising your complaint at SEBI SCORES/Exchange portal or Depository at
https://www.epass.nsdl.com/complaints/websitecomplaints.aspx and https://www.cdslindia.com/Footer/grievances
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