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TBO Tek is a leading B2B travel distribution platform in the global travel
and tourism industry providing a wide range of offerings operating in
over 100 countries. It simplifies travel business for suppliers like hotels,
airlines, etc and also for retail and enterprise buyers like travel agencies,
tour operators, online travel co’s and others. Instead of dealing with
multiple platforms and systems, Buyers and Sellers can use TBQO’s single
platform to conduct transactions. TBO Tek’s strong one stop platform
brings suppliers and buyers together and offers an entire gamut of
services. Their direct tie-up with Euro Rail and Ministry of Hajj and Umrah

" has eased travelling experience for its clients. With Travel industry

evolving wherein travellers are looking for newer destinations, the
industry is expected to see robust growth.

Objects and Details of the Issue:
Total issue size is Rs 1,551 Cr comprising of Rs. 400 Cr from Fresh Issue
and Rs. 1151 Cr from Offer for Sale.
Net Proceeds from the Fresh Issue shall be utilized towards:
e Growth and strengthening of the platform by adding new Buyers
and Suppliers.
e Inorganic Acquisitions.
e General Corporate Purposes.

Investment Rationale:

e  Growth in Travel Industry backed by focus on emerging markets.
e  Strategy to improve Gross Transaction Value (GTV).
e Changes in Product and Geographical Mix.

Valuation and Recommendation:- TBO Tek is a prominent player in
the Global Travel distribution industry providing a strong B2B platform

for its users. Post Covid, Travel Industry is seeing robust growth and is
expected to grow at CAGR of 8.3% to reach USS$2.6tn by 2027 (from
current USS$1.9 tn). TBO Tek offers wide gamut of travel offerings to its
users and thus is seeing robust growth. The stock is available at an
annualized FY24 EV/EBIDTA of 37x and P/E of 51x which seems fair given
growing industry. We give a ‘Subscribe’ rating to the IPO citing its good
growth prospects in future.

Financials FY21 FY22 FY23 | 9MFY24
Net Revenues 142 483 1,065 1,024
Growth (%) - 240.8%  1203%  30.7%
EBITDA -23 32 182 193
EBITDA Margin (%) -16.0% 6.6% 17.1%  18.8%
PBT -30 46 174 174
Adjusted PAT -63 42 151 147
Adj EPS -5.84 3.83 13.94 13.54
ROCE 282%  24.5%  53.6%  45.7%
EV/Sales 66.6 19.5 8.9 6.9
EV/EBITDA 4164 295.0 51.9 36.8
P/E -157.5 240.3 66.0 51.0
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Company Background

Incorporated in 2006 as ‘Tek Travels Private Limited’, Company changed its name to TBO Tek Ltd in 2021. TBO Tek is a leading
travel distribution platform in the global travel and tourism industry providing a wide range of offerings operating in over 100
countries. It simplifies the business of travel for —

1. Suppliers such as hotels, airlines, car rentals, transfers, cruises, insurance, rail and others,

2. Retail buyers such as travel agencies and independent travel advisors

3. Enterprise buyers that include tour operators, travel management companies, online travel companies, super - apps and

loyalty apps.

IPO NOTE

TBO’s platform allows the large and fragmented base of Suppliers to display and market inventory to and set prices for, the
large and fragmented global Buyer base. For Buyers, the platform is an integrated, multi - currency and multi - lingual one - stop
solution that helps them discover and book travel for destinations worldwide, across various travel segments such as leisure,
corporate and religious travel.

TBO has two key revenue models for every transaction — 1. B2B Rate Model where it receives inventory from Suppliers on which
the company applies a certain mark - up and pass on to the Buyers and 2. Commission Model where the Suppliers fix the price
at which they want to sell to the end traveller on which receive commission from the Supplier part of which TBO retains and
part of which it shares with the Buyer.

Net rate model
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Industry

In 2023 the travel and tourism industry recovered ,growing 18.2% year —on - year from 2022 to reach USS 1.9 trillion,
and expected to grow at a CAGR of 8.2% to reach USS$ 2.6 trillion in 2027. New age travel distribution platforms, connect a large
and heterogenous audience of retail and enterprise travel buyers to a diverse group of travel suppliers (hotels, airlines,
transfers amongst others) enabling a comprehensive range of transactions between the retail and enterprise travel
buyers on the platform . Travel distribution platforms provide a large audience of buyers to the supplier community while
providing global inventory reach to travel buyers.
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Broadly there are four (4) categories of players in travel distribution viz. GDS, Bedbanks, Channel Managers and new age tech
platforms. Globally there are three major GDS which are Amadeus, Sabre, Travelport. These platforms primarily act as a
distribution channel for full service carriers (flight tickets). Bed banks primarily distribute hotel content; their model primarily
relies on wholesale buying and selling of hotel rooms. Two large Bedbanks on global level are Hotelbeds and Webbeds. Channel

managers provide dynamic connectivity and multi- channel distribution platform for hotels and accommodation providers.
There are channel managers like Siteminder and RateGain, which solves for the specific needs of hotels and accommodation

providers. Lastly, there are new age tech platforms like TBO which distribute multiple travel products across their network
Travel sector ecosystem
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INVESTMENT RATIONAL

Growth in Travel Industry with focus on emerging markets

Travel and Tourism Industry is expected to grow at a CAGR of 8.3% to reach to US$2.6 tn in 2027 from USS$1.9 tn in 2023.The
industry has evolved with experienced travellers traditionally favouring USA and Europe, while the new Gen Z is exploring new
destinations like Northern Lights and Seven Wonders.
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Connects travel buyers across the world serving end travelers with globally distributed travel suppliers to
seamlessly create joyful experiences for all travelers

For Instance, Saudi Arabia is the fastest growing tourist destination market in Middle East. Historically, Saudi Arabia was
accessible primarily to individuals holding business visas, religious pilgrims, and expatriate workers. However, the country is
making significant strides to transform with the aim of repositioning itself as a compelling travel option that can compete with
its Gulf counterparts such as Dubai, Oman, and Abu Dhabi. Due to the ‘Vision 2030 initiative’, Saudi Arabia is actively working to
welcome global visitors with ambitious investment plans of USS 810 bn in the coming ten years. This forward - looking strategy
has already boosted Saudi Arabia’s appeal as a tourist hotspot.

GTV
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One of the key drivers of TBO's revenues is the GTV (Gross Transaction Value) that is processed on their platforms. GTV is the
total sales net of cancellations during a particular period. The growth in GTV is driven by the ability to attract new Buyers as well
as retain and increase the engagement and transactions by existing Buyers on their platform.

TBO’s GTV was adversely affected in FY21 due to Covid restrictions, however, subsequently; post Covid, there is an increase in
GTV during Fiscals 2022 and 2023, primarily due to an increase in transactions by Buyers on the platform. In addition, company
has diversified buyer concentration and reduced its reliance on top 10, top 100 and top 50 Buyers. This has resulted in stability
and reduced vulnerability to market fluctuations while expanding the revenue stream.
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Changes in Product and Geographical Mix

TBOQ’s operating results depend on the product and geography mix of their sales. Currently, it offers a range of travel - related
products and services, including hotels, air, packages, car rental and transfers. The company generates a higher take rate, which
is defined as a combination of the mark - up for hotels and commissions for airlines, on faster growing hotels and

ancillaries business.

IPO NOTE

Client Wise FY21 FY22 FY23 9MFY24
Top supplier 30.0 30.4 27.5 28.1
Top 5 69.7 61.2 57.4 57.7
Top 10 80.7 73.1 68.2 68.9
Geography-wise

India 68.2% 46.5% 37.4% 33.1%
Middle East,

Africa 17.4% 26.9% 32.0% 26.3%
Europe 3.7% 7.6% 13.8% 19.2%
Latin America 3.3% 8.5% 8.8% 9.3%
North America 2.6% 6.6% 4.8% 6.7%
Asia Pacific 4.8% 3.9% 3.2% 5.4%

Source: Company

In collaboration with Rail Europe, TBO offers wide range of European Rail products with direct connections to
European railroad inventories. It offers an online booking platform for travel buyers with easy access to the large Rail Europe
inventory. Company benefits from its expertise and distribution tools to provide European rail products to the travel buyers

across the globe through easy ways.

Risks to Investment

1. The worldwide travel and tourism industry is highly sensitive to general economic conditions and trends, including
trends in consumer and business confidence, interest and exchange rates, fuel prices, unemployment levels and the

cost of travel.
2. TBO’s business depends on its relationships with a limited range of Suppliers, and any adverse changes in

such relationships, or inability to enter into new relationships, could adversely affect the business and results

of operations.
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LL] Peers

l_ FY24 # Rategain Webjet (AUD S) | Travel CTM (USD $) | Average | TBO Tek

O Revenue 935 471 497 634 1,024

Z CAGR (FY20-23) * 19% 24% 18% 20% 37%

O EBITDA Margin 19.3% 39.8% 28.9% 29.3% 18.8%
ROE 22.0% 12.5% 10.6% 15.0% 39.1%

al

— EV/EBITDA 42.3 15.0 10.7 22.7 36.8
P/E 58.1 25.3 18.3 33.9 51.0

# Rate gain and TBO Tek numbers are 9MFY24 Annualised
# Webjet and Travel CTM are FY24 consensus estimates

Valuation and Recommendation
TBO Tek is a prominent player in the Global Travel distribution industry providing a strong B2B platform for its users. Post Covid,
Travel Industry is seeing robust growth and is expected to grow at CAGR of 8.3% to reach USS$2.6tn by 2027 (from current
USS$1.9 tn). TBO Tek offers wide gamut of travel offerings to its users and thus is seeing robust growth. The stock is available at
an annualized FY24 EV/EBIDTA of 37x and P/E of 51x which seems fair given growing industry. We give a ‘Subscribe’ rating to the
IPO citing its good growth prospects in future.
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Financials
) FY21 _FY22 FY23 9MFY23 9MFY24
Revenue from operations 142 483 1,065 783 1,024 Share Capital 2 10 10 10 10
% Growth 241% 120% 31%  Other Equity 202 221 327 299 491
Employee Cost 60 133 228 168 199 Networth 204 232 337 309 501
% of Revenues 42.0% 27.5% 21.5% 21.4% 19.4% Total Loans 0 3 6 6 3
Service Fee 36 159 332 238 353  Other non-curr liab. 18 65 70 70 128
% of Revenues 25.4% 32.8% 31.2% 30.4% 34.4%  Trade payable 173 727 1,803 1,408 2,722
Shareissue expense 0 5 12 11 2 Other Current Liab 181 245 341 364 400
% of Revenues 0.0% 1.0% 1.1% 1.4% 0.2%  Total Equity & Liab. 576 1,271 2,558 2,157 3,754
Net imp loss on Fin assets 7 4 9 5 7  Property, Plantand Equipment 2 6 10 9 9
% of Revenues 4.7% 08% 0.9% 0.7% 0.7%  CWIP 0.1 0.2 0 0 4
Other expenses 62 151 301 216 271 Rightof use assets 8 60 61 61 70
% of Revenues 43.9% 31.2% 283% 27.6% 26.5%  Non Currrent Financial assets 6 5 3 3 6

Other non Curr. assets 25 33 78 81 305
EBITDA -23 32 182 146 193 cash and cash equivalents 332 504 661 592 545
EBITDA Margin -16.0% 6.6% 17.1% 18.6% 18.8% Investments & Loans 1 2 2 2 1
Depreciation 11 16 25 18 21 Tradereceivables(debtor) 120 531 1,566 1,233 2,609
Other Income 35 29 21 15 16  Other Current assets 81 129 177 176 206
Interest 1 4 7 5 7  Total Assets 576 1,271 2,558 2,157 3,754
Share of P/Lin v 30 0
Exceptional item 29 -8 -3 -2 7  Profit Before Tax -30 46 174 141 174
PBT -30 46 174 141 174 Provisions & Others 18 2 30 20 27
Tax 5 12 26 20 19 Op. profit before WC -12 48 204 161 201
Tax rate -16% 27%  15% 14% 11%  Changein WC 66 167 56 -41 -137
PAT (34) 34 148 120 154 Less: Tax 4 16 23 17 22
Adj. PAT (norm. Tax) (63) 42 151 123 147 CF from operations 51 198 237 103 42
% Growth -166% 264% 20% Purchase of fixed assets -1 -6 -7 -5 -7
Adj EPS (Post Issue) -5.84 3.83 13.94 11.31 13.54 Interest & Dividend received 9 7 7 5 9

Payment for acquisitions 0 -6 -92 -35 -128
Ratios & Others ACEN APV ACERCNIAPERCLIAPLY  Investments -204 -356 -156 52 -263
Debt / Equity 0.0 0.0 0.0 0.0 0.0 Purchase of intangible assets -7 -2 -0 -0 -21
EBITDA Margin (%) -16.0% 6.6% 17.1% 18.6% 18.8% Proceeds 177 340 137 -82 283
PAT Margin (%) -44.7% 8.6% 14.2% 15.7% 14.4% Loans to employees & JV -1 -7 -1 -0 -0
ROE (%) -31.1% 17.9% 449% 52.9% 39.1% Repayment of loans given 0 6 0 1
ROCE (%) -28.2% 24.5% 53.6% 47.1% 45.7% CF from Investing -27  -31 -106 -65 -127
Turnover Ratios APEN AP A PERCI A PERELAPYY  Proceeds from ESOP 3 0
Debtors Days 309 401 537 431 698 # Payableto Credit card comp 0 -0 -1 -0 1
Creditor Days 446 549 618 492 728 Repayment of loans -0 -0 -4
Asset Turnover (x) 0.2 0.4 0.4 0.5 0.4 Purchase of Treasury shares -9

Payment of lease liabilities -4 -6 -6 -4 -3
Valuation Ratios AP AP YN S PERCI A PERELAPEY  other interest payments -1.193 -3 -7 -5 -6
Price/Earnings (x) -157.5 2403 66.0 61.0 51.0 Interestpaid onloan -1
EV/EBITDA (x) -416.4 295.0 51.9 48.6 36.8 CFfrom Financing -5 -16 -14 -9 -12
EV/Sales (x) 66.6 19.5 8.9 9.0 6.9 NetChangein cash 19 152 117 28 (97)
Price/BV (x) 49.0 43.1 296 32.3 19.9 Cash & Bank at beginning 252 269 425 425 563
Source: Company Data, NBRR Cash of acquired companies 10 10

Effect of FOREX -2 4 12 20 -1

Cash & Bank at end 269 425 563 483 466
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Disclosure:

Research Reports that are published by Nirmal Bang Securities Private Limited (hereinafter referred to as “NBSPL”) are for
private circulation only. NBSPL is a registered Research Analyst under SEBI (Research Analyst) Regulations, 2014 having
Registration no. INHO00001766. NBSPL is also a registered Stock Broker with National Stock Exchange of India Limited, BSE
Limited, Metropolitan Stock Exchange of India Limited, Multi Commaodity Exchange of India Limited and , National Commodity
and Derivative Exchange Limited in Capital Market , Equity and Commodities derivatives segments and Currency Derivatives
Segment .

IPO NOTE

NBSPL has other business divisions with independent research teams separated by Chinese walls, and therefore may, at
times, have different or contrary views on stocks and markets.

NBSPL or its associates have not been debarred / suspended by SEBI or any other regulatory authority for accessing /
dealing in securities Market since last 20 years. NBSPL, its associates or analyst or his relatives do not hold any financial
interest (Except Investment) in the subject company. NBSPL or its associates or Analyst do not have any conflict or material
conflict of interest at the time of publication of the research report with the subject company. NBSPL or its associates or
Analyst or his relatives may or may not hold beneficial ownership of 1% or more in the subject company at the end of the
month immediately preceding the date of publication of this research report.

NBSPL or its associates / analyst has not received any compensation / managed or co-managed public offering of securities
of the company covered by Analyst during the past twelve months. NBSPL or its associates have not received any
compensation or other benefits from the company covered by Analyst or third party in connection with the research report.
Analyst has not served as an officer, director or employee of Subject Company. NBSPL / analyst has not been engaged in
market making activity of the subject company.

Analyst Certification: The research analysts and authors of these reports, hereby certify that the views expressed in this
research report accurately reflects my/our personal views about the subject securities, issuers, products, sectors or industries.
It is also certified that no part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the
inclusion of specific recommendations or views in this research. The analyst(s) principally responsible for the preparation of
this research report and has taken reasonable car to achieve and maintain independence and objectivity in making any
recommendation.
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Disclaimer:

The Research Report is for the personal information of the authorized recipient and does not construe to be any investment, legal
or taxation advice. NBSPL is not soliciting any action based upon it. Nothing in the research report shall be construed as a
solicitation to buy or sell any security or product, or to engage in or refrain from engaging in any such transaction. In preparing the
research report, we did not take into account the investment objectives, financial situation and particular needs of the reader. The
research report has been prepared for the general use of the clients of NBSPL and must not be copied, either in whole or in part,
or distributed or redistributed to any other person in any form. If you are not the intended recipient you must not use or disclose the
information in the research report in any way. Though disseminated to all the customers simultaneously, not all customers may
receive the research report at the same time. NBSPL will not treat recipients as customers by virtue of their receiving the research
report. The research report is not directed or intended for distribution to or use by any person or entity resident in a state, country
or any jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would
subject NBSPL & its group companies to registration or licensing requirements within such jurisdictions.

IPO NOTE

The report is based on the information obtained from sources believed to be reliable, but we do not make any representation or
warranty that it is accurate, complete or up-to-date and it should not be relied upon as such. We accept no obligation to correct or
update the information or opinions in it. NBSPL or any of its affiliates or employees shall not be in any way responsible for any loss
or damage that may arise to any person from any inadvertent error in the information contained in the research report. NBSPL or
any of its affiliates or employees do not provide, at any time, any express or implied warranty of any kind, regarding any matter
pertaining to this report, including without limitation the implied warranties of merchantability, fithess for a particular purpose, and
non-infringement. The recipients of the research report should rely on their own investigations.

This information is subject to change without any prior notice. NBSPL reserves its absolute discretion and right to make or refrain
from making modifications and alterations to this statement from time to time. Nevertheless, NBSPL is committed to providing
independent and transparent recommendations to its clients, and would be happy to provide information in response to specific
client queries.Before making an investment decision on the basis of research report, the reader needs to consider, with or without
the assistance of an adviser, whether the advice is appropriate in light of their particular investment needs, objectives and financial
circumstances. There are risks involved in securities trading. The price of securities can and does fluctuate, and an individual
security may even become valueless. International investors are reminded of the additional risks inherent in international
investments, such as currency fluctuations and international stock market or economic conditions, which may adversely affect the
value of the investment. Opinions expressed are subject to change without any notice. Neither the company nor the director or the
employees of NBSPL accept any liability whatsoever for any direct, indirect, consequential or other loss arising from any use of the
research report and/or further communication in relation to the research report. Here it may be noted that neither NBSPL, nor its
directors, employees, agents or representatives shall be liable for any damages whether direct or indirect, incidental, special or
consequential including lost revenue or lost profit that may arise from or in connection with the use of the information contained in
the research report.

Copyright of this document vests exclusively with NBSPL.
Our reports are also available on our website www.nirmalbang.com

Registration granted by SEBI and certification from NISM in no way guarantee performance of NBSPL or provide any assurance of
returns to investors.

Nirmal Bang Research (Division of Nirmal Bang Securities Pvt. Ltd.)

B-2, 301/302, Marathon Innova,
Opp. Peninsula Corporate Park
Off. Ganpatrao Kadam Marg
Lower Parel (W), Mumbai-400013
Board No. : 91 22 6723 8000/8001
Fax.:022 6723 8010
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