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Connecting the world’s best technology, seamlessly

Rashi Peripherals Limited is among leading national distribution
partners for global technology brands in India for information and
communications technology (“ICT”) products in terms of revenues and
distribution network in FY 2023, boasting partnerships with over 52
global technology brands and offering over 10,000 products. Their
impressive reach extends across 680 cities with over 8,400 satisfied
customers.

Rashi Peripherals thrives on its diverse distribution strategy, operating
two distinct yet synergistic business verticals:

1. The first, Personal Computing, Enterprise & Cloud Solutions
(PES), caters to both individual consumers and corporate giants.

2. On the other hand, the Lifestyle & IT Essentials (LIT) vertical
focuses on distributing the building blocks of daily tech life and
crucial IT support elements.

Repeat customer rate hits 91.8% (FY23), up from previous years.
Distribution mix (FY23) stood at 70% General Trade, 20% Ecommerce, 9-
10% Modern Trade. Future perspective is to maintain General Trade,
grow Ecommerce (15-20%), and expand Modern Trade (10-15%).

Rashi Peripherals exhibits promising financial performance with rising
revenues and fluctuating profitability across the past three years:

e FY21: Total income reached INR 59,317cr with a net profit of INR
1,364 cr.

e FY22: Revenue surged to INR 93,219cr, while net profit rose to
INR 1,825c¢r

e FY23: Revenue remained stable at INR 94,689 cr, but net profit

dippedtoINR 1,233 cr.
Rashi Peripherals caters to a diverse range of clients across the
technology spectrum, including major players like ASUS, Dell, HP,
Lenovo, Logitech, NVIDIA, Intel, LG, and Toshiba among others.

Key Financial Data (INR Cr, unless specified)

EBITDA
Revenue EBITDA PAT
(%)
FY21 5,925 210 136 3.5 2.3 67.6 205.7 33.1
FY22 9,313 301 182 3.2 2.0 943 299.7 317
FY23 9,454 256 123 2.7 1.3 639 361.8 17.6
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Open Date
Close Date
Price Band
Face Value
Market Lot

Minimum Lot
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INFORMATION &
COMMUNICATION
TECHNOLOGY

BSE & NSE
7' Feb 2024
oth Feb 2024
INR 295-311

INR 5.0

48 Shares

1Lot

0%

Fresh Issue 100%
Issue Size (Amt) INR 600cr
Issue Size (Shares) 1,92,92,604
QIB Share (%) 50%
Non-Inst Share (%) 15%
Retail Share (%) 35%
Pre issue sh (nos) 4,66,07,061
Post issue sh (nos) 6,58,99,665
Post issue M Cap INR 2049.47cr
Shareholding (%) Pre (%) Post (%)
Promoter 57.54 40.70
Promoter-Group 32.11 22.71
Public 10.35 36.60
TOTAL 100 100

P/E

23.7 4.6
20.5 3.3
13.8 4.9

EV/Sales EV/EBITDA

(X) (X)
0.2 5.0
0.2 4.8
0.2 6.4
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OFFER DETAILS AND VALUATION SUMMARY

Prior to their Initial Public Offering (IPO), Rashi Peripherals
successfully completed a pre-IPO placement by offering 4,823,151
equity shares to private investors.Each share was priced at

Rs. 311, raising a total of Rs. 150 Crore for the company.

The size of fresh issue is INR600cr, and the objects of this issue are
stated as under:

February 2024)

The net proceeds of the issue will be utilized to
o Repayment of Debt - Rs326 crores
o Working capital - Rs220 crores and
o General corporate purposes

The company plans to fund the stated objectives using three
sources:

o Net proceeds from the IPO.

o Proceeds from the pre-IPO placement.

o Internal accruals (company's own earned funds).

However, if there's a shortfall in available funds or an increase in
needed funds, the company might consider:
o Using more internal accruals.
o Seeking additional debt funding from existing or new
lenders.

Globally, the Electronics and ICT products market is expected to
grow at a CAGR of 14% between 2020 and 2025 and is projected
to cross approximately USD 350 billion in sales by 2025. Growth
in demand for storage devices, laptops, accessories, networking
devices and artificial intelligence machines are expected to drive
the demand for ICT products in India going forw
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GROWTH STRATEGIES

February 2024)

Tech Adoption:Increase wallet share with global technology
brands for existing portfolio.

The company currently holds a portion of the market share for
global technology brands and aims to expand this share. Their
strategy involves utilizing existing distribution capabilities,
leveraging relationships, and using multiple warehouses across
India for stocking inventory and facilitating quick product delivery.
They plan to enhance services, including pre-sales, marketing,
supply, technical, and post-sales support, to strengthen vendor
preference. Geographic expansion into different states,
particularly in tier Il and tier Ill cities, is a key focus.

E-Governance: Government initiatives promoting digitalization
and online services.

Digital India, a flagship program by the Government of India, aims
to transform the country into a digitally empowered society and
knowledge economy. In 2022, the information technology industry
in India witnessed expenditures of over $109.6 billion, and
projections indicate that the country is expected to spend more
than $112 billion on IT by 2024. The IT-BPM sector has significantly
contributed to boosting the country's GDP, contributing
approximately 7.4%.

Data Efficiency: Use technology and digital tools to improve
upselling, cross-selling, and operational efficiency.

The company plans to introduce additional services, utilizing their
technological infrastructure and digital ecosystem, to provide
greater value to global technology brands and Channel Partners.
This includes offering specialized products for Al machines and
high-performance gaming. The implementation of SAP CRM aims
to enhance upselling and cross-selling opportunities. Leveraging
in-house logistics and real-time inventory tracking, the company
intends to meet diverse customer needs and forecast demand
efficiently.

Supply Chain Efficiency: Optimized logistics and distribution
methods.

The company has a nationwide distribution network across General
Trade, Modern Trade, and E-Commerce channels. Their growth
strategy includes additional channel engagement, training
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programs, and CRM implementation. They plan to enter new
markets, especiallyintier |, tier I, and non-metro cities, capitalizing
on the increasing digitalization trend. International operations,
initiated in Singapore in 2019, show steady growth, and the
company aims to expand further to increase its global distribution
outreach and Channel Partner connectivity.

PLI Scheme: Government incentives boosting domestic
manufacturing and production.

The Indian Government's Production-linked Incentive (PLI) scheme
aims to boost domestic manufacturing in the IT hardware value
chain, covering laptops, tablets, all-in-one PCs, and servers, with an
allocated financial outlay of INR 1220cr over five years. India's
appeal as an investment destination has grown due to low-cost
skilled labor, animproved business environment, and initiatives like
the National Policy on Electronics (NPE) and Make-in-India. Stable
governance, the China plus one strategy, and the creation of
National Manufacturing Zones (NMZ) and Electronics
Manufacturing Clusters (EMC) position India as a global hub for
electronic manufacturing.

EPR & E-Waste Management: Regulations promoting
sustainability and responsible waste management.

As the focus on Extended Producer Responsibility (EPR) and the
environmental impact of e-waste increases, governments and
social bodies advocate for brands to take responsibility for their
products after their end-of-life, promoting pollution reduction.
The company has an agreement with an authorized e-waste
recycler in India, where the recycler establishes collection points
for e-waste. Customers can dispose of their end-of-life electronics
at these collection points at the company's branches.

For any further query, please email us on research@venturasecurities.com
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KEY RISKS AND CONCERNS

e ZNet Technologies Private Limited,a subsidiary of Rashi
Peripherals has unfortunately experienced financial losses in the
past three fiscal years and the most recent six-month periods
ending September 30, 2022 and 2023.

¢ Rashi Peripherals rely heavily on a few major technology brands for
their products. In the past 3 fiscal years and the last 2 six-month
periods, 82-83% of revenue came from distributing products from
just 8 top brands.

e The success of Rashi Peripherals heavily relies on maintaining
strong relationships with channel partners and customers. Any
deteriorationin these relationships, or changes in their contractual
terms, could significantly and negatively impact business
operations.

¢ Negative cash flow in the past and present could deteriorate the
ability to grow and stay in business.

e The distribution process and branch/warehouse security rely
heavily on external partners. They utilize third-party transportation
providers to deliver products and security services to ensure the
safety of facilities and personnel.

ISSUE STRUCTURE

The size of fresh issue is INR 600cr and the price band for the issue is in
the range of INR 295-311 and the bid lot is 48 shares and multiples
thereof.

Issue Structure

Investor Category Allocation

QiB Not more than 50% of the Offer
NIl Not less than 15% of the Offer
Retail Not less than 35% of the Offer

Number of shares based on a higher price band of INR 311

Source: Company Reports
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Anshi Penpherals Limited

RASHI PERIPHERALS LTD. FINANCIAL SUMMARY AND ANALYSIS

Fig in INR Cr (unless specified) 2 23 W Fig in INR Cr (unless specified)
Income Statement Per share data & Yields
Revenue 5,925.0 9,313.4 9,454.3  Adjusted EPS (INR) 67.6 94.3 63.9
YoY Growth (%) 0.5 57.2 1.5  Adjusted Cash EPS (INR) 71.4 100.4 72.5
Raw Material Cost 5,579.2 8,797.5 8,914.0  Adjusted BVPS (INR) 205.7 299.7 361.8
RM Cost to Sales (%) 94.2 94.5 94.3  Adjusted CFO per share (INR}) (56.9) (163.3) (59.4)
Employee Cost 78.7 114.3 136.0 CFO Yield (%) (18.3) {52.5) {19.1)
Employee Cost to Sales (%) 1.3 1.2 1.4  Adjusted FCF per share (INR) (47.5) (146.7) (30.4)
Other Expenses 56.9 100.4 148.0  FCF Yield (%) (15.3) {47.2) {9.8)
Other Exp to Sales (%) 1.0 1.1 1.6
EBITDA 210.2 301.3 256.2 Solvency Ratio (X)
Margin (%) 3.5 3.2 2.7  Total Debt to Equity 1.2 1.5 1.5
YoY Growth (%) 138.0 43.3 {15.0) Net Debt to Equity 1.2 1.4 1.5
Depreciation & Amortization 7.5 11.7 16.7 Net Debt to EBITDA 2.2 2.8 4.0
EBIT 202.7 280.6 239.5
Margin (%) 3.4 3.1 2.5  Return Ratios (%)
YoY Growth (%) 140.4 42.9 {17.3)  Return on Equity 33.1 31.7 17.6
Other Income 6.7 8.5 14.7  Return on Capital Employed 17.5 15.1 10.2
Bill discounting & other charges 30.5 58.2 89.5  Return on Invested Capital 23.7 20.5 13.8
Fin Charges Coverage (X) 6.6 5.0 2.7
Exceptional Item 0.0 0.0 0.0 Working Capital Ratios
PBT 178.9 239.8 164.6  Payable Days (Mos) 41 a4 37
Margin (%) 3.0 2.6 1.7  Inventory Days (Nos) 35 a7 58
YoY Growth (%) 230.2 34.1 (31.4) Receivable Days (Mos) 49 45 34
Tax Expense 425 57.3 41.3  Met Working Capital Days (Nos) a3 a8 54
Tax Rate (%) 23.8 23.9 25.1 Net Working Capital to Sales (%) 11.8 13.1 14.9
PAT 136.4 182.5 123.3
Margin {%) 2.3 2.0 1.3 Valuation (X)
YoY Growth (%) 239.9 33.9 (32.4) PJE 4.6 3.3 4.9
Min Int/Sh of Assoc (6.0) (0.4) (0.1) P/BV 1.5 1.0 0.9
Net Profit 130.4 182.1 123.3 EV/EBITDA 5.0 4.8 6.4
Margin (%) 2.2 2.0 1.3  EV/fSales 0.2 0.2 0.2
YoY Growth (%) 217.1 39.7 {32.3)

Cash Flow Statement
Balance Sheet PET 178.9 230.3 164.6
Share Capital 1.0 20.9 209 Adjustments (8.1) 243 (52.0)
Total Reserves 396.0 557.4 677.4  Change in Working Capital (238.1) (522.0) (185.8)
Shareholders Fund 397.0 578.3 698.3  Less: Tax Paid (42.5) (57.3) (41.3)
Long Term Borrowings 65.1 60.8 32.4  Cash Flow from Operations (109.8) (315.2) (114.6)
Deferred Tax Assets [ Liabilities 9.7 5.5 1.0 MNet Capital Expenditure (5.2) (12.2) (11.2)
Other Long Term Liabilities 1.2 3.4 12.6  Change in Investments 4.2 5.8 7.4
Long Term Trade Payables 0.0 0.0 0.0 Cash Flow from Investing (1.0) (6.4) (3.8)
Long Term Provisions 0.8 2.6 1.1 Change in Borrowings 165.0 395.8 197.5
Total Liabilities a73.7 650.5 745.3  Less: Finance Cost (30.5) (58.2) (89.5)
Net Block 62.3 70.1 76.7  Proceeds from Equity 0.0 0.0 0.0
Capital Work in Progress 3.2 0.1 4.0  Buyback of Shares 0.0 0.0 0.0
Intangible assets under development 0.0 0.0 0.0 Dividend Paid 0.0 (0.1) (0.1)
Non Current Investments 0.0 7.3 5.6  Cash flow from Financing 134.4 337.5 107.8
Long Term Loans & Advances 16.3 21.0 242  NetCash Flow 237 15.9 (10.5)
Other Non Current Assets 13.7 15.7 9.1 Forex Effect 0.3 0.4 (0.0)
Net Current Assets 378.3 536.3 625.8  Opening Balance of Cash 5.0 289 452
Total Assets a73.7 650.5 745.3  Closing Balance of Cash 29.0 45.2 34.6

Source: Ventura Research & Company reports
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Aashi Penpherals Limited

Disclosures and Disclaimer

Ventura Securities Limited (VSL) is a SEBI registered intermediary offering broking, depository and portfolio management services to clients. VSL is member of BSE, NSE
and MCX-SX. VSL is a depository participant of NSDL. VSL states that no disciplinary action whatsoever has been taken by SEBI against it in last five years except
administrative warning issued in connection with technical and venial lapses observed while inspection of books of accounts and records. Ventura Commodities Limited,
Ventura Guaranty Limited, Ventura Insurance Brokers Limited and Ventura Allied Services Private Limited are associates of VSL. Research Analyst (RA) involved in the
preparation of this research report and VSL disclose that neither RA nor VSL nor its associates (i) have any financial interest in the company which is the subject matter
of this research report (ii) holds ownership of one percent or more in the securities of subject company (iii) have any material conflict of interest at the time of
publication of this research report (iv) have received any compensation from the subject company in the past twelve months (v) have managed or co-managed public
offering of securities for the subject company in past twelve months (vi) have received any compensation for investment banking merchant banking or brokerage
services from the subject company in the past twelve months (vii) have received any compensation for product or services from the subject company in the past twelve
months (viii) have received any compensation or other benefits from the subject company or third party in connection with the research report. RA involved in the
preparation of this research report discloses that he / she has not served as an officer, director or employee of the subject company. RA involved in the preparation of
this research report and VSL discloses that they have not been engaged in the market making activity for the subject company. Our sales people, dealers, traders and
other professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions expressed
herein. We may have earlier issued or may issue in future reports on the companies covered herein with recommendations/ information inconsistent or different those
made in this report. In reviewing this document, you should be aware that any or all of the foregoing, among other things, may give rise to or potential conflicts of
interest. We may rely on information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas within us, or other areas,
units, groups or affiliates of VSL. This report is for information purposes only and this document/material should not be construed as an offer to sell or the solicitation
of an offer to buy, purchase or subscribe to any securities, and neither this document nor anything contained herein shall form the basis of or be relied upon in
connection with any contract or commitment whatsoever. This document does not solicit any action based on the material contained herein. It is for the general
information of the clients / prospective clients of VSL. VSL will not treat recipients as clients by virtue of their receiving this report. It does not constitute a personal
recommendation or take into account the particular investment objectives, financial situations, or needs of clients / prospective clients. Similarly, this document does
not have regard to the specific investment objectives, financial situation/circumstances and the particular needs of any specific person who may receive this document.
The securities discussed in this report may not be suitable for all investors. The appropriateness of a particular investment or strategy will depend on an investor's
individual circumstances and objectives. Persons who may receive this document should consider and independently evaluate whether it is suitable for his/ her/their
particular circumstances and, if necessary, seek professional/financial advice. And such person shall be responsible for conducting his/her/their own investigation and
analysis of the information contained or referred to in this document and of evaluating the merits and risks involved in the securities forming the subject matter of this
document. The projections and forecasts described in this report were based upon a number of estimates and assumptions and are inherently subject to significant
uncertainties and contingencies. Projections and forecasts are necessarily speculative in nature, and it can be expected that one or more of the estimates on which the
projections and forecasts were based will not materialize or will vary significantly from actual results, and such variances will likely increase over time. All projections
and forecasts described in this report have been prepared solely by the authors of this report independently of the Company. These projections and forecasts were not
prepared with a view toward compliance with published guidelines or generally accepted accounting principles. No independent accountants have expressed an opinion
or any other form of assurance on these projections or forecasts. You should not regard the inclusion of the projections and forecasts described herein as a
representation or warranty by VSL, its associates, the authors of this report or any other person that these projections or forecasts or their underlying assumptions will
be achieved. For these reasons, you should only consider the projections and forecasts described in this report after carefully evaluating all of the information in this
report, including the assumptions underlying such projections and forecasts. The price and value of the investments referred to in this document/material and the
income from them may go down as well as up, and investors may realize losses on any investments. Past performance is not a guide for future performance. Future
returns are not guaranteed and a loss of original capital may occur. Actual results may differ materially from those set forth in projections. Forward-looking statements
are not predictions and may be subject to change without notice. We do not provide tax advice to our clients, and all investors are strongly advised to consult regarding
any potential investment. VSL, the RA involved in the preparation of this research report and its associates accept no liabilities for any loss or damage of any kind arising
out of the use of this report. This report/document has been prepared by VSL, based upon information available to the public and sources, believed to be reliable. No
representation or warranty, express or implied is made that it is accurate or complete. VSL has reviewed the report and, in so far as it includes current or historical
information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. The opinions expressed in this document/material are subject
to change without notice and have no obligation to tell you when opinions or information in this report change. This report or recommendations or information
contained herein do/does not constitute or purport to constitute investment advice in publicly accessible media and should not be reproduced, transmitted or published
by the recipient. The report is for the use and consumption of the recipient only. This publication may not be distributed to the public used by the public media without
the express written consent of VSL. This report or any portion hereof may not be printed, sold or distributed without the written consent of VSL. This document does
not constitute an offer or invitation to subscribe for or purchase or deal in any securities and neither this document nor anything contained herein shall form the basis
of any contract or commitment whatsoever. This document is strictly confidential and is being furnished to you solely for your information, may not be distributed to
the press or other media and may not be reproduced or redistributed to any other person. The opinions and projections expressed herein are entirely those of the
author and are given as part of the normal research activity of VSL and are given as of this date and are subject to change without notice. Any opinion estimate or
projection herein constitutes a view as of the date of this report and there can be no assurance that future results or events will be consistent with any such opinions,
estimate or projection. This document has not been prepared by or in conjunction with or on behalf of or at the instigation of, or by arrangement with the company or
any of its directors or any other person. Information in this document must not be relied upon as having been authorized or approved by the company or its directors
or any other person. Any opinions and projections contained herein are entirely those of the authors. None of the company or its directors or any other person accepts
any liability whatsoever for any loss arising from any use of this document or its contents or otherwise arising in connection therewith. The information contained
herein is not intended for publication or distribution or circulation in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of
this communication is prohibited unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure Document for Capital Market and Derivatives
Segments” as prescribed by Securities and Exchange Board of India before investing in Securities Market.
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