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The Company is an Indian industrial gas producer and distributor, specializing in the centralized
generation and pipeline distribution of steam and nitrogen. The Company’s business comprises (i)
generation and distribution of steam through community boilers, (ii) purchase and distribution of
steam generated by third-party industrial units, and (iii) generation and distribution of nitrogen
using PSA technology. Steam is supplied to customers across industries including chemicals, pharma-
ceuticals, paints, agro-chemicals and textiles. As of July 31, 2026, the Company had an aggregate
installed steam generation capacity of 345 TPH, equivalent to an annual capacity of 2.19 million TPA.
The Company owns, operates and maintains a dedicated pipeline network connecting its generation facilities with cus-
tomer premises. As of July 31, 2026, the Company had an operational pipeline network spanning 60,151 metres.
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Investment Rationale:

1) Differentiated community gas model in a high-growth market

® Pioneer of India’s community boiler model, offering centralized generation and pipeline distribution of steam and
nitrogen to industrial customers.

® Centralized supply provides customers with a cost-efficient and operationally efficient alternative to maintaining
individual generation infrastructure.

® |ndia’s process steam demand stood at ~203,472 TPH in FY26 and is expected to grow at 9.4% CAGR during FY26-
FY31, providing a sizeable addressable market (Source: F&S Report).

® |ncreasing adoption of pipeline-based industrial gas supply and the shift towards centralized generation provide struc-
tural growth opportunities.

2) High entry barriers supported by established pipeline infrastructure

® The Company has established an extensive pipeline network across industrial clusters, creating infrastructure-led
barriers to entry for new competitors.

® [Limited space for laying additional pipelines within established industrial clusters makes replication of the network
challenging (Source: F&S Report).

® Established rights-of-way and customer pipeline connections create customer-level switching barriers.

® SCADA, flow meters, steam traps, auto valves and drone-based monitoring enhance operational efficiency, safety and
reliability.

3) Strategically located assets with strong distribution infrastructure

® QOperates seven community steam boilers across key industrial clusters in Gujarat, with an aggregate installed capacity
of 345 TPH / 2.19 million TPA as of July 31, 2026.

® Facilities are strategically located close to industrial customer clusters and major ports, supporting efficient distribu-
tion and customer servicing.
Operates 60.2 km of pipeline infrastructure, providing an established platform for expanding customer connectivity.
Nitrogen operations at Ankleshwar add a new growth avenue, with installed capacity of 350 Nm3/hour.

4) Robust expansion pipeline to drive capacity and geographic diversification

® The Company has identified eight new community industrial gas facilities across Gujarat and other locations, including
Nandesari, Jhagadia, Vapi, Ankleshwar, Pirana, Panoli, Tarapur and Dahej.

® Proposed projects are expected to expand the steam distribution capacity from 345 TPH to 705 TPH, more than dou-
bling capacity and providing significant growth headroom.

® Annual installed capacity is expected to increase from 2.19 million TPA to 4.47 million TPA upon completion of the
proposed expansions.

® Expansion into new industrial clusters should support customer diversification, geographic expansion and lower re-
gional concentration.

® Nandesari Phase 2, Vapi Phase 3 and Pirana are expected to use non-fossil fuels, supporting a gradual shift towards
more sustainable operations.

5) Asset-light expansion model supports growth with lower capital intensity

® The Company is expanding through purchase-and-distribution arrangements, procuring surplus or by-product steam
from third-party industrial units and distributing it through its existing pipeline network.

® This model enables capacity and customer expansion with relatively lower upfront capital expenditure compared with
setting up new boiler facilities.

® Existing arrangements with Kilburn Chemicals, Dahej SEZ and Haldia, along with ongoing efforts to identify additional
partners, provide opportunities for scalable expansion.

® The model also enables the Company to enter new geographies, improve procurement efficiency, broaden its custom-
er base and cater to multi-location industrial customers.

Valuation and Outlook: Steamhouse India operates a differentiated “steamBasBaBservice” business, generating and
distributing steam through community boilers and pipelines, and has recently added nitrogen distribution via a PSA facili-
ty at Ankleshwar. As of July 31, 2026, it had 345 TPH of installed steam capacity and a 60 km pipeline network across key
Gujarat clusters, serving 202 customers with 90.7% repeat revenue in FY26. The company plans to more than double
capacity to 705 TPH through eight new facilities and is expanding via an assetBlight purchased@steam model (Dahej SEZ,
Haldia, Kilburn Chemicals), which should support revenue growth with relatively lower capital intensity. India’s pro-
cessBsteam demand is estimated at ~203,472 TPH in FY26 and is projected to grow at a 9.4% CAGR through FY31, provid-
ing a large and structurally growing addressable market for centralized steam and pipeline@Bbased industrial gas supply.
Nitrogen, while still small (X5.77 million revenue in FY26), adds optionality and demonstrates the scalability of the pipe-
line distribution model beyond steam. Overall, the outlook is constructive on the back of a highBgrowth market and
strong repeat revenue. Hence, we recommend SUBSCRIBE to the issue for medium-to-long-term investors.

Key Financial & Operating Metrics (Consolidated)

In INR mn Revenue YoY (%) EBITDA EBITDA % PAT EPS ROE
FY24 2917.1 -7.6% 684.1 23.5% 271.9 1.21 33.90
FY25 3951.1 35.4% 693.2 17.5% 311.6 1.38 26.41
FY26 4915.1 24.4% 834.9 17.0% 386.4 171 25.32
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OVERVIEW OF INDUSTRIAL GASES IN INDIA

Industrial gases consist of individual gases or gas mixtures utilized across diverse industries for various manufacturing processes and operations. They play an es-
sential role throughout the industrial value chain, from the procuring of raw materials to intermediate processing in industries such as metals, chemicals, pharma-
ceuticals, and ceramics, ultimately contributing to the production of industrial, consumer, and food products. Industrial gases are indispensable to large-scale in-
dustries such as pharmaceuticals, chemicals and textiles, where they play a critical role in optimizing production efficiencyand ensuring operational stability.

With the continuous expansion of industries reliant on these gases and the broad spectrum of applications within the sector, the industrial gases market is ex-
pected to maintain its strong growth momentum well into the future. This growth has been driven by rapid industrialization, infrastructure development, and ad-
vancements in gas production, storage, and distribution that improve efficiency and reduce costs.

Traditionally, oxygen, nitrogen, and argon are extracted from air through the air separation process and supplied via on-site production or merchant distribution
using tanks, cylinders, and containers. In contrast, steam has historically been generated on-site for captive use in industries such as textiles, food & beverages,
chemicals, pharmaceuticals, and tires.

However, certain companies like Steamhouse India Limited (Steamhouse) are working towards transitioning steam production from an on-site generation to a
service-based model by introducing community boilers. This innovation eliminates the need for industries to invest in and maintain steam boilers, making "steam
as a service" an emerging opportunity. Companies in this up-coming sector with community boiler-based steam-as-a-service model, and ability to deliver industrial
gases through a pipeline network, are enabling industries to focus on their core-production as well as achieve higher energy efficiency, reduce capital expenditure
on in-house equipment, and enhance operational efficiencies. A shift towards community industrial gas generation and distribution systems also contributes to
sustainability by centralizing boiler operations, leading to lower emissions and improved fuel utilization.

As of FY26, cylinder-based supply accounts for 41.5% of India’s industrial gas (excluding steam) demand by value. This presents significant potential for players like
Steamhouse to offer cost-effective pipeline supply, enabling savings on logistics, ensuring uninterrupted flow, and improving operational efficiency for end users.
As the Indian industrial sector continues to expand, the supply of industrial gases through pipelines is emerging as a preferred alternative. This shift also contrib-
utes to sustainability by centralizing industrial gas generation, which leads to lower emissions and improved fuel utilization.

Nitrogen:

Overview: Nitrogen gas (N;) is a colorless, odorless, tasteless, and inert diatomic gas that constitutes approximately 78% of Earth's atmosphere. Nitrogen gas is a
vital industrial gas in India, produced through air separation processes. It is available in gaseous and liquid forms, until now, it was supplied via on site production,
cylinders, or bulk storage tanks. However, Steamhouse India Limited has commissioned a common nitrogen facility in Ankleshwar that supplies multiple customers
through a dedicated distributed pipeline network. As of the date of this report, Steamhouse India Limited is the only company in India known to offer nitrogen
through such a shared off-site production and pipeline distribution model, providing an alternative to customer-specific on-site nitrogen generation or conventional
cryogenic tank supply. A dedicated pipeline network for nitrogen can enhance supply reliability, reduce logistical complexities, and improves cost efficiency for
customers. In addition to ensuring uninterrupted availability for industrial consumers, the dedicated pipeline for an industrial gas like Nitrogen can also demon-
strate the scalability of pipeline-based distribution for other industrial gases.

Market size: The demand of nitrogen in India has increased from 4.1 million tons in FY2020 to become 5.1 million tons in FY2026 with CAGR of 3.6% owing to
growth in fertilizer production, rapid growth of food packaging industry, consistent consumption in steel production, etc. Itis projected to become 6.3 million tons
in FY2031.

Exhibit 2.1 Nitrogen Market in India, by Volume (Million tons), FY2020-2031E
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The market size by value has increased from USD 0.25 billion in FY2020 to USD 0.34 billion in FY2026 and is projected to expand to USD 0.45 billion in FY2031. The
major driving factors for such advances are India’s push for self-sufficiency in fertilizer sector, rapid improvement in population and urbanization that has increased
the crop yield demand, innovations and advancements in emerging applications, investments in manufacturing sector owing to immense support from government
in terms of incentives, etc.

Market segmentation by application: In FY2026, the food and beverage industry led nitrogen demand in India, accounting for 24%, primarily for food preserva-
tion and gas flushing. Steel and other metal manufacturing also consumed 16%, utilizing nitrogen for strengthening and alloying. The fertilizer sector, with 10%
share, relied on nitrogen for ammonia production. The manufacturing, oil & gas, and pharmaceutical industries together accounted for a significant portion, using
nitrogen in processes like heat treatment, refining, and reactor cooling. Other industries, including electronics, infrastructure, chemicals and aerospace, contribut-
ed to smaller shares, utilizing nitrogen for inert atmospheres, purging, and safety applications.
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Exhibit 2.2 Nitrogen Market Segmentation by Application, by Volume (%), FY2026
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Driving factors for growth: India’s nitrogen market is growing due to evolving lifestyle trends, industrial expansion, and government support. The increasing de-
mand for packaged food, driven by fast-paced lifestyles, has boosted nitrogen usage in food packaging. The steel sector, accounting for 7.9% of global production,
is witnessing capacity expansion, supported by government incentives and the China+1 strategy, further driving nitrogen demand. Rising food demand has also led
to increased use of nitrogenous fertilizers, backed by government policies promoting self-sufficiency in fertilizer production. Additionally, the shift of global pharma
and chemical supply chains from China to India, driven by cost advantages and quality standards, has further fueled nitrogen consumption across industries.

Steam:

Overview: Traditionally, industries have relied on on-site steam generation for captive use, with steam being a critical requirement across industrial sectors such
as pharmaceuticals, textiles, food processing, paper and pulp, rice mills, distilleries, dairy, urea production, wood processing, chemicals, and tyre manufacturing.
However, the emergence of community boilers and steam-as-a-service models, provided by companies like Steamhouse India Limited, is transforming the land-
scape of industrial steam supply by bringing Steam-as-Service. These centralized boiler systems enable industries to procure steam through pipelines, reducing
their capital investment in boiler infrastructure, improving energy efficiency, and lowering operational costs. This transition has created new revenue streams,
enabling steam producers to sell steam as a service rather than limiting it to captive use. This model presents a significant market potential, encouraging industries
to opt for outsourced steam supply and drive the growth of the industrial steam distribution network.

Market size: In FY2026, India's total process steam demand was approximately 203,472 TPH. With a projected CAGR of 9.4% from FY2026 to FY2031, the market
is poised for significant expansion. Assuming an annual operation of 8,000 hours, the total process steam demand is estimated at 1,628 million tons in FY2026. The
average cost of steam varies by multiple factors such as the end-use industry (power plants, pharmaceuticals, food processing, etc.), boiler type, fuel type, water
quality, feedwater treatment requirements, condensate recovery efficiency, and operational maintenance costs. Considering an average steam cost of INR 2-2.5
per kg, the addressable market potential for the "Steam-as-a-Service" model in India is estimated at approximately X3,66,250 crore for FY2026.

Steam as a Service Addressable Market in India, by Volume (TPH), FY2026-2031E

CAGR (FY 2026 - FY 2031E): 9.4%
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Market segmentation by application: Steam consumption across various industries, highlighting the percentage share of each sector by volume in the total
industrial steam usage. Here’s a detailed breakdown:

Steam as a Service Addressable Market Segmentation by Application, by Volume (%), FY2026
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Driving factors for growth: The growth of steam use in India from FY2026 to FY2031 will be driven by rising industrial demand, energy efficiency advancements,
and sustainability initiatives. The pharmaceutical sector, the largest consumer, will see increased steam utilization due to expanding drug production, stringent
sterilization standards, and the growth of cleanroom facilities. In textiles, steam demand will rise with modernization efforts, process automation, and the push for
sustainable fabric treatment. The food processing industry will continue to rely on steam for cooking, pasteurization, and sterilization, driven by growing food safe-
ty regulations and increasing consumer demand for processed foods. Distilleries will witness higher steam consumption as alcohol production scales up and energy-
efficient distillation techniques gain traction.

Major Steam Consuming Industries in India:
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Key Growth Drivers for Industrial Gases Market:
The industrial gases market in India is witnessing strong growth, driven by several key factors:

Rising demand from healthcare and pharmaceuticals: The healthcare and pharmaceutical sectors have become significant consumers of industrial and medical-
grade gases, with the COVID-19 pandemic highlighting the vital role of medical oxygen infrastructure. Demand remains strong for gases like oxygen, nitrous oxide,
and carbon dioxide across hospitals, diagnostics, biotechnology, and pharmaceutical manufacturing.

Clean energy and green hydrogen initiatives: India’s clean energy transition, led by the National Green Hydrogen Mission, is emerging as a major growth catalyst.

With rising emphasis on green hydrogen production and building a hydrogen-based economy, industrial gas producers are set to play a central role-supporting
hydrogen generation, storage, and infrastructure for renewable energy and fuel cell technologies.
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Infrastructure development and refinery expansion: India’s continued investments in infrastructure and the expansion of its refining and petrochemical sectors
are driving robust demand for industrial gases across multiple applications—ranging from nitrogen for purging and blanketing, to oxygen for combustion, and hy-
drogen for hydrocracking. Leading oil and gas companies are ramping up investments in new refinery projects and capacity expansions, reinforcing the need for
dependable gas supply. The country aims to increase its refining capacity from 267.1 million tons in FY2026 to 310 million tons by FY2030.

Electronics and semiconductor manufacturing push: India’s push to become a global hub for electronics and semiconductor manufacturing is unlocking a signifi-
cant growth opportunity for industrial gases. Semiconductor fabs and electronics assembly units require ultra-high-purity gases like nitrogen, argon, silane, hydro-
gen, etc. which drives long-term demand for specialty gas suppliers in this sector. The India Semiconductor Mission (ISM), under the SEMICON India program, is
backed by a substantial budget outlay of X76,000 crore.

About the company

The Company is an Indian industrial gas producer and distributor, specializing in the generation and centralized distribution of industrial gases, including steam and
nitrogen, through its pipeline network. The Company is pioneers of the community boiler system in India, which was introduced in 2014 (Source: F&S Report).
Under this model, the Company supplies industrial gases to multiple customers through a centralized pipeline network, offering an alternative to customers main-
taining individual gas-generation infrastructure.

The Company’s industrial gas business comprises three key activities:

e Generation and distribution of steam: The Company’s community steam generation and distribution business is its primary revenue-generating segment. The
Company commissions boiler manufacturers for the design, engineering and manufacturing of boilers, along with technical assistance for installation and commis-
sioning. The boilers are installed on leased or sub-leased land and primarily use coal, textile waste and refuse-derived fuel (RDF) as feedstock for steam generation.
The steam generated at these community boiler facilities is distributed to industrial customers through the Company's dedicated pipeline network. The Company is
responsible for the operation and maintenance of the community boiler systems, enabling centralized generation and distribution to customers across industries
such as chemicals, pharmaceuticals, paints, agro-chemicals and textiles.

e Purchase and distribution of steam: Under its purchase and distribution model, the Company procures steam generated by third-party industrial units, often as
a by-product of their core manufacturing processes, and distributes it to industrial customers through its existing pipeline network. This model enables the Compa-
ny to expand its steam distribution operations without the need to establish additional generation infrastructure, thereby requiring relatively lower capital invest-
ment.

The Company currently distributes purchased steam in Dahej GIDC (Phase 1) and Sachin GIDC. Further, in April 2026, it entered into five-year steam purchase
agreements with chemical companies for the procurement and distribution of steam in Dahej SEZ and Haldia. Operations at both locations are expected to com-
mence within the next 12 months from the date of the RHP.

Revenue under this model is generated through the sale and distribution of purchased steam, while the Company leverages its existing pipeline infrastructure to
serve industrial customers.

e Separation, compression and distribution of nitrogen: The Company has expanded into nitrogen generation and distribution. Nitrogen is extracted from at-
mospheric air using Pressure Swing Adsorption (PSA) technology, purified and supplied to customers through thermally insulated inlet and outlet nitrogen pipe-
lines.

The Company procures coal, its primary fuel requirement for the industrial gas business, and also undertakes coal trading on an invoice-only basis. During FY26 and
FY25, the Company supplied coal to its group companies, Sanjoo Dyeing & Printing Mills Private Limited (“Sanjoo Dyeing”) and Sanjoo Prints Private Limited. These

transactions were classified as related-party transactions.

Revenue mix:

Revenue from operations (FY26)

Coal trading

Generation and distribution of nitrogen 26.9%
Others*

Purchase and distribution of steam

Generation and distribution of steam
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The Company currently operates seven community steam boilers in Gujarat, comprising six owned and one leased facility, across Vapi Phase 1, Vapi WTE, An-
kleshwar Phase 1, Ankleshwar Phase 2, Sarigam, Nandesari and Panoli. These facilities are strategically located close to major industrial customer clusters and ports
in Gujarat, enabling efficient distribution through the Company’s pipeline network.

As of July 31, 2026, the Company had an aggregate installed steam generation capacity of 345 TPH, equivalent to an annual capacity of 2.19 million TPA (Annual
installed capacity has been calculated assuming 330 operational days and boilers operating at an efficiency of 80%). In addition to its own generation capacity, the
Company purchases and distributes steam at Dahej GIDC (Phase 1) and Sachin GIDC, providing an additional avenue for expandingits distribution footprint without
significant investment in generation assets.

The Company is also expanding its purchased-steam operations, having entered into five-year steam purchase agreements in April 2026 with chemical companies
for supply and distribution in Dahej SEZ and Haldia. Operations at both locations are expected to commence within the next 12 months from the date of the RHP.

In nitrogen, the Company operates a generation and distribution facility at Ankleshwar, which commenced commercial operationson February 1, 2025. The facility
has an installed capacity of 350 Nm3/hour and supplies nitrogen to customers through the Company’s pipeline network.

The map below shows the location of each of our operational boiler facilities and their boiler capacity as of July 31, 2026.

Nandesari

ANKLESHWAR 30 TPH (Coal

Boiler 1- 60 TPH

Boiler 2- 60 TPH

{Coal and Agro waste, Diesel)
Nitrogen - 350NM3/HR

Vapl
Boller 1- 60 TPH (Coal, Agro
waste)
Boiler 2- 15 TPH (Agro waste,
MSW-RDF, Mlastic Waste, Textile
Waste]

Sarigam
60 TPH (Coal)

Steamhouse India Limited - Operational Plants

The Company has fuel flexibility, using a mix of coal and non-fossil fuels, including plastic waste and textile chindi, across its operational community steam boilers.
It is also exploring the increased use of alternative fuels such as agro-waste and refuse-derived fuel (RDF) for steam generation, which could further diversify its
fuel mix.

Distribution Network
The Company owns, operates and maintains a dedicated pipeline network connecting its generation facilities with customer premises. As of July 31, 2026, the

Company had an operational pipeline network spanning 60,151 metres (60.2 km), with individual pipelines ranging from 3,000 metres to 20,000 metres in length.
The Company has established rights-of-way for its pipelines, which generally connect with customer-owned pipelines at their premises.

Particulars 2024 2025 2026
Pipeline installed (in meters) 41,539 47,526 57,041

The established pipeline infrastructure enables the Company to efficiently distribute both self-generated and purchased steam to industrial customers. Currently,
purchased steam is distributed through the Company’s pipeline network in Dahej GIDC (Phase 1) and Sachin GIDC. Further, five-year steam purchase agreements
entered into in April 2026 for Dahej SEZ and Haldia are expected to support further expansion of the distribution network, with operations at both locations ex-
pected to commence within the next 12 months from the date of the RHP.

The extensive pipeline network and established rights-of-way provide the Company with a scalable distribution infrastructure, supporting customer connectivity
and expansion into new industrial clusters.
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Strong Customer Base with High Repeat Revenue

The company served 202 customers during Fiscal 2026, 173 customers during Fiscal 2025 and 125 customers during Fiscal 2024. It has established a strong industri-
al customer base in Gujarat, serving customers across diverse sectors including pharmaceuticals, chemicals, textiles, agro-chemicals, tyres, dyes and pigments,
polymers and paints. Its customer base includes reputed companies such as Aether Industries, Anupam Rasayan India, Globe Enviro Care, Gujarat Polysol Chemi-
cals, Devanshi Dyestuff, K. Patel Chemo Pharma, K. Patel Dye Chem Industries, Mahavir Synthesis, Mangalam Intermediaries, Orgo Chem Gujarat and Subhasri
Pigments. In Fiscal 2026, Fiscal 2025 and Fiscal 2024, 100% of revenue from the sale of industrial gases was earned from customers in Gujarat.

The Company has demonstrated a high level of customer retention, with repeat customers contributing 90.7% of revenue from operations in FY26, compared with
88.0% in FY25 and 91.5% in FY24. The consistently high contribution from repeat customers indicates strong customer stickiness and recurring demand for its in-

dustrial steam and gas solutions.

Concentration of customers

Particulars Fiscal 2024 Fiscal 2025 Fiscal 2026

I million % ofrevenue X million % ofrevenue X million % of revenue
Largest customer 314.19 10.77% 656.03 16.60% 902.44 18.36%
Top 3 customers 833.92 28.59% 1,117.92 28.29% 1,396.11 28.40%
Top 10 customers | 1,744.12 59.79% 2,131.67 53.95% 2,352.91 47.87%

Investment rationale:

1) Leading Market Position with Energy-Efficient Solutions in a High-Growth Market

The Company has established a differentiated position in India’s industrial gas market through its community-based centralized generation and pipeline distribution
model, supplying industrial gases such as steam and nitrogen from central plants to multiple customers. This model provides an alternative to individual generation
infrastructure and enables customers to benefit from shared resources, lower maintenance requirements and potentially higheroperational efficiency.

Industrial gases are critical inputs for industries such as pharmaceuticals, chemicals and textiles, supporting production efficiency and operational stability. As of
FY26, cylinder-based supply accounted for 41.5% of India’s industrial gas demand (excluding steam) by value, while pipeline-based distribution is increasingly
emerging as a preferred solution for industrial customers as the manufacturing base expands (Source: F&S Report). The Company believes that its dedicated pipe-
line infrastructure for nitrogen also demonstrates the scalability of its centralized distribution model across other industrial gases.

The addressable market for process steam also offers significant growth potential. According to the F&S Report, India’s total process steam demand stood at ap-
proximately 203,472 TPH in FY26 and is projected to grow at a 9.4% CAGR between FY26 and FY31. Increasing complexity and maintenance requirements associat-
ed with individual steam-generation assets are encouraging process industries to adopt centralized generation and distribution solutions.

Against this backdrop, the Company is well positioned to capitalize on the shift towards centralized industrial gas generation and pipeline-based distribution, offer-
ing customers an energy-efficient and cost-effective alternative while benefiting from the structural growth in India’s industrial and process manufacturing sectors.

2) High Barriers to Entry Supported by Established Infrastructure

The Company and its Promoters are pioneers of the community boiler system in India, having introduced the model in 2014 (Source: F&S Report). Over the years,
the Company has established a presence across industrial clusters through an exclusive pipeline network, creating a significant infrastructure-led entry barrier for
potential competitors. Limited space availability within established industrial clusters makes it challenging for new players to develop parallel pipeline networks
(Source: F&S Report).

The Company’s operating experience and technological capabilities further strengthen its competitive position. It has developed expertise in distributing industrial
gases while minimizing pressure and temperature losses and uses SCADA systems, steam traps, auto valves and flow meters for real-time monitoring and opera-
tional control. The Company also leverages drones for mapping and monitoring its pipeline infrastructure and uses third-party technology platforms to collect and
analyze data from deployed sensors and electrical panels. These systems enable better monitoring of operations, identification of vulnerabilities and closer align-
ment between contracted customer requirements and actual production.

The Company’s established pipeline infrastructure also creates customer-level switching barriers. New entrants may face challenges in identifying suitable routes
for additional pipelines within space-constrained industrial clusters and in supplying customers located farther from generation facilities while minimizing transmis-
sion losses. Further, customers already connected to an incumbent supplier's pipeline may have limited incentive to create an additional landing point for a com-
peting pipeline network (Source: F&S Report).

Overall, the combination of established pipeline infrastructure, limited space availability, operating expertise, technology-enabled monitoring and customer con-
nectivity creates meaningful barriers to entry and supports the Company's competitive positioning in the community industrial gas market.

3) Strategically Located Facilities with Scalable Community Gas Infrastructure

The Company operates seven community steam boilers in Gujarat, comprising six owned and one leased facility, located across key industrial clusters such as Vapi,
Ankleshwar, Sarigam, Nandesari and Panoli. These facilities are strategically positioned close to industrial customer clusters and major ports, enabling efficient
distribution and access to key manufacturing hubs.

As of July 31, 2026, the Company had an aggregate installed steam generation capacity of 345 TPH, equivalent to approximately 2.19 million TPA. In addition to its
own generation capacity, the Company purchases and distributes steam at Dahej GIDC (Phase 1) and Sachin GIDC, thereby expanding its distribution footprint
without requiring equivalent investments in generation assets.

The Company is further expanding its purchased-steam business through five-year steam purchase agreements entered into in April 2026 for operations in Dahej

SEZ and Haldia. Operations at both locations are expected to commence within the next 12 months from the date of the RHP, providing additional avenues for
capacity and revenue growth.
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The Company has also diversified into nitrogen generation and distribution through its Ankleshwar facility, which commenced commercial operations in February
2025 with a capacity of 350 Nm3/hour. Its extensive pipeline infrastructure remains a key strategic asset, with 60.2 km of operational pipelines connecting its facili-
ties to customer premises as of July 31, 2026. Established pipeline rights-of-way and connections with customer-owned pipelines further support the Company’s
ability to serve established industrial clusters and expand its community gas distribution network.

4) Robust Expansion Pipeline to Drive Growth and Geographic Diversification

The Company is actively evaluating new projects across existing and emerging industrial clusters in Gujarat and other parts of India. It intends to participate in
tenders for community industrial gas generation and distribution systems in upcoming industrial parks, which could enable it to expand its customer base and
reduce regional concentration.

The Company has identified eight planned facilities across Nandesari (Phase 2), Jhagadia, Vapi (Phase 3), Ankleshwar (Phase 3), Pirana (Ahmedabad), Panoli (Phase
2), Tarapur and Dahej GIDC (Phase 2). The planned expansion provides multiple avenues for increasing market penetration, diversifying its geographic presence and
strengthening business resilience.

Notably, Nandesari (Phase 2), Vapi (Phase 3) and Pirana (Ahmedabad) are expected to use non-fossil fuels for steam generation, indicating a gradual shift towards
more sustainable fuel sources as the Company expands its capacity.

Upon completion of the proposed expansion projects, the Company's steam distribution capacity is expected to more than double from 345 TPH to 705 TPH. Corre-
spondingly, annual installed capacity is expected to increase from 2,185,920.00 TPA to 4,466,880.00 TPA, providing significant headroom for future revenue
growth.

The table below sets forth details of community boiler facilities that are currently under construction as on July 31, 2026.

Location "‘("h“.'i.'l;’;)‘“" Fuel type
Nandesari (Phase 2) 30 Plastic waste, textile chindi, refuse-derived fuel and agro-waste
Jhagadia 30 Coal
Vapi (Phase 3) 30 Plastic waste, textile chindi, refuse-derived fuel and agro-waste
Ankleshwar (Phase 3) 60 Coal
Pirana (Ahmedabad) 30 Plastic waste, textile chindi, refuse-derived fuel and agro-waste
Panoli (Phase 2) 60 Coal
[Tarapur 60 Coal
Dahej GIDC (Phase 2) 60 Coal

The map below shows the location of each of our proposed new boiler facilities.

Nandesari Phase 2
30 TPH (MSW-RDF and Agro-waste)

Vopi Phase 3
30 TPH (Agro Waste, MSW-ROF, LDO)

The Company is pursuing an asset-light expansion strategy through purchase and distribution arrangements, which enable it to expand its steam distribution capac-
ity with relatively lower capital expenditure. Under this model, the Company partners with third-party industrial units that have surplus steam generation capacity,
either as a primary output or a by-product of their manufacturing processes. The Company procures steam from these partners under commercial arrangements
and distributes it to industrial customers through its existing pipeline infrastructure, thereby avoiding the significant upfront investment required to establish new
boiler facilities.

The Company has entered into such arrangements with Kilburn Chemicals Limited, a titanium dioxide manufacturer, as well as chemical companies in Dahej SEZ
and Haldia. It is also actively exploring similar partnerships with other industrial units generating surplus or by-product steam across its target industrial clusters.
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In Sachin, the Company has entered into a steam purchase arrangement with its group company, Sanjoo Dyeing, which owns the steam generation assets. Under
the arrangement, the Company operates and maintains the boilers and distributes the generated steam to its industrial customers. The Company also purchases
and distributes steam in Dahej GIDC (Phase 1).

This asset-light model enables the Company to scale its distribution network with lower upfront capital requirements, while expanding its geographic footprint and
customer base. The strategy is also expected to improve procurement efficiencies, reduce dependence on individual geographies, facilitate customer additions and
enable the Company to cater to multi-location customers and a broader range of industries.

Valuation and outlook:

Steamhouse India operates a differentiated “steamBasBla@service” business, generating and distributing steam through community boilers and pipelines, and has
recently added nitrogen distribution via a PSA facility at Ankleshwar. As of July 31, 2026, it had 345 TPH of installed steam capacity and a 60 km pipeline network
across key Gujarat clusters, serving 202 customers with 90.7% repeat revenue in FY26. The company plans to more than double capacity to 705 TPH through eight
new facilities and is expanding via an assetlight purchased@Bsteam model (Dahej SEZ, Haldia, Kilburn Chemicals), which should support revenue growth with rela-
tively lower capital intensity. India’s processBsteam demand is estimated at ~203,472 TPH in FY26 and is projected to grow at a 9.4% CAGR through FY31, providing
a large and structurally growing addressable market for centralized steam and pipeline@based industrial gas supply. Nitrogen, while still small (X5.77 million reve-
nue in FY26), adds optionality and demonstrates the scalability of the pipeline distribution model beyond steam. Overall, the outlook is constructive on the back of
a highBigrowth market and strong repeat revenue. Hence, we recommend SUBSCRIBE to the issue for medium-to-long-term investors.
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Y/E (INR mn) FY24 FY25 FY26 Y/E (INR mn) FY24 FY25 FY26
Revenue 2,917.1 3,951.1 4,915.1 Source of funds
Expenses: Equity Share Capital 452.0 452.0 452.0
Cost of Material Consumed 1,774.6 1,528.1 1,598.6 Reserves 583.5 872.5 1,275.7
Purchase of stock-in-trade 21.6 13217 1,945.0 Total Share holders funds 1,035.4 1,324.4 1,727.7
g;acrl’(gis t':‘a'r:‘s‘:te;‘:]ﬁz:’:ﬂ]”s:‘:g‘i f::ds' -11.4 114 Total Debt 2,027.1 2,2295 2,816.2
Employee Cost 79.0 97.8 134.8 Current Liabilities 1,785.6 2,501.7 3,366.0
Other Expenses 357.8 321.7 390.5 Trade Payables 364.8 780.4 932.3
Total Expenses 2,233.0 3,257.9 4,080.2 Total Non-Current Liabilities 1,402.0 1,610.6 1,700.8
EBITDA 684.1 693.2 834.9 Total Liabilities 4,223.1 5,436.7 6,794.5
EBITDA Margin % 23.5% 17.5% 17.0%
Interest 186.8 221.8 217.3 Application of funds
Depreciation 78.7 1159 139.9  Fixed Assets 1,715.3 2,137.2 2,847.0
Other Income 14.2 34.2 34.6 capital Work in Progress 644.2 1,155.0 1,579.4
PBT 433.0 389.7 5124 |nventories 462.3 461.0 412.8
PAT 2718 3116 3864 Cash and Bank 197.5 76.8 105.1
EPS 121 1.38 L71 Trade Receivables 230.2 302.5 392.8
Other current assets 288.1 290.7 218.6
Total Assets 4,223.1 5,436.7 6,794.5

Y/E (INR mn) FY24 FY25 FY26 Y/E (INR min) FY24 FY25 FY26
Profit Before Tax 433.0 389.7 512.4 Growth Ratio
gﬁeraﬁng Profit Before Working Capital 711.6 721.9 885.2 Net Sales Growth(%) 755 35.44 24.40
anges
Adjustment 278.6 332.3 3728 EBITDA Growth(%) 18.06 1.33 20.45
oy -
Changes In working Capital 393.1 4416 1983 DAT Growth(%) 1860 14.62 24.00
i K N Margin Ratios
Cash Flow after changes in Working Capital 318.5 1163.5 1083.5
X EBITDA 23.45 17.54 16.99
Tax Paid 108.3 925 789
PBT 14.84 9.86 10.42
Cash From Operating Activities 210.2 1071.0 1004.6
PAT 9.32 7.89 7.86
Cash From Investing Activities -1259.1 -1229.9 -1445.7
Return Ratios
Cash from Financing Activities 1037.2 1235 480.4
ROA 8.12 6.45 6.32
Net Cash Inflow / Outflow -11.7 -35.5 39.3
ROE 33.90 26.41 25.32
O ing Cash & Cash Equivalent: -151.8 -163.5 -199.0
pening Lash & ash Equivalents ROCE 26.43 21.49 21.84
Closing Cash & Cash Equivalent -163.5 -199.0 -159.7 Turnover Ratios
Asset Turnover(x) 0.87 0.82 0.80
Inventory Turnover(x) 10.70 8.56 11.25
Fixed Asset Turnover (x) 1.50 1.43 1.97
Solvency Ratios
Debt/Equity(x) 1.96 1.68 1.63
Current Ratio(x) 0.67 0.46 1.54
Quick Ratio(x) 0.41 0.28 0.80
Interest Cover(x) 3.32 2.76 3.36
Valuation Ratios
P/E - - 47.37
P/B - - 4.26
EV/EBITDA - - 30.06
EV/Sales - - 5.11

www.smifs.com

QON00O


https://t.me/smifslimited
https://www.linkedin.com/company/smifs-limited/
https://www.facebook.com/SmifsLimited/
https://www.youtube.com/channel/UCQ32cW4pLRsOw8WCXucK70A
https://www.instagram.com/smifslimited/
https://twitter.com/SmifsLimited

» SMIFS Mackertich
__ LIMITED One

LEGACY | TRUST | GROWTH

Disclaimer

Analyst Certification:

1, Raunak Pathak, Research Analyst of SMIFS Limited (in short “SMIFS / the Company”), authors and the names subscribed to this Research Report, hereby certify that all of the
views expressed in this Research Report accurately reflect our views about the subject issuer(s) or securities and distributed as per SEBI (Research Analysts) Regulations 2014. |
also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this Research Report. It is also con-
firmed that I, the above-mentioned Research Analyst(s) of this Research Report have not received any compensation from the subject companies mentioned in the Research
Report in the preceding twelve months and do not serve as an officer, director or employee of the subject companies mentioned in the Research Report.

Terms & Conditions and Other Disclosures:

SMIFS Limited is regulated by the Securities and Exchange Board of India (“SEBI”) and is engaged in the business of Stock Broking, Depository Services, Portfolio Management,
Research Services and Distribution of Financial Products and related allied activities for which SMIFS is registered with various regulators. SMIFS Limited includes Subsidiaries,
Group and Associate Companies, Promoter, Directors, Employees and affiliates.

Research Services

SMIFS is registered as a Research Analyst Entity. The Research Reports are prepared and distributed by SMIFS in the capacity of a Research Analyst as per Regulation 19 & 22(1)
of SEBI (Research Analysts) Regulations 2014, having SEBI Registration Number — INH300001474.

Stock Broking

SMIFS is a Trading Member of National Stock Exchange of India Limited (NSE); BSE Limited (BSE), Metropolitan Stock Exchange of India Limited (MSEI) and Multi Commodity of
Exchange of India Limited (MCX); National Commodity and Derivatives Exchange Limited (NCDEX) with SEBI Registration Number: INZ000220635.

Depository Services

SMIFS is a Depository Participant of National Securities Depository Limited (NSDL) bearing DP ID — IN301629 and Central Depository Services (India) Limited (CDSL) bearing DP ID
— 12016000 with SEBI Registration Number IN-DP-414-2019.

Portfolio Management
SMIFS is also registered as a Portfolio Manager with SEBI Registration Number INPO00004623 and Research Analyst with SEBI Registration Number INH300001474.
Distribution

SMIFS is also registered with Association of Mutual Funds of India (AMFI) with ARN Code 3080 for the distribution of Mutual Fund Units of various reputed Asset Management
Companies.

Subsidiaries

Stewart & Mackertich Commodities Limited is a subsidiary of SMIFS Limited and a Trading Member of National Commodity and Derivatives Exchange Limited (NCDEX) with SEBI
Registration Number INZ000064332.

SMIFS Wealth Management Limited is also a subsidiary of SMIFS Limited, registered with Association of Portfolio Managers in India (APMI), having APRN - APRN0O0855.

SMIFS and its associates might have investment banking and other business relationship with a significant percentage of companies covered by our Research Analysts. SMIFS
generally prohibits its analysts, persons reporting to analysts and their relatives from maintaining a financial interest in the securities or derivatives of any companies that the
analysts cover.

The information and opinions in this Research Report have been prepared by SMIFS and are subject to change without any notice. The Research Report and information con-
tained herein is strictly confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to
any other person or to the media or reproduced in any form, without prior written consent of SMIFS Limited. While we would endeavour to update the information herein on a
reasonable basis, SMIFS is under no obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent SMIFS
from doing so. Non-rated securities indicate that the rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable regu-
lations and/or policies of SMIFS, in circumstances where SMIFS might be acting in an advisory capacity to this company, or in certain other circumstances.

IPO Note

This Research Report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accura-
cy or completeness guaranteed. This Research Report and information herein is solely for informational purposes and shall not be used or considered as an offer document or
solicitation of offer to buy or sell or subscribe for securities or other financial instruments. Securities as defined in clause (h) of section 2 of the Securities Contract Act, 1956,
includes Financial Instruments, Currency and Commodity Derivatives. Though disseminated to all the customers simultaneously, not all customers may receive this Research
Report at the same time. SMIFS will not treat recipients as customers by virtue of their receiving this Research Report. Nothing in this Research Report constitutes investment,
legal, accounting and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opin-
ions expressed in this Research Report may not be suitable for all investors, who must make their own investment decisions, based on their own investment objectives, financial
positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The recipient should independently
evaluate the investment risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason. SMIFS accepts no
liabilities whatsoever for any loss or damage of any kind arising out of the use of this Research Report. Past performance is not necessarily a guide to future performance. Inves-
tors are advised to see Risk Disclosure Document to understand the risks associated before investing in the securities markets. Actual results may differ materially from those
set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice. The information given in this report is as of date of this
report and there can be no assurance that future results or events will be consistent with this information. The information provided in this report remains, unless otherwise
stated, the copyright of SMIFS. All layout, design, original artwork, concepts and intellectual Properties remain the property and copyright of SMIFS and may not be used in any
form or for any purpose whatsoever by any party without the express written permission of the SMIFS.

SMIFS shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason, including network (Internet) reasons or snags in the
system, breakdown of the system or any other equipment, server breakdown, maintenance shutdown, breakdown of communication services or inability of SMIFS to present
the data. In no event shall SMIFS be liable for any damages, including without limitation direct or indirect, special, incidental, or consequential damages, losses or expenses
arising in connection with the data presented by the SMIFS through this report.

Participants in foreign exchange transactions may incur risks arising from several factors, including the following: (a) Exchange Rates can be volatile and are subject to large
fluctuations; (b) the value of currencies may be affected by numerous market factors, including world and notional economic, political and regulatory events, events in Equity &
Debt Markets and changes in interest rates; and (c) Currencies may be subject to devaluation or government imposed Exchange Controls which could affect the value of the
Currency. Investors in securities such as Currency Derivatives, whose values are affected by the currency of an underlying security, effectively assume currency risk.

Since associates are engaged in various financial service businesses, they might have financial interests or beneficial ownership in various companies including the subject com-
pany/companies mentioned in this Research Report.

SMIFS and its Associates, Officers, Directors, Employees, Research Analysts including their relatives worldwide may: (i) from time to may have long or short positions in, and buy
or sell the Securities, mentioned herein or (ii) be engaged in any other transaction involving such Securities and earn brokerage or other compensation of the Subject Company/
companies mentioned herein or act as an Advisor or Lender/Borrower to such Companies or have other potential/material Conflict of Interest with respect to any recommen-
dation and related information and opinions at the time of the publication of the Research Report or at the time of Public Appearance.

SMIFS does not have proprietary trades but may at a future date, opt for the same with prior intimation to Clients/ Investors and extant Authorities where it may have proprie-
tary long/short position in the above Scrip(s) and therefore should be considered as interested.
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Disclaimer

The views provided herein are general in nature and do not consider Risk Appetite or Investment Objective of any particular Investor; Clients/ Readers/ Subscribers of this Re-
search Report are requested to take independent professional advice before investing, however the same shall have no bearing whatsoever on the specific recommendations
made by the analysts, as the recommendations made by the analysts are completely independent views of the Associates of SMIFS even though there might exist an inherent
conflict of interest in some of the stocks mentioned in the Research Report.

The information provided herein should not be construed as invitation or solicitation to do business with SMIFS.

SMIFS or its subsidiaries collectively or Research Analysts or their relatives, do not own 1% or more of the equity securities of the Company mentioned in the Research Report as
of the last day of the month preceding the publication of the Research Report.

SMIFS encourages independence in Research Report preparation and strives to minimize conflict in the preparation of Research Report. Accordingly, neither SMIFS and their
Associates nor the Research Analysts and their relatives have any material conflict of interest at the time of publication of this Research Report or at the time of the Public
Appearance, if any.

SMIFS or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any
other assignment in the past twelve months.

SMIFS or its associates might have received any compensation from the companies mentioned in the Research Report during the period preceding twelve months from the date
of this Research Report for services in respect of managing or co-managing public offerings, corporate finance, investment banking, brokerage services or other advisory services
in a merger or specific transaction from the subject company.

SMIFS or its associates might have received any compensation for products or services other than investment banking or brokerage services from the subject companies men-
tioned in the Research Report in the past twelve months.

SMIFS or its associates or its Research Analysts did not receive any compensation or other benefits whatsoever from the subject companies mentioned in the Research Report
or third party in connection with preparation of the Research Report.

Compensation of Research Analysts is not based on any specific Investment Banking or Brokerage Service Transactions.
The Research Analysts might have served as an officer, director or employee of the subject company.

SMIFS and its Associates, Directors, Officers, Employees, Research Analysts, including their relatives worldwide, may have been engaged in market making activity for the com-
panies mentioned in the Research Report.

SMIFS may have issued other Research Reports that are inconsistent with and reach different conclusion from the information presented in this Research Report.
A graph of daily closing prices of the securities/commodities is also available at www.nseindia.com and/or www.bseindia.com, www.mcxindia.com and/or https://www.msei.in.
SMIFS submits’ s that no material disciplinary action has been taken on the Company by any Regulatory Authority impacting Equity Research Analysis activities in last 3 years.

This Research Report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or
other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject SMIFS and affiliates to any registration or
licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain categories of investors. Persons
in whose possession this document may come are required to inform themselves of and to observe such restriction.

Specific Disclosures

SMIFS, Research Analyst and/or his relatives does not have financial interest in the subject company, as they do not have equity holdings in the subject company.
SMIFS, Research Analyst and/or his relatives do not have actual/beneficial ownership of 1% or more securities in the subject company.

SMIFS, Research Analyst and/or his relatives have not received compensation/other benefits from the subject company in the past 12 months.

SMIFS, Research Analyst and/or his relatives do not have material conflict of interest in the subject company at the time of publication of research report.
Research Analyst has not served as director/officer/employee in the subject company

SMIFS has not acted as a manager or co-manager of public offering of securities of the subject company in past 12 months.

SMIFS has not received compensation for investment banking/ merchant banking/brokerage services from the subject company in the past 12 months

SMIFS has not received compensation for other than investment banking/merchant banking/brokerage services from the subject company in the past 12 months.
SMIFS has not received any compensation or other benefits from third party in connection with the research report.

SMIFS has not engaged in market making activity for the subject company

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.

Registration granted by SEBI, enlisted with BSE and certification from NISM is no way guarantee performance of SMIFS or provides any assurance of returns to investors.
Performance related information is not verified by SEBI.

The Security/Securities quoted are for illustration only and are not recommendatory.
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Key to SMIFS Investment Rankings / Ratings

Buy: Return >15%, Accumulate: Return between 5% to 15%, Reduce: Return between -5% to +5%, Sell: Return < -5%
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