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Disclaimer 
 
 

 

We are SEBI certified Research Analysts. This 

document is solely for the personal information of the 

recipient, and must not be singularly used as the basis 

of any investment decision. Nothing in this document 

should be construed as investment or financial advice. 

Each recipient of this document should make such 

investigations as they deem necessary to arrive at an 

independent evaluation of an investment in the 

securities of the companies referred to in this 

document (including the merits and risks involved), 

and should consult their own advisors to determine 

the merits and risks of such an investment. 
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Offer Details 

 
 

IPO Size 
 

Rs. 387.94 Cr. 

Shares Face 
Value 

 

Rs.1 per share 

 

Shares price 
band 

 

Rs.94 to Rs.99 per share 

 

Lot 
 

150 shares 

Opening date 
 

December 23, 2022 

Closing  date 
 

December 27, 2022 
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Company Overview 

 Radiant Cash management services is engaged in the business of retail cash 

management.  

 It provides services across 13,044 pin codes in India covering all districts (other 

than Lakshadweep) with about 55,513 touch points serving more than 5388 

locations as on 31st July, 2022. 

 The company operates business across five business verticals namely: 

1) Cash pickup and Delivery:  

2) Network currency management. 

3) Cash processing. 

4) Cash Vans/ Cash in Transit. 

5) Other Value added services. 

 Amongst its key clients are Axis Bank Limited, Citibank, Deutsche Bank Limited, 

HDFC Bank Limited, ICICI Bank Limited, Kotak Mahindra Bank, Standard 

Chartered Bank, State Bank of India, The Hongkong and Shanghai Banking 

Corporation Limited and Yes Bank Limited. 

 The operations are integrated through technology, with its Network Operations 

Centre (“NOC”) at Chennai monitoring the movement of each of its specially 

fabricated armored vans using GPS and vaults being monitored through closed 

circuit television feeds. It offer 100% indemnification to the clients and all cash 

movements on behalf of clients are insured. 

 The following are the recent initiatives taken by the company: 

1) Automation and API integration. 

2) Implementation of CPIN/OTP while collecting cash adding one more level of 

security. 

3) Client view application. 
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The Following picture shows the business model of the company: 

 

 

 

Revenue Model: 

Cash Pick up and delivery Fixed monthly revenue for each point 

of contract served. 

Network currency management Fees based on the value of currency 

deposited in the A/c. 

Cash processing Revenue based on amount of cash 

processed. 

Cash Vans/Cash in transit Long term:Monthly basis 

Short term: Hourly Basis. 

Other Value added services Manhour expended or amount of 

money stored.  
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Future prospects of the company:  

 The company is planning offer to accept higher set of low denomination set 

which is a big challenge for banks to handle and dispose. 

 The company is currently providing network currency management services 

with about 800 current accounts. It further plans to provide special pricing to 

end users with high volume of cash. 

 It also plans to provide vaulting as stand-alone services to existing and new 

clients and also upgrade safes and storing rooms to vaults in future.  
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What is working for the company? 

 Banks continue to be the key clients of the company. For the three months period 
ended June 30, 2022 and Fiscal 2022, Fiscal 2021 and Fiscal 2020, top three 
clients contributed 39.44%, 43.10%, 39.80% and 45.10% of its total revenue 
from operations, with the single largest client contributing 14.17%, 17.11%, 
13.91% and 19.44%.  
 

 In India, COD (Cash on delivery) is the most popular way of payment for 
ecommerce retailers. COD accounted for more than 60 percent of all e-
commerce payments in Fiscal 2022. E-commerce companies and e-commerce 
logistics companies constituted 15.56% and 10.14% of revenues in Fiscal 2021 
for handling the cash generated through their cash-on-delivery verticals. 
 

 The company has strong financial performance. The EBITDA margin for the three 
months ended June 30, 2022, Fiscal 2022, Fiscal 2021 and Fiscal 2020 was 
25.86%, 20.73%, 22.20% and 22.15%. 
 

 The company has asset light and sustainable business model. It aims to reduce 
the management cost by being a technology led business. 
 

 Since the company is working in a risky business segment, it gives priority to ex-
armed forces. About 21% of the staff strength is derived from the armed forces.  
 

 The company is planning to expand in the value added services and the value 
added services provide high margins than cash pick up drop services. 
 

 The business has high entry barrier due to the mandate issued by RBI in the year 
2018. According to it only those players who meet the minimum criteria for the 
cash management services which is net worth of Rs 1 billion, minimum fleet size 
of 300 fresh fabricated cash vans, global positioning system planning (GPS) 
enabling all cash vans, tubeless tyres CCTV monitoring of all cash vans and two 
armed guards in each van, can be in the business. 
 

 The company has strong insurance policy in place. It maintain commercial 
general liability insurance as well as group personal accident policies and group 
road safety policies for coverage of all our employees. The insurance coverage 
ratio as on June 30, 2022 is 100%.  
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What is not working for the company? 

 There is a risk of concentration of revenue. The top 5 customers in terms of 

revenue contributed 64.13%, 62.66%, 66.03%, and 59.65%. 

 

 The company does not have any long term agreements with the customers and 

the contracts are subject to periodic renewals, usually between every one to 

three years.    

 

 The company handles large amount of cash and is always subject to 

operational risks like fraud, theft, embezzlement of employees, reporting 

errors and failures to meet specific requirements. 

 

 The government is making efforts towards promoting a cash less economy 

which is a big threat for this company.  

 

 The company is subject to a lot of competition and it faces pricing pressures 

from the competitors. Even though the industry has a lot of consolidation, it 

still has number of industry participants.  
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Financial Statements 

Balance Sheet 
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Profit and Loss A/c 
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Cash Flow Statement 
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Our recommendation 

 Radiant cash management services is engaged in retail cash management 
services.  
 

 The company is serving marquee clients in the segment of private and public 
banks, e-commerce operators, railways, and retail petroleum distribution 
outlets. 

 

 It provides services across 13,044 pin codes in India covering all districts (other 
than Lakshadweep) with about 55,513 touch points serving more than 5,388 
locations as of July 31, 2022.  
 

 The company is operating in a risky business segment with competition.  
 

 The valuations of the company looks expensive on the basis of price to book and 
price to earnings ratios. 
 

 Our recommendation is “Neutral”.  
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Subscribe for the IPO:  

https://ipo.jainam.in/#/home 
 

https://ipo.jainam.in/#/home

