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Background

The company was initially incorporated as “Rossari Labtech” on March 6, 2003,
as a partnership firm. The company promoters, Edward Menezes and Sunil
Chari, commenced the specialty chemicals business as a partnership firm in the
name of ‘Rossari Labtech’ which was subsequently changed to ‘Rossari Biotech’
and the business of the partnership was changed to that of manufacturing,
purchase, sale, import, export and otherwise to deal in enzymes, textile
auxiliaries, applications and products of biotechnology for textiles, leather,
paper, construction materials, pharmaceuticals etc.

Rossari Biotech Ltd is one of the leading specialty chemicals manufacturing
companies in India based on sales for Fiscal 2019 providing customized
solutions to specific industrial and production requirements of their customers
primarily in the FMCG, apparel, poultry and animal feed industries through
company'’s diversified product portfolio comprising home, personal care and
performance chemicals; textile specialty chemicals; and animal health and
nutrition products. The company operates in India as well as in 17 foreign
countries including Vietnam, Bangladesh and Mauritius. According to the F&S
Report, as on September 30, 2019, the company is one of the largest
manufacturer of textile specialty chemicals in India providing textile specialty
chemicals in a sustainable, eco-friendly yet competitive manner. As a
manufacturer of specialty chemicals, the company focus on functionality and
application of their products which form a key ingredient to their customers’
manufacturing and industrial processes.

Rossari's business is organized in three main product categories — (i) home,
personal care and performance chemicals; (i) textile specialty chemicals; and
(iii) animal health and nutrition products. As on May 31, 2020, the company had
a range of 2,030 different products sold across the three product categories.

The company manufactures majority of the products in-house from their
manufacturing facility at Silvassa in the Union Territory of Dadra & Nagar Haveli.
The Silvassa Manufacturing Facility, has an installed capacity of 120,000 MTPA.
The Silvassa Manufacturing Facility has flexible manufacturing capabilities for
powders, granules and liquids. Further, Rossari can interchange capacities
across home, personal care and performance chemicals; textile specialty
chemicals; and animal health and nutrition products categories, which ensures
that they can manufacture any of these products at any point of time depending
on the specific requirements of their customers and this facility also has a
comprehensive range of testing as well as packaging capabilities. The annual
capacity utilization of their Silvassa Manufacturing Facility has moved from
74.19% in Fiscal 2018 to 93.94% in Fiscal 2019 and to 82.46% in Fiscal 2020.
The company is currently setting up another manufacturing facility at Dahej in
Gujarat with a proposed installed capacity of 132,500 MTPA which will enjoy
proximity to the deepwater, multi-cargo port of Dahej. The proposed state-of-
the-art facility will be well-equipped with advanced technologies and will be
commissioned in Fiscal 2021.

Kotak Securities Limited has two independent equity research groups: Institutional Equities and Private Client Group. This report has been prepared by the Private Client Group.
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The company has a wide network of distributors through which they sell
products. Rossari’s pan-India distribution network has over 204 distributors as
on May 31, 2020. The company sell home, personal care and performance
chemicals; and textile specialty chemicals in a business-to-business model
through their distributors primarily to customers in FMCG and apparel
industries, respectively; and sells animal health and nutrition products through
distributors either in a business-to-business model or to retailers. The company
also has 29 distributors spread in over 17 countries. The company has also set
up international offices in Ho Chi Minh City, Vietnam and Dhaka, Bangladesh as
these two are primary overseas markets for their textile specialty chemical

products.

Offer details

Particulars

Details

Price band (Rs/share)

Opening date of the Issue
Closing date of the issue

No. of shares pre-issue (nos. cr)
No. of shares post-issue (nos. cr)*
Fresh Issue (nos. cr)*

Offer for sale (nos. mn)

Issue size (Rs cr)*

Bid Lot

Book Building QIBs
Non-Institutional

Retail

Lead managers

Rs423-425
July 13th, 2020
July 15th, 2020
5.075

5.193

0.118

1.05

496.25

50%
15%
35%

Axis Capital and ICICI Securities

Source: Company RHP, * Based on upper price band

Shareholding Pattern

Pre Issue Post Issue
Promoter holding (%) 95.06 72.69
Public shareholding (%) 4.94 27.31
Total (%) 100 100
Source: Company RHP
Objects of the offer
Particulars (Rs cr)
Repayment/prepayment of certain indebtedness availed by the company 65.0
(including accrued interest)
Funding working capital requirements 50.0
General Corporate Exp NA
Source: Company RHP
Kotak Securities — Private Client Group Please see the Disclosure/Disclaimer on the last page For Private Circulation 2
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Management Background

Name

Age

Designation Background

Mr. Edward Menezes

Mr. Sunil Chari

Mr. Puneet Arora

Mr. Rupesh Agarwal

Ms. Manasi Nisal

59

54

45

48

48

Executive Chairman He is a founder of Company and has been a member of Board since
incorporation of the company. He was also a partner of Rossari
Biotech prior to the conversion into the Company. He holds a
bachelor's degree in science (chemistry major) from K. J. Somaiya
College of Science, University of Bombay and a bachelor’s degree
of science (technology) in textile chemistry from University

Department of Chemical Technology (UDCT), University of Bombay.

He is a founder of the Company and has been a member of Board
since incorporation of the company. He was also a partner of
Rossari Biotech prior to the conversion into the Company. He has
over 20 years of experience in the specialty chemicals industry. He
has more than ten years of experience in different roles within the
Company and has been actively involved in the day-to-day running
of the company.

Managing Director

Chief Executive Officer He has been associated with the Company since incorporation and
has more than 10 years of experience in the field of sales and
marketing of textile specialty chemicals and institutional and

industrial cleaning chemicals.

He is the chief executive officer of Rossari Personal Care, one of the
subsidiaries. He has over 25 years of experience and has been
previously associated with Hindustan Unilever Limited, Asian
Paints (India) Limited, Lupin Agrochemical India Limited and Glaxo
India Limited.

She joined the Company on November 12,2019. Previously, she was
associated with Huechem Textiles Private Limited as a General
Manager — Accounts & Finance

Chief Executive Officer

Chief Financial Officer

Source: Company RHP

Industry Opportunities

The global specialty chemicals market cumulatively constitutes a global market
of approximately USD 237 billion in 2018 and is expected to grow at 5.4% per
annum to reach approximately USD 308 billion by 2023. Rossari's presence in
the specialty chemicals market, particularly in the home, personal care and
performance chemicals; textile specialty chemicals; and animal health and
nutrition products, presents significant growth opportunities due to the
following factors: (i) demographic overview and rapid urbanisation leading to
consumption growth, (ii) growing demand for environmentally sustainable
chemicals and (iii) positive regulatory focus from the Indian governmental
authorities on manufacturing activities in India. Rossari’s relevant global market
is expected to grow from a revenue of approximately USD 127 billion in 2018 to
approximately USD 167 billion in 2023 at a CAGR of 5.6%. For the same period
the relevant Indian specialty chemicals markets for the company is expected to
grow from a revenue of approximately USD 7.7 billion in 2018 to approximately
USD 13.3 billion in 2023 at a CAGR of 11.6%% (Source: F&S Report).

Impact of COVID-19 on business operations

The current outbreak of COVID-19 pandemic has adversely impacted the global
economy. The Government of India announced a nation-wide lockdown on
March 24, 2020 and imposed several restrictions. However, as the company is
engaged in manufacturing of disinfectants and sanitizers as part of their home,
personal care and performance chemicals, the company’s products were
categorized under the ‘essential goods’ and their Silvassa Manufacturing
Facility was not shut down during this pandemic. However, due to limited
availability of labour, logistics and supply chain constraints, the plant was
operating at sub-optimal capacity utilization in the month of April.

Kotak Securities — Private Client Group

Please see the Disclosure/Disclaimer on the last page For Private Circulation 3
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Strengths

Diversified product portfolio addressing the needs of varied and long-
standing customers across industries

The company cater to various customers’ needs across FMCG, apparel, and
poultry and animal feed industries through their diversified product portfolio
comprising home, personal care and performance chemicals; textile specialty
chemicals; and animal health and nutrition products. For example, in the home,
personal care and performance chemicals category, the company currently
manufacture and sell over 366 products for their customers in the soaps and
detergent, paints, inks and coatings, ceramics and tiles, water treatment
chemicals and pulp and paper industries. Apart from serving such different
industry segments, Rossari also have diverse products under each of these
verticals. For example, in soaps and detergents segment, the company
manufacture products with varied anti re-deposition agent which enhances
product efficacy at different thresholds depending on their respective
applications. In the paints and coatings segment, the company manufactures
different types of acrylic emulsions and additives like dispersing agent
thickeners and defoamers depending on the application as an interior or an
exterior paint. These products differentiate various properties of paints like
gloss, binding, flexibility, shine etc. In the textile specialty chemicals segment,
they cover the entire gamut of products for the entire life-cycle of textile —
starting from specialty chemical required for yarn dying, yarn lubricants to
thread production, dyeing auxiliaries, garment finishing and printing.

The company have multiple products customized for different stages of
industrial production of textile. As on May 31, 2020, the company manufactures
and sells approximately 1,543 products in the textile specialty chemical sector.
The company have also entered into a joint venture with Buzil for manufacturing
institutional cleaning, hygiene and disinfection products. Further, company
serve a large number of customers across these industry segments. Rossari's
customer base currently comprises a host of multinational, regional and local
companies. The company’s enjoy relationships in excess of five years with 11
out of their top 15 customers. This can be demonstrated by the fact that over
21.50% of their consolidated revenue from operations in Fiscal 2020 was
derived from such customers.

Largest textile specialty chemical manufacturer in India

According to the F&S Report, the company is the largest manufacturer of textile
specialty chemicals in India as on September 30, 2019. The company provide
specialty chemicals for the entire value-chain of the textile industry starting
from products for yarn production, production of man-made fibre, thread
production, digital printing, fabric processing, dyeing aukxiliaries, finishing range,
garment finishing to products for printing. The company believes their
operations are backed by a strong manufacturing infrastructure for production
of textile specialty chemicals, a technically knowledgeable marketing team
which understands the specific requirements of their customers in textile
industry and an innovative and technically robust R&D team which is able to
provide the right solutions with speed and efficiency based on consultations
with the marketing team. According to the F&S Report, the demand for textile
specialty chemicals have risen owning to the huge production of not just
apparels but also rising demand for home furnishings, floor coverings and
technical textile globally. The global textile specialty chemicals market is
expected to grow at a CAGR of 4.0% (by value) from 2018 to 2023. The company
believes the future growth opportunities in the textile specialty chemicals

Kotak Securities — Private Client Group
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industry will be primarily driven by diversified and value-added specialty
chemicals which provide sustainable solutions and they are well placed to
benefit from such growth opportunities. The company continuously focused on
manufacturing a wide range of ecofriendly sustainable products including
Greenacid, Greensoda, Bioclay (a clay based product), Greenhydro 400 Pdr,
Greenboost which both eco-friendly and cost-competitive.

Extensive manufacturing and technical capabilities

The company manufactures majority of their products in-house from the
Silvassa Manufacturing Facility, located on 8.6 acres of land. This facility has
an installed capacity of 120,000 MTPA. The Silvassa Manufacturing Facility has
flexible manufacturing capabilities for powders, granules and liquids which
ensures that they can manufacture any of these at any point of time depending
on the specific requirements of their customers. This facility has a
comprehensive range of testing as well as packaging capabilities. It also has an
effluent treatment plant to ensure zero liquid discharge. The company is a
contributor to ZDHC which is a testament to their dedicated and sincere efforts
towards zero discharge. The Silvassa Manufacturing Facility has received a
number of other accreditations and certifications by national and international
organizations including 1SO 9001:2015 and ISO 14045:2012. This facility also
has 2,500 MT bulk storage capacity for acid, alkali, base oils and surfactants.
The annual capacity utilization of Silvassa Manufacturing Facility has moved
from 74.19% in Fiscal 2018 to 93.94% in Fiscal 2019 and to 82.46% in Fiscal
2020. The company is currently setting up another manufacturing facility at
Dahej in Gujarat with a proposed installed capacity of 132,500 MTPA to expand
their manufacturing capacity in line with company’s growth in overall business.
The Dahej Manufacturing Facility will also enjoy a proximity to the deep-water,
multi-cargo port of Dahej which is a cost and logistical advantage. The proposed
state-of-the-art facility will be well-equipped with advanced technologies and
will be commissioned in Fiscal 2021.

Strong R&D capabilities with focus on innovation and sustainability

The company’'s R&D efforts place significant emphasis on improving their
production processes, improving the quality of their present products, creating
new products and formulation and making production processes of their
customers more efficient and sustainable through their effective and eco-
friendly products. Rossari’'s R&D efforts are driven by customer needs, in terms
of meeting specific needs that their direct customers communicate to them
prior to commencement of manufacturing of these products. As a specialty
chemical manufacturing company, the company continuously monitor industry
trends so as to ensure that their products continue to remain relevant and help
their customers meet the evolving market demands. The company have two
R&D facilities — one within the Silvassa Manufacturing Facility and another one
in Mumbai and they have a dedicated team of 22 employees in R&D facilities.
R&D covers all the three aspects of the products — synthesis research,
formulation and development, and technical service. The company believe that
their ability to provide eco-friendly sustainable solutions which help customers
to reduce their carbon footprint and the overall impact on the environment in a
cost efficient manner is a testament to robust R&D capabilities. R&D team has
focused on manufacturing a wide range of eco-friendly sustainable products
including Greenacid, Greensoda, Bioclay (a clay based product), Greenhydro 400
Pdr, Greenboost which are not only eco-friendly but also competitively priced.

Kotak Securities — Private Client Group
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Wide sales and distribution network

The company believes that their growth in the business operations have been
made possible by their wide sales and distribution network with whom they
enjoy long-standing relationships. The company’'s pan-India distribution
network has over 204 distributors as on May 31, 2020. The company primarily
follow a business-to-business or a business-to-business-to-consumer model for
their home, personal care and performance chemicals, and textile specialty
chemicals product categories. The company has a wide network of 22
distributors spread over 9 states for their home, personal care and performance
chemicals in India. The company also have four regional branch offices in Delhi,
Ludhiana, Ahmadabad and Surat for marketing of their products to the
customers in the North and West Indian regions. In the textile specialty
chemicals product category, the company sell their products through a network
of 109 distributors spread over 13 states in India and through 19 overseas
distributors spread over 16 countries including in the USA, Portugal, the UAE,
Vietnam, Sri Lanka, South Korea, Mexico and Turkey. The company has also set
up international offices in Ho Chi Minh City, Vietnam and Dhaka, Bangladesh as
these two are primary overseas markets for textile chemical products. For
animal health and nutrition products, the company sell poultry feeds through a
business-to-business model and pet grooming and pet treat products to retail
shop owners through 37 distributors.

Experienced Promoters with strong management team having domain
knowledge

Rossari Biotech has an experienced management team led by its founders and
Promoters, Edward Menezes and Sunil Chari who have cumulatively over 45
years of experience in the chemicals industry and the company benefits
immensely from their expertise. The Key Managerial Personnel cumulatively
have over 80 years of experience in the specialty chemicals industry. The
experience and relationships that its management team has, have enabled them
to extend its operating capabilities, improved the technical quality of the
products and facilitated its growth in the specialties chemical industry.

Strategies

Expand manufacturing capacity and increase production efficiency

Rossari Biotech seek to capitalize on the growth opportunities in the specialty
chemicals industry based on their well-positioned operations, network of
distributors and dealers and being led by an experienced management team.
The company currently operate one manufacturing facility at Silvassa, in the
Union Territory of Dadra & Nagar Haveli from which they produced 86,581.20
MTPA of specialty chemicals in Fiscal 2020. The company is currently setting
up another manufacturing facility at Dahej in Gujarat with a proposed installed
capacity of 132,500 MTPA. The company has expanded their product portfolio
in their home, personal care and performance chemicals, and textile specialty
chemicals product categories significantly. The aggregate volume of
production at Silvassa Manufacturing Facility has also increased over the years
from 44,512.54 MTPA in Fiscal 2018 to 73,584.21 MTPA in Fiscal 2019 to
86,581.20 MTPA in Fiscal 2020 while the rate of capacity utilization of the
Silvassa Manufacturing Facility has moved from 74.19% to 93.94% to 82.46%
during the corresponding periods.

Kotak Securities — Private Client Group
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Introduce new products and focus on green products which promote
sustainability

The company seeks to continue to expand their specialty chemicals product
portfolio to cater to the specific requirements of their customers and also
expand into new business segments through introduction of new products. The
company continuously work on launch of new products through their focused
R&D activities. For example, the company is currently planning to launch two
new products in the textile finishing range. Additionally, the company is also
working towards launch of products in the anti-microbial and electromagnetic
protection range. The company seek to focus on formulations for water
treatment plants in their home, personal care and performance chemicals
category and primarily target to cross-sale this product to their existing
customers. The company is also planning to manufacture specialty chemicals
for cement industry where they have formulated a specialty additive in-house
which is used in the cement manufacturing and which improves the overall
productivity and reduces production cost for cement manufacturers. Further, as
the single largest textile specialty chemical manufacturer in India (Source: F&S
Report), the company want to ensure that their formulations are not only eco-
friendly products but also improves the sustainability of the manufacturing and
other industrial processes in the textile industry. For example, the company
provide Greenacid to a number of textile manufacturers who use it for pH
adjustment. Greenacid has replaced the use of conventional acids which was
more polluting and at the same time made it more cost efficient for their
customers.

Continue to focus on innovation and grow business across customer
segments

As a manufacturer of specialty chemicals, the company understands that
performance and functionality of their products are the primary drivers for their
success with their customers. Accordingly, they seek to continue to focus on
their ability to customize their products according to the specific requirements
of customers through innovation including creation of new molecules and
focusing on sustainable solutions. The company continuously seek to improve
on their products to make them more effective for their customers and their
applications and processes. The company also seeks to grow their business
across diverse customer segments by focusing on innovation and
customization of their solutions. Currently the company is serving customers
from textile, apparel, soaps and detergents, paints, inks and coatings, ceramics
and tiles, water treatment chemicals and pulp and paper industries. The
company is in advanced stages of expanding their home, personal care and
performance chemicals product portfolio to water treatment formulations,
specialty formulation for breweries as well as dairies. The company is also
planning to introduce certain new products in the personal care and cosmetics
segments. Further, they plan to introduce new formulations including special
formulations for mobile-antibacterial for screens, non-alcohol sanitizers and
also introduce technologies in newer markets of spin finish, technical textile and
textile sizing. The company also seek to expand their product portfolio in the
pet food sub-segment and introduce new formulations in this segment.

Kotak Securities — Private Client Group
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Increase wallet share with existing customers and continued focus to expand
customer base

Rossari Biotech customer base currently comprises a host of multinational,
regional and local FMCG companies, apparel and textile companies and poultry
feed, animal feed or food-service companies. The company believe that the
long-standing relationships that they have enjoyed with their customers over
the years and the repeat and increased orders received from them are an
indicator of their position as a preferred supplier to leading FMCG, apparel,
textile and poultry feed companies. The company plan on utilizing their
expanded geographical footprint to address the sourcing requirements of their
existing multinational customers in the FMCG, textile and apparel industries as
and when they enter new markets, thereby consolidating their position as a
preferred supplier across geographies. The company has served 593 customers
in Fiscal 2018 and 743 customers in Fiscal 2020. Going forth, the company
intends to continue to leverage their sales and marketing network, diversified
product portfolio and their industry standing to establish relationships with new
multinational, regional and local customers and expand their customer base.

Expand international operations

According to the F&S Report, the global specialty chemicals market is expected
to grow at a CAGR of 5.3% with the Asia Pacific market leading with an
estimated growth rate of 6-7% during the forecast period. The specialty
chemicals industry in India is driven by both domestic consumption and
exports. Export of specialty chemicals is also expected to grow as India will
gradually become the central manufacturing hub for such specialty chemicals.
In line with the market opportunities, the company seek to expand their
international footprint and increase their sales from exports. In Fiscal 2020,
Fiscal 2019 and Fiscal 2018, revenue from exports was 11.04%, 13.92% and
13.77% of company's total revenue, respectively. However, they aim to increase
their share of revenue from exports in future. The company believes that they
are well positioned to exploit the opportunities offered by the expected growth
in the specialty chemicals industries internationally due to their strong
manufacturing capabilities, strong R&D capabilities and wide product portfolio.
The company intends to focus on leveraging such opportunities to increase
their international operations.

Inorganic growth through strategic acquisitions

Going forward, the company believes that strategic investments and
acquisitions of businesses in the specialty chemicals industry may act as an
enabler of growing their business. The company believes that their efforts at
diversifying into new segments of the specialty chemicals industry or into new
domestic or international markets can be facilitated by investing in similar
business opportunities or making acquisitions of existing brands or businesses
with manufacturing facilities, market share or growth potential, whose
operations, resources, capabilities and strategies are complementary to the
Company.

The company will also continue to consider opportunities for inorganic growth

in India and the Asia Pacific region, particularly to:

m Consolidate their market position in existing business lines;

m Achieve operating leverage in key markets by unlocking potential efficiency
and synergy benefits;

m Strengthen and expand their product portfolio;

Enhance their depth of experience, knowledge-base and know-how; and

B Increase their network of distributors, customers and geographical reach.

Kotak Securities — Private Client Group

Please see the Disclosure/Disclaimer on the last page For Private Circulation 8



JULY 10. 2020

kotak

Securities
PRIVATE CLIENT GROUP

Financials

Balance Sheet

Y/E Mar (Rs Cr.) FY18 FY19 FY20
NON-CURRENT ASSETS
(a) Property, Plant and Equipment 44 68 82
(b) Right of Use Assets 7 7 7
(c) Capital Work-in-Progress 2 3 22
(d) Intangible Assets 0 6 5
(e) Financial Assets 0 0 0
(i) Investments 0 0 4
(ii) Other Financial Assets 0 0 0
(f) Income Tax Assets (Net) 0 2 2
(g) Deferred Tax Assets 0 0 0
(h) Other Non-current Assets 1 4 24
TOTAL NON-CURRENT ASSETS 55 20 145
CURRENT ASSETS
(a) Inventories 35 55 58
(b) Financial Assets 0 0 0
(i) Investments 0 14
(i) Trade Receivables 62 86 94
(iii) Cash and Cash Equivalents 1 6 29
(iv) Bank Balances other than cash and cash equivalents 0 0 98
(v) Other Financial Assets 1 1 5
(c) Other Current Assets 5 12 28
TOTAL CURRENT ASSETS 110 160 326
Total Assets 165 250 472
EQUITY
(a) Equity Share Capital 4 4 10
(b) Other Equity 83 119 277
TOTAL EQUITY 87 124 287
Attributable to owners 87 124 287
Attributable to non-controlling interests 0 0 0
TOTAL EQUITY 87 124 287
LIABILITIES
NON-CURRENT LIABILITIES
(a) Financial Liabilities
Borrowings 1 1 34
(b) Deferred Tax Liability (Net) 2 2 1
(c) Provisions 1 2 2
TOTAL NON-CURRENT LIABILITIES 5 4 36
CURRENT LIABILITIES
(a) Financial Liabilities
(i) Borrowings 19 3 27
(i) Trade Payables 0 0 0
(a) Total outstanding dues of Small

Enterprises and Micro enterprises 2 5 5
(b) Total outstanding dues of creditors other than

small enterprises and micro enterprises 42 101 92
(iii) Other Financial Liabilities 8 10 16
(b) Provisions 1 1
(c) Current Tax Liabilities (Net) 1 0 4
(d) Other Current Liabilities 1 2 4
TOTAL CURRENT LIABILITIES 73 122 149
TOTAL EQUITY AND LIABILITIES 165 250 472
Source: Company, RHP

Kotak Securities — Private Client Group Please see the Disclosure/Disclaimer on the last page For Private Circulation 9
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Profit and Loss Statement

Y/E Mar (Rs Cr.) FY18 FY19 FY20
Revenue from operations 299 516 600
Other Income 1 1 4
Total Income 300 517 604
EXPENSES
Cost of materials consumed 197 355 369
Changes in inventories of finished goods and work-in-progress 1 -16 2
Excise Duty 7 0 0
Employee benefits expense 20 28 37
Finance costs 1 3 4
Depreciation and amortization expenses 5 12 17
Other expenses 32 72 86
Total Expenses 263 454 516
Restated Profit before tax for the year 37 63 88
Share of Loss of Joint Venture 0 0 0
Restated Profit before tax for the year 37 63 88
Tax Expense
Current tax charge 1 18 24
Deferred tax (credit) / charge 1 0 -1
Total Tax Expense 12 18 23
Restated Profit for the year 25 46 65
Source: Company, RHP
Cashflow Statement
Y/E Mar (Rs. Cr) FY18 FY19 FY20
cash flow generated from operating activities 26 71 55
cash flow used in investing activities -20 -36 -190
cash flow generated from / (used in ) in financing activities -6 -29 157
Net increase / (decrease) in cash and cash equivalents -1 6 21
Opening Cash and cash equivalents 2 1 6
Effects of exchange rate changes on the balance of cash and
cash equivalents held in foreign currencies 0 0 2
Closing Cash and cash equivalents 1 6 29
Source: Company, RHP

Kotak Securities — Private Client Group Please see the Disclosure/Disclaimer on the last page For Private Circulation 10
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RATING SCALE (PRIVATE CLIENT GROUP)

Definitions of ratings

BUY —  We expect the stock to deliver more than 15% returns over the next 12 months

ADD —  We expect the stock to deliver 5% - 15% returns over the next 12 months

REDUCE —  We expect the stock to deliver -5% - +5% returns over the next 12 months

SELL —  We expect the stock to deliver < -5% returns over the next 12 months

NR —  Not Rated. Kotak Securities is not assigning any rating or price target to the stock.

The report has been prepared for information purposes only.

SUBSCRIBE —  We advise investor to subscribe to the IPO.

RS — Rating Suspended. Kotak Securities has suspended the investment rating and price target
for this stock, either because there is not a sufficient fundamental basis for determining, or
there are legal, regulatory or policy constraints around publishing, an investment rating or
target. The previous investment rating and price target, if any, are no longer in effect for this
stock and should not be relied upon.

NA —  Not Available or Not Applicable. The information is not available for display or is not
applicable

NM —  Not Meaningful. The information is not meaningful and is therefore excluded.

NOTE -

Our target prices are with a 12-month perspective. Returns stated in the rating scale are our

internal benchmark.
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Disclosure/Disclaimer (Private Client Group)

Kotak Securities Limited established in 1994, is a subsidiary of Kotak Mahindra Bank Limited. Kotak Securities is one of India’s largest brokerage and distribution
house.

Kotak Securities Limited is a corporate trading and clearing member of BSE Limited (BSE), National Stock Exchange of India Limited (NSE), Metropolitan Stock
Exchange of India Limited (MSE), National Commodity and Derivatives Exchange (NCDEX) and Multi Commodity Exchange (MCX). Our businesses include stock
broking, services rendered in connection with distribution of primary market issues and financial products like mutual funds and fixed deposits, depository services
and Portfolio Management.

Kotak Securities Limited is also a depository participant with National Securities Depository Limited (NSDL) and Central Depository Services (India) Limited (CDSL).
Kotak Securities Limited is also registered with Insurance Regulatory and Development Authority as Corporate Agent for Kotak Mahindra Old Mutual Life Insurance
Limited and is also a Mutual Fund Advisor registered with Association of Mutual Funds in India (AMFI). We are registered as a Research Analyst under SEBI (Research
Analyst) Regulations, 2014.

We hereby declare that our activities were neither suspended nor we have defaulted with any stock exchange authority with whom we are registered in last five years.
However SEBI, Exchanges and Depositories have conducted the routine inspection and based on their observations have issued advise/warning/deficiency letters/ or
levied minor penalty on KSL for certain operational deviations. We have not been debarred from doing business by any Stock Exchange / SEBI or any other authorities;
nor has our certificate of registration been cancelled by SEBI at any point of time.

We offer our research services to clients as well as our prospects.

This document is not for public distribution and has been furnished to you solely for your information and must not be reproduced or redistributed to any other person.
Persons into whose possession this document may come are required to observe these restrictions.

This material is for the personal information of the authorized recipient, and we are not soliciting any action based upon it. This report is not to be construed as an
offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal. It is for the general information of
clients of Kotak Securities Ltd. It does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or
needs of individual clients.

We have reviewed the report, and in so far as it includes current or historical information, it is believed to be reliable though its accuracy or completeness cannot be
guaranteed. Neither Kotak Securities Limited, nor any person connected with it, accepts any liability arising from the use of this document. The recipients of this
material should rely on their own investigations and take their own professional advice. Price and value of the investments referred to in this material may go up or
down. Past performance is not a guide for future performance. Certain transactions -including those involving futures, options and other derivatives as well as non-
investment grade securities - involve substantial risk and are not suitable for all investors. Reports based on technical analysis centers on studying charts of a stock’s
price movement and trading volume, as opposed to focusing on a company's fundamentals and as such, may not match with a report on a company's fundamentals.

Opinions expressed are our current opinions as of the date appearing on this material only. While we endeavor to update on a reasonable basis the information
discussed in this material, there may be regulatory, compliance or other reasons that prevent us from doing so. Prospective investors and others are cautioned that
any forward-looking statements are not predictions and may be subject to change without notice. Our proprietary trading and investment businesses may make
investment decisions that are inconsistent with the recommendations expressed herein.

Kotak Securities Limited has two independent equity research groups: Institutional Equities and Private Client Group. This report has been prepared by the Private
Client Group.

We and our affiliates/associates, officers, directors, and employees, Research Analyst(including relatives) worldwide may: (a) from time to time, have long or short
positions in, and buy or sell the securities thereof, of company (ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn
brokerage or other compensation or act as a market maker in the financial instruments of the subject company/company (ies) discussed herein or act as advisor or
lender / borrower to such company (ies) or have other potential/material conflict of interest with respect to any recommendation and related information and opinions
at the time of publication of Research Report or at the time of public appearance. Kotak Securities Limited (KSL) may have proprietary long/short position in the above
mentioned scrip(s) and therefore may be considered as interested. The views provided herein are general in nature and does not consider risk appetite or investment
objective of particular investor; readers are requested to take independent professional advice before investing. This should not be construed as invitation or solicitation
to do business with KSL. Kotak Securities Limited is also a Portfolio Manager. Portfolio Management Team (PMS) takes its investment decisions independent of the
PCG research and accordingly PMS may have positions contrary to the PCG research recommendation. Kotak Securities Limited does not provide any promise or
assurance of favourable view for a particular industry or sector or business group in any manner. The investor is requested to take into consideration all the risk factors
including their financial condition, suitability to risk return profile and take professional advice before investing.

The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about the subject company or companies
and its or their securities, and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this
report.

No part of this material may be duplicated in any form and/or redistributed without Kotak Securities' prior written consent.
Details of Associates are available on www.kotak.com

1. “Note that the research analysts contributing to the research report may not be registered/qualified as research analysts with FINRA; and
2. Such research analysts may not be associated persons of Kotak Mahindra Inc and therefore, may not be subject to NASD Rule 2711 restrictions on communications
with a subject company, public appearances and trading securities held by a research analyst account

Any U.S. recipients of the research who wish to effect transactions in any security covered by the report should do so with or through Kotak Mahindra Inc. (Member
FINRA/SIPC) and (ii) any transactions in the securities covered by the research by U.S. recipients must be effected only through Kotak Mahindra Inc. (Member
FINRA/SIPC) at 369 Lexington Avenue 28th Floor NY NY 10017 USA (Tel:+1 212-600-8850).

Kotak Securities Limited and its non US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates
to non US issuers, prior to or immediately following its publication. This material should not be construed as an offer to sell or the solicitation of an offer to buy any
security in any jurisdiction where such an offer or solicitation would be illegal. This research report and its respective contents do not constitute an offer or invitation
to purchase or subscribe for any securities or solicitation of any investments or investment services. Accordingly, any brokerage and investment services including
the products and services described are not available to or intended for Canadian persons or US persons.”

Research Analyst has served as an officer, director or employee of subject company(ies): No
We or our associates may have received compensation from the subject company(ies) in the past 12 months.
We or our associates have managed or co-managed public offering of securities for the subject company(ies) in the past 12 months: No

We or our associates may have received compensation for investment banking or merchant banking or brokerage services from the subject company(ies) in the past
12 months. We or our associates may have received any compensation for products or services other than investment banking or merchant banking or brokerage
services from the subject company(ies) in the past 12 months. We or our associates may have received compensation or other benefits from the subject company(ies)
or third party in connection with the research report. Our associates may have financial interest in the subject company(ies).

Research Analyst or his/her relative's financial interest in the subject company(ies): No

Kotak Securities Limited has financial interest in the subject company(ies) at the end of the month immediately preceding the date of publication of Research Report:
No

Nature of financial interest is holding of equity shares or derivatives of the subject company.

Our associates may have actual/beneficial ownership of 1% or more securities of the subject company(ies) at the end of the month immediately preceding the date of
publication of Research Report.

Research Analyst or his/her relatives has actual/beneficial ownership of 1% or more securities of the subject company(ies) at the end of the month immediately
preceding the date of publication of Research Report: No.

Kotak Securities Limited has actual/beneficial ownership of 1% or more securities of the subject company(ies) at the end of the month immediately preceding the date
of publication of Research Report: No
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By referring to any particular sector, Kotak Securities Limited does not provide any promise or assurance of favourable view for a particular industry or sector or
business group in any manner. The investor is requested to take into consideration all the risk factors including their financial condition, suitability to risk return profile
and take professional advice before investing. Such representations are not indicative of future results.

Subject company(ies) may have been client during twelve months preceding the date of distribution of the research report.

"A graph of daily closing prices of securities is available at https://www.nseindia.com/ChartApp/install/charts/mainpage.jsp
and http://economictimes.indiatimes.com/markets/stocks/stock-quotes. (Choose a company from the list on the browser and select the "three years" icon in the price
chart).”

Kotak Securities Limited. Registered Office: 27 BKC, C 27, G Block, Bandra Kurla Complex, Bandra (E), Mumbai 400051. CIN: U99999MH1994PLC134051, Telephone
No.: +22 43360000, Fax No.: +22 67132430. Website: www.kotak.com/www.kotaksecurities.com. Correspondence Address: Infinity IT Park, Bldg. No 21, Opp. Film City
Road, A K Vaidya Marg, Malad (East), Mumbai 400097. Telephone No: 42856825. SEBI Registration No: INZ000200137 (Member ID: NSE-08081; BSE-673; MSE-1024;
MCX-56285; NCDEX-1262), AMFI ARN 0164, PMS INP000000258 and Research Analyst INH000000586. NSDL/CDSL: IN-DP-NSDL-23-97. Our research should not be
considered as an advertisement or advice, professional or otherwise. The investor is requested to take into consideration all the risk factors including their financial
condition, suitability to risk return profile and the like and take professional advice before investing. Investments in securities market are subject to market risks, read
all the related documents carefully before investing. Derivatives are a sophisticated investment device. The investor is requested to take into consideration all the risk
factors before actually trading in derivative contracts. Kotak Securities Limited is a Sub-Syndicate member for the public issue of Rossari Biotech Limited.
Compliance Officer Details: Mr. Manoj Agarwal. Call: 022 - 4285 8484, or Email: ks.compliance@kotak.com.

In case you require any clarification or have any concern, kindly write to us at below email ids:

® Level 1: For Trading related queries, contact our customer service at 'service.securities@kotak.com’ and for demat account related queries contact us at
ks.demat@kotak.com or call us on: Toll free numbers 18002099191 / 1860 266 9191

® Level 2: If you do not receive a satisfactory response at Level 1 within 3 working days, you may write to us at ks.escalation@kotak.com or call us on 022-42858445
and if you feel you are still unheard, write to our customer service HOD at ks.servicehead@kotak.com or call us on 022-42858208.

® Level 3: If you still have not received a satisfactory response at Level 2 within 3 working days, you may contact our Compliance Officer (Mr. Manoj Agarwal) at
ks.compliance@kotak.com or call on 91- (022) 4285 8484.

® Level 4: If you have not received a satisfactory response at Level 3 within 7 working days, you may also approach Managing Director / CEO (Mr. Jaideep Hansraj)
at ceo.ks@kotak.com or call on 91-(022) 4285 8301.
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