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@ Canara Bank Securities Ltd

A WHOLLY OWNED SUBSIDIARY OF CANARA BANK

TBO Tek Limited
IPO Note
Date: 07.05.2024

TBO Tek Limited operates in niche business model, it is a travel
technology platform specializing in outbound travel. Serving as
an intermediary between online travel agents and a diverse
array of suppliers, including airline service providers, hotel ser-
vices, car rentals, and transfer services, TBO Tek Limited has
developed proprietary software in-house. This proprietary soft-
ware enables online travel agents to seamlessly book tickets for
destinations worldwide, overcoming limitations often imposed
by geographical restrictions imposed by some travel agents.

Revenue experienced an impressive growth of 174% over a two
-year period of FY21-23. They have turnaround their losses from
FY2021 showcasing resilience in recovering from the pan-
demic's impact. Company is available at P/E of 64.74x for
FY2023, considering the absence of domestic listed peers for
direct comparison and given the company's anticipated key role
in benefiting from the expanding penetration in the travel seg-
ment, this valuation appears justified. While, the company's
listed industry counterparts include Easy Trip Planners and
Yatra Online. Easy Trip Planners, operating under the flagship
brand 'Ease My Trip', offers a wide spectrum of travel-related
products and services. On other hand, Yatra Online specializes
in providing comprehensive information, pricing details, availa-
bility, and booking facilities catering to both domestic and inter-
national customers. Hence, we recommend to subscribe the
issue for listing gains due to increasing competitive intensity.

Issue details

Price Band (in X per share) 875-920

Issue size (in X Crore) 1494.52-1550.81

Fresh Issue (in X Crore) 400.00

OFS (in X Crore) 1094.52-1150.81

Issue open date 08.05.2024
Issue close date 10.05.2024
Tentative date of Allotment 13.05.2024
Tentative date of Listing 15.05.2024

Total number of shares (lakhs) 170.80-168.57

No. of shares for QIBs (75%) (lakhs) 127.84-126.18

tbo.com

TRAWVEL SIMPLIFIED

About Company

Established in 2006, TBO Tek Limited, formerly known as Tek Trav-
els Private Limited, is a travel distribution platform that offers trav-
el inventory according to the needs of its customers and supports a
wide range of currencies along with forex help. The company sim-
plifies the travel business for suppliers such as hotels, airlines, car
rentals, transfers, cruises, insurance, rail companies, and others, as
well as for retail customers such as travel agencies and independ-
ent travel consultants, and corporate customers such as tour oper-
ators, travel management companies, online travel companies,
super apps, and loyalty apps through their two-sided technology
platform that enables suppliers and customers to connect seam-
lessly. The company's platform enables sellers to show and market
their inventory and set prices for buyers. For buyers, the platform
is an integrated, multi-currency, multi-lingual, one-stop solution
that helps them discover and book travel to destinations world-
wide, across various travel segments such as leisure, business, and
religious travel.

Promoters

e  ANKUSH NIJHAWAN .
e  GAURAV BHATNAGAR e

Objective of the Offer

MANISH DHINGRA
ARJUN NJHAWAN

No. of shares for NIl (15%) (lakhs) 25.57-25.54
No. of shares for S-HNI (33%)(lakhs) 8.44-8.33
No. of shares for B-HNI (66%)(lakhs) 17.13-16.91
No. of shares for retail investors (10%) 17.05-16.82
(lakhs)

No of shares for Employee Reservation 0.34-0.33
(lakhs)

Minimum order quantity 16
Face value (in X) 1.00

Amount for retail investors (1 lot) 14000-14720

Maximum number of shares for Retail

investors at Lower Band 224 (14 lots)

Maximum number of shares for Retail

investors at Upper Band AL

Maximum amount for retail investors at

lower band - upper band 196000-191360

Minimum number of shares for sHNI (2

Lakhs) at upper band gl

Maximum number of shares for sHNI (10 1072 (67 Lots)

Lakhs) at upper band

Minimum number of shares for bHNI at 1088 (68 Lots)
upper band

Exchanges to be listed on BSE, NSE

Sankita V
sankita@canmoney.in | Tel 022-43603861

canm G )ney.in

A route to making money online

e LAP TRAVEL PRIVATE LIMITED

e Expansion of the Supplier and Buyer base by investment in technology up to 135 crores

e investment in Material Subsidiary, Tek Travels DMCC, for onboarding platform users through marketing and promotional
activities up to 100 crores

e investment in sales, marketing and infrastructure to support organization’s growth plans in India up to 25 crores
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Brief Financials

PARTICULARS (Rs. Cr)* 9IMFY24 FY23 FY22 FY21
Share Capital 10.42 10.42 10.42 1.89
Net Worth 501.21 337.19 231.90 204.07
Revenue from Operations 1023.75 1064.58 483.26 141.80
EBITDA 192.69 181.84 28.74 (22.68)
EBITDA margin (%) 18.82 17.08 5.95 (16.00)
Profit/(Loss) After Tax 154.17 148.49 33.71 (34.14)
EPS (in Rs) 20.400 14.21 3.32 (3.28)
Net Asset Value (Rs) 49.31 33.22 22.85 19.58
Total Borrowing 2.93 6.36 2.69 NA
P/E# 45.10 64.74 NA NA
P/B# 18.65 27.69 NA NA

Source: RHP #calculated at upper price band * Restated consolidated financials “annualized EPS

Industry Review

The total market of the travel and tourism industry in 2023
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As per United Nations World Tourism Organization (“UNWTQ"), international arrivals reached 80% of pre-pandemic levels in the
first quarter of 2023. Over approximately 235 million tourists travelled internationally in the first three months, more than double
during the same period in 2022. The key growth drivers for global travel industry are demographic shift, flexible work hours (work
from home), staycations models, adoption of e-visa, improved value propositions, social media influence on new tourist location
exploration and rising prosperity in emerging economies.

Outbound tourism by region of origin
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Emerging economies, led by China and India, are leading this growth. According to World Data Lab, India and China are expected to
add over half a billion new consumers by 2030 (representing 55% of the global total). As per Ministry of External Affairs, Govern-
ment of India, over 12.9 million passports were issued during 2022 by the Passport Issuing Authorities in India, compared to 8.5 mil-
lion in 2021. According to UNWTO, 135 more countries in 2019 have more than one million international arrivals in a year, which is
approximately 25 more countries when compared to approximately 110 countries in 2010. Due to COVID-19 pandemic, during 2020
-2021 only a few countries had more than one million international arrivals, while in 2022, 82 countries witnessed more than one
million international arrivals. Suppliers such as hotels, experience providers and car rental companies, can expect to serve guests
from an increasing number of countries. Similarly, travel buyers can expect to serve a growing base of travelers who are willing to
spend more on travel and are constantly seeking newer destinations to travel. Online channel customers are typically value-
conscious seeking discounts on point-to-point travel. They effortlessly compare prices across different players, like an OTA such as
Booking and Expedia and a meta-search platform like SkyScanner, leading to a highly competitive and cost-intensive landscape. Play-
ers like Booking and Expedia dominate the industry on OTA side. However, overall industry continues to be fragmented. Players
have limited wiggle room on prices offered due to rate parity.
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Industry Review

India travel buyer market
(US$ B, 2023-2027P)
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Global air market
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India’s domestic air market
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The Indian civil aviation industry has emerged as one of the fastest growing civil aviation industries in the world over the past five
years. The mid-2000s saw the birth of India’s three leading low-cost carriers. Within a span of less than two years, Spicelet, Go Air
and Indigo airlines launched operations. This led to an unprecedented aviation boom, which eventually led to India becoming
world’s third largest domestic aviation market. The Indian aviation market is on a high growth path with total passenger traffic to,
from and within India growing every year. The Indian domestic air market is USS 16.3 billion in 2023. This growth was being driven
by a growing economy, rising incomes, intense competition among airlines and a supportive policy environment.

Domestic airline sales in India
(USS$ B, 2017-2027P)
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Competitive Strengths

Platform creating network effect with interlinked flywheels to enhance value proposition for partners

One of the key value propositions of their platform for both, Suppliers and Buyers is providing them instant access to a global net-
work of partners on the other side of the transaction. As their Buyer base grows, they channel additional demand and therefore
conduct more transactions through their platform. This attracts more Suppliers, which in turn, enables them to offer better pricing,
wider range, and higher volume of supply across both, existing and new products. By analyzing their search data, they prioritize
efforts to onboard Suppliers from the destination markets (markets where Buyers need hotels) that are of most interest to their
source markets (markets where Buyers are) worldwide. This attracts more Buyers to the platform, which in turn attracts more Sup-
pliers.

Modular and scalable proprietary technology platform allowing addition of new lines of business, markets, and travel products.

They have designed their platform to be modular which, they believe, enables them to develop and launch solutions that serve spe-
cific Buyer and Supplier segments efficiently. These improvements leverage their platform’s core capabilities including Supplier and
Buyer modules, payment infrastructure, with data assets and analytics, to quickly go-to-market and scale with minimal investment.
Examples of the modularity of their platform include Zamzam, their Umrah travel was able to onboard 100 agents within the first 30
days of launch. Similarly, their partner model solution for airlines was easily customized for their airline partners allowing them to
start selling quarantine packages that comply with government rules.

Ability to generate and leverage large data assets

Since their platform generates large volumes of data, they follow the principles of good data governance and have developed an
enterprise-wide data warehouse that segments data into various subject areas such as searches, bookings, invoices, and payments.
Data received on their platform is curated and verified for accuracy before being subjected to data analytics. They also endeavor to
protect data through their privacy and data security practices.

Data driven decision making across the enterprise

They have democratized access to data from the frontline sales executive to the product manager and encourage all their decisions
to be data driven. They have also developed sales forecasting models based on recurrent neural networks that record events hap-
pening in the distant past and recent past. Dynamic pricing decisions are guided by the model predictions and hotels are grouped
using clustered algorithms to arrive at the concept of similar hotels. They continue to work on marketing analytics and personaliza-
tion exercises as their future projects are aimed at disruptions with Buyers in real-time.

Capital efficient business model with a combination of sustainable growth

They have developed a capital efficient business model with operating leverage and strong cash generation. For Fiscal 2021, they
generated an Adjusted EBITDA of X (226.89) million, which grew to X 374.20 million for Fiscal 2022 and was X 1,989.61 million for
Fiscal 2023. For the nine months ended December 31, 2022 and December 31, 2023, they generated Adjusted EBITDA of X 1,598.45
million and X 2,005.14 million, respectively. Adjusted EBITDA is calculated as restated profit for the year / period plus tax expense,
finance cost, depreciation and amortization expenses, share issue expenses expense, employee stock option expense, share of loss
of joint ventures and exceptional items, less other income and other gains / (losses) while Adjusted EBITDA Margin is the percentage
of Adjusted EBITDA divided by revenue from operations.
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Risk Factors

Their business depends on their relationships with a limited range of Suppliers.

They are dependent on a limited range of Suppliers for a significant portion of their gross transaction value or GTV. GTV is computed
as total transaction value net of cancellations during a particular year or period. Their relationships with their Suppliers enable them
to offer their Buyers access to travel services and products. Any adverse changes in such relationships, or their inability to enter into
new relationships with Suppliers, could have an adverse effect on their ability to offer services and products. For instance, any ad-
verse change in their arrangements with their Suppliers could either reduce the amount of inventory that they may be able to offer,
or in the event of a termination of a relationship result in the complete withdrawal of the inventory of a particular Supplier on their
platform. While none of their Suppliers have withdrawn their inventory from their platform during the last three Fiscals and the nine
months ended December 31, 2023, they cannot assure you that such withdrawals will not take place in the future..

Their business is exposed to pricing pressure from their Suppliers who may withhold inventory or modify the terms of their ar-
rangements.

Their Suppliers continue to look for ways to decrease their costs and to increase their control over distribution. Their Suppliers may
reduce or eliminate commissions, incentive payments, including performance-linked bonus, or other compensation payable to
them, or default on or dispute their payment obligations towards them. They may also impose restrictions on them from charging
convenience or other charges to customers. As part of their routine business operations, commission and incentive payment struc-
tures are modified periodically. While such modifications have typically not resulted in any adverse impact on them, in last three
Fiscals and the nine months ended December 31, 2023, they cannot assure you that a reduction in commissions or fees payable by
their Suppliers would not adversely affect their business and results of operations in the future.

They depend on their proprietary technology for critical functions of their business.

They rely on their proprietary technology for their business operations. They further intend to continue spending on technology
solutions to meet the travel demands of their Buyers and Suppliers. Whilst there have been no instances of technology failures in
the last three Fiscals and the nine months ended December 31, 2023, however, going forward, any failure to identify and adapt to
technological developments within the industry may cause them to lose their competitiveness, which would adversely affect their
business, results of operations and financial condition.

They operate in a highly competitive industry and their inability to compete effectively may adversely affect their business and
results of operations.

They price their work orders based on assumptions regarding the scope of work required, cost to complete the work and personnel
required. Their pricing is dependent on internal forecasts which may be based on limited data, and they bear the financial risk if
they initially underprice their work order or otherwise overrun their cost estimates, which could adversely affect their cash flows
and financial performance.
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Peer Comparison

Total Income (in Face Value
Name of the company Rs Cr) (Rs per EPS (in Rs) | NAV(Per share Rs) RoOE (%) P/E*A P/B*A
share)

TBO Tek Limited 1064.58 1.00 14.21 33.22 44.04 64.74 27.69
Rategain Travel Technol-| —— oc ), 1.00 6.29 65.67 9.64 11083 | 10.62
ogies Limited

Travel CTM 3463.03 NA 28.14 425.20 6.62 28.34 NA
Webjet Ltd 1931.32 NA 2.01 115.95 1.74 213.16 NA

*P/E & P/B ratio based on closing market price as of April 30th, 2024, at the upper price band of IPO, financial details consoli-
dated audited results as of FY23, " P/E Ratio for the listed industry peer has been computed based on the closing market price
of gqgilay shﬁr3e1s, ggzngE for Indian peers and ASX for Global peers, as of April 26, 2024, divided by the diluted EPS for the year
ended March 31, .

Our View

TBO Tek Limited operates in niche business model, it is a travel technology platform specializing in outbound travel. Serving as an
intermediary between online travel agents and a diverse array of suppliers, including airline service providers, hotel services, car
rentals, and transfer services, TBO Tek Limited has developed proprietary software in-house. This proprietary software enables
online travel agents to seamlessly book tickets for destinations worldwide, overcoming limitations often imposed by geographical
restrictions imposed by some travel agents.

Revenue experienced an impressive growth of 174% over a two-year period of FY21-23. They have turnaround their losses from
FY2021 showcasing resilience in recovering from the pandemic's impact. Company is available at P/E of 64.74x for FY2023, consider-
ing the absence of domestic listed peers for direct comparison and given the company's anticipated key role in benefiting from the
expanding penetration in the travel segment, this valuation appears justified. While, the company's listed industry counterparts
include Easy Trip Planners and Yatra Online. Easy Trip Planners, operating under the flagship brand 'Ease My Trip', offers a wide
spectrum of travel-related products and services. On the other hand, Yatra Online specializes in providing comprehensive infor-
mation, pricing details, availability, and booking facilities catering to both domestic and international customers. Hence, we recom-
mend to subscribe the issue for listing gains due to increasing competitive intensity.
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Analyst Certification
Well, Sankita V, MBA, Mcom Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer (s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related to
the specific recommendation (s) or view (s) in this report. It is also confirmed that above mentioned Analysts of this report have not received any compensation from
the companies mentioned in the report in the preceding twelve months and do not serve as an officer, director or employee of the companies mentioned in the report.

Disclosures and Disclaimers

CANARA BANK SECURITIES LTD (CBSL), a wholly owned subsidiary of CANARA BANK, is a SEBI registered intermediary offering broking services to its institution-
al and retail clients; we also run a proprietary trading desk. CBSL is member of BSE & NSE. We are registered as RESEARCH ANALYST under SEBI
(INH000001253). CBSL or its associates do not have an investment banking business. Hence, they do not manage or co mange any public issue. Neither CBSL nor
its associates, neither the research analysts nor their associates nor his/her relatives (i) have any financial interest in the company which is the subject matter of this
research report (i) holds ownership of one percent or more in the securities of subject company (jii) have any material conflict of interest at the end of the month imme-
diately preceding the date of publication of the research report OR date of the public appearance (iv) have received any compensation from the subject company in the
past twelve months (v) have received any compensation for investment banking merchant banking or brokerage services from the subject company in the past twelve
months (vi) have received any compensation for any other product or services from the subject company in the past twelve months (vii) have received any compensa-
tion or other benefits from the subject company or third party in connection with the research report. (viii) Research Analyst involved in the preparation of Research
report discloses that he /she has not served as an officer, director, or employee of subject company (ix) is involved in market making activity of the company.

We shall adhere to SEBI guidelines from time to time.

We may have earlier issued or may issue in future reports on the companies covered herein with recommendations/ information inconsistent or different those made in
this report. We may rely on information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas within us, or other areas,
units, groups or affiliates of CBSL. The Research Desk does not solicit any action based on the material contained herein. It is for the general information of the cli-
ents / prospective clients of CBSL. CBSL will not treat recipients as clients by virtue of their receiving the research report. It does not constitute a personal recommen-
dation or take into account the particular investment objectives, financial situations, or needs of clients / prospective clients. Similarly, the Research Desk does not
have regard to the specific investment objectives, financial situation/circumstances and the particular needs of any specific person who may receive it. The securities
discussed in the report may not be suitable for all investors. The appropriateness of a particular investment or strategy will depend on an investor's individual circum-
stances and objectives. Persons who may receive the research report should consider and independently evaluate whether it is suitable for his/ her/their particular
circumstances and, if necessary, seek professional/financial advice. And such person shall be responsible for conducting his/her/their own investigation and analysis of
the information contained or referred to in the research report and of evaluating the merits and risks involved in the securities forming the subject matter of the reports.
All projections and forecasts in research reports have been prepared by our research team.

The client should not regard the inclusion of the projections and forecasts described herein as a representation or warranty by CBSL For these reasons; The client
should only consider the projections and forecasts described in the research reports after carefully evaluating all of the information in the report, including the assump-
tions underlying such projections and forecasts. Past performance is not a guide for future performance. Future returns are not guaranteed and a loss of original capital
may occur. Actual results may differ materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to change with-
out notice. We do not provide tax advice to our clients, and all investors are strongly advised to consult regarding any potential investment. CBSL or its research team
involved in the preparation of the research reports, accept no liabilities for any loss or damage of any kind arising out of the use of these reports. The technical levels
and trend etc mentioned in our reports are purely based on some technical charts/levels plotted by software used by us and these charts/levels are believed to be
reliable. No representation or warranty, express or implied is made that it is accurate or complete. The recommendation expressed in the reports may be subject to
change. The recommendations or information contained herein do/does not constitute or purport to constitute investment advice in publicly accessible media and
should not be reproduced, transmitted or published by the recipient. This research reports are for the use and consumption of the recipient only. This publication may
not be distributed to the public used by the public media without the express written consent of CBSL. The Research reports or any portion hereof may not be printed,
sold or distributed without the written consent of CBSL. The research report is strictly confidential and is being furnished to client solely for client's information, may not
be distributed to the press or other media and may not be reproduced or redistributed to any other person. The opinions and projections expressed herein are entirely
based on certain assumptions & calculations and are given as part of the normal research activity of CBSL and are given as of this date and may be subject to change.
Any opinion estimate or projection herein constitutes a view as of the date of this report and there can be no assurance that future results or events will be consistent
with any such opinions, estimate or projection. The report has not been prepared by or in conjunction with or on behalf of or at the instigation of, or by arrangement
with the company or any of its directors or any other person. Any opinions and projections contained herein are entirely based on certain assumptions and calculations.
None of the directors of the company or any other persons in the research team accepts any liability whatsoever for any loss arising from any use of the research
report or its contents or otherwise arising in connection therewith. The information contained herein is not intended for publication or distribution or circulation in any
manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited unless otherwise expressly authorized.
Please ensure that the client has read “Risk Disclosure Document for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange Board of
India (SEBI) before investing in Securities Market. Please remember that investment in stock market is subject to market risk and investors/traders need to do study
before taking any position in the market.
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